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Stock Investment - - 
Sales, at 302% Gross Profit - $17,140 
Stock Turnovers - - - - ? 


How Many Stock Turnovers? 


If you will answer this question your way, 225 Profits a Year 
we will send you our new 100-page retail 4 yitand vegetable pec 


book, “A Better Day’s Profits.’’ every day—he makes 225 


cifferent profits a year and 


Many retailers thin they turn their stock investmert doesn’t work in bad weather. 
He buys only what he can 


oftener than they really turn it. But imaginary turnovers nas 
. sell in one day. He carries 
earn no proht, no dead stock. 
This book tells how chain stores, with cut prices but fre- - underselle the grocer, 
, yet his many profits are 
quent turnovers—many small profits—make money while making him more money 
driving the little fellow out of business. with only a wagon load of 
; stock than lots of grocers 
It tells how to seep your dollars working—how to put them make with a car load of 
e ° sto *k 
$I ake t rith ¢ e a 
into your business and take hem out with a profit every og TOE 
week—how some retailers turn their stock every day. cach profit that puts money 
Most retailers could turn their stock investment many in the bank. For instance, 
$2 profits of 5% each wili 
times as often as they do. Would you like to learn how? pay more dividends on an 
Even if your way of figuring turnovers is the right way, prey pe Nga 12 prohts 
- ‘ a « = 0 « . 
the book may give you some ideas on turning your dollars ‘Stretching the Capital’” 
ees and ‘* Buying for Profit,”’ 
oneness . two chapters of the new 
We want to know how many retailers figure turnovers Burrough’s retail book, “*A 


right. We'll send the book, free, to every retailer who — Day's Profits,’” ex- 

- ° ain now, 

tells us how 4e figures this problem. l 
Give us the answer on your letterhead, cr ask how to 


get the answer. 


Buiroughs Adding Machine Company 
<9 Burroughs Block Detroit, Michigan, U.S. A. 
Kuropean Headquarters: 76 Canon Street, London, E.C.. England 


£ aicu ating ma hine lou aeve 
mbinations of features $150 to 





Masters of adding and listing machines. listing and non-listir 
¢ printing adding machines—S80 different models in 492 ¢ 


The Burroughs Visible-Printing Model 
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Your Trademark of Quality Is 
Our Guarantee of Profit To You 


in the Ramer Re-Manufactured Typewriter. Every machine we make 
insures its own usefulness to your customers and those of thousands 
of other dealers because its manufacture is standardized to the-last 
degree of efficiency. Behind that efficiency is not only our own 
pei1sonal experience of years but the organized service which 
that experience and our ever-widening connections afford. 
That service means that your orders will be filled 
promptly as well as painstakingly. Our complete 
| and varied stock has been founded upon the 
actual demands of our customers; it suits us 
because it satisfies them, and it satisfies 
them because it meets the daily needs 
of the typewriter trade itself. 




















. ‘Once a Ramer dealer, Always a 
Ramer Dealer’’ has become our trade 
slogan, created by the record of satisfac- 
tion we have established for a wide variety 
of typewriter demands. If the Ramer Line is 
new to you, get in touch with us at once, and judge for your- 
self by better acquaint ance with our literature and cur methods 
Every detail of a Ramer shipment is taken care of as accurately’as 
the railroad itself plans for the purchase of a new locomotive. 


If you have acustomer that is not quite satisfied with what you have in stock 
and can give a fairly definite idea of his demands, write us today. Ten toone 


We Have on Our Shelves the Machine You Require 
at a Price Whose Lowness Will Surprise You . 


_ The reason is simpl3 that we make a spe ialty of suiting the kind of customer who demands something different, 
in style or make, from the regularly carried stock Write today for list of prices and terms. 


Wholesale Typewriter Company 


314-316 BROADWAY LONDON OFFICE: 136-137 Long Acre, W. C. NEW YORK CITY 
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This its a GOOD Line 


EVERY TYPEWRITER RIBBON and each Sheet of Carbon 
Paper Shipped out from The Ault & Wiborg Factory has been made 
with the definite intention of causing the person who may use that 
article to want more just like it. 


If you are not handling the A. & W. Line, it would be mighty 
good business for you to secure samples and prices. 


YOU’LL LIKE PROMPT 


The Ault & Wiborg Company 


Factory: Cincinnati, Ohio 
NEW YORK, Cor. Pearl and Elm Sts. 


TORONTO, CANADA, 19-23 Charlotte St. 
MONTREAL, CAN., 302 Lagauchetiere St., West 
WINNIPEG, CANADA, 259-261 Fort St. 
HAVANA, CUBA, Calle Galiano 69 

BUENOS ‘AIRE S, S. A., 535 Calle Bolivar 

PARIS, FRANCE, 82 Quai de Jemmapes 
LONDON, E. C., ENGLAND, 4-5 St. John’s Square 








SERVICE TOO 


CHICAGO, 619 S. Dearborn St. ST, LOUIS, 322 No. Third St. 


BUFFALO, 145-147 Ellicott St. 
PHILADELPHIA, 1217 Cherry St. 
MINNEAPOLIS, 729 Fourth St. South 
SAN FRANCISCO, 545-547 Mission St. 
BOSTON, MASS., 394 Atlantic Ave. 
CLEVELAND, 121 St. Clair Ave., N. W. 
ATLANTA, 127-129 Central Ave. 
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Secor 


Permanent Alignment 





Uniform Inking 





—the only guarantee of perfect typewriting 


The Secor is the first to solve this problem that has puzzled 
manufacturers ever since the advent of the typewriter. It 
possesses more distinctly new ideas and improvements than 
have ever before been offered in one writing and billing ma- 
chine. It will do anything that any standard typewriter will 
do, and will do it better and easier. And with its inbuilt 
decimal tabulator and other time and labor saving devices 
it will do things that no other typewriter will do without 


extra attachments that cost extra money. It is THE FIN- 
ISHED WRITING MACHINE. 


If you want to control the typewriter busi- 
ness in your territory write for ‘our Exclu- 
sive Local Representative Sales Plan stat- 
ing qualifications and territory desired. 


Secor Typewriter Company 
302-304 Broadway, New York 
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“THE wise man plans for the future. 
Fall activities will begin in a short 
time. What will be the line of action 

for the coming year? Shall we increase our 
sales and make 1913 larger and bigger and 
better than 1912, or will we take things easy 
and let our competitor take all the cream, 
while we get the skimmed milk? 











Now is the time to 
do some planning. 
Delays are dangerous. 


future. It’s the 
around this hot 
but does it 


thinking of the 
world to lay 
as they may, 


You ought to be 
easiest thing in all the 
weather and let things 
pay? That’s the question. 


Tell 
month. 
haps we can assist you. 
which are new to you. 
help, will you let us? 

Write us NOW. Weare 
hot or cold, it makes no difference 
are on their vacations, but we are 


Don’t forget that ‘“‘RETYCOS” are the kind that 
stay sold; the kind that help you get repeat orders; 


cr 
go 


us your needs for next month and next 
Let us help you plan your campaign. Per- 

We may have some ideas 
We are with you to assist and 


right here all the time, 
Some of our help 
still at the helm. 


the kind that help you build substantially. We don’t 
care a rap about cheap competition 
We KNOW that a man will 
pay more IF HE GETS MORE 
Tell this to one of your customers and see how it 
works. Sell ‘‘quality.’’ After you get an order. see 
how happy the customer will look when he knows 
that he has the best machine ever. It PAYS. Sell 
“RETYCOS,” the machines that are built RIGHT 








REBUILT TYPEWRITER CO. 


Geo. A. Baldwin, President 
417 So. Dearborn St., Chicago 








Some Platen Facts 


which all dealers should know 





The color which we have made the 


AMFIL XXX 


Blue Non- Hardening Platen 


is used only to identify the goods. This color 
has nothing whatever to do with the special quali- 
ties which render this particular platen less sus- 
ceptible to atmospheric conditions than any 
other platen. These special qualities are sectire d 
through certain special processes of manufacture. 
It will not petrify from exposure to light or air, 
nor is it affected by steam heat or dry climate 


It is guaranteed 
not to harden 


This platen has been complimented by imita- 


tion of the wrapper and the color, and the old 
familiar, ‘‘Just as good as is 


Genuine Amfil XXX Blue Non-Hardening 


Platens are branded on one end 


All 


dealers who have occasion to use a cheaper 


have the 


AMFIL SPECIAL 


Pearl Gray 


For 
platen we 


that will stand a higher efficiency than any simi- 


lar price platen. 


References — Our Customers 





Amfil Variable Line Spacer 


For the Underwood Typewriter 





simplifies operation of platen. 
[It enables operator to secure 


perfect alignment with 
printed matter without re- 
leasing paper feed _ rolis 
Greatly facilates ‘‘filling in”’ 


on form letters and writing 
on rule dj per. The device 

is simple te can be attached 
in a minute 








The Ames & Filstead Co. 


Producers of Better Platens for Typewriters 





CHICAGO BOSTON 
508 S. Dearborn Street 61 Devonshire Street 
NEW YORK DENVER SAN FRANCISCO 
314 Broadway 1649 Champa Street 58 2nd Street 
St. Louis Distributing Office Ur 1 Typewriter Exchange, 821 Chestnut Stre 


special Representatives ireat Britain rhrale & Beaumont, Kingsway House, W. C. London 
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§ “Recognized 
Leader Among 
Typewriters’ 


B 


Consider all that ieesesnak 
is meant by these & : 
words 


@eeeeneceeee* 
enreeceaaner eee 
ee eeaceeaeeer 





Leadership means superiority of product—a superiority 
which produces leadership and is proved by leadership. 





It means more than this. It means everything associated 


with the word FIRST. 


| 

| 

The Remington Typewriter is first in history, first in 
prestige, first in quality, first in recent improvements, | 
first in size and completeness of organization, first in dis- | 
tribution, and first in service to the customer. | 
The word FIRST in every department of leadership 
applies only to the | 
| 


Remington 


| Remington Typewriter Company 


(Incorporated) 





New York and Everywhere 
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Quality —The Best 


Twenty-two years of careful and success- 
ful manufacture have demonstrated our 
claims for quality. 





Varieties—To Meet All Demands 











Nearly one thousand numbers to select 


from. 


Service—Unexcelled 








Immediate shipments o/ all varieties insure 
prompt and economical execution of 
orders. Sample books on application. 





EATON, CRANE & PIKE COMPANY 
PITTSFIELD, MASS. 





& 
4 ® 9 NEW YORK OFFICE: 
Rang s® ° ° 
pov’ Brunswick Bldg. 225 Fifth Avenue 





























Getting Orders By Mail 

















fundamental principé als of Scientific Letter Writing. 


around. Youcan’t guess at them. 
sign and send the attached coupon, we will at once send you a copy of Mr. 


Lytle’s book—the best that has ever been written on this subject. 


you so clearly that you can at once apply the principles it teaches to your 
You can’t afford not to have this book, and possibly the best offer 


business. 


ee ee ee ee ee ee i 


THE TRA SS MAN’S PUBLISHING CO., Ltd. O. App. . wa 
111 W. Fort Street, Detroit, Mich. our splendid magazine, BUSI- 


Gentlemen :—Herewith is $1.50 for which you may enter 
my name to receive BUSINESS for 12 months and also send 
me a copy of LETTERS THAT LAND ORDERS. 


Name 
Address. . 


City and State 


er ee 
Foreign,32.50; Canadian, $2.00 


ie the most fascinating thing in business. It keeps human expectation alive 
every minute. You never know what the next mail will bring forth. You 
wait to get down to your office in the morning. Your dreams at 
night are of the next day’s mail. The fellow who does not get mail orders, 
doesn’t know what the acme of business pleasure is. The great possibilities 
offered by the /etter has more to do than anything else with making Business 
the greatest game men play. But to get results—and the contingent exhilara- 


can hardly 





tion of constant expectancy—you've got to learn the 
There's no other way 
You can’t wish forthem. But if you will 


It shows 


of all is that we will enter 
# your subscription to receive 


NESS, every month for one year. 
The book alone is easily wo th 
$1.50, and the combination is far 
too good to miss. So sign coupon 
and forward with remittance to- 


day. your money back if you want it. 
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. Commerce Follows the Flag 
The 


‘Underwood 























or, yy 
Unoerwo 00 






ie 
~~. 
Annual’ sales of Underwoods 
>. 
exceed by many. thousands 
those of any other typewriter. 
‘9 ae: 












ee ey = 
. gee 2 am é i: See 


“=, Underwood Typewriter Company 
ee (INCORPORATED) 

Sas Underwood Building New York 

Branches in All Principal Cities 
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MURPHY 


Office Chars 


Consider 
the 


Price 


Consider 
the 


Quality 





A catalog will show the price 
A chair will prove the quality 


Murphy Chairs are made of high grade stock. Superior workmanship, 
correct designs, and splendid construction; these are the great 
assets which have given our Office Chairs the success attained. 


J\urphy (bair (o: 


Detroit, Michigan 


Chicago Salesroom, 1326 Michigan Avenue 
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The Typewriter That Does The Work Of Thirty 


The type of the Hammond Typewriter is inter- —— changeable, a change from one style or language to 
another is made in ten seconds. The Hammond has all the up-to-date features that make a modern 
writing machine, such as Two Color Ribbons, Back Spacer, Marginal and Line Locks, etc., and also perfect and permanent 
alignment. When buying the Hammond you buy many machines in one. 

DON’T “wonder if it's so” BUT “let us prove tt” 









Ped 
¥ 
a 












oe Send fora catalog and particulars today 
re THE HAMMOND TYPEWRITER CO., Factory and General Offices: 69th to 70th Street and East River, NEW YORK 
das Branches or Dealers in all the principal cities of the world. , 
& FP ” cn re eT e a = 
“RaB rate 
gs okies A tees 














It Costs You More 


than the profit in a small safe if you lose a customer on 
account of dissatisfaction which many of the cheap safes 
are responsible for. 


It Costs You Less 


to handle the VICTOR fire-proof safes because the margin 
of profit is greater, dependence can be placed in every 
safe and they win trade and prestige for the dealer. 


It Costs You Nothing 
to investigate our proposition. 
JUST WRITE AND ASK FOR “CATALOGUE 8” 


The Victor Safe & Lock Co. 


CINCINNATI, OHIO 
Highest Award Grand Prize and Gold Medal, World’s Fair, St. Louis, 1904 
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) A “ 
| FINE ROTARY CHAIRS with NEW HIGH-GRADE IRONS | 
A The new M. & S. Feature 
A A Chair Iron as good and lasting as the chair itself 5 
A —this is the new feature offered in M. & S. Chairs—a 1% 
: feature never before obtained in high grade designs. Qo 
: The new M. & S. Iron operates easily—silently. It is £ 
' strong and rigid. 2 
j Increase Your Sales 4 
} You can double your sales on Rotary Chairs by offering this new é 
i iron. A demonstration of its smooth and silent operation is : 
A convincing. It is an immense advantage in competing for office i 
| contracts. This iron can only be obtained on Marble & Z 
i Shattuck Chairs, and with the greater sales possibilities which it £ 
j provides, combined with the beautiful designs and strong 4 
‘ construction of M. & S. Chairs, it furnishes talking points superior 2 
‘ to those of any other line. 2 
4 


oe 
A 


s 
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Write for this Booklet 


We have issued a booklet called ‘A Revolution in Chair Trons’’ which ex- 
plains more fully the advantages of this new tilting mechanism. It will be 
sent upon request. The complete line of Marble & Shattuck patterns is 
shown in our large'catalog. 


Chicago Office, 304 South Wabash Avenue New York Office, 815 Marbridge Building 


tShe MARBLE & SHATTUCK CHAIR CO. Cleveland, O. 


Or OE EE EE OE EO — om ro 


ol 


oe Cl, a M,N, Wh x We - “a. a. mh, x... tim, “at, 


: —< tt, ti i tt Ge th tp ta 
i i i i, ee 














GRADIENT 





CSO Gide 

















We manufacture 


Roll and Flat-Top 
Office Desks, 
Standing Desks, 
Typewriter Desks, 
Office Tables. 


A FULL LINE OF 


Sanitary Desks 


WRITE FOR CATALOG 


PRIM sms ee ee 
Lov * : 
ee 


No. 8-43 


J. F. DIETZ & COMPANY 


309 West Third Street, Cincinnati, O., U. S. A. 
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THE BOOKKEEPING MACHINE 








Does all the Bookkeeping. Makes 
all entries in plain machine type. 







Posts to standard loose leaf post 
ledgers without removing sheets 
from the binder; or to ac- 
counts kept on cards. 


The debits and the credits 
are always added to date 
foreach and every account. 


The total debits and cred- 
its posted are mechan- 
ically shown. 












—— 
’ 


Debits in Black 
No other tools are needed ebits in Diac 


—The Bookkeeping Ma- — in Red 
chine is complete in itself. Ledgible and 
Indelible 


No hand writing. No 
mental additions. No mistakesto hunt for. No worry, no bother. 


The machine proven (trial) balance always waiting to be taken 
off whenever wanted. 


Send name and address on your business stationery for free sub- 
scription to the new magazine ‘‘Bookkeeping Today.” 








ELLIOTT - FISHER COMPANY 


82 CEDAR ST. HARRISBURG, PA. 




















BER 


ee 
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Quadruplex Adding Machine Efficiency 


If You Do Your Billing on the New MOON-HOPKINS Model 


“The Machine That Thinks” 











Let it think out your accounting problems 


Four Adding Machines in one motor-driven, automatic-carriage returning mechanism, affording you imstan- 
taneous subtraction and multiplication. Equipped with a superb typewriter of our own make. Every tried and tested 
feature and device of modern calculating science, combined with exclusive labor saving conveniences unknown to any 
It will do more work, better and quicker work, because we have in one machine what takes several 
Our customers give it this endorsement, and— 


This is why— 
f all 


Moon-Hopkins will add in four separate columns and accumulate grand total of 
While adding four columns it will multiply and subtract. 
It typewrites a bill and at the same time figures the extensions and discounts, the « 


faster than any typewriter. 
It saves time writing and completely eliminates the necessity for a check against the original extensions on the 


other machine. 
different makes of machines to do 


omplete operation being 


orders. 

A unique feature of the Moon-Hopkins Billing Machine is its transfer of totals from one accumulating 
register to another. This feature alone has saved thousands of dollars for American business offices. It 
will save as much for you tomorrow, if you give it the chance. CATALOG ON REQUEST. 


MOON-HOPKINS BILLING MACHINE CO. 


MAIN OFFICE AND FACTORY: CHICAGO OFFICE: 
2235 O’Fallon Street 660 Old Colony Building 


ST. LOUIS, MO. 


NEW YORK OFFICE: 
350 Broadway 














\ 


| The Price of Efficiency 


is the experience that goes to make it. In the years which have 
winnowed the wheat from the chaff we have paid that price, and 
the result is a quality of workmanship which is standard. With 
a greater range of facilities than ever before and with every im- 
proved manufacturing device for turning out prompt and ser- 
viceable work, 





American Factory Rebuilts 


represent today the perfection of rebuilding science. Experts 
make them in our modern, up-to-date factories; the most careful 
buyers demand them because of their proved superiority in the 
acid test of daily and yearly use. An American Rebuilt is made 
not merely to sell but to last and to give lasting service. It 
affords you an opportunity for economy, as well as the highest 
utility, from your expenditure for typewriters. 


A Rare Opportunity for Dealers 


pee We want the best, the livest and the most resourceful dealers 
in America to extend our sales of the American Rebuilt, and we 
ee are able to offer unusually attractive bargains to the right men. 
7 Write us today and get in touch with this genuine oppor- 
as tunity. 




















‘ PLATEN DEPARTMENTS SALES ROOMS 
By-* ‘ 369 Mulberry Street, 345 Broadway, 
% S. Newark, New Jersey New York 
; 501 Plymouth Court, 437 South Dearborn St. 
4 Chicago, Illinois Chicago, Hlinois 





Ames Can 
Wiiting Machine 
CGpany. 


345-347 Broadway. NEW YORK. N-Y. 
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ig THE 
“M-R” IDEAL 
STATIONERY CABINET 


provides a clean 
and convenient 
place for letter- 
heads, second 
sheets, carbon 
paper, envelopes, etc. 


The IDEAL occupies only a small space on the 
desk, but through its use several drawers that 
might be filled with stationery can be utilized 
to better advantage for other purposes. Each 
compartment holds an ample supply of office 
forms in position for instant use. The paper 
is held compactly. Soiled, crumpled, and other- 
wise wasted sheets are eliminated by the intro- 
duction of the IDEAL. It keeps the desk tidy. 


DESCRIPTION 

The IDEAL Stationary Cabinet is carried in 
stock in Light and Dark Golden Quarter-Sawed 
Oak and American Mahogany, dull satin finish. 
The partitions are made of }-inch poplar 
grooved and glued in sides of cabinet. Drawer 
for typewriter accessories or carbon paper, dove 
tailed front and back, bottom paneled in. Six 
compartments for paper and envelopes. Two 
for note size, two for letter size, one for long 
and one for short envelopes. 








Dealers find that 
the M-R special- 
ties are ready sel- 
lers. Write for 
circulars and 
prices on the com- 
plete line. 


The MELTON-RHODES CO. 


Incorporated 











GENERAL OFFICES AND 
FACTORIES 


GREENSBORO, N. C. 
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The Story of the Eighth Annual 
Convention of the National 
Association of Stationers and 
Manufacturers of America at 
Omaha, August 12 to 16 Inclu- 
sive, will be the leading feature of 


Office Appliances 


For September 














The completeness of the story will make 
the number a very practical and valuable 
souvenir of the most important stationery 
trade event of the year. It will appear in 
a handsome new cover and will carry two 
hundred or more pages with a _ special 
section presenting 


The Convention In 
Type and Illustration 


for those unfortunates who did not get 
to Omaha. 


In addition to the convention section there 
will be a group of practical articles cover- 
ing themes of interest, which, with other 
unusual features, have always made the 
September number 


The Annual Autumn Special 





























The convention dates necessitate the 
merger of two specials into one big double 
feature number. 


| 

| 

| Every manufacturer should avail 
himself of the opportunity to pre- 
sent his proposition to the trade 
in this unusual number. The 
advertising pages will constitute 
| a touch with the market place. 


copies of the convention souvenir should 
send their orders in advance, as the demand 
| for copies will be in excess of the edition. 


| Office Appliances 


| 417 South Dearborn Street CHICAGO 


| Stationers and dealers who desire extra 
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Meilink’s Filing Safe 


MEETS EVERY REQUIREMENT FOR 
THE SECURE AND CONVENIENT FIL- 
ING OF YOUR BUSINESS RECORDS 














Every point of construction that will make 
for greater strength and convenience 1s 
worked out in the most effectual way. 


It is a combination of the security of a safe 
and all the convenience of the modern filing 
devices. 


What you really get 
for your money — 
what really goes to 
your customer for 
his money —is de- 
termined back in the 
factory where your 
safe ismade. Years 
of experience in fire- 
proof safe building 
is back of every 
one of Meilink’s 
Filing Safes. Every 
workman fully 
understands the 
responsibility of his 
individual part of 
the work in attain- 
ing the strength in every safe to withstand the 
strain of a fall (loaded with your valuable 
records) from the top story floor after floor to 
the basement. Heavy steel plate with elec- 
trically welded steel angle frame construction. 
The fire walls are filled with our Special Non- 
Corrosive Filler—Real Fire Protection—which 
enables us to guarantee the safe against Swell- 
ing, Corrosion and Interior Dampness. 





We want you to know more about Meilink’s 
Filing Safe. Write today for our 72 page cata- 
logue, showing 40 styles of safes for home and 
business use, and our exclusive agency. 








THE MEILINK MFG. CO. 


1200 JACKSON AVENUE, TOLEDO, OHIO 























If you knew the Eclipse 
Pneumatic Inkwell, You'd 
use none other. Prevents 
thickening of Ink. 


Test It FREE! 


HE ECLIPSE delivers ink just 

as fresh to the last drop as it 

came from the makers—evapora- 
tion imper- 
ceptible. No 
dust or lint. 
On this ac- 
count one fill- 
ing lasts for 
say 3 months 
Or more.&® 
Easily clean-f 
ed; easily re- 
filled. No 
rubber parts 
toclog, wearout or be acid-eaten. It ismadeof 
all pressed glass—practically indestructible. 






Greatest Ink Saver. 
Ever Invented 








No other ink well like it. It is correct in 
principle, material and workmanship. Only 
enough ink for one pendip possible—no 
more, no less—prevents blotting, soiled pen- 
holder, paper, etc. 


MAIL US your letterhead or business card, we'll 
send you free an Eclipse Pneumatic Inkwell postpaid. 
Test it for ten days. 
Notice how it keeps 
the ink fresh, etc. 
If perfectly satisfied 
remit us $1.00; if not 
return at our expense. 
No other obligation 


whatever. You run 
no risk. Write us 
today. 


ATTRACTIVE ILLUSTRATED BOOKLET 
GIVES DESCRIPTION OF LARGE VARIETY OF 
STYLES WITH PRICES. IT’S FREE TO YOU. 


General Supply Company 


Dept A DANIELSON, CONN. 
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GET READY 
FOR THE BUSY SEASON 








Rebuilt Typewriters 
Repaired Typewriters 


TYPEWRITERS 


We are not only accepting orders 
for immediate delivery, but also 


FOR THE FALL RUSH TRADE 





Highest Grade Platen Recovering 








at Practically Cost 





WHOLESALE 
corporate 
JOBBING 
70 WASHINGTON STREET EXPORTING 
Borough of Brooklyn NEW YORK CITY, U.S.A. ONLY 
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Liberal Commissions 







Paid to Agents 


Make money operating and sell- 

ing the Lettergraph Duplicating 

Typewriter in your territory. 
Write for territory. 


7 {| ee 


WicrrieroRaPi 
(OMPANY. 


406 Gaff Building, CHICAGO, ILL. 























Sa 
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Our Latest Sanitary. 


BEST SELLERS 


} Made of high-grade 
kiln-dried hardwoods 


with unequaled 
workmanship. 


The). Dornette&Bro.Co. 


Cincinnati, Ohio 


Send for Catalog and Get Acquainted 
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Monarch 


Ya [ 


an” Addition 


rs ; to the points of Monarch Typewriter 
Le Excellence pointed out by the tags shown 

ca above, every owner and every operator should 

be keenly interested in that great typewriter 


advantage of the Monarch, the 
Light 
Monarch 7c 


which is a wonderful saver of human energy. More work and better work with greater 
ease is the net result of this feature of the Monarch machine. 
To the operator it means ‘“‘ No 3-o’clock Fatigue,”’ but steady work with ease right up to 
closing time. To the employer it results in more work accomplished, therefore a distinct saving. 
FOR CATALOGUE AND FULL PARTICULARS ADDRESS 


Monarch Department 
Remington Typewriter Company 


(Incorporated) 
New York and Everywhere 











YOUR LAWYER 


for one consultion may charge you a fee running up into hundreds of dollars. But this wonderful book, Com- 
mercial Law Simplified, may save you these many dollars. This book is well bound in cloth;.has over 500 
pages; gives the legal rate of interest in every state; has 80 pages of legal forms; a digest of corporation laws 
of every state. This book has never been sold for less than $3.50 (and in one binding $5.00) but it has been 
withdrawn from sale and is now offered only with new or renewal subscriptions to BUSINESS. For one 
dollar less than this book alone used to sell for, you may secure it and also our splendid magazine 
BUSINESS, for one year. Commercial Law Simplified is a volume that should be on the desk of every Busi- 
ness Man. It should be on your desk—because it will help you in a great many ways almost every day. It 
would be simply impossible to anticipate in advance and point out to you how this book will be valuable. 
After you consult it once, you will find there are more ways than you could dream of in which it can help your 
business. It has a money value which cannot be computed. And bear in mind that this is strictly a law 
book for the Business Man. It is written, not for the lawyer, but for the layman. It is written so clearly, 
so concisely, that you can easily understand and adopt its rules, and yet it is so thorough and complete that in 
but very few instances will you need go any farther for information. Everyone writes us in praise of this 
book. You will do so too. But first send only $2.50 along with the coupon below properly signed. 
Remember this—every penny of the your remittance is yours again if you want it. 


MAY EASILY BE WORTH $1,000.00 


eee eee ll re 1 eee eee ee teas, aff 

THE BUSINESS MAN’S PUB. CO., LTD., Detroit, Mich. BUSINESS—if properly applied to your 
business—may be made to realize 
hundreds, yes thousands of dollars. 























exten 
ome year and also send mea copy of Coumercial Law Simplified. You ere 
to return the entire two dollars and a half if I return the book. 


Here is $2.50 for which — } my subscription to BUSINESS for | 


| BUSINESS comes every month and is just chucked full 
of ideas. We believe each and every issue of BUSINESS, 
NAME is invaluable. You can’t get ideas from nowhere— 
' a something has got to start them. It is studying such 
magazines as BUSINESS, keeping in touch with what 
| others are doing—that engenders ideas. Use the coupon 

right now. 








DATE ADDRESS__ a 
\ Foreign $3.50. Canadian $3.00 O. Appl. 











J 








& 
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Stationers| Uoncrete facts are indisputable 


A Let us show you the real value of 
f) 
s¢ ts the Mimeograph and show you the 
for way to secure some very profitable 
: business in your territory by a con- 
Mimeo- crete example 








graphs grew the month of September, 1909, one of our salesmen called on one of the 


and Rotary Mimeograph. The situation was canvassed in a ‘general way and the 
manager came to the conclusion that he could not use the machine and frankly stated 
. so. Almost in the same breath he spoke to an assistant who had just entered and 
Supplies asked him if he had got a price on the printing of a new book they were preparing. 
The assistant replied that he had, and after getting bids from different printers he had 

got a quotation of $1,100.00, the lowest he was able to procure. Our salesman saw 
the copy and asked how many books he needed. ‘One hundred,” the manager replied. 
‘How many pages to the book?” ‘About 300.’ ‘Why don’t you run jobs of that kind on the Mimeograph?” “The 
Mimeograph! You don’t mean to say that work of that character can be done on your Mimeograph?” ‘Certainly. 
That is one of the very uses it is intended for. May I use one of your typewriters?’ “Go ahead, but my faith is 
limited and my time precious.’’ Our salesman sat down to the typewriter and wrote a stencil as quickly as he would 
have written a typewritten page of the same matter, and in two minutes had 100 copies finished.” This he showed .to 











the manager, and it was the work only of a few minutes more to figure out for him: 


lak for 100 bookl, 360 pages cay A net saving of $1000.25 













30,000 printed sheets, 3 Ibs........ 6.75 
30,000 sheets ordinary paper at $1.00 d he N 
per 1,008: cca; REE FO .. 30.00 an t e oO. 
6 days’ time of stenographer writing t . ° it 
50 stencils per day, at $2.00 per 76 R M m h d d 
ae repr wa» 1200 Oo ary 1 cograp 1 I 
2 days’ time of cffice boy running copies, 
at $1.50 per day ev sogus Jaan Ba : 
Binding 100 books, at 24c each........ 24.00 [he manager stared, and stared again. He 
Total.... .. $99.75 went over the figures—they were correct. He 


examined the copies—they were all right. View it 
from any angle, there could be no mistake. In an- 
other half hour the contract would have been closed with 
the printer at $1,100.00, and he would have considered the 
price a fair one. He turned toward the salesman and said: 
“This is a revelation to me. I will take that machine if 
you will show my clerks how to use it.” This, of course, 
the salesman did. He wrote up two more pages and left 
them to finish the job, departing with his order. 


The greatest money > 
making office 
device of 
the age 













Did this concern need a Mimeograph? It saved its cost 
more than 20 times on that one job alone, and the supplies 
they have since ordered show conclusively they are using 
the machine constantly. This is what a 
resourceful salesman can do. He had 
his eyes open and was alive to oppor- 
tunities, but such opportunities exist in 
every large concern and in every city in 
the country. We don’t see how a sales- 
man can help selling Mimeographs if he 
is not ‘‘asleep at the switch.” 


Made only by 


A. B. Dick Company 


_ 736-738 W. Jackson Blvd., Chicago Agencies in 
15 Murray Street, New York Clty all leading cities. 





largest wagon, carriage and automobile concerns in the country to sell a No. 76 - 
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Work It Out Yourself 








A traveling man dictates one letter a day 


to a public stenographer . ‘ : ‘ $ .25 
He writes 6 letters per week . , P : 1.50 
For about 34 weeks . ; ; ; ‘ , 51.00 


And what has he to show for his money? 








THE 


CORONA 
TYPEWRITER 


Is for Traveling Men. It has a full width keyboard, back 
spacer, two color ribbon and every other device looked 
for on a modern writing machine. 


It Costs But $50.00 Complete 


Manufactured By 


Standard Typewriter Company 


Groton, N.Y., U.S. A. 


( % y 
WStetevoces 
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‘The Man 
Who Knows”’ 


the wants of 
the German 
market, 


Mr.Fred Hoffmann 


desires to 
represent 
first - class 
American 
concerns at 


the 


OFFICE 
EXHIBITION 
1913 


Frankfurt-at-the-Main 
during April of 
the coming year. 


Manufacturers 
of duplicating, 
calculating and 
typewriting ma- 
chines and up to 
date office sup- 
plies, you will 
conquer Ger- 
many by being 
represented by 


Fred Hoffmann 


Charlottenstrasse 6 
Berlin 
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A word to the 
typewriter trade 


Here's a typewriter platen 


condition that you can 


POSTPONE FOR A 
LONG TIME if you use the 


GOODRICH 
Standard Platen 


The B. F. Goodrich Company, Akron, Ohio 
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Why Not Let Your Ribbons and Carbons 
Advertise Your Own Business-Name?r 


You can get the benefit of absolutely Up-to-the-Minute Quality and at 
the same time help along every line you carry by accepting our offer 
to the trade to imprint the dealer’s name on every order we sell of 


SUMMIT, APEX 


AND 


| CYCLO BRANDS 


The reason why consumers are demanding these ribbons and carbons of the dealers is 
precisely the reason why the dealers are demanding them of us; they do the work 
better, cleaner, longer and more economically than any other brands on the market. We 

have recently doubled our capacity to accomodate your demands promptly. Address 


UNION RIBBON & CARBON COMPANY 


FRONT AND LAUREL STREETS CHICAGO OFFICE: 
PHILADELPHIA 417 SOUTH DEARBORN STREET 
































' 


ust for example, suppose your typist is in the middle of a 
letter and you wish to write a telegram. Do you have to 
remove the unfinished letter from the cylinder? 

Not if your typewriter is a Smith Premier. You simply 
remove the cylinder containing the letter, write your telegram 
on another cylinder, then return the first cylinder to the machine 
and resume the letter where you left off. 

These removable cylinders constitute one of the fourteen 


new features of the Model 10 Visible 





Smith Premier Department 
Remington Typewriter Company 


(Incorporated) 
New York and Everywhere 
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The name and machine are synonymous 
Safeguarded ake 


Against 
Theft of Stamps 








It has taken six 
years to produce this 
machine, but it’s 
worth the time spent 














on it. Pam ee 
PEERLESS 
STAMP 
Guaranteed | AFFIXER 
Against all imper- | Pan Maing Mang Ge. 
fections in work- wetald Bites 


manship and mate- 
rial for one year. 








Weight 
18 Ounces 











(ACTUAL SIZE) 


supply which never clogs. 


The PEERLESS 


Capacity | 


100 Per Minute 








Made and inspected 
in our own factory 
under the supervi- 
sion of mechanical 
experts, who know 
the stamp affixer 
business. 





MADE OF 


Swedish cold rolled 
steel, phosphor 
bronze, brass and 
aluminum. 


All frictional parts 
on hardened roller 
bearings. 


Finished in heavy 
bright nickel on 


copper. 








This machine will, without fail, FEED and CUT EVERY STAMP EXACTLY 
WHERE IT SHOULD BE. Arffixes every stamp securely, unfailing moisture 


PRICE, FIFTEEN DOLLARS 


Correspondence solicited with responsible dealers. Exclusive territorial contracts will be given. 


READY FOR DELIVERY IN ANY QUANTITY 





SOLE MANUFACTURERS 





PURITAN MAILING MACHINE CoO., 301 Congress St., Boston, Mass., U.S.A. 
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ONLY 3 MONTHS 


Until the Opening of the Big 


1912 NEW YORK BUSINESS SHOW 


you are a manufacturer or distributor of anything 
IF used in the office you should arrange to have an 

exhibit. The Business Show in New York gets 
the largest aggregation of desirable’ prospective pur- 
chasers of office aids that gathers under one roof at any 
time or place during the year. By acting NOW you can 
get a desirable space in which to display your goods. 
Write for diagram. 


or a purchasing agent, you should make plans to 

attend the 1912 New York Business Show from 
November 11th to 16th, inclusive. Here you can see the 
latest and best office aids demonstrated by experts, all 
under one roof. Upon request we will furnish you with 
free admission tickets to the show. 


IF you are a dealer in office equipment or supplies, 


ANNUAL BUSINESS SHOW COMPANY 


150 NASSAU STREET NEW YORK 
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IMPROVED 
ACCOUNTING 
DEVICES 


You have handled the Rest 
now sell the Best. Our high 
Grade Goods command and 
have sold for years at One Price. 
No uncertainty of profits to 
Dealers. 


Our Eureka flat-opening leaf surpasses 





all others in flexibility, strength and 
appearance. We equip our Licensees 














with treating machines, or can flexiblv 
treat ream sheet ledger paper, which 
rules and prints as perfectly and 


rapidly as untreated paper. 


Concentrate on our line and establish 
highly satisfied and permanent con- 





sumers. All competitors admit its 


superiority. 


Our proposition and circular on request. 


Jones Improved 
Loose Leaf Specialty 
Company 





Cor. Lake Street and Albany Ave. 
CHICAGO, ILL. 





THE FACTORY 
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EVAN Ht Nhe ge 
eto HAMACHER TREASURER 

He HAWKINS a ING. LEON c.oRray 
vice Paecsiocnr : 





qe) 


‘LOOSE LEAF” CH) SPECIALTIES 
“A GUARANTEE OF SUPERIORITY” 





KANSAS CITY,MO. august 2, 1912. 


To All H-H Dealers And Friends:--- 


We wish to announce the sale and trans- 
fer of the business of the Hamscher-Hawkins Mfg. 
Co., to Mr. R. B. Wilson, President of the ©.S.& R.B. 


Co., of Chicsego, lllinois. 


The entire H-H plant will be moved at once 
to Chicago and merged into the C.S.& R.B.Co., where 
the H-H Line of Ring Books will be made a part of the 
De Luxe Line. 


The retiring members of the Hamacher-Hawkins 
Mfg. Co,, bespeak for the C.S.& R.B.W., the same kindly 
feeling which has been evidenced to us by the rapid 
incregse in our business from month to month. We are con- 
fident that the high guality and advanced idéas in ring 
book manufacture will be maintained by the splendid 
Organization and equipment of the new owners. 


Mr. Hamacher, who has developed the H-i binders 


to their high state of perfection and has been directly 
responsible for H-H quality and service, will move with 


his family to Chicago end take charge of the ring book 
depertaent at the C.S.&R.B. factory. 


Mr. Hawkins will also join the C.S.& R.B. 
Organization, becoming a part of the ssles force, and 
we believe he will have the same success with the 
combined "De Luxe” and "H-H" lines that he has enjoyed 


heretofore, with the "H-H” Line alone. 


Thankirg you for your loyal support during 
the past three years, 


Very truly yours, 
R WKINS MFG. CO. 


oe secy. 


LEG/GR 
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No Hooks No Strings : No Rubbers 
Adjustable Nothing to Tie Expansive 


THE CLOSING DEVICE IS IN OUT OF THE WAY— 
PERFECTLY SMOOTH ON ALL SIDES WHEN CLOSED 


THE SMEAD MANUFACTURING COMPANY, °<* Hastings, Minnesota, U. S. A. 





606. Congress Playing Cards. 


GOLD EDGES. AIR-CUSHION FINISH. 


TRADE MARK) 








Pa “hs 


606 CONGRESS 606 






















Packed in | Twelve new designs 
Bridge Pairs | now ready — 76 
if desired designs in Congress 












GOLD EDGED 
_ PLAYING CARDS 





a 


New Transparent Lid 2-Pack Box. 






CONGRESS cards are expertly made, the designs are works of art — each pack 
is wrapped, sealed and placed in a substantial telescope case, but we want the 
purchaser to receive CONGRESS packs clean, bright and new, just as they leave 
our splendidly equipped factory. 










To accomplish this CONGRESS cards will from now on be put up in our 
new transparent lid 2-pack box, (see cut) —— three to each half-dozen carton. 
In these new boxes dealers can display the actual packs of CONGRESS, 
without danger of the telescope cases becoming soiled or worn. 






The United States Playing Card Company, Cincinnati U. S. A. 
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The hinged section of 
Byron Weston Ledger 
Paper has_- greater 
strength than most 
Loose Leaf papers 
have in their strong- 
est parts. 


By a patented method 
the hinge in Byron 
Weston Ledger 
Paper is processed 
in the paper during 
the course of manu- 
facture. 





The Hinged Section of Byron Weston Ledger 
Paper Can Be — Erased 


[The Patented Hinge in Byron Weston i nen Record Pay Ledg hat is crim i, corrugated or after treated to 
or Loose Leaf Books) is sized and « Slend 1d like the Bsn of ain a rt xil “ inge is ne rily weakened where strengt 
the sheet The erasing knife can be used pie on hinged se is needed n t at the bind ler Nor can the hinged section 

tit n and erasures written over without streaking or blurring. f such papers be written over or ruled. This means a w 
The perfect writing ; Surface over hinged sect tion allo ws of in paper with a corresponding increase in size of books. 

ruling as well as writing [hus every portion of the sheet from ‘ 

binder to outer edge in be utilized Loose ple Bi nders You can always recommend Byron Weston Hinged Ledg: 

equippe : 1 Byron Wi ton Hinged Paper are more practical Paper to your customers with the absolute irance tl 

to work with phe pas up less space than any others will give the utmost satisfaction and servic 


COMPLETE SAMPLE BOOK FREE 


Send for Sample Book U and a sheet of our Patented Hinged paper with directions for ordering. A postal brings it. 


BYRON WESTON COMPANY, Dalton, Mass. 


ESTABLISHED 1864 “THE PAPER VALLEY OF THE BERKSHIRES" 


SGA | Z| ESTABLISHED 1879 ORIGINATORS 
| af i 4»© PRODUCERS OF 
S _4 THE BLANKS 
| OF QUALITY 
d SAMPLES AND 
_ - PRICES ON 




















APPLICATION~ 


[ITHOGRAPHED STOCK CERTIFICATES 
smanzeernenree AXP BONT) BLANKS - 


O e S The Finest and/ast anne onde Market 


jaar CALENDAR PADS-1912~ a 
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OUR LINE CONSISTS OF 


72 STYLES anv SIZES in ORIGINAL ano ARTISTIC DESIGNS 


SEND FOR CATALOGUE AND PRICES 
JANUARY FLAPS NOW READY 


See CHICAGO. 


WE LTHOGRADE FOR THE TRADE: Adress. | 
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Yield to the Pe 


You know that MultiKopy Carbon Paper and Star Brand 
Typewriter Ribbons are the standards—even competitors 
admit it. 


rsuasion of Reason 


Furthermore, they are also the best-known to the public, 
and so the most easily sold. 





MARK 


Carbon Paper 


Is the best profit-maker for dealers. Quality plus adver- 
tising make the best combination. ) 


MultiKopy is a truly wonderful carbon for all-round ex- 
cellence. Doesn’t fade, smudge or vary. One sheet copies 
100 letters; 20 copies can be made at one writing. 


Star Brand Typewriter Ribbons make 75,000 impressions 


of “a” and “e” without clogging the type so as to show on the 
paper. All widths. For all machines. 


We send all inquiries received’ direct to our dealers in the 
particular localities. 


Every consideration tells you to handle 
these lines. Yield to the appeal of reason—a 
note addressed to us to-day will bring all the 
details. 





F. S. WEBSTER COMPANY, 338 Congress Street, Boston, Mass 


New York, 398 Broadway Chicago, 222 W. Madison St. Philadelphia, 908 Walnut St. 
Pittsburg, 432 Diamond St. London, 67 King William St Paris, Rue Saulnier, 10 
Vienna, Adlergasse, 16 Berlin, Friedrichstr., 66. Budapest, V-Alkotmany, u, 19 













OFFICE APPLIANCES August, 1912 








AO) 
AWS 





[- Pe 


POST 











12 STYLES | 
303 NUMBERS | 


Carried in stock for 
immediate shipment 





Write for CATALOG No. 50 


IRVING-PITT 


_ Manufacturing Co. 
KANSAS CITY, MO. 










































HE Architect’s “blue print” has a pretty 

hard time of it. Buffeted by winds, exposed 

to weather, constantly handled, rolled and 
unrolled, folded, crumpled and crushed—it is no 
wonder that many architects are asking for “blue 
prints” made of 


Brown's Linen 
Ledger Paper 


It is the toughest, strongest, longest-lived paper. Though made for 
record books and ledgers, it will withstand severest outdoor usage and 
exposure. State, county and city governments, banks and corpora- 
tions use it for books whose records must be preserved. 


Recommend It To Customers 


Your customers’ ledgers, record books and Ioose-leaf systems hold the 
story, the standing and the very destiny of their busi- 
ness. They cannot afford to jeopardize their preser- 
vation by the use of cheap paper. That is why 
you should recommend the use of Brown’s 
Linen Ledger Paper for all business books. They will 
thank you for your advice. Brown’s Linen Ledger Paper 
never deteriorates with age. It is Uncle Sam’s standard. 
It makes up into books that open flat and smooth and 
that possess excellent writing and erasing qualities. 


Nala Celta — rile ou 













Write for Sample Book. 









We also make all Linen and Bond 
Papers of the better grades. 
L. L. BROWN PAPER COMPANY 
Est. 1850 Adams, Berkshire Co., Mass. 










F imile of Watermark 


LLIROWN G& PAPER C0, 
LINEN $2) LEDGER 
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=p The progressive business man in your town is interested today in the Economy 4h) 
= of Standardization as applied to every branch of his work—espec ‘ally in the ; Vi 
= character of his office Pm sae i 
=} He seeks that kind of office furniture that is correct in design—harmonious uy 
= in finish—dependable in service. $ 
Globe“Wernick \ 
= obe~Wernicke ley 
= eye » 1 a 
|} Wood and Steel Filing Equipment | % 
— AY 
= being standardized to meet all commercial requirements is always featured by WM} 
= progressive dealers seeking the support of thoughtful buyers. ° iy 
— Our catalogue will appeal to your trade, and help you to build up a perma- 
= nent business. Copy on request. i 
= ; } AV 
= ons » e o A) Ci * + ld 
H She Globe-Wernicke Co -- Cincinnati § | 
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PUBLISHED MONTHLY BY THE OFFICE APPLIANCE COMPANY, 417 SOUTH DEARBORN STREET, CHICAGO, ILLINOIS 
EVAN JOHNSON, PRESIDENT AND TREASURER NATHAN W. TUPPER, SECRETARY ALBERT H. HITCHCOCK, VICE-PRESIDENT 


The ownership of Office Appliances is vested solely in the officers of the company. No person, firm or eaiaaiiadl either direc re or indirectly connected with the 
business it represents, has any share in its ownership or voice in shaping its policy which has in view at all times the best interests of the field it serves. It aims to 
discuss all subjects fairly, and to furnish its readers reliable information concerning the progress and development of the office appliance industry. It will answer any 
questions concerning the business to the best of its ability, and it asks its readers in all parts of the world to aid it with inquiries and suggestions, to which it will give 
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prompt and earnest consideration. 
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IS HE R’ 


B 


THE PU L 


STATIONERS’ By the time this number: Office Ap 
EIGHTH ANNUAL pliances reaches its subscribers the yearly 
CONVENTION. convention of the National Association of 

Stationers and Manufacturers will be in ses 


sion in the city Omaha. It is hoped and by many confidently 
expected that the attendance this year, for several reasons, will be 
much above the average In the first place, the meetings of the 
association in the past have always justified the importance claimed 
for them in advance; there never has been an annual meeting ot 
this association which did not give back to everybody four-fold 
for every dollar spent. This convention will be no exception. The 
progr this year will be just as full of weight as ever, and it i 
hoped to put even more of the practical ginger into it than ever 
before, notwithstanding the fact that there are fewer papers and 
address¢ For the same reason there will be more time for de 
bate, for the interchange of opinion, for candid discussion, for ar 
gument and repartee—in short, for the fire that strikes out ideas 
and suggestions that cannot be got under the study lamp. There 
are several very excellent subjects assigned to able speakers who 
wil vorth listening to, and we have an idea that it will be 
wortl trip to Omaha to listen to what follows the reading 
of these addresses, which will surely be sifted down and stripped 
to stark nakedne before the debaters get through with them. In 
this f ideas are born, and they are bort the et tall 
of old iends and new acquaintances—and it is ideas which are 
the only wealth the world All we have or hope t have is 
built 1 brains and the ideas born in brains 

\nother reas¢ why the convention attendance ought to be 
large is it Oma ccupies the unique position of being almost 
in the eographi center of the United States and is situated 
pon transcontinental railway lines making it accessible con 
enientl fro r section ot the country) People from the 
East a the South Atlantic states who wish to visit the wonders 
of the West, may pass through Omaha as conveniently as to go 
west | nother route—more conveniently for the majority. The 
i that a considerable number of eastern stationers and manu 
facturers with tl families expect to spend a vacation period at 
the Y« tone itional Park and thence on to the Coast, makes 
t pos e for the to combine their attendance at the Omaha con 
vent ith the vacation plans and to accomplis! th without 
I h additional expense Furthermore, many western houses, it 
is ¢ ted, will come to Omaha prepared to do their fall buying, 
saving themselves time and saving tl manufacturers the ne 
cessity making another trip West in September 

Office Applia will be represented at the convention by 
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HOPEFUL OMEN. 
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vell reas supports an optimistic outlook. 
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f tl taff and ofticers of the company, and will do its 
ive to subscribers in picture and text a story of the con- 
that w ce the most interesting thing connected with the 
n exce] 1e's personal presence there. 


f° &£ BA 


[he demand for office appliances is a rec- 
barometer of general trade condi- 
tions. When desk and _ typewriter 
shrink it is time to take stock. When these 
That the lat- 
fact today Office Appliances is in a position 
with authority. Not only in the typewriter industry, 

dozen of the largest factories are working overtime 


ognized 
sales 


reaching hailing distance of the orders, but in the loose- 


and in filing industries, in the duplicator plants, in the 
ries addressing machines and in practically every of- 
pment line, gains are recorded which exceed the estimates 


ted losses sent out by some faint-hearted prophets early 


inter [he general tendency is upward, and the facts on 
e base this assertion are themselves even stronger evi- 
prosperity than the “well-grounded confidence of the 


lers who have seen clearly from the first. Above all, the 
itlook portends an excellent Fall business, and 


lOpeE 
son to expect a record of exceptional activity for the 

mnths 1913 
alo the demand for office appliances are the signs 
twithstanding the complications of politics, the evi- 
nts t good year in almost every line of business. 
egin t um when the crop outlook is good. And the 
this year are quite unusually favorable for bounteous 
gift We have had no unseasonable blights, no late 
de tating storms nor prolonged drouths. The wheat 
ng to be good, while the corn shows indications of being 
e ave e, with the probability of hot weather in August 
te tl pening processes, Cotton down South is fight- 
sual pe but Uncle Sam is taking a hand, and with all 
ies they have to fight the boll weevil and the army worm 

s hoped me off second best in this year’s encounter. 

idy we are beginning to have evidence of the good crops. 
in al the big agricultural states are sending out calls 
harvest the yield. The labor agencies of all 
itic i making extraordinary efforts to fill the demand, 
pract y any man who will go as far as he wishes to 
ffer him wages in excess of what are commonly paid 
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for this class of work Reports yme tr fruit districts otf EUROPE’S UNREST In the ter 
California and Colorado that the crops wi rn and that AND AMERICA’S e cal im 
the only difficulty will be to get m« t work of king OPPORTUNITY ( 
and cars to haul the product vides t 
We are rich this year in all the thin 5 4 Let ind a ( é Irs 
politics do its worst r its best! trating! € p é 
x . 4 x ir « deas ( t 
BIG REDUCTIONS On yf the most important rf rms of yreat change is the opportunit r the 
ORDERED IN recent times 1s that described in the report ven t gh it may not seem t 
EXPRESS RATES. by the Interstate Commer Com1 $101 bring ! rtunity, be 
Sal low in investigation t t ys t 
+} ness the tees c it , . \ +} 
he United State , r ¢ ‘ ee e 4 ae p 
panies ire ( irate et ( title the i st ' r 9 ¢ ; 
and oth so interl ed that it wit é é t t nt int 
iny one of e great inies as eit y in endent in \ e il 
wh thes I in { te separately a te wilt eact the pr ‘ 
the the ¢ | siness ¢ t ¢ stat lan { t if 
ine \ t t t gt s I . 
Che ne tes 1 t ree one. 4 
‘ ty ‘ . pour hic , ‘ 
‘ P , . ; ms 
Vat ( t 1 i t r r é ¢ 
pour ++ 
The ( Cor : é try epis The 
‘ mee ffs Par ‘ = 
( $1 s fir vill | fect at in rope en is é 
{ I 5 | nt eltect s st n¢ Ss r t t the 
ing i ‘ 4 Phe ites proy vever, will not of t nt t man 
ne me T¢ ( ( e next 1 ss | ( ission having mmer has f 
x¢ ) ) a I date for tl | nnitr the earing rey t é 
the pr ntatives express co! il n shipper is ft { ( t 
why the rates prescribed should not ¢ t ffect It is state Cor ( 
that ther questions except that Co! S 1 at i 
the npat ire nearly agreed World's 
Che decision of the Commission ts « d to result in n scheit \ stria 
sidera g nsumer opening avenues of trade between gloon \ustrian paper ex] 
pro 1 con dities and msumers by distributing ns 1 7040) 000 K 
equitably t tn weight and distance n the st tT 1 ( t 
transportation \t the present the burden of cost is borne chiefly progress a I lernity \1 
y parce ght eight By the new ~ % ever, the Sonnens ¢ 
mall pa vill 1 I l greater sh eS 7 n the « t i | the \us 
f transporta han t heavy pa i every package ‘ t t 
weighing t 1 hundred pounds will t same al int in t is 
ter! é é This proportioning t Ss a very impor strenet f 1 ul 
int n¢ vner t s I dered that ( sent rates in \ t | t 
ir inst ( i r s I tra porting tty The ‘ 
pounce is for or t { nds. betwee same | its, and ur \ ne 
I tar t inies irs $ r thirty | nds 
S that t new rates will t y i intage ae ; 2 
+ o} P ’ ‘ «I ni S mi nies ; ; 
tw tu S evenut r inies the ( S 
sin t \ tes will t S ( siness 
Lhere r 5.000 st [nit States I 
name a we , coe thi t] ‘ Oo 
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break-up of the older forms of industry throus if ( in hour in which a good stoker quits coal 
Europe American manufacturers have perha t greatest singl ny ‘ ind starts stocking up his fund of good humor 
tradi { rtunity nce the renaissan met! n kliza d minutes gained, not lost. Things go zigzag in 
bethan days Many f the problems with which Austria and e from nothing but too much attention to 
Italy at Spain are wrestling we have settled r are peacet ' ‘ gh lubricates the muscles of the wits. Even 
solving Our foreign trade is a child as yet mpared witl 1 t re must smile, occasionally, at his own jokes, 
history r its pos lities. Here is thi har r it to grow ' worth it or not The moment of levity helps 
toward stature rthy of manhood. European demand is ex ead earnest. 
acting—more so. in many lines, than Amet That ny kinds of “efficiency.” The least practical 1s 
spur to r efficiency, and perhaps a check upot ir passing <a t that work needs life as well as action. The 
tation of “results s the sole criterion « S are very step bids quality keep pace with quan 
lead in the Internationalism of the future Commerce, here 1s ' r as a safety-valve keep tab on both. 
the wate rt entral! ( W « have been crying LO! m irke ts tor our 4 4 Z 4 
products, and here, in the necessity of sister nations, is tl inswel , ‘ , 
oes Rpg Ness . 4 REMARKABLE Ofhee Appliances announces . with much 
to our wn need t is the Twentieth ( enturys Cali for service a ne : 2 ‘ : " 
, that od SERIES OF pleasure the forthcoming publication of ten 
to this nation—a set! ( lat means pt t al prestige no less TICT DC ¢ . op 
+ 1 rehabil ARTICLES articles, nine of which will be upon “Theo- 
than i mission r¢ uc an¢ renabDiiltat 2 —_ * 
. - : retical Salesmanship” and the tenth, or final 
oan : eee ' article, upon the application of the theory to the practice of 
CHANCE TO \n excellent mean reaching thousand : 4 4 an" . ; 
: BE ; : ilesmanshij Phi articles were written by O. H. Chamberlain, 
IMPROVE TRADE of German readet that suggested y - : s — : 
: . : Tye mara Jr., District Sales Manager of the American Multigraph Sales 
PROMOTION Commercial Agent A yald J. Wolfe, in a ce 
‘ : Ba Company at ( ago, and were originally prepared and delivered 
METHODS. recent United State nsular report. Lik Agi pis 
; - ; ; : as addresses by m before a class of junior salesmen. They have 
most continentals, the German Nas tne Cate , : . , , pa . 
~ hae | een en and put in shape for publication. The first 
} t firmly fixe Of course, that means ting and drinking as ‘ , = : 
: ; article in this series will appear in the big September number of 
isis for the irs spent in the attractive surroundings ot 7 
Berl r Munich restaurant But it also means an immense ea ‘ , , inn 
Babar : * a [hese art are unlike anything heretofore published. They 
er! i reading. ‘eW ity dwellers 11 ermany . } ; 7 
gh ae bate ied ; bad at eoretica esmanship from the standpoint of a man who 
subscribe tor the rrent magazines—a 1 t which has nstitutec 3 ; usd : : 
; Aiea ti an absolute master of its practice. There is nothing trite abou 
a pert nye pt ' to the foreign representatives I American P 7 ~~ . 
- ; them and not a line is tiresome. No reader of Office Appliances 
ns reason is simple. Every fé carries, as much z : 
; pa a il to see the practical application of the theories long before 
giirie tC. ote eee e the author clinches them in his final article, but this will in no 
ens¢ ri of the test newspapers and 1 azines 11 oth Get ° . 
1 iss | . wise detract from the interest of the articles nor from their in- 
1 1 ni reigi nguages le privilege perusing them - s 
‘ ; Ws ; structiveness These papers cover every phase of the subject 
ural sioht of the dina ax ic: ' * galew the 
, They are ar piraticn to better work and a remarkably clear. 
S S t ny time t g I a3 a : P 
oe ts accomplishment, They are simple, strong, force- 
tl sands it l¢ oe » ° ° 
' ful, ethical, and subscribers will read them with absorbing interest, 
d e foreign an ( nlike 
n complet f the series will preserve them as a valuable 
t 1 eating 1s oite1 mentary 11 el I : : 
i t! tion to the literature of business and: salesmanship. 
t ( n makes of ( ubhouse and a 
1; articl lude the following titles and sub-titles: 
ae ee OF aera re ee ena seine: bee inact VALUE OF PERSONAL APPEARANCE AS A MEANS 
are OF CREATING A FAVORABLE FIRST IMPRESSION.— 
ee ee ; On points of appearance (external): carriage, dress, poise, 
En men, are C1 interested in t progress rf commercia mannerism, body, head, feet, face and hands. 
t hether it immediately relates elf t thei wn line NECESSITY OF THE POWER OF EXPRESSION AS 
; erel eral scientific . A MEANS OF AROUSING INTEREST ON THE PART 
, - ‘ ‘ ie OF THE PROSPECT.—On points of expression: enuncla- 
I I tl rermalt ‘ 
. ( 7 n ms ; tion, language, clarity, convincing, interesting, compelling. 
the entire world, and keep e newspapers frot THE POSSESSION OF CHARACTER AS A NECES- 
St. Pete re to New Zealand, from Yokohama to the Cape of SARY MEANS OF CREATING CONFIDENCE AND 
ts P | , German export paper ‘ ” ind in sucl CARRYING CONVICTION.—On points of character: sin- 
: cerity, integrity, fidelity, honesty. 
( nsequence S vazine nd 1 Ws 
tik ; DESIRABILITY OF BEING WELL-INFORMED, SO 
THAT PROSPECT MAY BE MET ON COMMON 
es f Am«e nes, jud GROUND.—On points of information: history, politics, 
; Germany , lv ] ircle f sociology, religion, business, science. 
F f GOOD GENERAL EDUCATION AS THE BASIS FOR 
mica St eg ;, ACQUIRING SPECIFIC KNOWLEDGE AND USING IT 
\merican a rt rs uid thus get in TO CONVINCE.—On points of education: English, mathe- 
ich more ‘ le . foreigt matics, anguages, mechanics, electricity, other sciences. 
eine the ehdbenih ecimiédizess smiiiakt STRONG PERSONALITY ESSENTIAL AS A MEANS 
; OF INFLUENCING AND BRINGING PROSPECT’S 
; MIND IN ACCORD.—On points of personality: courage, 
Germany 5 measul y the Sf S faith enthusiasm, persistency, energy, self-reliance, 
The re 1 ( 1 TT rtunity t initiative 
A me SUPERIOR MENTALITY NEEDED FOR MEETING 
OBJECTIONS AND TURNING OPPOSITION INTO 
AGREEMENT.—On points of mentality: thought, logic, 
“ “ “ reason, intuition, instinct, understanding. 
THE PITFALLS n efficiency pl Certain SELF-CONTROL THE BALANCE TO PREVENT LOSS 
OF sinece «1 a irate 4 » Se 4 ‘ ON THE EVE OF VICTORY.—On points of control: pa- 
KCBHOeIArIbraArry »» ok F oP d 1: ] : Pireaes tience, happiness, optimism. 
EFFICIENCY. ane a et eer coal GOOD HABITS IMPORTANT TO GOOD HEALTH— 
results vel VIGOROUS BODY, SOUND NERVES, AND KEEN, 
workit ! vit ACTIVE BRAINS.—On points of habit: tobacco, alcohol, 
+] ‘ th, ssociatior men or women), drugs; on points of health; 
n points f industry. 
er oe : sie Pe pics which this series will discuss in a truly 
ency rl ( thir n t gil ve ngly clear and simple way. These articles will 


lisn redly | the big features of Office Appliances and no 
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one interested in selling goods should miss reading a single one 


of them 
ss s 


So tar as the present session of Congress is 
the Oldheld bil 


NO PATENT 
LAWS 


concerned, patent il is n 


, ' 
Ever since the middle 


PASSED. more 

been impossib! to get together a quorut 
of the House Committee on Patents, and it is hinted tha 
majority of its members have experienced a change of 


yrice-maintenance which 


Che belieit 


heart in respect to the plan to prohil 


was the most her ely contested feature of the measure 
that should the pass the bill, the Senate 
it slip out of sight in the rush for adjournt 


even House would let 


nent, has undoubtedly 


influenced the delay in committee It is now probable that Rep 
resentative Oldfield will wait until the coming session, when Presi 


dent Taft’s plan for a commission to investigate the whole patent 


problem may put an entirely different face the matter 


In the 


upon 


ral Wickersham is preparing 


\ttorney Gene 


meantime | 
to submit the entire question of patent monopoly to the full bench 
of the United States Supreme Court (he issue will be re-opened 
through the recent suit against the “bathtub trust,” in which the 


r to dissolve business to 


defendants appealed the lower court ord 
the 
Supreme Court decreed that the 


supreme tribunal. In the Dick case, as will be recalled, the 


owne! a patented article may 


restrict its use and stipulate the use of certain appurtenances 


fore proceeding to restrict the “patent poly” by legislation 
Issue 


full court pass on the 


1sé¢ d 


the administration desires that the 
\ bill embodying many of the po before the court 


ehas, however, been introduced in the House of Representatives 
Among important features to be recommended will be provisions 


the Sherman law clearly applicable to monopolies based 


upon patent rights. By 
the 
plicable to patent monopolies, a 
think the 


making 


reason of the control of patent rights and 


contention in some quarters that the Sherman law is not ap 


monopoly which some seem t 


is granted by constitution, this question has been a live 


one before the patents committee of both Senate and House, many 
bills having been introduced. 
\pparently, the issue is to be redrawn squarely, but there is 


little expectation at Washington of immediate action, at least upon 


the lines of anti-price maintenance, as proposed in the now defunct 


Oldtield measure 


Late in its session the Senate adopted an Sen 


amendment to 


ator Cummins’ Tariff Commission bill, just previous to its passage 


repealing the Canadian Reciprocity act and imposing a general 


on print paper of $2 a ton 
the 


duty 
office industry is in 


present Congress, no 


Other matters in which appliance 


terested are left pending by the action on 


the steel schedule having been reported at the time of going to 


press, and the Bourne Parcels Post bill having been amended so as 
to remove third class matter from its provisions, in which shape 
it will doubtless become a law 

Ss x x 
THE MAN The greatest things tne wor ft wor! 


BEHIND the most real things in life itself, are the 


THE SUCCESS. inde ible things. Often the ideas whicl 
are clearest in our m de seem haziest when 
tted with half-expressive terms of description We all know 


what we mean by “Quality,” ciency,” etc., yet wh 
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an define that meaning wit actua iracy | 
would be to 1 n with th er forces of ] 
which run the business eng deep-running 
onverge S ess or failut 
What s the qual ty \ r mit hant ¢ A 
goods? Or the “efficiency” wl Service ( 
man eys either case it 1 part of the man | é 
merchant no less than the artist puts personality int: : t 
\n invention more than a 1 hanical device; it 
the t sa segment $s mind in iron 
mechan ducing hit . ! t . 3 ’ 
hopes and 1 every t l angle which he S 
ci \ yzed is simp ealthy nd I ti ! 
f the humar L wee ning ! ’ 
man il iturally 
Crooked points t rooked man Phe ! 
g1\ nd sag r strain hit ttenness in the men or 
tory which made them Kai not a disease, but 
of disease, sometimes the symptom of a diseased <« é t 
be conscious of success is frequently the first approach é 
Increased efficiency is from within. The real probl ery 
salesman and every executi s a psychological pr We 
will understand each other better if we call it a moral p: em 
[he older phraseology has the cardinal commercial advantage of 
getting at the point in every-day Anglo-Saxon. Flying ts ir 
the factory mean chaos in the workers \ strike means p 
somewhere, in the social fabr lt may express itself in nger 
and cold, loss of wages and wane of protits, but its source lies 
deep in the heart of discord, in the strife which is strug; 
flected and hope shipwrecked It may well be nly ind ial 
efficiency” gone mad 
Che effectiveness of a prosperous modern business 
social effectivenes We are rganism, not a rt l 
cation of atoms.” Common sense, as well as love. cor t 
harmony—to union Che log end of pure individua S 
solution 
Never be é the hist isiness have ( 
een raised to preach this new gospel. For the sake of p yhy 
no less than of commerce it good that the man : 
mcerning himself with principles, ideals, the wheels r 


n vh ch his ess depen Ss it h S been sa d tha \ 
yet t produce a world-ph sophy W he she do that 
philos pny Ly well be the phil sophy ol the usi! I n 
Commerce today has grounded morality upon a suret tio1 
than tl sD lations of the iolmen or the hesitating th 
eses of \ eteenth Century S I She ha ( if 
works—and a working philosophy is still tl rst nee ' 
nature 1 t} rth f the r m el nN thre t t 
telep le typewrite he Id prine:ples 
t n t ( ind rea n | Dey l 

machit tes law, for the princip on Ww 

tur ire still the 1 iple yn whicl ! t 
S¢ I le t home for d 1 ind acl ¢ 

The se t increased efficiency is the recognit that 

truth by the who toils with body or brat 
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““alwavs had 


Ike Millikan says that a lot-o-chaps who 


tion” are mighty good pool players! 





It seems untrue but there are some gentlemen of old 
fashioned notions who do not send their boys to college 
with the idea of meeting rich men’s sons “whose 
friendships will be of advantage in later years.” 


to work hard and didn’t 


Vex 


have Lime 


tor 7 Coe (A 
for educa \ (a 
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PUSHING THE LINES TO THE PEOPLE 





ERS’ DEMANDS 





merchandising 


Put briefly, it mear 


every kind is compost 
desire plus knowledge 


The pr‘ ble ee 


or advertising expert 


ty that the prospect want 


which every’ salesman sta 
every copy writer head 


human ‘skepticisn 


boldly count on 


s this attitude toward the line y 


odern salesman ministers 


whom they trade and tl 


The modern sales 


the Salesman Becomes the Expert. 


sed when the proprietor 


nodern, up-to-date 


nxious to place them 


OINTS ON FITTING THE GooDs TO | 
¢ ( I I ~ 
\ \ Tt ft 
+ he enme re 
eas 
it is s é ( 
am «(«f ce eq pmer t 
han l¢ - tor é 
p ey I é \ f 
housands or tens tl sands a ye 
ij ) neal I I y { 
vet all the same he g ¢ re than he 
eives with each years p t lf did 
ne w ld n { \ | reach tne gh 
wate nar} pl t “ d n t 
be in business the secre and 1 
t10n oO! every Sadie Nn de \ ll € ery 
ket of the w d is tha é t 
I Service Is given th Ve ( 
ibove the | hasing It is | 
business to look out mething I 
nothing.” It 1s exes ness \ 
‘something for nothing Good will, e» 
perience pers ad I pains S 
sé é the kind 9 vhich 
1 reas¢ Ls y +S, Way 
If this idea be held merely theoreti 
and tantastic, let us idapt | t ne n 
tions of a given salt Here is a new office 
hair, let us say, which you are offering thi 
trade How are you going to do it? Will 
you be content merely) exhibit it pi 
inently in your show rooms, advert ts 
merits and watt r e 1 | ent 
demand of which we have spoken to fan 
tself int cust it ist é supe! t! 
product an occupie eld that can thus 
le ip int lavotl How, th n y i 
nd its marke n the r comp 1 


Che answer plair re selling y 
hair to the trade, you 1 t se t t cl 
t yourse Be me I vn I 
r re y | rey o { here C+ ty 
the product. l t I wl 
Test its eff ency K1 ts weak nts 
is well as its s n I der that 1 
nay know how t re ance ti 
advantages in t es pt 


a nutshell, make 


yourself and then of your establishment 
sO that whet ny member oft y t 
1 é + tt ¢ ‘ 
with a assurance rt t , 
nce witi t TNlé S 
I is not or 
S tical ¢ 1 | tit 
vet n the t I } 
ple sor | P 
{ eT y me | tt 
~ ¢ 
The merchant in a 7 
ut the dea ict 
quirements I! r p y ft S 
OT ther n the rgvertr t Vet the or 


eral tendency in every office line is toward 
standardization of demand. This does not 
mean minute uniformity or that everybody 
in the twenty-first century is going to in- 
precisely the same shape of ink- 
well or the same shade of stationery. It 
does mean, however, that certain principles 
behind the selection of office equipment are 
becoming by well-informed 
buyers everywhere. Business today, with 
all its varied activities, is, as never before, 
a unified organism. We may disagree in de- 
tails, but on the bigger things there is 
It is for the dealer in office ap- 
pliances, studies his trade, to know 
what these broad preferences of the modern 
buyer are. Sometimes the sale that you 
fail to get will prove more profitable than 
the actual cash involved, in revealing the 
real wants of the buyer and his reasons 
for them. 

Losing a Sale to Keep a Customer. 

Merely making a sale does. not necessarily 
mean really extending your line. On the 
contrary, it may mean curtailing it, in the 
long run. It is the re-sale, or the failure 
to get it, that tells. A thousand times bet- 
ter miss the order than make a dissatisfied 
customer. There are times when the ju- 
dicious dealer will gain a permanent hold 
on a purchaser by merely advising him not 
to buy. Conservative advice from a sales- 
man, when it is reasonable and plainly sin- 
cere, conserves more business than it sac- 
rifices. It is still possible to save your 
business life by seeming to lose it. 

Three moderate sales a year to a cus- 
tomer are usually better than one large 
order. Supposing all to be equally satis- 
factory in their results to the purchaser, 
the very repetition of satisfaction clinches 
your grip three-fold on the man’s demand. 
You have established a habit, and by the 
very restraint of your appeals for business 
have encouraged the buyer’s own will to 
act freely in future purchases from your 
By treating him as a freely acting 
human being, rather than a safe to be 
unlocked by the proper combination, you 
have really induced him to unlock the safe. 

The art of invaluable 
weapon in the salesman’s arsenal. It is a 
paradox, but true, that sometimes you can 
push a new line by keeping quiet about it; 
that is, by letting the prospect talk of his 
own demands in your particular line until 
he reaches the point where a skillful word 
or two will present your product as if by 
magic—‘the very thing he was looking for.” 
Some of the sales achievements 
ever recorded have been instances of the 
prospect selling himself the goods by re- 
vealing his need for them. The adroitly lis- 
tening salesman follows his conversation as 
a good fisherman watches the bobbing fly. 


sist on 


recognized 


unanimity. 
who 


house. 


listening is an 


greatest 
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In the outcome it was his patient waitit 1 secret in this principle of “playing” the Real knowledg f the line y 


quite as much as his sudden offer of a sol prospect, which many a dealer might learn ducing \ ipported onfide 
tion to the problem which gave vigor to his to his profit furore and heavy nno1 merits al n earnest desir 
attack and victory to his banner. There ading win few mmercial battles today customer tly but farthe 





THE PERSONAL TOUCH 





MINGLING THE MILK oF HUMAN KINDNESS WITH THE ART AND SCIENCE OF SALESMANSHIP 





OURTESY once was nsidered th tion wh is as winning as it is unca pacted thinking and 
privilege of caste Now we know it ting! Che mannerism is only the { No man is er to detect fals« 

— to be the instinct of humanity | hell f the man: within ts the heart bent the veneer ffability—thar 

mediaeval knight was chivalrous, if not a helpfulness and the soul earnest r sel himselt ery tact that 


ways kind Politeness nce meant one Vice usiness spe a universal! 


scension We now hail it as the badge Yet true earnestness itself is an art an shows how deeply appreciated 
democracy \ re than any one ause, tl if 1s here that the penetrating man T mass ee 1 \\ talk loosel 
ideals and atmosphere ot modern mme iffairs tinds scope for all the more human: curately the politeness 
1; } naan of ee S Site th. ‘ | 
cialism have wrough he chang and kindly springs of his nature Go the ur thness of the tow1 G 
The politeness of the successful salesmat manners lie deep, however superficial may village QUU tomorrow an 


today is more than a ritu f good bree /€ a passing manner or unconscious ma unjust is tl cistinction Cri 


ing, admirable that may be lt is forth nerisn \nd the man who is bent on rea manner a sympathy of mind s 
right and it is sincere yvecause it 1s pet service to his customers will gradually as qui y on the frontier as 
sonal, distinctive, peculiar to the man. It is wear away sucli an external handicap by vard 
a habit of thought far more than a trick the sheer force of his eager desire to serv Unconsciousness a Charm. 
inflection or glance r manner, and yet Good will itself is a tremendous pulli To n , ho read this art 


after all, it is true to the original tradition power How any times in your exper! ton naturally | 


of courtesy, which, in its derivation, mean ence can you recall a meeting I gel Or al Goes tit css 

heartiness,” not ourtliness, which 1s a r director n wh for minutes or ] really Perhaps very t 

next-door neighbor but no relation the ice of mutual distrust and frigidity was not a S t n Ils . 
The courtesy which is of the heart ts tl inbroken Chen, perhaps, some elat or his motives Real persor 

truest picture of any man’s real self. It member of th onference entered nest 1s - ItS¢ 

an honor to the profession of salesmansh st words wt Infectious With Duos eres OE , which : 

that “the man with the grip,” wherever y: d good chee You uuld feel the ( Che gre irl tie 


meet him, is characterized by consideratior trl urrent of sympathy run through th - 


for others and the rare ability to sacrif mpany see it flash fron eye to eye at A m the mas 
‘ 14 Indes S ’ 
personal preference to purposeful achiev itch its response in a sudden unant inde q 1 
+} yorht ] | 131 } r¢ I< his tang P 
ment There is an expression current ot nought and aim it was like a bDen¢ S - 1s 
, ; j a : | ’ but rea lefinite | 
the road which sums up the whole matt tf SNOCK om a new cnat Ly , ‘ 
rl { to hut ( the nere 
with that swift, vivid clarity which the bes ihere was ! resisting Che newcor I i 
: . a eT a +} th g vhat w 
popular phras« ill have When a sale id aominated the s it ( e he = , 
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ORIGIN OF TYPEWRITER ABROAD 














THE First OF A SERIES ON A LITTLE KNOWN S 
I n the Fr R " 
“MHI rst appearance of any inventio1 The keys are guid x 
i hard tl determine absolut those the piar rs W i 
n seeking for the origin of the hold the letters S 
modern typewriter, as produced in Europ rcle which rests I 
I I in an article recently xed | 
[ in the Italian journal, L’Ufi pt hint 
VI | i n Wthce) il [he 1 rs 
yu y Count Budan, “Th end their axle, v Ip] y 
Foret ners ¢ the Modern Typewriter ‘ e steel | | i 
/] SSU Ss ve sett Che latter gi and slightly elasti pring n such a n 
t ( iN ae Novare, a lawver, ner that the | 
s the rst inventors roll laterally s Ss W I P| gt ers 
\ machine, one ha ea n one ce elease y 
n [taly though not pate e stroke he ( rs \ 
‘ able points of operat é t S S 
ented y Pierre Conti of Cil 
g ( , 1823 or perhaps 
w vears earlier lt bore the name ot 
ph lachitype,” 
hine vrite r imprint on paper or othe 
nd it claimed to write rapid 
al y € igh even for those wl 
bad 
S¢ his machine to 
Fret \cademy, which, after examinatio1 
mittee headed by the famous 
Louis Navier, professor in the Part 
I Si purchased a mod 
OO ($120 
Here is how Ravizza described his m 
ali the 1 of machinery to the ela 
l at business of writing 
S titute for the use of the handwritte1 
ipt let lready formed, perf 
rm instead of working with 
sing nd, t k with each of the ter GUISEPPE RAVIZZA, 1811-1885. 
0 t is the problem I have flere Inventor of a writing machine in 
r the solution of which I hav: way that they strike the paper freely and 
welve ears solely the ¢ ve 
ng xperiments with mod them 
th his wn hands between 1846 and “The kevs release t ers 1 \ 
1855 it last mastered all details, 1 ean - ple 9 , | 
t Septe ( the latter year sure f a key. besides sing the Pe 
industrial patent for sixteen years strike. also determines the movem«e the 
1 t ent,’ (‘“‘clavecin écri paper correspondit } 
writing harpsichord, , etter. and instantly retur to its t pos 
the n il writing which ; tion, releasing the tion { nex 
his application at the Indust1 stroke 
ire in 1856 The writing hart ] 
Keyboard Like That of Piano. irriage which S t 
table vs Count Budan, tl 1 rom the 10Wel , ' 
| ea nvento! \ ‘ 
ns thle print Second Machine Shows Changes 
ed from. the in March 31. 1856. |] 
1 hine suited pe riti 1 
e which Ss pa { ' 
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tior d wl 13 er 1 
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little barrel with a spring, holding a small 


ord fastened to the carriage bringing it 
back constantly to the front part of the 
machine Opposite the carriage another 


rd was attached, which passing back over 
pulley, unrolled around a cylinder made 
fast to a wheel, thus allowing the carriage 
to advance only when moved past a notch 
on the wheel. As soon as a line was com- 
a little door opened, showing these 
At the same 


pleted, 
words, “The line is finished.” 
moment a bell rang. 
\ccording to Ravizza, 
three times as fast on his machine as by 
simul- 


one could write 
hand, and could obtain two copies 
taneously. 

The most perplexing problem for the in- 
ventor was that of inking. Soon he added 
numerous improvements to his device. He 
added capital letters, introduced a_ shift 
key, arranged the “writing levers” in two 
rows, and, finally, ahead of his age, in 1860, 
ilready declared the real problem of the 
future was that of visible writing. 

Patents a Visible-Writer. 

Indeed, one may read in his diary for 
July 21, 1860, the outline of his idea for a 
visible-writing madel, with a cylinder for 
the paper and with the keyboard arranged 
not in alphabetical order but according to 


the frequency with which the letters are 
used. About the same time he built a 
model, conceived according to his new 


ideas, and later a patent application for a 
visible-writing machine, presented Jan. 26, 


1883, (General Register, Volume 16, No. 
15,061), by Attorney Joseph Ravizza and 


Carlo Fantini & Company, gave details of 
his plan. The patent was granted. 

On Sept, 25, 1881, in the factory of Iso- 
doro Sommarugo, in the Orphanage of 
Milan, Ravizza the censtruction of 
a fourteenth model, reducing by half the 
former space between the carriage and the 
other employing 


began 


paper-cylinder, in words, 
a half-cylinder. 

lor the inking-apparatus, he tried little 
brushes, similar to those in the “Clavi 
graph” of Attorney Isidore Meggi de |’Ar- 
which he had observed the same 
year at the Milan Exposition, at which he 
Model 12 of his visible-writing 


cidoso, 


exhibited 
machine. 
Ravizza first saw a Remington at Genoa, 


in November, 1882, in the Fantoni estab- 
lishment, which then represented the 
\merican machine. Two years later, al- 


though very ill, he held-to the pursuit of 
his life, and finally completed a last model, 
No. 16. Till the day of his death he was 
onstantly on the hunt for new improve- 


ments, and in 1882 had even proposed syl- 
labical writing, but after several experi 
ments abandoned the idea. 

Lacking in means and never satisfied 


with his models, Ravizza could never make 
up his mind to any one exclusive design, 
and had he done so perhaps would have 
lacked the capital to exploit it. 


“Adversity is the diamond dust heaven 
polishes its jewels with.”—Leighton. 
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NEW MACHINES AND DEVICES 
DESCRIPTION AND ILLUSTRATION OF SEVERAL NEW APPLIANCES 
A New Sealing Machine. ind smoothns vhe lesire It can be 

idjusted to the thirty-s« d of an incl 


The “Office Boy,” cut of which 


below, is hand-powe: 


manufactured by the Bor 


the name of a new 
envelope sealer 
ger Manufacturing Company of Cincinnati 
QO. This machine weighs only eight pound 


and the manufacturers state that it has a ca 





OFFICE BOY SEALER IN OPERATION. 


over 100 letters a minute It 1s 


pacity ol 
that it 


said will seal any sized envelope 
and 
that it will do the 
The machine ‘s simple in 


built, 


any thickness without adjusting, and 


work rapidly and neatly 

construction, su 
7 

will last 


and, it is claimed, 


stantially 
a life-time 


“The Office Boy” is mounted on a solid 
wooden base with sheet metal sides The 
sealing device consists of two solid felt 
rolls running parallel to each other. Thi 


moistening of the envelope flap is accon 
felt roll with a 
superimposed to press thi 


plished by another solid 
solid metal roll 


simple operation 


gummed flap By a 
the flap is turned just as it enters the sea 


very 


ing roll Envelopes can be fed into the 
machine either before or after they are 
stamped 

‘The Office Boy Envelope Sealer” sell 


moderate and carries with 


that the 


at a very price 


a guarantee machine will seal let 


ters of any size or kind and without any a 
justment 
The Borger Manufacturing Compan 


licits correspondence from 


be interested in the machine 


Metal Compressor for Filing Drawers. 


Yawman & Erbe Man turin ( 
pany of Rochester Y., has patented and 
adopted a new metal « ymipre wr for it 
card index drawer Che ympressor is 
copper plated steel very light ind tror 
and taking minimun space 1 the drawe 
thus affording maximum filing capacity It 
slides on a meta! rod an ; erated 1 
spring lever Che compressor is very pos 
itive in its grip, although 1 ing with ease 


appeals 


A Roller Copying Bath. 


Che Rockwell-Barnes ( mpany, $23 South 
Wabash avenue, Chicago, is putting out a 


Perfect Roller Copying Bath,” which is 


said to insure really accurate copies by dis 
tributing moisture evenly through the 
tl obviating the annoyance f wring 
ing them with the hands. Set-screws over 
th boxes regulate quickly and exactly the 


pressure to the precise degree of moistur 
desired and a_  dust-proot over guards 

unst clog and waste of time in cleaning 
The Bath takes little space and can De it 


Made of heavy 


galy al 


tached to table or wall 
old pressed steel, specially 
stagger riveted against Strain, its 


the 


ings lathe 


best white rubber and its bear 


turned, producing what is said 1 





ROLLER COPYING BATH. 


“PERFECT” 


€ a pertect-running and simple me lallist 


The nish 1 in hardened 


tractively striped and v: 


A Heavyweight Moistener. 


he Peerless Moistener Company S 
eeting 1 wide den ind ) its PW t 
ener, four pounds in weight and sider 
| 
y larger in s1 than its other lines. This 
, 
stener ippeali especially t 
i des re i sul Stant al irticle r ste dy 
; 
( it 18 seven inches in d eter a s 
+] erforated rt. and the wat ” 
wil tabte are made « ¢ iron galvanized 
he per rated « e! r p ished 


I essful use in the mailing department 

Montgomery, Ward & Company he 
re mmend thet | ghily in a ette t t} 
mat turers. Other concerns which have 
t t t their merits from tua 1S¢ ré 
J n M Smvth & mpany )tto Y y 

velet Felt & Tarrant Man turin 
Company, Hope Publishing Company, N. 
Fairbank Company a Marshall Field & 





Steel Back Ledger With New Lock. 

There are several round back ledgers o1 
the marke ( upped with safety | 
the new 1] ity steel back is s 
the first one equipped with a s 
which is described as a “taper 
lock. The dealer will have to w 
Tenacity Manufacturing Compar 
cinnat () t 1d out t 
means. V tever it is, they t ! 
be used equally well on the or ry t 
fer binder and that it adds practica 

¢ to the t. They say that t t 
value of the lock is found in the t 
it takes 1 room at all in tl f 
either tl ledger or the transfer; that it 
will neve et out of order, and t 
sures that the book on which it placed 
will not be tampered with any 1 
ily than tl 00k provided with 
priced lo , 

The Tenacity Manufacturing (| ny 
seems t ive brought forward a 
number inovations in loose leaf this 
summer in addition to this safety 


which they have applied for patent 


tion 


Safety Envelope Opener 


The Munr Eastwood Pen Com, \ I 
New Britain, Conn., is featurins i Tety 
envelope opener which protects 1 e1 
velope against mutilation and has met th 


much popularity jn the trade 


Automatic Pencil. 


Pencil Company of New York 


Che Eag 


has a new automatic pencil know1 the 
Simplex, at ie end of which 1s a sharpen 
ing device By a slight turn of tl etal 
end the leads can be readily adiust to the 
desired lenet The Simplex is 1 le th 
black le red eraser; also wit 
ing and lored lead, without eraset 
Pencil Ring Aids Efficiency. 

Years ag when we went t 
teacher use to help us to get the S| 
cerian slant vy tastening 1 é 
our forefit rs, just big enoug! 





BROWN’S FREEHAND PENCIL RING 


the pen d direct its mot ' 
Wade A srown, 1504 Steger B ! Ch 
ago, ved his “Free Har I 
Ring,” shown in the accompanying tr 
tion, the rst person to whom he wed 
t was M I lage Young 1] nten 
ent of scl Is in that city She ri nized 
it at once nd commended it as n 

teach trect writing It w 

















OF iC 3 \ rPLIAN ( 
ea ot ir grandfathers come hom transvers¢ 
a practi Cwentieth Century 1 the upper fa { 
\ i | t r r 
I ¢ i comme 
roader, h 
KS I { machine pe T ¢ 
, 
K ¢ 1 pe Cll 
ear | nstead ol ust 
eal Stenographers find it 
exte twist of the hand 


e for immediate 


Conductors emp 


tween punches for signing 
| ©. Chance, Pres 
nited States Efficiency Comz1 
perimenting with the ring 


ts permanent adoption by « 


employe in Washington ’ 
] ‘ tional ved YOUNG'S ENVELOPE MOISTENER 
veity Ww 1 practical, every-da 
\ re en it great p I) ‘ the 
ng dealers, through whom it is vhat sin I he gt 
y1 ( Made in gold plat reat the platior1 
lid d, silver plate, sterling maintaine 
hard rubber, the Free Har Device 
ng 1 1 to save time, pet ' y rin one ( 
nger strain It is brought . . Devic 
Envelope Moistening Device. 
writing by simply reaching 
. ; : : Ch 
the humb; when released, ; 
; ». Vu vat 
y takes its normal position 
1 1 1 W I U 
with the first finger. It the: 
a < n ) P This ‘ 
ser the free use of his hand 
¢ r ( sin t t ' 
papers, money, cards, che 14 
. F ) aed it 1 I 
or adding machine keys. S: 
ns | ] 
: sposed r extendi I 
ers, reporters, teachers and lun 
; ’ : , rox ty ¢ ‘ dae é ; 
ers have found. it useful in this ; 
1 p nity te the tnet ¢ T 
forming in shape to the edge the s« 
srown & Company are furnis! . , 
I n} AT flap = 22 en opt in ft Ss ecess 
an tractive two-color countet apsor nt ] id \t r ré t tine 
ustrating the ring’s use aviny ' 
trating he ft use, ha f vial guhondiis = 
+} . exh ily Tal , love 
ne ition of two dozen rontal , ohone , et 
izes and materials. 5s an inget , ' j 
ci P M It i , =e Is a plane nd is shaped t or! 
' » de attraction mu 
attracting m hap then weet - pa 
irm is movabl ttache t i 
the rear of the plat I he 
Some New Mailing Machines. from the pad by the pre 
vel envelope moistening in In use, the envelope 
Ices have been invented by Je h 1S slipped ene th the 
Cortland. Ohio (Route 4 pad and is pressed d 
any ways are especially adapted moistened pad by pre 
large usiness establishment ble hor ontally 
d 
The é 1 the é 
ited he | 1 
vl may intereé 
thet ( VM Yo 
t 11 ‘ Dp 
t the address given 
Improved Pencil Sharpener. 
Among the iverti he 
1 f ©) ( \pp I r I 
r t ) he new N Y 
YOUNG’S ENVELOPE SEALER. aca: al ithe’ sal 
stre th and conveniencs tior 
r tl ea, which was patent The Roneo people beli S 
when its inventor was a resident to be a distinct imp 
I | thing they have hereto! 
d ‘ in envelope sealet pencil sharpener line | 
a platform, a presser | [ ill the fine features 
thereto, a method of normally) sharpener, of which 100,000 art 


he id in an elevated position, i peen sold last year throug! t tl 
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and has been improved in the matter of 
weight, accessibility to the interior of the 
machine, and in other minor particulars. 

The new machine is heavy enough to 
stand firmly on a table while in use with- 

ut needing to be fastened down, neither 
does it need to be steadied while a pencil 
is being sharpened. By merely moving a 
little lever to one side the interior revolv- 
ing section, comprising the entire working 
parts of the machine, can be lifted out. 
Chis, the Roneo people state, can be done 
in less time than it takes to tell it, and 
without the use of a single tool. The sec- 
tion may be replaced just as readily and 
quickly as it is removed. One extra inte- 
rior section is supplied with each machine, 
so that if a cutter becomes dull, the user 
merely lifts out the complete interior sec- 
tion and mails it to the Roneo office, to- 
gether with one of three coupons that are 
furnished with each machine, each coupon 
being good for one resharpening of the 
spiral cutter, and readjusting, oiling, clean- 
ing, etc., of the complete interior revolving 
section, free of charge. 

A neat little mailing box is also supplied 
with each machine, this being properly ad- 
dressed to the Roneo Company at New 
York. All these different details are good 
points for the dealer, and are particularly 
good for the users of the machine, who are 
thus assured of being able to keep it in 
usable condition at all times. 

> a * 
A New Typewriter Cover. 

W. M. Sykes of Aberdeen, Miss., has in- 
vented a self-opening and self-closing type- 
writer cover in which the readers of Office 
Appliances may be interested. Mr. Sykes 
received his patent, No. 905762, on Decem- 





SELF-OPENING AND SELF-CLOSING TYPE- 
WRITER COVER. 


Showing machine automatically uncovered while 
in use, 


ber 1, 1908, but has made improvements 
on his device since then and just recently 
has perfected it. He will cheerfully furnish 
full particulars to those interested. 

The basic idea of this cover is its self- 
closing feature The device is so con- 
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structed that it is impossible to leave t 

machine uncovered when not tn use, afford 
ing a number of advantages It is claim 
that this self-closing cover lengthens the 

of the typewriter 60 or 75 per cent, that 

eliminates to the extent of something 


$50 the expense oO! cleaning during the 
of the machine; that it saves time beca 
of its self-opening and selt-closing teatur« 
that it improves the service and operat 
of the machine and likewise improves 
appearance of manuscripts; that by its se 
closing feature it guarante¢ privacy 
conhdential manuscripts t in the 1 
chine and that tor the me reason it 
to the board, table or abDinet ny ilu 
papers placed to the left of the mach 
tor reterence, salegwuardinyg them ivall 
loss by wind or otherwis¢ 

[The inventor states that because f t 
back cover being closed at all times 
protects that portion o the machi 
whether closed or open, and that the c 


through its adjustable treadle plates a1 


chain, is adjustable to tables and cabiu 
of varying dept», width and height and tha 
the treadle is also adjustable to the f1 
or rear of the table or cabinet according t 


the convenience It is sa 


the operator 


that no muscular effort is required to ho 
down the treadle and should the operat 
believe that the typewriter is to be in use 
constantly during the day, the cover n 





SELF-OPENING AND SELF-CLOSING TYPE 
WRITER COVER. 


Showing Portable Feature 


Othce Appliances | py of the 7 
ent spe ! grams it 
the above device, also some photographs 
showing its mode of peration \nyone 
who may be interested may inspect thes¢ 
pictures, diagrams and documents 
fies Mr. Sykes states that he is willing 
to sell the patent outright, or otherwise 


\ ribbon type duplic: 


producing four colors at 
M. Si 


Engineering Cory] 


one a 


invention of Joseph hutz. of the 
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Oe GLFEQPOS BACK For Chat guepese. A cops buil ant MACHINE-A-DAY CANADIAN 
holder pl ‘ ' ot the « Marquette building, Chicago, IIL, is now 
oidae 1s SO placed as oO prese e Ores on . 
near to th y f th perator and 4 ready to be placed on the market Jam brady of the typewrt 
C« a ( ( Ge « ¢ oper. oO and ‘i! b ‘ 
T ment of rairie Beat min, | 
rectly in front of them Che cover is col This new type duplicator h een ern : Beauche _ 
, fontreal, Canada, has recently « 
lapsible for shipping or carrying as a sa hristened the “Lettergraph its princi Montre anada, has recen 
F g arrying as a si —“e ae ath; 4 
ple in a case provided for the purpose. The pal uses are for reproducing form letters in © the new style machine-a-daj 
: < < ! . e cont ” | ‘ the Ro | pew! 
cover can be attached direct to tables wr quantities, ofhce forms and, in tact, any peren , eM Ae ; a 
pany, a sO Repeater’s ri 


cabinets or mounted independently on iis thing on letter or legal size 

































own. base. It is held in place by gravity The manufacturers of the Lettergraph 
there being no screw or nails put into th: laim it 1s a machine capable of reprodu: The Harper Company, 540 Pe 
table or floor Cuts presented herewith ing a passable letter head from a_ zing New York, are new agents for 
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PATENT OFFICE DIAGRAMS SHOWING CONSTRUCTIONAL FEATURES OF THE LETTERGRAPH MACHINE 
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A New Adding Machine. THE RAPADDRESS 


M ichine ( orpor if 





nden enue. Baltimore, announc: Ingenious Typewriter Attachment for 
t—a newcomer in the field of Feeding Envelopes, Cards, Etc 
liances—in a smart brown catal 
ar-cut illustration and pointed sal vs ; sdaiaicbabat t . 
Simplicity of operation and strength Westie with | 
struction are combined in its Mode dressing envelopes fat y, will be 
1 is at present featured. Its con nterest¢ nthe WN dres 
h city 9,999 999 999 Its manu " vn ; . K : re 
rs claim that it is the pioneer item sty ery simp é‘ t ; 
idder, in that it possesses iten detached r attached , ) r 
r wheels, located in front of th use on a visible typewriter im less than five 
direct line the operator’s vision nutes tC dot t interiere iny way 
item is thus checked and proved be wit, the operat oe nine when 
ng carried into the total or thrown tters et © wit.tel ! ear the 
the machi This safeguard device laten tor feeding a let ull that eces 
to obviate any necessity for re sary is to release tw ttle hooks w h 
Ten keys, handle, button and knob enables che operator to put the feed rd 
it ¢ he way | is p ded 
Vv l ppe wit 1 Capacity To! neé 
I 1 ; Ss re eny p¢ tw e aS many 
| and anything else that is desired to 
( ( the typew tet W he t! el 
von e once pl ( ypper, they 
ire cr % hee ! nt they are t € 
sealed \fter eing ( essed they 
automatically carried m the platen to a 
recept: for the p pose 
The economy the Kapaddress 1s at 
font 
The Operation. 
[he peration ot he Rapaddress s 
irvelously simple \ atter t 
there is no special ope I r the ( 
other than the opera e typewriter 
[he typewriter platen s s t feed 
roll for the device The e1 ve falls int 
AUSTIN ADDING MACHINE. ‘ ‘ 
place from the hopper and is put into the 
its entire equipment; everything machine by simply rotating the platen, as 
ked the machine. The key ac- when the last line is written and the platen 
iid absolutely to prevent the addi rotated to remove the envelope, the next 
wrong gure through incorrect llow tomat ‘ 
ition a key, as each key is so ti 
that it in register only its owt! The Construction. 
Mut , 1 he tion the \ 
verate the Austin, turn the cleariu plicity itself [t contains 
ero, strike the keys corresponding mechanisn In designing 
ts the number, reading fron facture, it was particularly arranged that 
right, and the figures of the number ill screws, springs and other such parts 
e app the item space \fter should be of regular tandard, s they 
checking, a pull at the handle ould be secured from the stocl f any 
the te t the total. The ease ot hardware store 1S nol tne re 
a book of instruction made spi hy yr the hit { ul 
r\ n essary ¢ | \ i ne 
le made with solid base, strong Under ordinary wear, there would perhaps 
ith ample space for all ne ision to rej ny s rts 
y parts, the Austin is built to for a long time Should they. bi ed 
ear an s the added advantag« roany f thie ¢ 
portable wherever desire: the manufacturer : I 
uditors have found it useful vords, in desig S 
ols are adopting it as a part the intention of the 
regular mathematical apparatus mplete machis 
hildres vhose pictures are rept elit t ly t } 
the et just received are said 1 misplace h 
earned tl \ustin in less thar s likel ; 
nsti The oldest | 
ears old The new company enters The Inventor 
ippli ld under very { é ntor 
dit 1 the demand alr y st 
ted for its product gives ground for wit! he fice | 
e that it will meet with g lint rs i ( | 
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the business. Mr. 
Stocking is working for one of the office 
which is especially 
He has also contributed some 
good articles to Office Appliances. 


largest concerns in 


furniture companies 
well known. 

It was 
manager 
where an immense mail was 
handled, that Mr. Stocking conceived the 
idea of a machine to facilitate the address- 


advertising 
amount of 


in his position as 


ing of envelopes. At that time there was 
no device for that purpose. From time to 
time some efforts were made in the past 


to produce something of the sort but up to 

















TYPEWRITER ATTACH- 
MENT. 


‘RAPADDRESS” 


this date nothing had been brought on the 
inarket 

\ddressing envelopes by the typewriter 
slow and 
and 


has hitherto been a expensive 


large busi- 
ness houses having extensive mail will be 
learn of a machine which will 
the delay and the expense at- 
tendant upon that operation. A company 
will for the manufacture of the 
machine which will be placed on the mar- 
ket as soon as the manufacturing facilities 
are ready. Office Appliances predicts great 
Further par- 
illustrated 


process. Manufacturers 
glad to 


eliminate 


be formed 


success for the Rapaddress. 
the machine with 
older had upon request to Mr. L. 
I). Stocking, Neenah, Wisconsin. 


ticulars of 


can be 


WANTS TO BE A BUYING AGENT. 


Kleber, Mathieustr. 1, Berlin S. 
42, Germany, asks if there is not some lead- 


Richard 


firm which wishes to have a 
Mr. Kleber, who’ 


is an importer and an exporter, is acting as 


American 


lw 
buying agent at Berlin. 
Berlin purchasing agent for a large English 
firm, and believes he can handle work of a 


similar character for American houses 
ADDRESS WANTED. 
Office Appliances would appreciate in 


formation as to the address of W. D. Rica 
is said formerly to. have been a 
Mr 


and 


ards who 


typewriter salesman in St. Lous. 


Richards is a repair man, is married 


} 


as one child 
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CURES IN CAPSULE FOR MINOR BUSINESS ILLS 





SALES QUALITY 
IN A CATALOG 


CHANGING THE 


WINDOW DIS- 
PLAY. 
KEEPING UP 
WITH THE 


WEATHER MAN 


SomE BRIEF OBSERVATIONS ON OVERCOMING FAMILIAR TROUBLES 





GOOD catalog today is more than an enu- 
a. of goods. The necessity for at- 
tractiveness, in cover and illustration, is thor- 
oughly realized by most houses. The equal op- 
portunity for creative salesmanship in connection 
with the description of a manufacturer’s wares, 
Next to the 
the 


however, is less widely appreciated. 

actual exhibition of stock in your 
pages of a well-made catalog are the best and the 
This need 


store, 


most natural places to push the line. 
not mean long pages of sales-argument, any 
more than the good salesman cultivates words of 
five syllables in handling his prospect. A few 
concise, action-impelling sentences, well chosen 
and placed, will often effect the desired result. 
Picture and description suggest the quality: it 1s 
the business of the accompanying talk to incite 
the purchase. 
s&s Me 


A NEW window display at regular intervals is 
a good trade magnet. Even a small stock 
may be utilized to procure radically different dis- 
plays by choosing a new centerpiece every week, 
or, in large centers, every day. By choosing a 
roll-top desk for a center, then changing this 
to a flattop, to a typewriter’s table, directors’ ta- 
ble, settee, etc., the window may be made to rep- 
resent by suggestion, from week to week, a man- 
ager’s office, general office, stenographers’ room, 
board room and reception room in turn. In 
every case the aim should be to convey a definite 
impression of some one part of the modern busi- 
ness office upon the passer-by. The value of the 
window-display is almost purely the value of an 
idea. Frequent changes in arrangement empha- 
size such a central driving-point by exhibiting it 
in cumulative variety. 
ss SF 

UMMER days ripen ideas as well as peaches 

and pennant-winners. The alert dealer will 
give more time than usual to his window-display, 
to arrangement of stock and to the influence of 
suggestion upon his customers. More people 
than usual will stop to look in at the front win- 


dow these days while the mercury is hovering in 


the dizzy neighborhood of blood heat and a 
shady awning is as an oasis in the desert. That 
window should suggest anything except the 


weather, unless it suggests the latter by contrast 
—a winter scene or a dash for the part of the 
Arctic zone not yet discovered. Inside the store 
care should be taken to avoid the dumping of 
quantities of stock in one place. Counter dis- 


plays should be meager, or altogether shunned. 


ORGANIZING 


FOR 
VENTORY. 


CAPITALIZING 
TRADE- 


THE 
MARK 


KEEPING 
ON STOCK 
CHANGES 


AN IN- 


T 


AB 


The very sight of a clear space may rest tired 
eyes, whereas even a small group of articles may 
repel the buyer who is looking for something 
else. Salesmen should’ cultivate the knack of 
turning the conversation from the heat, when- 
The best place for the thermom- 


ever possible. 


eter is in the refrigerator, like truth in the well. 


s&s SS 


respectively, to those persons who are in chaix 


COMMON blunder in inventory-taking 1s 
that of giving the departments of st 


of them, or who might be expected from daily 
habit to know most about the particular lines 
This often leads to imaccurate reports. Many 


such stock-takers rely upon their knowledge of 


a line, its quantity, condition, etc., instead of in 


vestigating in detail. A surer plan is to delib- 
erately give each department to a squad of men 
whose very lack of acquaintance with the quanti- 
ties of stock will compel them to inspect and tab- 
ulate it with care. Each such squad should have 
a captain, or leader, who may be held personally 


responsible for the results. Too many inven 
tories are merely expert guesses as to quantity 
and: condition. An organized search is necessary 
for reliable results. 

es SS 


7 | many trademarks are mere ornaments. 
They are not using the worth that is in 
them. To get the full value of a trademark it 
should have a place on every piece of literature 
and every product however small of the com- 
pany’s manufacture or distribution. The trade- 
mark is the company’s dominant feature—one 
might compare it to an eye which should be al- 


ways open. Order-books, stationery, shipping 


tags, in fact, everything which goes out of the 
office, should bear this mark of identity. It is a 


silent salesman which draws no salary and pays 

its own commission, as a dividend, to your busi- 
ness. 

s Ss 

4 VERY large office should have a central 

bulletin board covering all departments, 

daily reading of which should be a part of every 

salesman’s duty. On this bulletin should be post 

ed each day any changes in stock which concern 

the skirmishing line of the sales-staff. New 

should be described and illustrated here in ad 


lines 


vance of their actual accession, in order that the 
salesmen may become thoroughly informed of 
what they have to sell in advance. A compart 
ment bulletin is best, with separate divisions for 


office announcements, field information and, per- 


CHEC 


SHAPING 


ADVE! 





KING UP 
A CARD INDEX 


THE 


RTISI 


MENT. 


FOLLOWING UI 


THE 


ORDER 


the house 


haps, social events and outings of 


force. The latter should be welcomed, but care 
should be exercised to prevent these from monop- 
olizing the bulletin,;-whose main purpose should 
be obviously of a business nature. 


M 


of changes noticeable by the executive makes ac- 
This tends to waste time, in 


es a 


ANY offices check their card indexes 


only at irregular intervals, when the bulk 


up 


tion imperative. 
the long run. An address which was altered a 
0, or a rating only a few days out of 
The 


Way is to insist upon a daily check upon the 1n- 


week 


ag 
date, may badly tangle an account. best 
dex by one or more persons to whom the task 
is permanently intrusted. Before any letter goes 
to the permanent file it should go through the 
hands of the checking department, that any in- 
formation bearing on this standing record may 
be tabulated and given definite referable shape. 
The card index is the administrative center of 
the well-directed office. If it is known to be un- 
reliable its usefulness ceases. An unsystemati 


system is worse than none. 


O 


ing rule for its staff of 
advertisement which comes from its copy depart- 
ment shall be different in shape from the space 


ses Ss MS 


NE national advertising agency whose ac 
counts run into the millions has an unvary 


“ad’’-writers that every 


which it occupies. The principle, of course, is that 
\pparent waste 
\n “ad” 
whose shape commands attention by its sheer dif 
ference the space 
catches and holds the eye where a merely uni- 


of attention-getting by contrast. 
of space is real economy of effect. 
from surrounding display 
form design will be passed by or altogether ig 
nored. You can test the practical value of this 
idea by running through the pages of any cur- 
rent magazine. It is one of those simple prin- 
ciples which run deep through the “copy” 
some of the most successful campaigns today. 


M a customer useful in cementing his friend- 
ship, directly after the order is received. The 
usual custom is to drop a line to the trade one 


for 


es Ss 


ANY salesmen have found a brief note to 


is about to visit, to arrive, take the order, if there 
is one available, and thus end the transaction, ex- 
cept the formal with 
thanks, from the home office. One long-headed 


for acknowledgement, 


road man, instead, makes a regular custom of 


dropping a line or so to the customer whose or- 


der he has just taken, from the next day’s stop 
ping place. These letters are as carefully writ 
ten as anything turned out by the advertising 
of 


than letters 


more 
Often 


suggestion as to the use or display of some of 


department. They are 


thanks for the order. an “overlooked” 


Vag 


LN ( 


RECREATING A 
SALESMAN 


SHARING THE 
VALUI OF A 
SALES-VI(¢ 

TORY 


} 
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the goods purchased will be included. Some- 
times a tip on coming bargains—discreetly lo- 


cated at a sufficient future distance to prevent 
suspicion of padding the order—is given. Very 
often the note is merely personal, retailing some 
anecdote heard on the road or adding to some 
personal conversation which was turned into the 
order, a forgotten word or two. The salesman’s 
follow-up must be judiciously used, of course. 
Some buyers are inappreciative; some resent 
anything but business in a letter from their house 
or its representatives. In the great human ma- 
jority, however, there is a ready appreciation of 
the personal note, if it be adroitly sounded and 
especially if it be sincere. 


es Ss SB 

ANY a salesman whose order-book reflects 
M a wane of enthusiasm and pulling power 
may be “made over” by providing him a different 
class of prospects. It is not sameness of environ- 
ment that wears out a salesman’s energy and 
wastes the contents of his mental “sand box.” 
He that environment so often that 
change itself becomes monotonous to him. But 
shift him from a country to a city territory, or 
vice versa, and often an immediate increase of 
results will be forthcoming. Better still, change 
the character of his territory without changing 
the territory. Give him a different line of busi- 
ness to handle, to study and to master, and note 


changes 


the difference. Many a good salesman gone 
wrong has been reclaimed for 100 per cent ef- 


ficiency by a new route‘list. Many a man sunk 
in the rut of one particular class of prospects 
has “come back” better able to handle that very 
class by a brief “vacation” spent with some other 
The best salesman is the man every side 
of whose nature finds expression in his work 
Changing the job may not change the man, but 


it may better him. 
— O the individual salesman belongs the credit 
for a distinctive achievement, but to the 
house should accrue the full measure of its value. 
A good piece of work in the field should be hon- 
ored, not only with special rewards for the doer 
and with publicity in the house organ, but by 
making the principle of its success a part of the 
future equipment of every man on the firing 
line. Experience should be mutualized. The 
man who has put through an unusual stroke of 
work should be requested to tell the story of his 
success at a meeting of his fellow-salesmen. In- 
cidentally, his true mettle as a member of the 
sales staff will be tested by this procedure. If 
he talks willingly, freely and intelligently, it will 
prove his success to have been not accidental 
but grounded in reason and character. To give 
the “house” personality, encourage its component 
parts to tell their triumphs as well as woes. 


class. 
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Qe 


e off! The eighth 
National 
Stationers 
When this magazi 


meeting of the 


- tion of and 


turers 1s now on 


reaches the eves of most of its 


the creation of art 


tional organization was first definitely d 


n Chicago at which 


annua 

Associa 
\Manutac- 

ne 


subscribers 


W ill 


the first session of the convention will have 
been called to order and the meeting 
bye underway 

The writer well remembers the banquet 


} 


1 
l 


cussed by men from different sections 
: the country He remembers the men wh 
were there, and recalls with a feeling 


gladness that only a very few of them hav 


been called to that farther country when 
some say, the pilgrim does not return 
The literal work of organizing the ass 


accomplished in Chicago 


called by 
Stationers’ 


ciation Was 
1904 at a 


Chicago 


meeting invitation 


the 
the first annual c: 


ago in October of that year Che actu 


mception of the organization, 


took place 


| betore this. at the banquet r 


1 which was 


terred to, 


which 


the first gathering 
the subject had been generally di 
ussed the most not 


ble ot 


This was probably 
the 


Stationers’ 


innual 
Association, since the 


be traced to it have been so important. W 


ecall tl Henry Sawtell was president 

the Chicago Stationers’ Association at th 
time nd pre sided with ease, wit and gra 
is toastmaster at the banquet Stationer 


were present by special 

ver the country One of those who cam 
vas LUnele Cre T é ( Ine \ vl Té 
s h at it n that it br eht the tears t 


\ssociation, an 


¢ 


) 


nvention was held in Chi 


} 
nowevet 


banquets of the Chicag 


invitation from all 























Big Things Scheduled for the Annual Con- 
vention of Stationers and Manufac- 
turers at Nebraska’s Metropolis. 
as the first annual meet 
ing, took place at the Planters’ Hotel in St 
Louis, Oct, 9-12, 1905, under the guid 


B. Gibbs, of Chicag 


clation records 


asst 


of President Fletcher 
Che 


the 





second annual meeting took 
Hotel Astor, New York, June 19-22 
1906, President John A. Schlener, of Min 
presiding; annual 
held, as follows Hote 


15-18, 1907, Chas. H 


neapolls, conventions 
essively | 
Paul, July 
\Miann, president; Hotel Somerset, Boston, 
William J. Kennedy 


mecor, 


were SuC¢ 


Ryan, St July 
July 20-23, 1908, 


Hotel 


president; 


19-22, 1909, Cheodore l ( (serry 
president; Hotel Belvidere Baltimore 
October 10-13, 1910, Fran \ Lil 
yresident Hotel Statler, Buffal Octo 
ber 9-12, 1911 Charles |] Falconer 
president; and now, Hotel Rome, On 
August 12-16, presided over by Millis 
ockwood, president 
Omaha is an attractive place H 
ny city in the country can boast 
enry more enthusiastic in the caus¢ 
proe;ress r more hospitable leasant 


vhole-hearted The efforts of the © 
stationers and citizens generally to make 
the stay of the delegates and visit eas 
nf wil st p at n limit « ror ] \ | The 
neluding paragrapl in the \s iation 
1) : , , , 
bulletin s rtici¢ n the appro hin 
ention S nd statement of facts. Her 
¢ 
W n promi that tl e © no 
ean I Save i é g@ir ] I rood 
lowshit No contesting de gations ‘ 
those vi } vill t to brea ill 1 ous rec 
ras f ttendance ind omplist ent No 
lentinciat ns oO p | ‘ vealt S 
he s none <« that nd—< oY , 
rel ’ Oo halls. n Is 7 




















new p rallied, no pla t 
ings no ot! nolsome and pest 
tions of the Old Boy, conceived 
man’s innoce! to plague him 
In short Omaha beckons all ind 
forsake the tore and factory and draw f 
to the A Sar-Ben and the Nationa ( 
tion, the to be amused, instructed d 
ind helped or the way to better t ! r 
kindliier ons one with anothe 
The Program Committee, consist 
Ralp S. Baue ‘-hairman, Claret h 
Smith ar Henry S. Hutchinson ul 
ranged the lowing calenda 
ention s iness sessions 
Monday, August 12. 
OO i ? \leeting oft Credent 
1 Committee to 
t f Delegates and 1 
( the registration ol 
ittends' the convent 
On Meeting of Board of Contr 
S:00 p \l entertainment it 
\ Sar-Ben The entire (ss tior 
tend in a body and ‘ tiated 
this mvysterious fellows! 
Tuesday, August 13. 
0 ! Meeting of Credentials 
on Committee 
First session of the N 
y qT 
Ir cation 
Singing of Amer i 
Address of Welcom«e 
President's Report 
Se etary’s Report 
Treasurer’s Report 
\uditor's Report 
Reports of Committees 
0 \ ourt ent Lunche 
inte S 
) Sec a seESS10!I Nat 
ess > W T. Goffe 
t Science of B 
nt ent of Nor ( 
T of | y TT = 
co nued 
00 Dp \djiournment 


Wednesday, August 14 
Third session, Nat 


0 i ess ( irl H 
i p S r 
Business 
ts of Committ 
0 nment—I y 
de irters 











( ) | I | ( I \ i t \ \ { } ~ 
é I I Nationa ( S 
e on Res . 
( n t 
I ing 4 
Ld je ! t >] 
Thursday, August 15. 
Ke I National Cor 
I ) No 
ana 1) é > 
ne die i i 
Board ( 
al ) 
( I will 
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Chursday evening will be banquet night, 

and the banquet will be held at the Field 
ub, which will admit of a very cool eve 
ng, spacious dining hall and an excellent 

with home comforts. 

for the ladies will be 

then 


anquet 
Che entertainment 
sufficient, satisfactory—and 
some 
Will Conduct Direct Selling Hearings. 
\s the direct result of an interesting and 
made to the Convention 
behalf of the Committee on 
Pencils of the National Associa 
nm by Theodore L. C. Gerry, of New 
York, the acting chairman of that Commit- 
special committee of manufacturers 


Wstructive report 


Buffalo on 


rens and 


to investigate 
to the 
pens 


nd jobbers was appointed 


the subject of direct selling con- 


sumer, by manufacturers of and 
pencils 
consists of Eberhard 
aber, chairman, and L. A. Hawkes, of the 
Hloward Hunt Pen Company, and J. H 
instein, of the Manufacturing & 
Novelty On account of the ab- 
sence of Mr. Faber from New York during 
part of the past year, it has been 


Committee 


| his 


Tower 
Company 


large 
impossible for this Committee as such to 
although the subject 
has received atten 
Mr. Faber will not 
Omaha, 


hold any meetings, 


committed to its care 
tion trom time to time, 
be present at the convention in 
and a plan has been suggested which will 
be adopted by which a recom 
be made that the Commit- 
e continued in office for another year, 
and time that the members of 
the Association are in Omaha it is intended 
to have Mr. Hawkes and Mr. Einstein con- 
duct hearings upon the general subject in 
conducted by Con- 
It is hoped that as 
a result of the facts to be brought to the 
attention of the Committee at these hear- 
ngs, conclusions can be drawn and recom- 
mendations adopted by the Committee to 
be embodied in its report to the convention 
in 1913, which lead to a solution of 
some of the difficulties which have made 
their appearance as a result of the compe- 
tition between the manufacturers and their 


probably 


mendation will 


tee | 


during the 


the nature of hearings 
gressional committees. 


will 


»wn customers, the dealers. 

Pending the hearings themselves it is 
hoped that all the members of the Asso- 
iation will gather together concrete facts 
to present to the Committee in Omaha, 
either by word of mouth or in written com- 
addressed to the Committee. 
[It is apparent that the more facts which 
are brought to the attention of the Com- 
mittee the better able that body wiil be to 
frame an intelligent and satisfactory report 
for future consideration by the Association. 

4 movement which has already received 
the support of the New York and Chicago 
Associations is the proposition to amend 
the Association’s by-laws so as to provide 
for a fixed annual date for the convention, 
preferably in October of each year. 


munications 


‘One science only will one genius fit; 
So wide is art, so narrow human wit.” 
—Pope. 











“Elementary, My Dear Watson.” 

That character typewrit 
ing as truly as in a signature is proved by 
an incident recorded in the New York 
Evening News. Ina recent English lawsuit 
experts showed that one of the pages in a 
long typewritten document had been sub- 
stituted for the original sheet. In the new 
page the spacing, position in which para- 


can be read in 


graphs began, punctuation and appearance 
of the letters, depending on the touch, all 
differed from those of the other sheets 
From these facts experts deduced that the 
writer of the substituted sheet was a young 
woman of nervous temperament, not 
strong, of only fair education and a begin- 
ner at the typewriter. Such proved to be 
the case. 

And all this without so 
upon Sherlock Holmes, Baker street! 


much as a call 


The Call of the Whistle. 

An industrial commission was looking 
over a mill. -While the investigators were 
busy the whistle blew. The workmen put 
up their tools and vanished as if by magic. 

“Do all of the workmen drop their tools 
the moment the whistle blows?” asked a 
member of the commission. 

“No, not at all,” said the workman who 
was acting as guide. “The more orderly 
men have their tools all put away before 
that time.”—The Efficiency Magazine 
Arithmetic. 
vision 


Education in 
opaqueness of 


“Father’s” 

Illustrating the 
which besets some advertisers, Henry Gui 
mond in Beach’s Magazine recalls the singu 
Mrs the fol 
lowing note to the district school teacher: 

‘Dear Mum—Please ixcuse Johnny today. He will 
not be at school He ig acting as timekeeper for his 
father. Last night you gave him this ixample, if a 
field is 4 miles square, how long will it take a man, 
walking 3 miles an hour, to walk 2% times around it? 
Johnny ain't no man, so we had to send his daddy. 
They left early this morning, and my husband sald 
they ought to be back late tonight, though it would be 
hard going. Dear Mum, please make the nixt problem 
about ladies, as my husband can't afford to lose the 
day's work. The Lord knows I don’t have no time to 
loaf, but I can spare a day off occasionally better than 
my husband can 


lar case of Jones, who sent 


**Respectfully yours, 


“MRS, JONES.” 


“First-Hand Information.” 
It is stated on authority, 
backed up by an affidavit, that a 
advertising agency recently landed the ac 


competent 
Chicago 


count of a manufacturer of an office devic 

Inasmuch as likely to know 
more about the device than its competitors, 
that it 


nobody was 


pretended was in the 


the agency 


market for a machine, called in the repre 


sentatives of rival manufacturers, said i! 


preferred this particular make, and secured 
The 


candid opinions were transmitted by a hid 


their candid opinions of it aforesaid 


den dictaphone to another room, where a 


stenographer canned them on the spot 


Of course the system is new as yet, and 


17 


hasn't been developed to its fu capacity 
But it has 


that 


possibilities; anybody can seé 


Perhaps we shall have a new term 


to juggle with now—the dictaphone-built 
campaign 
But one thing troubles us Should the 


time spent by one’s salesmen giving infor- 


mation for rival advertising campaigns be 
charged to selling expense or to overhead? 
—Printers’ Ink. 

[Note.—It is suggested that nothing but 
accounting classification | meet 
It is neither selling expense nor 


Why 


a new 
the case. 
charge it to “over 


overhead. not 


heard’’?] 
Hats Off to “Colonel” Lewis! 

Following one of his speeches at the big 
convention of Ad Clubs in Dallas, the Tex- 
as Press Association unanimously made E 
St. Elmo Lewis, advertising manager of the 
Burroughs Adding Machine 
Detroit, an honorary member 
cheering had subsided, a lanky 
in a frock stretched his 
with a typical southern drawl, demanded a 


Company of 
\fter the 
individual 
words 


coat, who 


hearing and said: 

“Mistah Chairman, Ah feel that an honor 
ary membership in the Dallas Press Asso 
ciation is scarcely an honor proportionate 
to the value of Mr. Lewis’ service here to 
day \h therefore move you, Mistah Chait 
man, that he be unanimously elected an 


honorary member in the ancient and hon’ 


able Ordah of 


The motion 


Texas Colonels.” 


was carried with a shor 
Man of Remarkable Attainments. 
The 
very great in these days, so great indeed 
‘hat to fulfill all the requirements 
nothing less than the capacity of a divinity 
Some man, who perhaps had not been able 
to fulfill all the requirements in numerous 
advertisements that he answered, recently 
inserted the following advertisement in a 
New York morning paper, paying for it 
with his good hard money. Perhaps some 
advertisers who read this bit of irony may 


efficiency is admittedly 


demand for 


needs 


receive a dent in their consciousness and 


demand all the 
week At 


read 


henceforth cease to 


virtues for a salary of $6.50 a 


may 


any rate this advertisement will bear 
ing. Here it ts: 

I have just arrived; have hands that 
not rest, brains marvelous in energy, depth, 


conception, organiza- 


love 


imagination, power, 


tion, comprehension, instruction; am _ bril- 
liant lecturer, noted journalist, clever lin- 
guist, competent mechanical, electrical en- 
gineer, fair typist, good automobilist, excel 
lent demonstrator, known scientist, able 
physicist, methodical experimenter, fine 
conversationalist, expert psychologist, mas- 


ter occultist, inventor, patentee, hypnotist, 


traveler, etc 
Appearance studious, thoughtful; manners 


refined, bright, engaging, gentle, cordial; 


character and principle, faultlessly honest, 


sincere; truthful. Non-smoker, tota! abstain- 


er. Best public, private references. Will- 
ingly become private secretary, companion, 
tutor to any one who appreciates sterling 
merits. Salary no question; good position 
essential 

New Field for Adding Machine. 

The adding machine has invaded the 
kitchen With the recent sale of a Bur 
roughs to Mrs. Beth Fleischmann Holmes, 
ne of ( ‘innati’s wealthiest women, by 
Sales Manager Rigegle of that city 1 new 
eld ) S¢ ulness 1s opened Mrs H « nes 
is using the machine for personal unt 

g, re ning household expenses and for 
the odd nd ends of arithmetic that always 
perplex a busy housewife If the use be- 
omes general among American women, 
there will be an end to one of man’s imme 
mort pet jests, that his helpmeet innot 
figure correctly. With an “adder n the 
kitche table, woe be to that | or 
groce vho pads his monthly flere 
is a new course in domestic ecor vhich 
provides its own instructor, and will bring 
the “meanest man” to book in a jiffy by 
showing, in cold black and white every 
grudging penny he gives to stock tl fam 
ily irce Success to. the de ated 
Burroughs, and to all its rivals in tl same 
new field! 

‘To think we are able is almost t e€ so, 


attainment is frequently 
Thus 


have 


to detern ne 
itself 
seemed to 


upon 
attainment earnest res 
has often about it almost 


a savor Omnipotence.” 











A NEW IDIOM 





No. 7. THE GRAMMAR OF NOUNS 


HENRY WIsE, Davao, 





1] E is not room in these article 


the discussion which each top 

ts Che reader is therefore e) 

pected to complete irr himself the briet 
outline of reasoning given for the position 
taken on grammatical questions. By gram 

mat \ nean file rresp ndence ] é 
ra’ rds Wit tHe uscs wm Sentence 


words we mean to include th 


uninflect vords, inflected words and phrase 
forms which serve the purposes of inflections 
Inflection is of two kinds, viz.: Radical, whet 
yne or more of the mponent letters ot thi 
root are changed or suppressed, or one 


] 


more letters r signs intr rduced into the body 


the word, for the purpose of changing 
me rdditive, when one or more letters, 
syllables or words are joined to the word 
fos rore r alter, for tl Same purpose W het 
the wor S expal led into a phrase, no 1 
flectio1 s needed t show its grammatica 
I lati 

Of these three methods of modification, 
radical. additive. expansive, which is the best 
The first is shortest, the second in most coa 
mon use and the third most clear and explicit 
It would not be wise to adopt any one 
these methods to the exclusion of the others 
for ps logical economy demands not always 
the shortest method f doing and saying 
things, but a varicty of methods—not chaot 


but systematic variety—to escape the grind 


monotony and give relief to brain tens 


But there is a further reason. If there wer: 
but one thing to be shown by the form of 
word, we might easily adopt one method 
modification to the exclusion of the others 


But it usually happens that there are seve 


distinctions to be shown at the same time 
Even when we limit ourselves to the most 
esse) forms, we should find it very diff 
ult to show al! the required distirictions 
1 single method In the verb. for exampl 
we find it easv to indicate the various mood 
nd te by a change in the radical vowel 
But as the required forms exhaust the vowel 
f our alphabet, w re forced to use the 
vdditive and expan methods to supply th 
progre mmanent and passive forms 

Cor now to tl srammar of nouns. w 
have t nsider appropriate forms to indi 
their gend number and at lease one case 
It is highly desirable that these forms be 
simple as possible; but flexible adaptabilit 
to be preferred to a too rigid uniformity, 1 
rtist mpbleteness to mere childlike sim 
plicity With this standard before us, we 
now proceed to a discussion of these forms 
n ae 

As to gende) \s to how many genders 


there reallv are. we have no concern We 
shall use the uninflected form of words 
nouns denoting both animate and tnanimate 
objects, for in all cases the distinction is suff 
iently shown by the different words used 


But we shall inflect the former to show 


I b iad end w 
d of letter, as this 
useless WOTK T the speake1 
nguage It would se 
sensible thing to do is 
they are, and employ 


with nouns ending ina \v 
ending in a consonant 


the sound of s to 


follows a surd it should 
when it follows a 


tter pronounced like z 


to give its ordinary soun 


sounds than that we usé 


r the same purpose 


following plural forms 


S t 


Hi 1 persons H 
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dative and thlative ire 


prepositions, to ‘dispense 


require several distinct 


hsolete, and is as usel 
' f the verh 
enifive ise, showing 


rigin or kind, requires 


f ifs various sigenificati 


& 


we need a direct form to 


ircum!] utions as the 


] ] 
if of the irpenter, fhe 


onants, and it is better that 


pencil 
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ther of the boy, instead of, the boy's pencil, 
he carpenter's hat and the house of the boy's 
grandfather. Now, in connection with the 
system proposed, there is no better possible 
sign of possession than that used in the 
English language, and we therefore adopt it 
hodily, without modification. The apostrophe 
s a well-established character in most lan- 
guages, and its use serves not only to indi- 
cate possession, but also to indicate an addi- 
tional syllable. But the apostrophe and s is 
a better sign of possession than the original 
syllable of which it is a contraction, for it 
leaves us free to sound only the s where we 
can, and to join an additional syllable where 
we must. Applying this sign to the examples 
already given, we have: 

Singular: 

Hom’s—person’s. Homo’s—man’s. Homa’s 

woman’s. 

Par's—parent’s. Paro’s—father’s. Para’s— 

ther’s 

Fil's — offspring’s. Filo’s—son’s. Fila’s — 
daughter’s. 

Plural: 

Homi’s—persons’. Homos’—men’s, Homas’ 
women’s, 

Pari’s—parents’. Paros’—fathers’. Paras’ 
mothers’. 

Fili’s —- offspring’s. Filos’—sons’. Filas’— 
daughters’, 

This, I think, is all the grammar required 
by nouns 

“If the objective form adopted is longer 
than the nominative form, its use should be 
»ptional—otherwise, not. 


Nu Fonic System and Universal Number 
Code. 

a long—grat, tha. Rul: Folo ke and drop 
silent leters. 

x% brod—al; ar. Numerals: n, 4, d, f, v, 
¢, k, g, O or &. 

e bref—eg; ern; able 

1 bref—it; sir. 

o bref Ow; son; word ; wolf, 

u bref—up; put; turn. 


NEW OHIO APPLIANCE FIRM. 

The Morrow-Ulrich Sales Company is a 
new concern handling office appliances 
which since its foundation the first of June 
has been registered unusual success in 
Cleveland. The men at the head of the 
company between them have had thirty 
years of versatile experience in the selling 
and advertising of office specialties. R. H. 
Morrow, recently advertising manager of 
the Comptograph Company of Chicago, and 
formerly with the Multigraph Company of 
Cleveland, is well acquainted with the office 
equipment field. W. F. Ulrich, until re- 
cently with the Multigraph forces and for 
seventeen years with the Remington in 
Cleveland, adds an equally thorough and 
varied training to the common stock. The 
new company is now handling the Compto- 
graph Adding Machine, Maxwell Envelope 
Sealer and many other high-grade devices. 
\ggressive representation in northern Ohio 
is promised makers of office devices by this 
irm. 














SOME WAYS TO HANDLE DESK SPECIALTIES 





WHY THE “‘GROUP”’ 


SYSTEM WINS WHILE INDIVIDUAL 


ASSORTMEN rs FAIL 








6c” MHE best sellers | have,” once re 


marked an observant office 


ty man, “were the hardest to ge 


started.” His experience will find contirma 


tion in that of many who are reading thes« 
words It is the little things that every 
body needs and that every! dy newiect 
buying until the need 1s torced upol s at 
tention, which constitute the crux an 
petual problem the ofhce appliar iles 
game 

Here is a group inkwells, desk pads 


trays, pen-racks, clip holders and memora1 


dum pads, tor instance, neatly arrayed in 


1 


shining glass cases in Mr. Retail Stationer’s 
best show corner. If the business man wh 
needs these things, and needs them now, 


once caught sight of this display, a 


moderate amount of sales-strategy would 
ring in a sale 
lhe trouble is, that business man does 


not see them, If you circularize him in the 


ordinary way, you are one of a thousand, 


very likely, whose typed arguments share 
the 
basket 


upon 


hospitable seclusion of his waste 


The 
him 


salesman for your line wh 


calls meets a cordial reception, 


and is probably told that the man behind 


the roll-top will “think it over.” Right then 


it’s usually all “over” but the thinking, 
which may well fail to materializ: Yet 
here is a real need, and a line of goods 
which satisfies it: Supply and demand fit 


ting like the links of a chain, in theory if 
not in fact 

What's wrong? 

Now when a sales theory goes awry 


many well-meaning people make the huge 


mistake of abandoning and reviling all 
theories. Instead, they turn to what they 
call “hard facts.” Those facts turn out s 


very hard indeed that commonly nothing 


whatever gets done, except a good-sized 
amount of despairing of solving the prob 
lem. There are times in the business game 
when only a correct theory in dislodge 
a troublesome fact Some such condition 


gave us the and 


th 
} 


typewriter 


chine—b« theories until turned into iron 


steel by the dynamic force of gen 


and 


Theory is the lever which moves facts, an 


right theories are as necessary t right 
merchandizinge as correct scales or a irate 
brains to work them 


Handling the “Unconscious Demand.” 
»Oo It Is 


with this matter of desk sp 


cialtvy sales, which has been a knotty pr 


for the retail stationer from time im 


Its 


lem 


memorial solution is bound up wit 
big principle of salesmanship which has al 
vd salesmen, ut 


ways been practiced by go 


to be realized 
issociation of Mr. Busi 
behind the Mahogany wants an 


us Say No doubt about it But 


is only just beginning 


principle of f ideas 
ness Man 


inkwell, let 


does not know that h s it He 
ais} te K ¢ é y r 
~ i¢ I Tl ~ l vs 
ri s on his w t ( eC 
I The vis : | ( 
I that dire rs roon ide 1s iin 
l t ¢ Way ¢ Vn t the tt t \ \ u 
ne stat ners salesnia ive $ ns t¢ 
y follows hin i ff H S ery 
DT t i] tic ess n | <t 1) } rd 
acts ind negligen nkwe 
But as | hastens down t stt t fhe 
appefis to pass stations window 
Without knowine why. he stops Cher 
n front him, 1s p tica eplica 
the directors’ office to which he is hurry 
g Che stanchly built directors’ table 
yozing dignity at every golden grain, is 
ts centerpiece \nd on that directors’ ta 
le he sees grouped the inkwells, desk- 
id trays, et wh 1 he has needed this 
mg time but has ignored. Near by. is a 
mahogany desk similarly equipped It 
might well be his vn office desk Sud 
denly he wishes t was, al d goes 
Che display window has s eeded where 
the best salesman had to acknowledge de 
feat, and that becaus 


It connected the goods with the uncon- 
scious desire to purchase in the buyer’s 
mind, by connecting the goods with the en- 
vironment in which he could use them— 
and thereby suggesting their use. 

Right Theory vs. Wrong Practice. 


It was right theory wrong pra 


against 


tice—and right theory won, as it always 
will, when practically presented 
This principle of connecting the goods 


with 
the he: 


with the prospect’s use for them and 


his environment strikes deep at art 


f correct sales-approach The specialty 
idvertising which escapes the waste basket 
| grist of Mr. Business Man’s 


the daily 


ail is the advertising which brings the 
goods it promotes directly into his office 
the advertising, in short, which takes the 
lace of a’ salesman The desk specialty 
ilesman who succeeds in interesting his 
prospec however preoccupied with dire 
tors’ meetings, is the salesman who begins 
with that prospect’s desk and not with his 
wn product \nd the pr f splay 
vhich really nquers et is this 
same principl g ing the specialties 
ut those standard articles ymmercial 
5 t n rt whicn create a preference 
the sidelines by the appropriateness 
with which they exhibit them 
Your desk is the proper salesman for 
our inkwells and your calendars, because 
it holds them More, it creates the habit 
of mind in your salesmen of con 
necting them with their due place in the 


office, which in the last analysis is what we 


mean by “quality.” \ thing has buying 





qu s in its plac 
jua doesn t \ 
straignt y ¢ has s 
Vi I pe t\ 
nade ~ Lile¢ 
n tl yer’s mi t 
the e put 
Or her ha ‘ 
wit! S yoods te S s 
Wiall iti creates l 
chas¢ etore your sales! 
Car rangement t s 
the é goods in « I 
without saying 
Office Appliances a Natural Unit 
Che group idea, in specialty 
ly a part of the larger phil 
iT ¢ ppl inCé susIn S 
whi l 1 ide I Ll t > 
rounde ‘ le and which 
Ce fur! r¢ nto ( rite > ? 
with t stationer ide 
tally I ecessity ra p 
oO I ( n order t é I 
that lt means tching 
to a del nd alread exist v 
trusting ne suppiv to cre 
ry its ow heer I yt mer 
W het the ins de sh \\ Sp 
many stationers are showing 
restricting the quantity of g : L) 
\ dozet re illy serviceal le t 
ikwells, with ample roon 
utar ¢ r three 
or the simple reason that t 
wed wil rest the eve 
Don’t try t rn a showcasse 
catalog Lhe way I Q 
displayed is at least fifty per nt 
valu the goods thems ! | 
tf the put ise! \ crowde: lik 
an advertisement crammed w 
1 relief t ex hm a I 
Ch l n h; S a undae 
il 1 t \ mitrasts that the I 
spe n ten be brought 
effectively t the busy buyer 
wa nd “the new way” is st ¢ 
ind fresh as a publicity 
ast rested business | 
luminat r reate a de 
revea eed, and a need é 
p k—a _ de enc) S 
erchandiser is he wh tact 
ver ft ey K il d l the Sal 
to ( ffer that whicl y 
Tt thes eft nterdep nde t 
pp ; d desk equip I é 
thus satisfied suggests another [t rests 
with the man behind the unter whether 
this { rtunity shall be l 
ha n successive Sc S é | | 
which shall establish him mor 
the fidence and appreciation of thi is 


oF 




















Letters from the boss 


TO THE JUNIOR SALESMAN 


\When vou get this letter you will have started on your first long 


trip for the house. You went out of this office after our fina 
talk todav like a motor-driven cannon-ball keen for a target 

4 - - i . . . Py . 
You left us all gasping. Mr. Mullit, the head bookkeeps 


1 
1 


spilled a drop of ink on his page for the first time in thirty-on 
vears. and still looks penitent. The blond stenographer swal 
lowed her chewing gum. I lit a cigar mysell. 

That's fine [| like to see a salesman hit the trdil with a real 


dash of besom. You're out for results, Will, I’m sure, because 
vou told me so a dozen times that last half hour of confab in 
which vou talked and I listened, just to change the usual 
order. You are going to play the game according to rules 


ind win it. 


lust one caution, which I didn’t have the heart to state before 
vou left, and which I am too interested in your success to 


omit now 


Remember that your first business is to represent the house; 
vour second to get orders. I know this goes against the grain 
of the current chat you are hearing about the hotel of nights 
from your competitors. “Make the sale, and leave it to the 
house to fill the bill.” is their slogan, iust as it has been this 
twenty years and more since I first heard it myself. 

Don’t believe it fora moment. The good salesman is more than 
an order-taker. He must be, to get the orders. Don’t yield 
for a minute to that lazy sales philosophy that makes the 
salesman a mere machine for playing upon the foibles and 
weaknesses of the customer. I want you to sell goods, yes, 
but I also want you to make this house respected, and | had 
rather vou came back next week without a single order than 
to get a dozen that are not earned by the merit of the goods 
vou handle and your capacity to represent them. 


Salesmanship isn’t just a matter of blanks filled with figures 
It's establishing a permanent footing of friendship, servic« 


and good will between the prospect and the house. Don't 
think of it as merely a game (though it is that, and more), or 
a tussle (though it may be), or a hard and fast system you 


stretch each individual prospect to fit. 


.e bigger than your job, even while you are filling it. You've 


ss 


sot to be, to fill it at all. Be human, accessible, a genuine 


ood-fellow. But remember at each stage of your trip that 
as vou present the name and goods of this house, so will the 
trade accept them. And let the results you bring hom« 

eek from Saturdav be the enduring kind that outlast the 


riginal order because they’re won by personal confidencs 
nd square dealing. 
Leave the other kind to vour rivals. Perhaps they need ‘em 


Yours expectantly. 


S.—Don’t forget your expense account 
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| Theodore Roosevelt won his right of entry to the 
Inner Circle when he gave its first official impetus 
to the movement for conservation of natural resources. 
Whatever preserves and multiplies the nation’s forests 
and natural powers, in the long run, is a benefit to 
business. In this case conservation is coming more 
and more to mean the application of that science of 
order and system to natural development which has 
created the modern office appliance industry. If Colonel 
Roosevelt were in business, he would almost certainly 
be a Salesman. Even his opponents will admit that he 
has the knack of getting things done. If not a sales 
man, one can imagine him an advertising manager, 
with his gift of creating a selling phrase employed to 
the utmost. ‘‘The square deal’’ and ‘the big stick’’ 
are as truly standardized today as the typewriter or 
the adding machine. As a fellow-editor, ‘‘Office Ap- 
pliances’’ welcomes him to the Circle by peculiar right, 
but for the sake of mutual harmony we must Insist 
that he tle the Bull Moose outside. 

* * . 
" A, J. Abernethy of the American Mailing System 
Company, Harris Trust Building, Chicago, has been 
in the Inner Circle ever since he began to preach the 
gospel of sound and comfortable office furniture—and 
that is so long that the memory refuses to recognize 
a previous state. Mr. Abernethy has grown up with 
that improved office appliance demand which he helped 
to shape. As Gilbert Chesterten once said of H. G. 
Wells, the novelist, ‘‘if you lie awake nights you can 
hear him grow.”"’ In his special field Mr. Abernethy 
is solving problems for the business man which a less 
alert former generation did not dream existed. He 
is one of the pathfinders of the newer commercial 
ideals, and if you have never heard him tell a story, 
you have really never heard a story told. But you 
will, the next time you drop into the Harris Trust, on 
West Monroe street. 

. . . 
{ William A. Parker is the General Representative of 
the Oliver Typewriter in Mexico, and one of the 
strongest and livest office appliance men on the Con- 
tinent Down there where the sun sizzles as a habit, 
and not a diversion, as in Chicago, Parker really keeps 
ahead of the sun. In his years of management at the 
Mexico City headquarters of his company he has ac- 
tually succeeded in putting American vigor and vitali- 
ty into the swarthy sons of Montezuma and Pizarro, 
and you can see little Olivers sprouting outside almost 
any old hacienda you happen to look at. Before all this 
happened Mr. Parker used to be a bicycling enthusiast 

would click off century runs just as easily as he now 

sells the Printype. Since the wane of the cycling 
moon he has taken to automobiles, and it wouldn't 
surprise us a bit if we learned that he supplied his 
own motor power. It would be just like his incorrigible 
enthusiasm for making things go. 

s + 7 
{. H, W. Smith, treasurer of the L. C. Smith & Bros. 
Typewriter Company at Syracuse, N. Y., is a ‘“‘trap 
shooter’’ of prominence. During several years he has 
been president of the New York State Sportsmen's As- 
sociation and also president of the Syracuse Automo- 
bile Club. He attends the leading ‘‘shoots’’ all over 
the country and is regarded as one of the best ama- 
teur shots in the land. He will attend the Westy- 
Hogan shoot at Atlantic City in September—one of 
the big trap-shooting events of the year. Mr. Smith 
makes frequent hunting trips and is a field shot of 
rare skill and quickness. 

. 7 . 
{ Nelson A. Miller, formerly holder of a responsible 
position with the Underwood Typewriter Company, takes 
his seat naturally in the Circle upon his assumption 
of the vice-presidency of the Austin Adding Machine 
Company of Baltimore—a field he has recently entered 
with signal success, as the latest announcements of the 


company show He is a strong and a capable execu- 
tive, resourceful, and as virile in intellect as he is 
vigorous in physique His advance has been rapid tn 


the office appliance fleld, and it Is far from ended in 


his latest promotion 











TYPEWRITER’S LITTLE SISTER 





SHORTHAND WRITING MACHINE 


DorEs SPEEDY WorRK 





HAT the note book 


and pencil are destined to be rele- 
obscurity 1s 


stenographer’s 
gated to the bench of 
the claim of the manufacturers of the Steno- 
type, in the following description of which 
the readers of Office Appliances will be in 
terested 

This machine is designed for use in the 
hands of the stenographer in taking dicta- 
tion at a high rate of speed. The printipal 


claimed for it over 


points of superiority 
shorthand are accuracy, legibility, speed and 
interchangeability of notes. In these partic- 
ulars it is claimed to have the same relation 
that the typewriter has to 


using the 


to shorthand 
longhand By Stenotype it 1 
said that matter may be recorded at a mor: 
rapid rate of speed than 1s possible in any 


and with mucl!l 


writing 
thus 


ether method of 


greater accuracy, ensuring a_ higher 


degree of legibility in transcribing thi 


for tl 


notes. It is not necessary e operat 


who writes the notes to do the transcrib 


ing, as any one familiar with the Stenotyp: 


form of writing can read the notes readily 


and accurately. This is an important te: 


ture for court reporters and others wl 
have a large volume of work to get out 
where the transcript is wanted im a hurry 


and the stenographer has to do his own 
transcribing after writing the notes 

The 
similar to the 
but differing from the typewriter in its uses 
has a key- 


Stenotype is a machine somewhat 


typewriter in construction, 


and principle of operation. It 


board consisting of twenty-two keys ar- 
ranged in pairs and prints plain type let 
ters, similar to those used on the type- 
writer. The type prints through a ribbon 


on a narrow strip of paper coming from a 
roll. similar to that used on an adding ma- 
The paper is two and three-eighths 
wide and is fed from the roll whicl 


chine. 
inches 


is carried in the interior of the machine 


rhe 
after each stroke of the keys and the rib 


paper is automatically fed forward 
bon moves from one spool to another and 
The 
is made of 
The 


light (weighing eight pounds), has a very 


reverses automatically. ribbon is of 


standard width, but finer cloth 


and heavily inked. machine is small, 


light tension and 1s said to be noiseless in 


operation. It is purely mechanical, and, like 
all similar devices, finds its success in its abil- 


ity to supersede the hand in quality and 


quantity of work. It ts very simple in con 
struction, the parts are very accurately 
made and assembled, and irts 


all wearing p 





THE UNIVERSAL STENOTYPE. 


re made of the hardened steel Che 


that it 


iinest 


achine is so constructed is im- 


ssible to get it out by ordinary 


of order 
makers claim The frame is 
7 


made of a very light composition metal and 


nished with black enamel, which gives the 


machine an attractive appearance 


Perhaps the most original feature of the 


scientific standpoint, 1s 


although composed of 


Stenotype, from a 
the keyboard, which, 
nly twenty-two keys, enables the operator 


letter, 


to write any word, fraction, punc- 


tuation mark or proper name, and it 1s 


possible to show the spelling of difficult 
words. The keys and type are arranged in 


such manner that a number of keys may 
be struck at the same time, printing the 
letters in a row across the strip of paper 
and writing an average of more than a 


word to a stroke It is said that the in- 


ventor, W. S. Ireland, was more than tou! 


years perfecting the arrangement of this 
keyboard before attempting to devise the 
mechanical features of the machine. There 


are three groups of keys and these are un 


der the immediate control of the gers 
and thumbs of both hands. The vowels 
and consonants are arranged on the key 
board according to the sequence in which 
they occur in the English language, and 
when a word is written across the pape: 
each letter is printed in its proper pl in 
the word (all silent letters being omitted 
Chis keyboard may also be idapted to se\ 
eral foreign languages. 

lhe machine is also equipped with a re 


winding attachment which automatically ri 


winds the paper upon another roll as it 1s 
ed forward from the platen This re 
winder may be quickly and readily detached 
when not in use The 1011 may then be 
placed on the copy holder, which is a sma 
folding device for use on the typist’s dé 

when transcribing the notes [t can be 


tolded up very compactly and placed in the 


carrying case with the machine 


The 


unique 


manutacturers have adopted a 


and original plan of marketing 


product. The machine is sold exclusively 


through the leading high-class business col 


leges of the country in connection with a 


course of instruction on the machine. Any 


one desiring to become an operator is re- 


quired to take a course in Stenotypy in 


yne of these commercial schools, which 


embraces, in addition to the care and oper- 
instruction in Eng- 


and all 


Stenotype, 
letter 


ation of the 


lish, 


punctuation, writing 





FACTORY, 


UNIVERSAL STENOTYPE 


COMPANY, OWENSBORO, KY. 








August, 1912 


the qualifica 
When 


t 


course oO! 


those branches essential to 
tions ot 


a student has 


first-class stenographer. 
completed this 
examination by the 
well as by the 


study he is given an 
Stenotype 


] nail a Spee : ——— 
and on successiu ly passing this ex- 


Company, as 
school, 
amination is awarded a certificate of profi- 
ciency, or diploma, which is countersigned 
by the company. This 
a guarantee to both the stenographer and 
employer that the holder is able to do his 


ertiftcate serves as 


work in a competent and’ satisfactory man- 
ner and that the machine he carries is his 
own property. The business man is not 


asked to install the Stenotype in his office, 
as each operator takes his own machine 
with him when accepting a new positiqn. 
The Stenotype is intended to be used in 
tion hall or business 


wherever shorthand is used 


the court room, conver 
office; in fact, 
It can be placed on the leaf of any ordinary 
desk 

Origin of the Stenotype. 


The Stenotype was invented by W. S 
Ireland, formerly of Atlantic City, N. J., 
a man with a thorough school and college 


training His plans and ideas were devel 


while doing expert court reporting 


oped 


Realizing the great need of a machine to 


replace the pencil and note book, and hav 


ing mastered several systems of shorthand, 


he then constructed a system to conforn 


to his own ideas which was to be the basis 
adapted to 


for a system of writing to be 
machine He applied this for 


court, commercial, public and other work, 


spending several months in Panama as re 


porter for the Panama canal commission 
After fe 
reconstructing his 
keyboard that 


originally conceived 


ur years of building, improving and 


system, he produced a 
embodied in the 
He then in 
vited a friend, a man of broad experience 


1 ’ 
could be 


machine 


in the commercial world, to investigate th: 


proposition with a view of ascertaining its 
value from a commercial standpoint. See 
ing its large possibilities and believing in 


yf such a machine, a part- 


the practicability 
nership was immediately formed and the 
work of first 
This was improved upon from time to time 
was produced. A 


building the model begun 


until a perfect machine 
remarkable fact in its development is that 
the keyboard has 

Patents 
feature of the 


remained the same 


been granted 


Stenotype 


throughout have 


covering every 
Nearly four years were spent in develop- 
ing the Stenotype into its present perfected 
When this 


Company 


condition was done, the Uni 


versal Stenotype was organized 
and incorporated, with a capital of a mil 
a half dollars, 


and fully paid up 


lion and which was quickly 


subscribed 


\ little 


bought 


this 


Owensboro, Ky.., 


Over a year ago company 


1 large plant at 
machinery 


and began the installation of 


Shortly after this came the demonstrating 
to commercial school men and negotiations 
for teaching the machine in the different 


schools In demonstrations, mattet 


of an entirely new 


these 
character was dictated 
operator, and another, who had bee: 


hearing, was called in to read what 


to one 


out of 


months in’ 


OFFIC! APPLIANCES 
l ee! written this eing test 
lemonstrate accuracy and legibility Phe 
siness has developed so rapidly that at 


this time a large number o 
schools in many cities throughout 
7 hay : trac j hand! t Sy , 
try lave contracted to Nandle le ot 


type, and the demand for machines 1s said 


to be greatly in excess of the tput Che 
apacity of the factory has already been 
doubled and the company is still unable 

take care of all the orders Che facilities 
for turning out machines are being rapidly 


increased and the manufacturers state that 
they expect to have an output of one hun 


dred machines a day within t next i¢ 


Reports coming from the schools, 
said, indicate a large enrollment in Sten 
typy, and a number of shorthand students 
re dropping that course to take up the 
study of the Stenotyps [It is stated that 





MODERN 


quite a number of shorthand writers and 


reporters are also planning to learn the 


operation of this machine 


ROYAL AGENCY AT WINNIPEG. 


The large cut which appears on this pas 


shows a picture of the headquarters of t 


Modern Office Appliance Company 


Winnipeg, Canada, with Mr. McCracken 
proprietor; Mr. Benwell, manager, and s« 
eral employes. This concern is one oj 


most important Royal agents in the W 


ern Hemisphere 


CHANGES IN BURROUGHS’ FOR- 
EIGN DEPARTMENT. 
W. L. Hoagland, Jr., who left Detroit 


a trip to Europe in the 
\dding Machine 


manager f the 


recently for 


ests of the Burroughs 


Company, 1s now Foreig1 


Department of the London office His new 


7 


wm 


duties give him Bur- 
roughs business in continental Europe, and 
British Colonies, a territory 
which is in relation with 
London. Mr. Hoagland was for some time 
in the sales department and later was man- 
ager of the foreign department in the De- 


supervision of the 


some of the 


closest business 


troit office. 

Frank Ingham, who left the Burroughs 
home office in 1409 and who has since been 
managér of the foreign department in Lon- 
don, has returned to Detroit and will be 
manager of the foreign department there. 
Mr. Ingham has been in close touch with 
the adding machine business and agents in 
Europe during the last three years. 


TAKES ON NEW LINES. 


Exchange of 





The Typewriter Regina, 


Saskatchewan, have recently installed a line 


OFFICE APPLIANCES COMPANY, WINNIPEG. 


of small office supplies which up to the 
present time they have never before car- 
The company has just closed a con- 
tract with the Kee Manufacturing 
Company as exclusive agent for their line 
papers in this province. The 
company now has, therefore, the agency 
for the Progress line of carbon papers and 
the Kee Lox brands. They state that dur- 
ing the past thirty days they have sold a 
very large number of rebuilt No. 2 and No. 
4 Smith Premier machines and that they 
are indeed swamped with orders for them. 

The Typewriter Exchange will confine it- 
self to the sale of Smith Premier machines, 
Weis office furniture, Progress and Kee 
Lox carbon papers and Carter’s typewriter 


ried. 
Lox 


of carbon 


ribbons. 





‘To believe and go forward is the key to 
success and to happiness. Doubt and dis- 
trust are the negative and corrosive forces.” 











SELECTION OF STENOGRAPHERS 


WRITTEN FOR OFFICE APPLIANCES BY LEONARD FELIX FULD, LL.M 





Pu.D., EXAMINER CIVIL SERVICE COMMISSION, NEW YORK 





' a“ HE president ot a large New York placed on h r rol they re ved a rm 1 work, such as dusti sk 


corporation was much innoyed ry ect ommendat sig ne personally which t y did not cons 

tiie ynplaints which he received re e pre ent l were 4 1 with t dignity f a ster 
varding the ineftticiency t the corporat I t ert \ lass en t tis! 
stenographer It w represented t 111 rporatior re ! ( ‘ est y 
that many of them were ompetert ssignm ert ( S ( Vere . 
nearly all of them lost many days each year avs beet nsidered y 1 porat \ tted that they lost sever VS 
by reason of abseiuce trom the othce and ( Lrapners al CNL ely desi 5 eacn l I ecduse ¢ a i that 
that since they had Leen selected throug ignment be se ot the liber ext! auses rv seriou neonve , 
pers: nal, social p litical r relig 1 ensatl c >s ‘ pel 
fluence the attitud rf son of thet fhe specialist next directe ; , 
seemed to indi it tnat they elleved the the 1 thods em] V¢ the s A 
same intluence which had secured thet p ew stenograpiers tLe ant 1 t { hos . se applica 
pointment would prote ther ro ‘ ‘ rp tion pat ‘ we ed t é 
missal il) Many I I son } D . 

Che corporation did not have a centra ty it was entitled to thr e: stenogi tigatioy is made by means « ( n 
ized stenographic bureau but assigned ; yhet lle tound that when ap] tments le t I rimer ¢ 
stenographer to each of tts principal otheers were made o the re mendat ¢ at VM il cdate we S 
and clerks. The men to whom these si« who did not themselves come int ntimate res this investigatio1 é 
ographers were assigned were reluctant to contact with the employes, such 1 ind that most of tie former e1 vers 
make direct complaint concerning then mendations wet t always base: p the DI ere 


1} 


This reluctance was due partly to the nat knowles dye ) the stenoxg.ral her's t\ rejects ( IS¢ I ¢ 

ural chivalry which men feel toward w requently such recommendations wi 

men and partly to a fear that by making made with a view to tavoring those w he 1 ning candidates we t sub- 
direct complaint they might antagonize the ha susiness relations with the corporat ect t medical examinati ted 
friends of the stenographer Most of the | whose efforts to secure employment \ I specialist in charge work 
errors in the corporation’s business wer r a friend or relative could not be easily h applicant was requested ng het 


++ n r} r } 


however attributed to the carelessness, 11 resisted by the executive officers nN . ra chaperon with het I e ex 


efficiency, or lack of attention of the ste lt was decided to select stenographers 9 an tion was contined t 1 gene! I 
graphic force n the future by means of open competition spectior f the candidate’s phys 


Che president of the corporation re tly Che corporation announced that y sten stetl examination ot heart ng 


decided to investigate the subject tine erapher could obtain an application blank \ trained nurse was present at t exan 
employment ot stenographic help thor 5 making writte! request theretor nation 1 ssist the examiner mean 


oughly, with a view to correctin ny panied by a selt-addressed and stamped « f t examination those cand t wl 


abuses existing in the present system and elope Che number ot pplicat : e te ; tated on their app it that 





installing an improved system. He engaged with the corporation was so large that the they were in good health and 1 time 
the services of a specialist with instructions st f examining these applicants was at trom tft r work whe the in 
to install a system which would secure t rst believed e prol vel | that the ( ! Ny 
the c rporation the services of a thoroug oO! this bjection each pplicatior Vas I the stra t tine 
ly competent stenog! iphir trorce timne-stal ped and numbers onse¢ tive vork vitl t te re 
Phe rst hange made by this spe ialist pon its receipt the t s n ein ( 
was the establishment of an efficiency r¢ examination was limited t the first tw i | test was writte 
rd systen \t the end of each quarter hundred and fifty applicati s filed ! ting f dictation at 
each man to whom a ste! ygrapher wa a On t ippli ation lanks the pp ants nul vords minute 1] nute 
signed was required to report upon her « vere asked a question regarding their « ‘ se in t t101 c 
ficiency He was asked to designate het atio! Chev were asked the name of eacl S , letter. These examinat nee 
services as being Satistactory unsatista rormer en ployer, the dates « tne! ( ( vel rated on a ce mpet 
tory or more than itisfactory th employ of eacl ne ¢ se ( ¢ t was prepat! e f 
Recognizing the fact that pers 7 ( leaving Chev were S ‘ tte tests i 
il important element 1 the eff 1¢ \ ( Vs Ss pt ent were ce 
stenograph those who were report vork d the S« : Che rat 
n¢ u itistactory we! ) @ the sea ( done s é 
mandes inv manner but were t ss hie p t ‘ rporation was 
transterre some other mploys \ t : employes Che 
bad 7 
Ss the rp if lf a the t 1 ta 1 eect 
the next quarter they wer 9 pp tion this kind it w hat ( st w 
ported as u tisfactory by the employ pI ts and part ts t 
} 1 they d ‘ ISS ned th " wy ¢ é re t el nt itn tis tory t t R 
ga tran rred ar vere tihed tl \ ge numbe indy \ sun ent t S 
t ey A é rted S . sat ct -" , ‘ as ae a f 
r ‘ r ; , . : \ o t S¢ é t } ti sa\ t 
per Y wit é ué tly } or ¢ eir e! el \ th S r ¢ t rie < ‘ 
hose w wer | F t at 1 reasor t stated e them ? ‘ 
I hi re tha tis t \ er\ tne em] yer > per sing | tests 








{u 
but | 1 orporatien 
bids dy e] from 
eligible resultir from these examin 
tions I rporation is obtaining the ver 
best s ers tainable in the city 
Chey I thorough! mpetent in their 
wor! ippointment; the 
( ses alt no money and sut 
fe ence by reaso1 
the pet absences f stenographet 
wl ss tO many em 
ploy y record systen 
acts I ntive to the most ambitious 
stenogra] rs and as a deterrent to tho 
wh izy or inefficient 
Phe st this system has not been as 
irge t be supposed. It requires onl) 
the part time servi f the specialist and 
the part til service f a stenographer. A 
liberal mpensatio1 paid to both be 
mportance of the work but 
the tot st is not large. The only other 
item of expense is that for stationery and 
postage in the other hand the remarka 
ble efficiency of the newly appointed sten 
ographe ( regularity of attendance 
their longer tenure of office and the general 
efficiency of the stenographic force have 
increased the general efficiency of the en 
tire personnel of the corporation to a dis- 
tinctly noticeable extent, much to the grati 
heatio1 the executive officers 


KNOPP NOW WITH REMINGTON. 
H. W. Knopp, formerly identified with 
another leading typewriter company in the 
East and later in the Southwest, has a 
cepted a position as special representati 
f the Remington Typewriter Company. EI 
is at present attached to the St. Lo 
fhce, where he is doing special work 
the sales division Mr. Knopp is on 
the most experienced men in the typ 
writer business, a hard, thorough and con 
scientious worker and a good salesman 


We believe that he will achieve much su 


cess in his new positon and extend to hin 
our best wishes Knopp is a “live wire” 
and he has the habit of getting orders 
a most valuable asset to a salesman 


PAN-AMERICAN EXHIBIT. 

\ permanent agricultural and industrial 
exposition is being installed in the South 
ern Building, Washington, D. C., by th 
Southern Commercial Congress. It will 
include not only comprehensive displays of 


the proc f the 16 southern states, but 


s 


exhibits from the South and Central Amer 
ican Republics which have become intet 
ed [he congress plans to have 
Pan-American exhibit installed prior 
January, 1913. These exhibits will add in 


terest to participation of the Pan-American 


suntries in the fifth annual convention 
the Southern Commercial Congress, whicl 
s to be held in Mobile, Ala., in 1913, at the 
time of the opening of the Panama Canal 
\ tart do a thing depend 
n your own efforts and bunch them all 
the ha — 
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True Quality Always Gains 
Final Recognition 











rALis ay 
Na, F 


you are com- 
pelled to re- 
cognize it and 
then you can- 
not say too 
much in its 
praise. This 
simile ex- 


plains WHY 


You may con- 
demn, you 
may be preju- 
diced but 
when the ar- 
ticle STANDS 
UP and shows 


its merit 

















“QUR LINE” 
Typewriter Ribbons 


AND 


Carbon Papers 


is recognized as absolutely the best on the 
market today. 


The term BEST is peculiarly significant, con- 
sidering the promiscuous “CHEAP” lines. 








The dealer should enter with enthusiasm into the sale - 
of our high class products. 


Other Reasons: 
Consistent trade protection together with the fact that: 


We meet every condition 
We fill every requirement 








MITTAG & VOLGER, Inc. 


Sole Manufacturers for the Trade 


Principal Office and Factory: PARK RIDGE, N. J., U S.A. 


BRANCHES: 
261 Broadway 205 W. Monroe St., 7 and 8 Dyers Bidg., 
NEW YORK, N. Y. CHICAGO, ILL. Holborn E. C. LONDON 


AGENCIES: All Over the World 
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BIG DEAL IN LOOSE LEAF FIELD 





R. B. Co. ABSORBS 


HAMACHER-HAWKINS Merc. Co 





ie & 

N IMPORTANT loose leaf deal was 
consummated the other day when 
President Wilson, of the C. S. & 


bought out 


R. B 


right the entire plant and good will of the 


Company, of Chicago, 


‘om 


Hamacher-Hawkins Manufacturing 


pany, of Kansas City, and arranged to 


move this business to Chicago, where it 
will be merged into the C. S. & R. B. plant 
and the H-H line of ring books, price 


books and memos will be added to the pop 
ular De Luxe line of loose leaf devices 
The H-H Books 


nized from the time of their introduction as 


Ring have been recog 


being of exceptionally high quality both as 


to the mechanical parts and the binding. In 


the three years of the H-H Company’s ex- 
istence a very satisfactory trade has been 
developed both in the United States and 


Canada, and every dealer who has handled 
the line has found it a splendid trade build 
this line of ring 


make it, 


er The addition of great 
b Oks to the De 


the manufacturers claim, the strongest com 


Luxe Line will 
plete line of loose leaf devices on the mat 
ket 


sectional 


covering all grades of current ledgers, 
and solid binders, 


corporation 


post sheet 


holders, minute and record 


books and ring books; in fact, every style 
to leaf 


and grade of device known loose 


device an example of the most 
hinest 


and each 


mechanical construction and 


workmanship 


modern 


quality of 


Mr. Hawkins, who has been directly re- 
sponsible for the introduction of H. and H 
goods, will join the sales organization of 


the C. S. & R. B. Company, specializing on 


the ring book lines and working in conjun« 


tion with the other C. S. & R. B. travelers 

Mr. Hamacher, who has had _ entire 
charge of the production end of the Ham 
acher-Hawkins plant, wil] move with his 
family to Chicago, where he will take 


Cc. S. & R. B. Company’s 


Several 


the 
new ring book department 
skilled emp! yes of the H-H plant will be 
the trade 


service 


charge of 
other 


brought to Chicago, guaranteeing 


a continuance of the quality and 


been distinguishing features of 
The C. S. & R. B 


catalogue of 


which have 
both 


is preparing a 


houses Company 


new the com 
pleted De Luxe Line of loose leaf devices 
will 48 
pages of will be devoted to the new 
De Luxe Ring Books 
many important changes and improvements 
the De 


This catalogue consist of pages, 16 


which 
also be 


There will 


in the original fifteen devices in 


Luxe Line 
the 


stock 


be shown for 
| 


binders in the 


price-list will 
I uxe back 

The Midway, a medium priced steel 
be added to the line and 
the De 
of complete ledger 


4 new 
De steel 
sizes 
back 


shown in 


ledger, will 
the 


The new De Luxe Line 


sizes as Luxe 


same 


outfits ranging in price from $4.00 to $12.00, 


which have proved such a success. since 
they were brought out last May, will be 
added to the line and will be given a prom- 
inent place in the new catalogue 

The popular Doyle sectional post binder 
will be shown in a_ long range of stock 
sizes covering both 5-16 and 3-8-inch post 
equipment. There will be a complete fam- 
ily ot these Doyles, the Doyle top lock, a 


new and clever mechanism, the Doyle end 
lock, the Doyle Keyless and the Doyle with 


non-protruding post. 


The Peerless line of sectional post bind 
ers will be shown with the new aluminum 
ends; and with a stock list containing fif- 
teen additional numbers’ with 3-8-inch 
posts. It will also be made with the new 


top locking device as well as the end lock 
which has heretofore proved so popular 
Che well-known Star sectional post bind 


ers will hereafter be made both in the end 
locking and top locking styles with the 
Peerless rubber end metal part, a double 
tubular case with a strong locking device, 
and with the base sections rivetted over 


the new rivetting collars, which makes the 


strongest base section setting possible and 
one which cannot work loose or pull out 
The rubber ends in the new Star binders 


will act as cushions, protecting the canvas 
and leather binding material from wearing 


through at the ends of the metal 


The O. K. binder, solid post, will be 
shown with a new list covering this de- 
vice in the 3-8, 3-16 and 5-16 inch sectional 
posts in the most popular sizes for order 


blank and billing purposes 

The Style ‘| 
stock list 
ind 5-16 


storage binder will also have 
with 


the 


a new covering the device 


the 3-8 inch posts as well as 


3-16 inch. 
ind complete lists 


Chere will also be new 
covering catalogue covers and price books 
in several styles of binding both in stock 


and special sizes. The Durabul Record and 
Minute Books will be given a page with 
c ymplete stock lists covering all sizes 

A great improvement will be noted in 
the sheet and index section All stock and 
special sheets are shown made up on the 
New Flexo Ledger Paper made by the ta 
mous Weston Mill No additional charge 
will be made for this stock 

There will be many new accounting 
forms, and lists covering prices on special 
rulings which will be a great help to the 


small dealer A line of popular manifold 
forms including order blanks, purchase or- 
ders, duplicate bill and charge forms will 
also be shown lo take care of the grow- 


ing demand for this class of work the C. S 


& R. B. printing plant has been doubled in 
size and Frank R. MacDonald, formerly of 
the J. S. MacDonald & Company, the large 


manifold house, has been made general 


superintendent of production Ma 
Donald's long experience in this line is a 
guarantee of the finest quality vork and 


efficient and economical production 

Mr. Fargo, Sales Manager ot the C. S 
& R. B. Company, states that the plans for 
co-operation with its dealers wi e great 
ly broadened this winter and will embrace 
system service and educational work of a 
high order, conducted for the benefit of the 
salesman, clerk and department nage! 

The new De Luxe Line catalogue, it 1s 
stated, will be at once the most mplete, 
compact and convenient loose leaf price 
list ever issued, and it will be art ed s 
that any consumer of loose leaf goods wil 


be able to use it understandingly and find 


the price of anything he requires 


\ campaign of advertising has beer ym 
mence n System and Business Magazine 
to devel p prospects for loose le yds 


which will be followed up by 


with special Salt 


De Luxe deal 


mpany, 
and literature turned over to 
in the various cities. 
Chere will also be 


booklets 


irious specialties made by the 


supply 


issued a large 


of special and folders descriptive 


ot the v com 


pany which will be supplied free of charge 
to the dealer. 

In addition the Sales Department will 
furnish exterior and interior signs, window 
placards and price cards and new ideas for 
window dressing, also cuts and special copy 
for newspaper advertising, catalogues and 
circular 

[The sales co-operation for the De Luxe 
dealer designed to make ¢ ne a 
part of great national sales organization, 
pulling earnestly together for one result 
a bigger and more profitable loose leaf 
trace 

ir e than two years Ral Wilson 
president of the C.S. & R. B. ( 1s 
SCd hed for a price book h | 
ré ird \ of the Same _ Star 
‘ther specialties of his company ne f 
le ( devices Not or I id 
experi! nts made in his own t 
Iie t ilso examined a d Penh I I 
models submitted for his ! tion 

Realizir that a good pr 
neces { the completion 
pany lit \Ir. Wilson planne bri 
out and 1 rket one last yea t 
book under consideration did p 
to his ideal, it was never prod But 
‘Everything comes to him tles 
while ( vaits.””. For the last Mr 
Wilson has manifested considet nter 
est in the Hamacher-Hawkins pr Oks 
\ change in the circumstances and ndi 
tions surrounding the _ busines f the 
Hamacher-Hawkins Company n t pos 
sible for Mr. Wilson to buy that nipany’s 
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1 Smif} & Ren 


The Typewriter 
of 


Maintained Efficiency 


L. C. Smith & Bros. 


Typewriter 


Ball Bearing Lone Wearing 







The ball bearing type bar of an L. C. Smith is just acquiring a polish 
from use, when an ordinary type bar bearing is beginning to wear out. 


That is but one reason why the L. C. Smith retains its smoothness and 
accuracy of operation indefinitely. 


The rigid but frictionless ball bearing carriage with its light tension, the 
light touch capital shift, and other equally individual features, combine 
to make possible typewriting which is almost effortless and always 
accurate. 


To buy an L. C. Smith is to invest in typewriter satisfaction. Every 
element of speculation as to length and quality of service has been 
eliminated by the application of the most advanced mechanical prin- 
ciples and the use of materials specifically chosen for each 
working part. 









N 
a) 
Write for new booklet, ‘‘ Vantage Points 
of the L. C. Smith & Bros. Typewriter.”’ 


L. C. SMITH & BROS. TYPEWRITER CO. 


Head Office for Domestic and Foreign Business 










SYRACUSE, N. Y., U. S.A. —— 
€4 ae / as 
ay = Ra 


Branches in all Principal Cities 
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Crown, Globe and Pioneer Brands 


TYPEWRITER RIBBONS 


Crown Brand ribbons are of the best and highest grade 
manufactured. Guaranteed non-filling, non-drying, of 
remarkable durability, and capable of clean, sharp work 
from beginning to end. Colors are brilliant and will 
not fade. 

Globe Brand ribbons are second only to our Crown 
Brand in quality. A good ribbon at medium price. 

Pioneer Brand ribbons are made from an excellent 
quality of domestic cloth. Best possible value for the money. 


Crown Ribbon & Carbon Mfg. Co.» 


ROCHESTER, N. Y. 








Crown, Globe and Pioneer Brands 


CARBON PAPER 


Crown Brand carbons have a medium hard glossy surface 
coated evenly upon finest quality of tissue. Non-smut- 
ting, non-drying, giving clear, clean-cut impressions, ex- 
cellent wearing qualities. 

Globe Brand carbons have a hard, clean surface for 
extremely sharp impressions. Maximum quality in a 
hard finished carbon. 

Pioneer Brand is a softer carbon and a free manifolder. 
It does not smut. 

Write us today for our dealers’ proposition. 


Crown Ribbon & Carbon Mfg. Co., 
ROCHESTER, N. Y. 
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Typewriter Ribbons 


UR Ribbon Department is grow- 

ing rapidly. Our customers 

know that every ribbon is up to stand- 

ard, practically no variation. We do 

not ship “nearly rights.”’ Every run is 

tested in the sales department and that 
means real testing. 


We make every kind of ribbon. 


MANIFOLD SUPPLIES CO. 


The Largest Manufacturers of Carbon Paper 
in the World. 


A. L. FOSTER, President ‘ 0. G. DITMARS, Vice-Pres. 


188 Third Avenue, BROOKLYN, N. Y., U.S. A. 


S. 


S 








business outright, thus bringing t 
termination all price book experiments in 
| the C. S. & R. B. factory, and giving to the 


company the identical book it most desired 
| 
i 


| to possess, and which, Mr. Wilso1 in 
| his opinion is the ideal price book. That 
the price book department of the C. S. & 
R. B. Company will be as success as the 


ther departments of that remarkable busi 


| ness 1s now assured 


LIVE WIRE CLUB IS POPULAR. 
\n overwhelmingly enthusiastic respons¢ 
has greeted the tormation of the Live Wire 
Club, an organization for loose leaf prog 
ress, founded recently by the | 
| Company, Sacramento and Carroll avenues, 
Chicago More than tive hundred mem 
bership applications have been received in 


the last month alone by Temporary Se 
retary E. E. McHugh, and many more are 
promised in the near future Che member- 


ship, it is said, is showing a gratifying in 
dication of covering the larger part of the 
loose leaf field, and is in no sense confined 


to any one house or geographical group 


houses Any dealer, department manager 
or salesman in the loose leat eld who 1s 
interested in progressive methods of doing 
business and a more cordial and )-ope! 
ative spirit in the trade is eligible he 


purpose of the organization is the study 
and exchange of new ideas which will help 
to increase selling efficiency [t is an op 
portunity in which all may share and from 
which all may benefit. In its statement o 
aims, the new organization says 

“There is no man so fully equipped with 
knowledge of loose leaf that he cannot 
learn something from others who are on 


the firing-line daily and in touch with what 


the business world is doing with loose leat 
ystems This educational WOTK an be 
|} made doubly productive with an organiza 


tion of several hundred live-wires, each of 


whom will agree to take a personal in 


terest and lend individual aid by ding i 

anything which appeals to him as being 

general value We want that 

| ther is an active interest among dealers 
ind salesmen which will put these new 

selling ideas to work, and make them pro- 


new orders and better pt 


“AD” IDEALS A SPUR TO QUALITY 
| “Making Ends Meet, or the Positive Sid 
Pot Advertisi ng,’ was the subject of an ad 
ldress by J. F. Wildman of the Office Spx 
cialty Company before a recent weekly 

heon of the Toronto Ad Club. “Ad 


| 
| vertising is useful according as it is pos 
iid Mr. Wildman. “When the idea 
lin an advertisement are hig the product 
jis for ed up to a higher standard, for the 
ct must live up to the advertisement 
| One 1esti wae e advertising never did pay 
lin the long run. It never lost money quick 


today.” 


iny men owe the grand 


| lives to their tremend 
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NEW TIME STAMP FOR THE TRADE. 


awakened to the 
Letters and 
are fast finding their 


The business world has 
necessity for the time stamp 
documents of all kinds 
way under it These stamps are so ar 
ranged as to show the time each letter is 


received, by the use of a dial revolving 





NEW COOKE TIME STAMP. 
around the center on which an arrow indi 
cates the time 
The J. P. Cooke Ce 
manufactured time 


ympany have for years 
stamps for the rubber 
and their products are well 
known by the rubber stamp trade 


stamp dealers 
Recent 
ly they have placed on the market a time 
stamp made complete for the stationers, 
which can be carried in stock and sold to 
their customers with a margin of profit 
that the stationer cannot fail to appreciaté« 


These stamps are packed in cartons, in 


cluding days, months and years—six 
stamps in a display vuunter easel. These 
stamps can be used for five different pur 
poses, as there is an opening below the 


arrow so that the names can be inter 
changed, making the one stamp answer for 


five, such as Ree’d, Ans’d, Filed, Ent’d an 


Del There Is no name supposed to go on | 


~ 


these tim ( stamps, and 





REPRODUCTION OF WORK DONE BY 
COOKE STAMP. 


prove is not necessary It 
seldom that the A. M. and P. M. are used 
and if number of stamps are used in the 
same off this opening can be used tort 
numbers which ften proves very con 
Ve 

This stamp is one that merits considera 
tion ( 


experience has |} 











“Give a youth resolution and the alphabet, 


and who shall place limits to his career.”’ 
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Carbon Paper 


\ \ 7E study the requirements of each 


dealer and place him in posi- 
Our 
Carbon Paper makes good, that is why 


tion to capture the big contracts. 


we are the largest manufacturers of 


Carbon Paper in the world. 





MANIFOLD SUPPLIES CO. 


Manufacturers of the well-known lines,— Heart, 


Firefly and Factory Wedge. 


A. L. FOSTER, President O. G. DITMARS, Vice-Pres. 


188 Third Avenue, BROOKLYN, N. Y., U. S. A. 
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THESE TWO 
CAN DO 
8 MEN'S WORK 







Suppose you had eight clerks 
never make a mistake, never ill, 
never idle,never tired, allinfallible. 

Suppose they cost all told $1 a 
day and occupied the space of an 
office boy's desk. 

Then you would have nearly 
the equal of one 


MONTAGUE 


OFFICE ADDRESSOR & IMPRINTER 


For accounting purposes—rcutine office work 
wherever names are use... 


The Montague is simply an imprinter—im 
prints from a one-piece metal plate raised or em 
bossed in typewriter type and prints throug 


typewriter ribbon—imprints names, address¢ 


records wherever needed—on time card, work 
ticket, pay envelope, pay check, stub, receipt, 


statement, laundry slip, shipping tag, dividend 
check and ad es and gets the follow-up out on 





time. So simple a boy can imprint 1,000 to 
1,500 forms an hour. 

The Montague is as necessary and as logical 
a short cut as the typewriter or adding machin 


You h ive use 
to know how you h 
know the machine 
Hence t 


originat« 


for this imprinter now. But 


» most self-confident selling plan ever 


Let this $37.50 machine prove to 
you that it will do eight clerks’ 
work. Set it up in your office 

test it out on your own work in 
your own way for six months, and 
if it is not satisfactory in every 
way, ship it back to our factory. 


This is not liberality i1ust self-confidence 
confidence that after you use the n hin Vill 
prove so valuable you won't give Ip 

The price is small—imprinter about p 
itself in two full days’ work nd whatever risk 


there is, we take the larger part 
Let us show you not 

speed, accuracy and efficiency in office 
For full information, writ ur nan 

address on bottom margin, tear off and n 


Represented by Best Office Supply Houses 


MONTAGU 


Addressors, Publication Maite:s and Efficiency Systems 


MAILING MACHIVERY CO 
MONTACLT BLDG. 
CHATTANOOGA TENN 


$15 up 


| 
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PROMINENT IN PAPER INDUSTRY 
MASSACHUSETTS MAN Has Won 
DISTINCTION IN CHOSEN WoRK 
ILLIAM DWIGHT JUDD, Eas will make itself felt S 
whose portrait graces the frontis of the whole industry, as his 
the f come more and more understood recog 


piece in 


[ present issue 0 


Office Appliances, is one of the essentially 


the papet 


men in 
the | 


strong and progressive 


manufacturing industry nited 


States For mere than five years he has 


been president of the Carew Manufacturing 
] 


treasurer of the Hampshire 


both of 


Company and 


Paper Company, South Hadley 


Falls, Mass., and during his incumbency 


the business pdf both mills has increased 
materially as result of his energy and 
capacity as an executive 

Mr. Judd is about torty years old and 


was brought up in the paper business 


spending his novitiate in the big mills at 
Holyoke, Mas 
the old 


and distinguished 


where he was connected 


Wauregan Pa 


himself as a young man 


with mpany 


of unusual capacity. He began his « 


tion with the Carew Manufacturing Com 
pany ten or twelve years ago, and in th 
course of a few years effected a hange 1 
the selling policy of those mills which ha 
placed them in the forefront of manufac- 
turers of high grade writing paper 


aptitude for the han 
a facility born 
the 


has an 


Mr 


dling of 


Judd 
business problems- 
f absolute knowledge of the details of 
business and mastery of every problem as 
He is thorough in his worl 
his facts, 


1 


his employes with 


it comes 


up 
rapidly mastering 
the energies ot 
effectiveness He is a 
although he has not made man 


ideas, and 


over the country, he has made him 


trips 
self known and well-remembered upon 
those occasional visits which he has paid 
to the trade in other sections of the United 
States. He understands people and cond 
tions in all the large centers, and numbers 
his friends by no less than the number oi 
people whom his occasional visits have en 
abled him to meet 


Mr. Judd’s business career has been a 


signal success He is a practical progr 
sive, and he knows the paper business from 
every angle 


Mr. Judd is a fine golf player and spends 


much of his spare time either up the 
links or motoring with Mrs. Judd a1 their 
friends over the fine road vhich ound 
in Massachusetts The verdict of his 
friends and all who know hin t Judd 
is a ne fellow and a good man t know 
He is a popular man with his employes, 


kindly and consider 


things 


ite in il] 

The work of William Dwight Judd has 
already made history in the paper industrv, 
and as he is still a young man it Is reason 


able to assume that his achtevements are 


hardly more than begun His influence 


s1] f 


already marked among the big mills of the 


nition of the work he is doing 


STANDARD TYPEWRITER CLUB'S 


FIRST FIELD DAY 


On Wednesday, July 17, t St lard 
Typewriter Club of the Standard Type 
writer Company, Groton, N. \Y naugu- 


innual field day which was a great 
No 


— 
several 


records were 


surprises, on 
little Pete Stahl, of 


was the way in which 





the a sting department, cleat ip all 
the [ 

[Typewriters were laid aside 1 the 
whole tory closed for the d that 
every ght have a chance t enjoy 
the t 

\ special train carried met the 
clul | their guests to Owa Lake, 
whe 1 steamboat transferred them to 
Koenig’s Point, a beautiful sg] the 
eastern shore Here the entire day was 
devoted t having a eg l the 
morn the eld events were | | while 
during the afternoon there was a ll game 
vetween teams from the manufacturing and 
assel n shops—the latter winning by 
the sco f 3 to 2 

rt \uburn band of f ( vas 
el d T this field day t eC 
that t year the Standard é ite 
( my] vill have ts wn I there 
is plenty of talent in the shop 1g 
tation has already been st n 
1Z¢ t 

\ltogether the first field day was most 
enjoyabl casion; something was ng all 
the time \n orchestra shed mus 
for t s who cared to dance, while the 
lake wa it hand for the sw 


LECTURES ON FILING SYSTEMS. 
Roland Cole, manager of th ystem de 


Yawman & Erbe Mfg. Co., 
Rochester, N. Y 


parti nt ot 


addressed tl immer. 


scl | for teachers, convened hester 
Business Institute, Rochester, N. \ n the 
evenit July 17. Mr. Cole used inter 
esting lored stereopticon slid nd dem 

the method of te and 


Systems as 


es In commercial s 


\ ind E.” people claim t t ess 
mie emand not only stenogt ers wh 
in handle stenography, but wl let 
stand the principles of filing, indexing d 
ndit papers 
Unearned wages harm the receiver more 
than the giver. It’s foolish to steal from 
your better self to deck out a false one 











MARK TWAIN AND THE TYPE- 


WRITER. 

It was in 1874, during a famous trip 
Boston with Dr [witchell, that Mark 
Twain saw for the first time what was then 
a brand-new invention, a typewriter; or it 
may have been during a subsequent visit 
a week or two later At all events, he had 
the machine, and was practicing on it De 
cember 9, 1874, for he wrote two letter 
on it that day, one t Howells and tl 
other to Orion Clemens In the latter 
says 

g to get the hang of this new 
fangled writing machine, but am not mak 
ing a shining success of it. However, th 
is the first attempt I ever have made, and 


yet I perceive that I shall soon easily a 
quire a fine facility in its use. I saw th: 


thing in Boston the other day and was 


He goes on to explain the new wonder, 
and on the whole his first attempt is a ver} 


creditable performance With his usual en 


thusiasm over an innovation, he believes 
it is going to be a great help to him, and 
proclaims its advantages 

This is the letter to Howells: 

“You needn't answer this: I am only 
practicing to get three; another slip-up 
there; only practicing to get the hang of 
the thing [ notice I miss fire and get 
a good many unnecessary letters and pun 
tuation marks. I am simply using you 
a target to bang at. Blame my cats! but 
this thing requires genius in order to work 
it just ht.”’ 


In an article written long after, he tell 


how he was with Nasby when he first saw 
the machine in Boston through a window, 
and how they went in to see it perform 
In the same article he states that he was 
the first person 1! the world to apply the 
type-machine to literature, and that thé 
story of Tom Sawyer was probably the first 
type-copied nuscript 

The new enthusiasm ran its course and 
died [he typewriter was not perfect 
those days, as 1t is now, and the keys did 
not always respond rapidly He declared 
it was ruining his morals—that it maid 
him want to swear.” He offered it | 
Howells | iuse, he said, Howells had 
morals nyway Howells hesitated, so 
Clemens traded the machine to Bliss 
a side-saddle But perhaps Bliss also b 


came afraid of the influence, for in du 
wn 


time he brought it back Howells, ag 
tempted, hesitated, and this time was lost 
What eventually became of the machine 
not history Albert Bigelow Paine in Ha 
per C Vf ( 


HALT ADVANCES IN RATES. 

Advances in rates on furniture over the 
Baltimore & Ohio Railroad from Napj 
nee, Ind., via Chicago, to points in Minne 
sota and beyond, effective June 29, have 
een uspended by the Interstate Com 


merce Commission until Dec. 28 


05 











We 


has the name of TODD on the 


1 4 - 1 
lading, stock 


ments peca 


we will 
regular 
ing tha 
The genuine Protectograph (patented and t 


hi vice used by the best banks, government 
treasuries and business houses throughout the world, for 
the protection of checks, drafts, promissory notes, bills-of- 
certificates and other negotiable instru- 
use it gives the maximum of protection. 


It is the Famous 


Protectograph 


protect every purchaser by guaranteeing that 
not sell a Protectograph for less than the 


We protect every dealer by agree- 


we have only one discount to the trade, 
the smallest dealer gets the same dis- 


name plate. count as the largest jobber. 


G. W.TODD & CO., 1129 University Ave., Rochester, N.Y. 











The Sanborn 


Dating Stamp 
Simple — Modern — Reliable 


Note the indicating 
ring at base of han 
A simple movement ¢ 


the thumb and finger 
brings the date want« 
exactly opposite 
br ithead ‘T 

t to hich thea 
row poll ts always cor! 
responds to the nun 
ber opposite the pin 
head. 


The only stamp made 
which can be changed with- 
out being turned upside 
down. 





More easily and quickly 
@justable than any other 
dater on the market 


ee Y Retail price $3.00, includ 
»S ing dates for five years. 
ANGE Sample to the trade $1.25. 
The Sanborn Dating Stamp Co. 
501 E. 7th St. 





Los Angeles, Ca). 














Don’t 
Blame 
the 
Operator 


Miller’s Standard Pneumatic Ear Cushions 
will overcome 90% of poor telephone service: 
They fit the ear snugly and bring your far- 
away friend in talking distance. 


Miller’s Standard Pneumatic Ear Cushions 
mean the soothing comfort of telephone con- 
versations—the elimination of all outside dis- 
turbances and that grinding grating noise 
always connected with the hard rubber 
rece iver. 


Miller’s Standard Pneumatic Ear Cushions 


are sanitary. They can be instantly detached 
and cleaned in a few minutes. They are made 
to fit any standard receiver and will last in- 
definitely. 

If your Stationer or Rubber Dealer can’t 
supply you, send his name, or order from 
us, enclosing 50 cents. 


Agents Wanted 


The MILLER RUBBER CO. 
Dept. 2, So. High St., AKRON, OHIO, U.S.A, 




















Crown Steel Furniture 
FOR OFFICE USE 


T e Crown products are modern, conv 


; 


lasting. The line is complete, embracing 


Buildings 


| € awe ( 
friction and uff 
P 
The ( M f 
the capa yf ‘ I 
ecul € 





4-Dwr. Vertical File 


sanitary and ever- 
Filing Cabinets, Flat and 
Safes, and Special 
s, Court Houses and Public 


Roll Top Desks, Crown Mod 
Equipment for Offices, Bank 


niture operate without 


limatic changes. 


;-smore than twice Crown Modern Safe 


ithout being cumbersome. 


CROWN METAL CONSTRUCTION CO. 


JAMESTOWN, N. Y. 





It is designed for Office use and offers 
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FIELD DAY AT ILION. 
On Saturday, June 22, at the Remington 
typewriter works in Ilion, N. Y., was held 
the eighth annual field day of Remington 


typewriter workers. The attendance was 


record-breaking. 


OFrrice APPL.) 


Mr. Burgess from the Yost 
chine works at Bridgeport and 
twenty-five and thirty foremen 


Smith-Premier and Monarch works 


Remington 


guests 


Block, 


the 


tries were ] son ot 


writing 


Irom 


Julius 


ANCES 


ma- 
between 
the 
Among 


from foreign coun- 


Bloc] 
»LOCK, 
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Remington Field Day Scenes, 
i J} 
[lion ,N-Y., June 22, 191 
j 
' 
\mone the out town 1K s were Remit ton representative mn Russia ( 
J. W. Earle, A. A. Forrest, F. J. Mullet Haller of Switzerland and W. Nugren o 
G. M. Forrest and J. H. Barr of 293 Broa Sweden 
way, | I: Van Buskirl ] | Viet nN T} c ests were re r ed in the new 
A. © Reiley and G B. Pelton ot 327 Br 1 tory Ome buildi vg the west wing ol 
way, Messrs. Brand, Rayburn, Orttoff and which is an attractive nd spacious ban 
Briggs irom tne Smith Premier W uet | ll. 1 vhich they were served 1noon 
Syracuse, Messrs litchell and Brand nche 
the Monarch typewriter works at Syt lhe rst teature the afternoon’s out 





ing was the wcession trom the works t 


pri 


Recre: tion Park, headed by the Ret ington 


typewriter band, resplendent 


forms, who were reviewed by the guests as 


they passed the office building 


\ll were delighted with the appearan 
of Recreation Park, decorated with tl 
fags of all nations. W. K. Jenn: ni 
old man of the typewriter business, was 
greeted with much enthusiasr is c el 
tered the grand stand Mr. Jer 5 on 
record as never having missed a Id da 

(ne feature of the afternoon’s sports w 
the remarkable performance: 

Remington athlete from Mont: al 
Camero! Mr. Cameron easily t] 
largest number of points, his scor eing 
20, although he was ineligible for seme 
dict medal, not being a factory employs 

o } } >» +} ’ 
which was won by Brown wi 
11 points 

The track and field event 
the following 

100 yards dast List, first; Riesd I 
third rime 11 1/5 sec Is 
SN ¢ ; Supy first distance Qe f 
Scanlon, s Lewis. third 

Half-r1 u (open Mixer f t 9 
and 19 sé is Rix, second; &S iv 
High jur (open)—Can n, first 
4 inehe ( t é nd; Fox, thir 
Hlan r w (open) Nolls, firs f 
s Supple second Grout 
IH l Cameron, first, tir > I 
Ss nd i ¢ ut third 
R ice (op ) Won by tl I 
I iult--Cameron, first, heig f i 
Grout 1; Supple third 
or Brow! f t 
| 1 p—Camet first. 20 ¢ uf 
\ 1; MeCartl third 

I we followed 1 g 
tw t iptained | MacFar | 
I t wa ig l , I 
' ‘ } M ] 

Che great event, however, 

t lar national pageant, present t 
two of the young lady empl ve t I 
ington works under the directio1 YH 
Putnam, the capable leader of tl RR 
ton nd The young lade 
white, appeared marching in 
ryit losed parasols. They ( 
pretty « l and minuet figures 
the k positio1 na spe 
the ( e! the eld \t 1 t 
pa s ] VW « ( opened and pre 
rar the stars and stripes 

ther drill was executed: tl 
tool tion on the stand 

sols wert opened ut this t ira 
sols in the second row s ] 
tot h ine eing ettecte 

whe , parasol ' 
pinay The Star Spa ] 
eril ot the udier 
1 wed the bas 

the ; c oO the I inc 
W s and the Smith-Pre 

‘ n 7 the Remit tor 

9 to 3. five of : 

! hth inning 

\ the sports | id ( tl 
priz were prese! ted In tf 
st y President Earle an 
f the ympany [In addit t ( 

rt ready described, the M 








<a) medal for the indoor 220-yard straightaway 
yn was won by Wells. The other prizes were 
cash prices, contributed by Mr. McClain, 


= Mr. Van Buskirk, Mr. Humes, Mr. Dicker 
ock of the vil 


man and Senator S. G. Hea 


lage of [11 


le At the ymiclusion of the sports, came a 
id shore dinner at the Foreman’s Club of the 
AS Remington works, situated in a shady grove 
- on the summit of a high hill about a mile 
ni rom Il 
5 The concluding event of the day’s pré 
is gram was the concert given by the Rem- 
1g ington nd at Kecreation Park in the eve 
d ning I eld day Chis concert was 
i greatly enjoyed by the audience and made 
1g a memorable feature of this eighth Rem 
é g : Ly 
‘ 
AN INTERESTING BOOK EXHIBIT. 
Jordan & Company, publishers of gift 
> ‘ks at Wheaten, Illinois, have had dum 
¢ the early part of July, a fine display 
their products at tl Book Fair in the 
Pal ise, Chi ind their line 
aid vw 1 Success amo! 
the buvers trot all part of the country 
hey have taken large number of orders 
the Jordan e1ft books, having made cu 
tomers from every state in the Union. Th 
" l rides } Baby Book 
Anniversary Books, ¢ The exhibit was 
in charg f Russell L. Furlong, who is 
nembet the Jordan Company 


i BUSINESS ON THE BOOM. 


[1 ent interview, Gustav’ Erbe, 
Pre ( 1 Gene lanager of the 
Yawman & Erbe Marufacturing Company, | 
Rochester, N. Y., stated that the “Y and 
Ek” busine was developing more rapidly 
y that \Ir. Erbe said 
n \\ been in business now overt 
t year and we have larger produc 
ES ng f lities than e\ betore, yet our two 
¢ 1 ints Rochester are 
rowded t the lim:t ll the time. Our 
bu Int 1 ] rger tl I t has ever been | 
1 there is no doubt that 1912 will be the 
it oraadent Amar dn cue betes It is possible 
‘ | } sperot dition is due to a 
determination of s men. generally, 
ent r put a quietus on 
t } if we would 
. | inother fac 
i \ Gates Plant. This 
ns t ( neral all over the 
‘ \ ada, where our 
eks behind in 
THANK YOU! 
| S m That Ignores the Man” is 
tl irticle Office Appliances” 
ao Office Appliances” is getting 
all the time 
: | é merce Bulletin 
Ivance by moving cr 
Id ways. | wha int to do and 
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Represent the Writerpress 
in Your Town 





PRESS prints 
4000 form let- 
ters per hour. 


Has valuable 
exclusive fea- 
tures The 
ideal machine 
for the Letter 
Shop, Printer 
and those re- 
quiring jarge 
quantities. 
Complete 
Equipment 
with motor 
$300. 


The Model B 
(hand-operated) Writerpress pro- 
duces 1000 to 2000 copies per hour. 


THE ADDRESSING MACHINE 
Attachment, the Model B pro- 


idressed form letters per hour, 
cards, monthly _ state- 


oo SS 


OO DOOIOOO &-« 


Addressing 
duces 1000 complete and 
or addre ssed C1 elopes postal 


men 3 ( 


and, with 


One WRITERPRESS, with AUTOMATIC ADDRESSING 
ATTACHMENT, is handling a 50,000 mailing list, and entirely 
independent of the typewriting department. 


WRITERPRESSED letters produce better results than indi- 
vidually typewritten letters—your request will bring the reason. 


The NAME-PLATE FRAMES lding the individual] metal type com- 
posing the addresses also contain the address cards with provision for 
recording results, thus making an up-to-date index file. All material 
except the cards is used for v addresses, and will last a lifetime; 

J } ] 


the cards may be kept tor relerenc« 






































The AUTOMATIC ADDRESSING AT- 

TACHMENT is the latest development of — 

the correct, inherent principles upon which aS 
the WRITERPRESS uilt, and is the ($3242 Walnut Sts. 
crowning succes I W R ] 1 E R Pp R E SS Philadelphia, Pas 
achievement—it settles the mat ng prob- er 

lem forever. WRITERPRESS ATTACH- 

MENTS enhance the value of the WRITER- 

PRESS fourfold 

Most busine houses need the WRITER- 

PRESS. To determi ts adaptability to 

your net 1 , write t i for descriptive liter- 

ature, samples of WRITERPRESSED let- 

ters ar ] ink printe 1 office torms The Writerpress Name-Plate 


The Writerpress 


New York Office SHELTON, CONN. 
302 Broadway 


Company 


Chicago Sales Office 
203 S. Dearborn St. 
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London, July 24, 1912 
HE coming into effect on July 15 of 
the National Insurance Act has 
been very properly seized upon by 


the office specialty firms as a means of 


booming business and especially by those 


engaged in the card indexing, vertical filing 
and business cabinet making departments. 
It will be that 


ployed person in this country between the 


understood every em- 


ages of sixteen and seventy, earning not 


more than $800 per annum, and even those 


earning more than that who are engaged 
in what must be called manual labor, are 
compulsorily insured against sickness and 


invalidity. Generally speaking, every male 


worker will have to pay 8 cents per week 
and every female worker 6 cents per 
week. In each case the employer must 


contribute a further 6 cents per worker per 
the 
worker 


week and state gives a further 4 cents 


Ww eek 


In return the employed person gets 


per per 


free 


medicines, free surgical appliances and a 


free doctor throughout life; a_ sickness 


grant of $2.50 per week for males and just 
under $2 for females for twenty-six weeks; 
after the -six weeks the 


twenty payments 


are continued at a lower rate and they ex- 
tend to the age of seventy, when the work 
er becomes automatically a recipient of an 


old 


parliament; free sanatoria for consumptive 


age pension under a previous act of 


workers; and finally a maternity allowance 
of $7.50.to every insured female worker or 
the 

So much 


wife of an insured male worker 


for the dues and benefits. The 


dues are now being collected weekly but 
the benefits are delayed. The earliest will 
commence six months after the act has 
been in operation The free sanatoria 
have not even begun building yet. With 
regard to medical aid the British doctors 


are absolutely at loggerheads with the gov 


ernment and will pretty generally refuse 


to act when the time comes unless their re- 
muneration for “all-in” patients is raised 
just 


to about 1 uuble 


from the present figure of over on 


dollar per patient per year 


that figure 
Benefit Barred to Strikers. 

All this branch of the Act is called the 
health insurance section. There is another 
section devoted to a scheme for unemploy 
ment relief This is compulsory only in 


certain staple industries—engineering, ship 


building, construction of vehicles, an 


building or construction of works, houses, 


etc. Every workman must pay 5 cents pet 


employer a further 5 cents 
m ike sa 
further contribution of three and one-third 


week and every 


per week per workman. The state 


Exclusive Correspondence of “Office Ap- 


pliances.” 
cents per week per worker. The benefits 
are $1.50 per week out of work pay for 
men in the shipbuilding trades, and $1.75 


per week in the engineering, shipbuilding, 
Che 


or construction of vehicles trades 


benefit starts after the first week of un 
employment and must not exceed sixteen 
weeks in any one year. Strikers will not 


receive .benefit, but no unemployed worker 
be- 
cause he will not take a situation rendered 
vacant by labor dispute. 

Already over twelve million contribution 


in these trades will be refused benefit 


cards have been issued. These are sup 


plied by the government free, ready ruled 
and printed. They have spaces in which 
adhesive stamps can be fixed weekly, repre 
the 


the employer and the 


senting in each case combined weekly 


contribution of em 


ployed. It is in the handling of these cards 
that the 


offering their services 


British business systems firms are 
One house, for ex 


ample, offers a complete contribution card 


filing and stamping outfit for $3.75 It 
comprises a black enameled cabinet or box 
with lock, to hold 150 to 200 cards; four 


divisions for classification of contribution 


cards; spring-clip compartment for stamps 


awaiting affixing; metal date canceler and 
fifty-two date refills and small sundries 
* * x 


Typewriter business, although still good 


for the time of year, has been very seri 
ously interfered with, owing to the con 
tinuance of the dock strike \t the most 
yptimistic estimate there are still 58,000 
union dock workers on strike in London 
and only in this, the ninth week of the 
strike, has the first ship been able to load 
and leave the port Incoming steamers 
have, of course, had their cargoes locked 
up extensively. 

One company alone reports 250 type 


writers held up. Furthermore, we are also 


feeling the loss occasioned by one Strike 
following another Last year was quite 
full enough with labor disputes. Then in 
March and April this year came the coal 
strike and we have had one trouble after 
another ever since Che present strike is 
however, apparently well on its way to set 
tlement now, and any day might bring 
news of peace. There should still result 
substantial annual figures for all concerned 

George Edward Smith, general sales 
manager of the Royal typewriter, has been 
making an extended tour with European 
Director A. P. Brooks, covering France, 























luplicator of any kind, you are 


the name and address oft 


Belgium, Italy, Germany and Aust - 
Brooks recently spent a fortnight lon 
don, but he has now returned to n- 
tinent to continue his extensive t H¢ 
has just appointed as chief representative 
of the Royal in France Herbert Pain, who 
has hitherto been connected with the Royal 
agency in Brussels. 
*x* * * 

The Monarch typewriter repo1 good 
business, and in connection with the form 
ation of the Monarch Typew: Com 
pany, Ltd., in England, a dinner s held 
on July 8 in London, the provin man 
agers being present along with the whole 
of the London selling staff ( rning 
Director C. W. Earle was in the chair. Twi 
days before this the con pany ganized 
the first summer outing of its staff. This 
took the form of a trip up ( er 
Thames 

The L. C. Smith people report siness 
as progressing satisfactorily Phe ym 
pany is opening further Englisl ial 
branches, the latest of these being at Not 
tingham 

European Director E. Spe rrison 
of the Smith Premier has _ r tly re 
turned from an extensive | tour 
He covered nearly every country 1 | 
rope—Denmark, Norway, Swedet Ge 
many, Austro-Hungary, Russ Ss 1 
and, Italy, Spain, France Bels ind 
Holland—and must have almost in 
railway trains. One journey t hit 
from Denmark to Moscow via Switzerland 
and this was followed by a lons mp back 
from Moscow to Rome, a thre id a half 
days’ railway journey On the le he 
found business good—in tact, extremely 
good His view is that the s ype 
writers in Sweden and Norway larger in 
proportion to population that st 
iny other country In fin found 
great progress \ very iTg ) rtio!1 
of the typewriters sold there art ng 
chines \bout 25 per cent Smit] 
Premier sales are billing ma S The 
majority of the operators are ( 11S 
als applies To Scandinavia Russia 
Shorthand he found at sometl N is 

nt in Russia, owing to the lang e be 
ing i lifticult one to write I yh 
lly. Mir. Harrison noticed in R that 
the typewriter had _ preferent ment 
iccorded it as compared with t plica 
tor This is how he puts it 

‘When you sell a mimeog! fa 








Blindfold your 
Bookkeeper as 
far as the keys 
are concerned 


ADDING 
ACHINE 


operates by touch method. Except to follow the figures he is listing, a bookkeeper doesn’t use his eyes to operate 
a Dalton. With a little practice, his fingers learn to manipulate the keys instinctively —automatically—without 
even somuch asa glance at the keys. A 10-key keyboard makes the Dalton a touch operating machine. The 
bookkeeper disposes of the most difficult problems in figures with a few finger strokes instead of much wearying 
eve and muscle fatigue, bobbing and twisting from figures to keyboard and from kevboard back to 
a glance at the keyboard, he works with 


‘Touch operation makes the Dalton 25 to 40 


brain labor, 
heures in endless, time-consuming, nerve-racking strain. Without 
vreater ease, speed and certainty than an expert typewriter operater. 
per cent speedier than any other adding or calculating machine, bar none, listing or non-listing. Sixty-seven 
Such speed is unnecessary for 


but any time saving in payroll, interest, discount and ordinary checking 


items in 50 seconds is the adding and listing record of the Dalton 
ordinary office use, 
work is certainly worth while. 

Not only as an adding machine does the Dalton make itself useful. It is an all 
around calculating machine—multiplies, divides, subtracts, crossfoots, computes 
interest, figures, payrolls, extends bills, verifies invoices, foots trial balances, checks 
postings—all as easily as it adds. Ilandles fractions as readily as whole numbers. 
Years of service in thousands of offices, factories and business institutions ol 

all kinds seems to establish the fact that there is no such thing as wearing out 

a Dalton. But Dalton Durability is only incidental to Dalton Serviceits 
econmy and efficiency. We have a booklet— Half a Hundred Reasons’’ 

that gives vou a more exact idea of what Dalton Service means. It points 


out wherein the Dalton most directly benefits vou. Send for it—TODAY. 


Dalton Adding Machine Co. 


408 Water Street POPLAR BLUFF, MO. 
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ETS GO FISHING for a bigger and more profitable loose leaf business—and if we fish, why not fish 


successfully. It’s just as easy, and a whole lot more pleasant and profitable. 


@ You can't entice the wiley musky or bass from his home under the lily pads with the wrong kind « 
bait, nor can you land him in the boat with a rotten line. 


Q You can’t get the profitable loose leaf trade started your way without the right kind of advertising, and 
to land this trade and make it permanent you need a complete line of dependable goods which you &uow 


will stand up and give service. 


@ Your salesmen and clerks need the confidence and enthusiasm that is always developed by a well adver- 
tised, trade-winning line. Your customers are more willing to buy an advertised line of loose leaf goods 
because they know these goods have a manufacturer's guarantee and reputation behind them. 


That’s why we planned the De Luxe Line Advertising Campaign and 


Sales Co-operation for De Luxe Dealers 


last year and why we are now greatly broadening and strengthening these plans for the coming fall and winter campaign, 
@ We offer you the completed and perfected De Luxe Line of Loose Leaf Devices, made complete by the addition of the splendid 
Hamacher- Hawkins line of ring books, price books and memorandums, and perfected by many changes and refinements in the original devices. 
@ Our new 48-page De Luxe Line catalog will convince you that we have “hit the nail”’ squarely on the head in our effort to produce 
an effective order-getting piece of loose leaf literature. It will be imprinted and furnished free of charge to all De Luxe Dealers. 


@ You will note many important reductions in price in this catalog—also many new price lists on the more popular loose leaf systems and 
devices which are not shown in any other loose leaf catalog. It contains a sixteen-page section devoted to the New De Luxe Ring Books. 


and other national publications. Attractive 


@ This catalog will be backed by a campaign of advertising in System, Business Magazine 
> as W ell ads 


booklets and envelope inserts, signs, price cards and new ideas for trade-winning store and window display service 
Expert system service and educational work will be conducted thru our house organ 


In short, we expect to make every De Luxe dealer and salesman an active part of our 
Ou 


folders, 
individual advertising copy will be supplied. 


Leaf Notes,” and thru special system bulletins. 
great national sales organization. You ought not overlook this opportunity to get the right start in the profitable loose leaf business. 


new circular telling how to become a De Luxe Dealer will be mailed promptly on request. 


GET IN LINE WITH THE COMPLETE LINE 


C. S. & R. B. Co., Makers oF THE De[UXEJINE, Loose LEAF DEVICES 
Eastern Branch—133 William St., New York City 


‘i | oose 














Factory—Sacramento and Carroll Aves., Chicago 
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Augus I2 
chaser tne pol ‘ ye cause being a re 
producer of documents, etc., it comes 


under the head of printing mdchines, eve1 


one of w has to be registered with 
the police It is the law of the country 
and you would get into great trouble if 
you sold a duplicator and failed to report 
it, aS no secret printing presses or repro 


owed in Russia.”’ 


shorthand 


ducing n hines are a 


In the north of Europe and 


schools are well organized, the 


typewrit 


charge typewriting instruction being 15 


kronen (about $4.25) for 75 hours. Wages 
for typists vary from $20 to $27 a montl 
beginners getting about half these figures 


Office hours are from 9 to 2 and 4 to 7 


The Smith Premier Typewriting Com- 
pany, Ltd., was registered here on June 
10 with a capital of $50,000 in $5 shares 


The first directors are E. S. Harrison, C. S 


Sammis and G. F. Jackson 


The Oliver Typewriter Company is also 
very well satisfied with business, despit¢ 
the dock strike and more machines have 
been placed with the Government, the un 
derwriters at Lloyds, and the Union Castl 
Mail Steamship Company. In the July 
number of the widely circulated “Strand 
Magazine” the Oliver gets a free, unin 
spired nd spontaneous advertisement 
[his is portrait of His Majesty King 
George V, executed on the Oliver type 
writer, and this incidentally. is held to 
suggest that the paper feed of the Oliver 


is exceptionally well designed. 


salesmen continue to cover 


Remington 


ground here and_ aré 
the 


new 


areas Ol 


enormous 


making good play with machine in 


idea to most 
users and many of them 
the offer of t 
inspector 


spection list. This is a 


English typewrite1 
he 


are taking advantage of 


Remington to send mechanics 


nth to clean, oil and 


The 
Siamese in 


regularly once a m 


regulate the machines. new Reming 


ton model for writing non 
Roman characters has created interest here 
This of the non- 


Roman 


machine makes the ninth 
series 
A * 
The Adding Ltd., 
reports the aftermath of the Business Show 
W. L. Hoag 


department, 


Burroughs Machine, 
as being exceptionally good. 

land, the the foreign 
has been touring Spain attending to 


head of 
Bur 
roughs business there and has reported ex- 
ceedingly good results 

* + * 


The Underwood Typewriter Company 
have had the advantage of John T. Under 
” 


woods p 


resence here recently on the oc 
Emil F. 


Business 


Trefz 
Show 


tour 


casion of his annual visit. 


ger, the winner the 


typewriting championship, has been 


provinces, giving high speed demon 
the 


ing the 
strations on Underwood. 


he 


Managing Director Bartholomew of the 


Yost recently returned from New York 
He was much impressed with the advances 


made in the 


typewriter business. 


OFFIC] ArrLLtARtsse 
R¢ ) enera i ( 
South African Yost is ~ et 
5 < ntry isit and s highly 
usiness in the great and ge lig s 
ontinent 
loore’s Modern Methods and the allied 
ncern Sha \\ alker, Ltd aré¢ an ng 
t se businesses which are making a fe 
ture of card cabinets and cases to h 
National Insurance cards. Sr ases 
employers with from 10 to 15 employes 
are being made in oak, nicely finished, afte 
the same style as the Shaw-Walker Jogger 
boxes at from 75 to 85 cents n 
trade is being done in this small line., 
\ well known Shaw-Walker agent, A. H 
Emons, has just transferred himself to the 
Blickensderfer business as sales manager 
for the Printer-Blick Shaw-Walker busi 
ness 1s extending in France, so much so 
that the house organ now prints an ticle 
n the French language for special use 
ross the Channel 
Waterston’s of Edinburgh have dispos 
‘if all their rights in the “‘Ludgate” ledger 
and other loose leaf patents to a new y 
ormed company, which has opened in that 
city as the Ludgate Company, with a com- 
etely equipped factory for manufacturing 
ill kinds of loose leaf goods This new 
ompany has securéd G. ] W hitehous¢ 


well known here in connection with 
“Effpee”’ 


1e 
lling end of the 


over 


tl ledgers, to take care of the 


business 


* 
\ ladies’ newspaper over here has 
ganized a curious competition Any 
ho can typewrite is eligible to compet: 
and the prize is a free start in life. It in 
cludes a furnished and fitted office in any 


main’ street in any town chosen, with rent 


paid for three years; two Remington typ 


(brief size and rrespondence 


$100 W 


writers 


size); rth of stationery, and $5 a 


week for the first year to pay office ex 


penses. The models are the latest No. 10 
visible writers and both machines include 
all the Remington additions An exam- 


ining board has been appointed out of the 


principals of the well known _ business 


schools, the official examiner of the Royal 
Society of Arts, and the chairman of the 
examining board of the typists’ section of 


the National Shorthand Assox 


From Germany comes a note that a pock- 
et typewriter has been put on the market 
in Berlin at’ a retail price of $6.25. It is 
said that it can be put into one’s waistcoat 
pocket, writes perfectly, and is guaranteed 
for three years. The London 
for 6th April gives an illustration of this 
machine, though it hardly indicates that it 


“Graphic” 


is capable of being carried in the waistcoat 
pocket. It 
a spindle fastened in a handle 
is held in a position in 
hand, and the left 
as to bring the required character opposite 
the printing point of the paper. The paper 
is held in a carrier, apparently mounted on 


mounted on 
The handle 


consists of a disc 


vertical the right 


hand rotates the disc so 


the same handle as the type-disc. There is 
nothing particularly new about the idea of 
a pocket typewriter. Such machines have 
been marketed time after time. None of 
them, however, have met with anything like 
large success. Their operation is generally 
very slow, and if anyone wants a portable 
machine, it must be one with ‘a keyboard, 
and one which, of course, will not go into 
the pocket. 
+” * of 

From France comes the news that at the 
Cafe Veron in Paris, a typewriting speed 
competition took place recently. Legris, a 
typist of the Compagnie des Messageries 
Fluviales, beat the French record by typing 
203. words a minute. The American high 
speed typist, Wiese, was present at the 
competition but did not take part in it of- 
ficially. He is reported to have done 230 
words in a minute on the same machine. 

* ” * 


New Argentine Publications. 

Consul General R. M. Bartleman has sent 
from Buenos Aires copies of (1) the Eng- 
lish Standard Dictionary of Argentina for 
1912, (2) the Annual Report of the Buenos 
\ires Commercial Exchange, and (3) the 
Manual de la Bolsa de Comercio de Buenos 
\ires, all of which are placed in the pub- 
lic reference library oi the Bureau of Manu- 
factures in Washington. Copies of the pub- 
lication last named may be purchased from 
G. E. Stechert, 151-155 West One Hundred 
and Twenty-fifth Street, New York, at $3.40 
each. 

* * * . 
A Japanese Typewriter Catalogue. 

The firm of Kimoto & Company of Osa- 
ka, Japan, have favored us with an interest- 
ing catalogue of rebuilt typewriters. This 
little book is vest pocket size and contains 
twenty-four pages with an insert pasted in 
to be unfolded showing twenty-five dif- 
ferent makes of machines which they sup- 
ply to their customers. The little booklet 
is curious to an English or American reader 
in that the first page is at the back of the 
book and one turns the pages from right 
to left instead of from left to right. The 
book is printed in English and Japanese 
and lists such, machines as the Secor, the 
Oliver, Victor No. 2, Remington 5, 6. 7 and 
8, Adler, Noiseless, etc. The booklet also 
lists other machines including the Chicago 
check perforator, Pearl check protector, a 
line of numbering machines, postage stamp 
perforators, seals, Follett time stamps, Clip- 
less paper fastener, fountain pens, standard 
duplicators, American cash registers, etc. 
etc. 

Evidently, Kimoto & Co. are prepared to 
do a lively business in American office ap- 
pliances, for they have quite an extensive 
line and one might readily, when visiting 
Osaka, drop into their store and imagine 
that he were in some up-to-date American 
establishment did he take note only of the 
stock and not of the surroundings. 

The booklet is neatly printed and is a 
very creditable production showing that our 
Japanese friends are nothing if not enter- 
prising and up-to-date. 
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Some Don’ts for American Exporters. 

The American Association of Commerce 
and Trade in Berlin has issued a series of 
“Don'ts” for American exporters, covering 
some of the disguised pitfalls which some 
times endanger adventures in merchandis 
ing abroad [The following are some «| 
them 

(1) Don’t sell by catalogue 

(2) Don’t ignore your agent’s recom 
mendations. He knows the market 

(3) Don’t try to force a demand wher: 
none exists—at least, in Germany 


(4) Don’t stint on advertising \meri 


can publicity pays for itself abroad as weil 
as at home. 

(5) Don’t forget your agent and then 
wonder why he is not producing Keep 
him well supplied with samples 

(6) Don't fail to visit your agency when 
possible, and convince yourself your goods 
are properly displayed 

(7) Don't 29 into the foreign market 
unless you can fill orders in a reasonable 
time 

(8) Don’t send goods payable against 
The C. O. D 
system is very little developed in Germany 


and generally in cases where goods ar: 


documents or bills of lading. 


ordered to complete stock, and hence are 
sure of quick sale. Find out whether you: 
customer's credit is good and then give 
him sixty days. The Mercantile agencies 
of Bradstreet and R. G. Dun & Co. have 
branches in all places of any commercia 
importance throughout Germany 

(9) Don’t attempt to do business in 
Germany from your London office. Differ- 
ent nations: different customs. 

(10) Don’t forget, the American Assi 
ciation of Commerce and Trade, Berlin, 
Friedrichstrasse, 59-60, with its feelers all 
over Germany, is always ready to help 


you. 


Some Great Doings in Ragdom. 

London ragmen now have a trade jour 
nal all their own. It is called The Waste 
Trade World, and like its readers of the 
trade, is making money Rags, bones, 
scrap-iron, horse-hair and cotton, jute and 
wool waste are frequently met with in its 
columns, and the doings on the London 
and Manchester rag and paper markets are 
not without interest to many branches of 
the stationery business. One learns that 
the London dock strike has made it impos 
sible to get any quantity of rags or paper 
making material shipped, the bulk of this 
trade being done by water. There is a feel 
ing that this will make for reduced prices 


American price-lists may 


soon, and that 
feel the difference [The demand for rags 
as usual, is brisk 

The Waste Trade World also reports th 
recent celebration of the tenth anniversary 


of the German Waste Trade Association's 


tounding \t the great dinner and bal 
which concluded the festivities the Rag 
man’s Anthem’ was sung, to the well 


known German air, 
lichkeit.””. The foJlowing ts a free trans! 


tion of the first stanza 
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© trade in waste, of all the trades, 
Thou art the best and fairest! 
No other trade like thee can give 
These motley mixtures rarest. 
We sing the praise in joyous tones, 
Of metals, paper, rags and bones, 
Which others of no value hold 
And yet with us are turned to gold 
So German mysticism has immortalized 
our old friend, the Ragman! 


Railway Types Letters Free. 
\n English railroad from Euston to Bir 
mingham now offers free typewriting oi 
business letters as an inducement to tra\ 


eling merchants 


Jap Schools Teach Typing. 

Japanese women are turning to stenoz 
raphy as a means of livelihood in great 
numbers. Both shorthand and typewriting 
have been added to the curricula of many 
Japanese schoois for the education of won 
en—even including those exclusively f« 
| 


asses 


the nobility and court « 


Blind Use Dictating Machine. 
Edison representatives in France are i 
teresting themselves in the instruction o 
the blind in stenography, with the dictating 
Many blind 


stenographers are in this way obtaining r 


machine in place of shorthand 


sponsible positions in Paris business 
offices 
Yellow Paper Eases the Eyes. 

Oculists are unanimous, says Le Journal 
de la Sante, in holding the reflection from 
white paper, especially under a_ strong 
light, fatiguing to the eyes and in advising 
the use of colored paper. Since the light 
reflected from green is easily borne by the 
eyes experts advise its preference over all 
other colors, for hangings, curtains, lamp 
shades, etc., and also the use of green writ 
ing paper. There is, however, one incon 
venience in paper of this color: it gives th 
writirg a pinkish hue and makes the letters 
less distinct. Yellow paper, on the other 
hand, brings out the writing with remark 
able clearness, and the light on it is less 
Many mathemat: 


cians use it for long and complicated calcu 


tiring than on white. 
lations The other colors—blue, red and 


violet do not vive good results 


Royal Fingers Ply Keyboard. 

Most of the world’s rulers use the typ 
writer, declares Le Gaulois, a well-known 
French journal, continuing 

“The king and queen of England operat 
the keys with a dexterity which more thai 
one professional stenographer might envy: 
Che king of Greece regards typewriting 
one of his most delightful diversions. He 


enjoys writing his own letters on a m 
chine Princess Christian ot Holstein 
born Princess Helen of Great Britain aad 
Ireland, who directs many benevolent e1 

attends to all her voluminous 


rises, 


irrespondence herself on machine fitted 


with both roman and German letters. E\ 
Emperor William II is a devotee of stenog 
raphy, and has just acquired command of a 
modern machine 

In commenting n the list, La Revi 


Dactylographique of Paris adds that of 
European rulers the one most sympathet 
with stenography, through having hers 


ier, is the queen of R 


been a stenograp 


mania, Carmen Sylva 


This Typewriter Can Keep a Secret. 


\ novel typewriter is used by the Ge 


man ambassador at London Instead 


Roman or Gothic letters, it prints crypti 


characters which are a part of the secret 
diplomatic code used by the German g 
ernment in yrrespondence and which are 
known only to the writer and thos 
whom his messages are addressed Che 


machine is kept jealously locked whet 
in use, and not even the ambassador's pr 
vate secretary knows the meaning ot 


queer symbols which it faithfully types 


Patent Insurance Company in England 


The Letters Patent Insurance Company 


Ltd., recently has been chartered in Eng 


land, chiefly to insure the responsibi 
the holders of patents and others interest: 
in them and to lend funds for legal 
to secure rights which are threaten 
\bout 30,000 patents are taken out 
nually in England, many of them by Amer 
icans. The president of the new organi 
tion is Edgar Cohen, and Henri Cheron 
net, a well known French inventor, is an 
administrator, with special reference to co! 
tinental interests. The London office is 
8 Clarges Street, Piccadilly, London 
“Shoots” Shorthand 93 Miles. 

The Italian Department of War has 
cessfully experimented, in the neighb: 
hood of Milan and Turin, with a new 
vention, known as the radio-iconograph, by 
which are transmitted, without use of wire 
sketches, ordinary writing and stenographi 
characters. The longest distance yet trav 
ersed by this new form of wireless mes 
sage is about 93 miles, but General Spin 
gardi, minister of war, is optimisti 
much greater success. The inventor is |] 


de Bernocci of Turin. If successfully per 
fected, this device will mean the absolutely 
secret transmission of information and rae 


orders in the form of an exact photograpl 


of the ‘original, thus guaranteeing th 


curacy as well as the inviolability of w 
corresponden¢ from a board of strategy 
or general to the front or the field 
battle 


Underwood Operators Are Victors. 
Seven Underwood operators won prizes 


in the typewriting contest held last 
at Algiers \s many Underwood I 
itors bore off honors at the almost 


temporaneous contest at Leghorn 


Remington operators also achieved dis 


h contests, the \met! 
all Pore 


tion in bo 
machines easily distancing 


products 


American Machines at Paris Fair. 
The famous Fair of Paris, whicl 
been open for several weeks in the Fret 


capital, has been characterized by sever 
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interesting exhibits of American office ap- 
pliances, the Oliver and the Hammond 
typewriters being among the principal dis- 
plays of the larger kind 

Flowers That Bloom in the Ink. 

Dr. Trouessard, a noted Belgian scientist, 
has written interestingly of what he calls 
the “flowers of ink” (fleurs d’encre), which 
are produced by crystallization of that fluid 
as truly as by a similar process with water 
in the form of snow. A drop of ink is let 
fall on a sheet of glass, and then permitted 
to dry. Examined under a microscope of 
100 or 200 diameter magnifying power, 
the ink graduaily discloses flowers, in reg- 
ular designs, geometrically arranged, deli- 
cate, whose crystals, perfectly white, de- 
tach themselves easily upon the black or 
violet background of dried liquid. Nat- 
urally, the chemical composition of the par- 
ticular ink used in this experiment will 
determine largely its success in individual 
cases. The nature of the crystals, which 
to a certain extent have been scientifically 
noted and grouped, is being found useful 
in trials for forgery, in determining the 
identity of signatures and in similar legal 
problems Botanists have found in the 
ink-crystals many delightful combinations 
of lilacs, roses, violets and orchids. As 
“Hypsos’ of Antwerp observes, “What 
charming and sinister things, then, may be 
written in this language of flowers?” There 
is here a wide field for sentimental as well 
as legal exploitation. Love-letters in Bel- 
gium henceforth may be expected to have 
a hidden “crystallized” meaning, and there 
are decided cipher possibilities in the dis- 
covery for daily diplomacy or business un- 
der competitive pressure. The normal and 
regular composition of the ink crystals is 
in the form of a Maltese cross, which some 
enterprising ink-producer might well take 
as his trademark at the hands of Nature 
herself. - - 
Office Appliances at Dusseldorf. 


Dusseldorf, the “park city” of Germany, 


the most beautiful and modern center in 
west Germany, is staging this summer, as 
usual, what has long been the most suc- 
cessful municipal and commercial exposi- 
tion in that Empire. Besides the usual dis- 
plays of city building, hygiene, hospitals 
and industrial advance, there will be held, 
from Sept. 23 to 28, a Congress of Munici- 
pal Methods which will be international in 
character The latest improvements in 
city management and office equipment will 
be shown and a general interchange of 
ideas is asked for other cities and foreign 
nations. The exposition is under the pro- 
tection of Prince August William of Prus- 
sia. A special invitation to attend has been 
extended to Americans 

Trade Cries Truce to National Feud. 

A new commercial sign of international 
amity is the recent decision of the French 
Export Trade Congress, representing the 
leading manufacturers and merchants of 
that nation, to send an annual exhibit of 
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“Clipless” 
~ Paper 
Fasteners 
Will give 
You 
\Relief ! 


They make their 
own fastening out 
of the paper itself 
(note illustrations 
below),no staples, 
or any foreign 
material to add to 
the cost of the 
machine. 

The “Clipless” 
will eliminate ab- 
solutely your clip 
and pin bill. Will 
save you 55% fil- 
ing space, by 






















Ye O ffi 
= abolishing the 
bulkiness of pins 
and clips in the 
files. 
In short they offer 
you five definite 
bd e advantages — (1) 
An easier fasten- 
ing. (2) A quicker 
fastening. (3) A 
more durable 
fastening. (4) 
More convenient fastening. And (5) a 
more economical fastening. 
Made in twostyles: “Hand” and “Stand.” 
“STAND” Both perform the same fastening, differ- 
MACHINE ing only in the mode of operation. Ime- 
proved ‘‘Hand”’ Clipless has no'springs 
in the handles. Improved ‘‘Stand”’ 
Clipless is made in one piece, and hasa 
heavy green felt base. ACCEPT NO OTHERS! 





dealer carries them. If not, we will send you one on 
free trial. Price of either style $3 50. 






“HAND” 
MACHINE 





DEALERS—Beware of imitators and infringers! We have no rep- 
resentatives soliciting the trade! You deal with us direct! 


“Clipless” Paper Fastener Co. 


NEWTON, IOWA 





Cable Address: ‘‘Clipless’’ 
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IT IS A FACT @ 


that the World-Wide Stamp 
Affixer is ten years ahead of 
all other makes because — 





samples to the famous fair in Leipsic. This 
is a part of the Congress’ greater plan for 








publicity of French goods in foreign mar- 
kets. The French government is to be 
asked to subsidize existing French cham- 
bers of commerce abroad, which now num- 
ber more than seventy, one being located 
in New York City. It is thus probable that 
future New York Business Shows will in- 
clude French exhibits, with a view to de- 








veloping trade. 





New Orleans Sole Mailing Point. 


Patents Hereafter United States mail for Ceiba, 
Ist. It is unbreakable, made en- Pending Republic of Honduras, will be dispatched 
U.S. and exclusively from New Orleans, the use of 


tirely of sheet steel 


2nd. You cam see where you are 
affixing the stamp. 


3d. Will handle any kind of per- 


Mobile having been discontinued by order 
of the Postal Department. 


Foreign 










Cable Rates to Italy Reduced. 








forations. By agreement between the Italian Minis- 
4th. Will handle stamps rolled A ter of Telegraphs and the various cable 
lengthwise. ° companies, the cost of messages between 
| the United States and Italy has been re- 
Sth. — _ handle stamps rolled duced 50 per cent. This applies only to 
Susu. “plain” messages and not to those sent in 
6th. Will handle the last stamp in | code. 
the roll. 
| 
. . Swedish Commerce Has Anniversary. 
7th. Will not register, unless stamp | ae 2 y 
is used | The Swedish Export Association recent- 
‘ ’ ly celebrated its twenty-fifth anniversary 


at Stockholm by voting to organize exposi- 
tions and depots of Swedish products, in- 


8th. Registers up to 100,000. 
9th. Its weight is only one pound, Fr 
10th. It is absolutely pilferage proof. | 


cluding modern office furniture, in foreign 
lands. To this end catalogs of Swedish 
goods will be issued in all the principal 
civilized languages. It was decided to open 
the membership to foreign institutions or 
individuals doing business in Sweden. The 
Association has already participated in 


It is a universal machine which 
will handle any Postage Stamp 
used throughout the world with- 
out any adjustment whatever, and 
it is so simple, that a child can 
operate it. 


many foreign expositions, notably at Chi- 
cago in 1893 and St. Louis in 1904 


With every machine, we give a 
signed contract, guaranteeing samc 
for one year. 


Will Represent Manufacturers in Great 
Britain. 

P. Hayman, proprietor of the American 

Importing Co., 8 Long Lane, London, Eng- 

land, who visited the United States recent- 


Do not close any sales contract 
until you correspond with us. 


ly for the purpose of getting the represen- 
tation of American manufacturers in Great 


The Extensive Manufacturing Co. 
90 West Street :: New York, N.Y. U.S.A. 





" Britain, will be pleased to receive catalogs, 
FULL SIZE etc., of articles in demand in that market 
Communications should be addressed t 
Mr. P. Hayman, care Michelson & Stern 
berg, 116 Broad Street, New York 




















Mistakes in Circularizing Japanese. 


Circular letters from American 


business 


Sell to the Trade 
: Only 


We have on hand a general line o; all 


houses to Japanese prospects, as at present 
sent out, leave much to be desired, Says 


W. J. Toms of Kobe, Japan, in a m- 

















. makes of typewriters, in the rough, munication to Office Appliances. Two car- 
. dinal conditions of success in circularizing 
complete with all parts, and are now ee ' a 
ki ; , should be kept in mind: The circulars 
oe iptene ” gee 
making very attractive prices. must be addressed to foreigners living in 


Japan or else to Japanese who read Eng 


Write immediately or wire for bed- 
rock quotations. 


lish. In the former case the letter must 
be so worded as to prevent any suspicion 


it is a circular. A straightforward, cour- 


B. D. Underwood Typewriter Exchang teous appeal, stating goods, prices, terms 


and other details, brings the best 


170 W. Randolph St. Chicago, Ill. <a ener : oe 
Foreigners abroad are keenly critical and 
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sweeping generalizations of superiority are 
consigned to an up-to-date imported waste 
basket. 

In reaching the natives, care to discover 
whether the prospect can read English is 
essential. It is waste of time and money 
to broadcast circulars on a Japanese na- 
tive mailing list, many of whose individuals 
will merely think them some new and baf- 
fling foreign puzzle. Given a class of read- 
ers who do understand English, the main 
thing is to write plainly and without.tech- 
nical superfluity. An excellent plan, where 
possible, is to submit the “copy” to an 
Americanized Jap and get his honest opin- 
ion, free from exaggerative politeness, if 
possible The best plan, of course, would 
be to address all Japanese in their own 
language, and this no doubt could be done 
very easily by employing a translator. If 
this is not possible, it will be best to ap- 
point some advertiser in Japan, or a re- 
sponsible agent, and entrust to him the fur- 
therance of the concern. 


China Adopts Department Store. 

China the Republic has adopted the 
American depariment store. Two are now 
occupied in Hong Kong, having been 
founded by Chinese merchants trained 
abroad. Another is enjoying remarkable 
prosperity in Canton. Plans for more are 
now under consideration. American busi- 
ness methods prevail in these establish- 
ments, which curry everything of general 
household use from groceries to grapho- 
phones. English and American goods pre- 
vail in the furniture departments, and it is 
significant that foreign models are becom- 
ing increasingly popular. The American 


for a complete introduction of modern of- 
I 


graphophone is gradually paving the way | 


fice appliances to the Celestial land. 


American Goods Win Nuremberg. 
Nuremberg merchants now use American 
typewriters, cash registers, adding ma- 





chines and office furniture almost exclu- 
sively, buying them mostly from Berlin | 
agencies The Nuremberg lead-pencil | 
manufacturers use American cedar entirely | 
in their extensive production. 


Concession to Canadian Paper. 

By a new trade agreement between Can- 
ada and the British West Indies, including 
British Guiana, Canadian-made papers are 
to be imported into the West Indies at 
four-fifths of the duty imposed on foreign 
goods —s 

Italian Labor Asks Sunday Free. 

Italian labor organizations are demand- 
ing what L’Impresa Moderna calls “the 
English Sabbath,” meaning not precisely 
the indigo-blue seventh day of the Puritan 
calendar, but twenty-four hours free from 
labor assured by industrial consent and 
legislative enactment. This is a new idea 
in Italy, it is said, as in many Continental 
nations, and the progress of the agitation 
will be watched with interest by American 


students of social progress. 


ANY of the printing - bills 
that you purchasing agents is rrp 
are now stamping with your a pe = 

O. K. can be cut in two. ql ae ip 

And in saving money for the house : | 
you can lighten your own work, and rid 
yourself of many a petty annoyance that 
you now take as a disagreeable necessity. 








Do your printing on the Multigraph. 

Yes, we said printing—the kind you 
now pay your printer 25% to 75% 
more for. 

That’s the latest application. of the 
Multigraph. It’s done without interfer- 
ing in any way with the original type- 
writing function of the machine; and 
any No. 4 Multigraph can be equipped 
for the work. 


MULTIGRAPH 





Produces real printing and form-typewriting. rapids 
economically, privately, in your own establishment 








Operated by your own office-help, the results in ses Are 
qushtin. aeniiiie. wine and savy ine are actuidien: What U You 
pied naa: . Most Interested In? 
You can replenish your stock of any given form at a Check them on this slip and 
alf. res tHine—_ctationery adverticne , sree enclose it with your request for 
half-hour’s notice—stationery, advertising, or system inlecenathen. withen an seer Peer 


ness stationery. We'llshow you 
what others are doing. 
AMERICAN MULTIGRAPH 
SALES CO, 


forms. 
You save the room necessary to carry a large stock of 
printing. You save the printer’s delay, and the annoy- 


ance of following him up. You save the waste on soiled 1830 E. Fortieth St.,- Cleveland 
and out-of-date forms. And the work is done in the privacy Printing: 
of your own establishment. Booklets 
a “2 _ Folders 
With our pledge that you can’t buy a Multigragh unless you En velope-Stuffers 
| ——~| H ouse-Organ 


Dealers’ Imprints 
Label Imprints 
System-Forms 


graph applications in your line of business 
Ask us also about the Universal Folding-Machine and the 
Markoe Envelope Sealer—two office-appliances thatsave time and |\Letter- Heads 
money where outgoing mails are large Bill- Heads and Statements 
ag! a | ~~) Receipts, Checks, etc. 
Write today. Use the coupon Envelopes 
Typewriting: 


THE AMERICAN MULTIGRAPH SALES CO. (—jCireutar Letters 


Booklets 


} 

| 

need it, ask us for literature, specimens, and data pertaining to Multi- | 
| 





EXECUTIVE OFFICES | En velope-Stuffers 
1830 East Fortieth Street leveland | Price-lists 
engtinn in Ghats fittiee » nr Télenhane Dine , Reports 
Branches in Sixty Cities—Look in your Telephone Directory Notices 
European Representatives: Bulletins to Employees 
The International Multigraph Company, 59 Holborn Viaduct, London, Eng. ~—T Inside System-Forms 








Berlin, W-8 Krausenstr, 70 Ecke Friedrichstr 


Reynolds Envelope Sealer 


The most simple, reliable and durable Sealer ever put om the market 


Price: Hand Machine (6,000 per hour) ....... . $35.00 
Electric Machine (12,000 per hour)... .. 125.00 


“We consider the Reynolds the best machine on the market. It paid 


for itself the first month we hail It.”’ 
Pittsburg Gage & Supply Co., Pittsburg, Pa. 


“It is fool proof and can,be run by anybody we Enanp aon 
manipulate a clothes wringer. Our one regret is that we did not w 









about it sooner.” Ant!-Saloon League of Maryland, Baltimore. 
“It is giving entire satisfaction. It is one of the investments fp 
our office.”’ Wm. H. Wise Publishing Co., Chicago. 


Send for literature and trial proposition, 


Hand machine, capacity 6,000 perhour. Pat.U.S. |. DEALERS: Some exclusive territory still open for ty 
1910, Foreign patents allowed and pending. ive dealer who is a salesman as well. 


H. J. REYNOLDS & CO., 157 N. State Street, Chicago, Ill. 
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Guarantee 


That the Royal Standard Typewnter 
1s made of the Mughest grade ma- 
ternals obtainable and by the 
most skillful workmen money 
can ture 
That it will do work of the 
best quality for a greater 
length of time at less ex- 
pense for upkeep than 
any other typewriter, 






Greater 
Econom 


Greater 
Efficiency 











a 


Phi 


regardless of price 






























J lua ROYAL TYPEWRITER COMPANY = 
a F speed fascinates ; OOK out, or you 
: This Guarantee Tag is 2 < 
a you — the speed attached toevery Royal. will be paying 
| that never errs from because theRoyalinthe Several times for a 
-| clean-cut, perfect . typewriter. Not the 
=| typing—byallmeans Best Built Type- frst cost, but many |— 
=| use the Royal. writer inthe World times that amount |._ 
= Its ease of action, in delayed, uncertain 
=| its responsiveness, itS surprising service. Royal economy merely : 
=| versatility, make it perform won- begins with the price of the 3 
=| ders at the finger tips; it is the machine. Far greater economy |[— 
machine of effortless efficiency. than this lies in the character |- 
All the final touches of type- 4nd the length of service you 
writer improvement are found get from the Royal. 
at their best in the new Model 5, The Royal is built to do work 
the latest and greatest example of the best quality for a greater 
of typewriter engineering. It has lengthof time at /ess expense for 
=| the Two Color Ribbon, Tabu- upkeep than any other type- 
-| Jator, Back Spacer, Tilting writer, regardless of price. It has = 
E Paper Table, Hinged Paper unique fitness for any typewriter = 
-| Fingers—in fact,every desirable work, however exacting. 
feature found in the whole range From the economy standpoint |_ 
=| of typewriterconstruction,many alone, it is simply good business : 
=| of them exclusively Royal! to learn about the Royal. 
Write today for the Royal Book 
! Principal European Office: 75-A Queen VictoriaSt., London 
=| ROYAL TYPEWRITER CO Royal Typewriter Building, New York 
= Branch offices and agencies in al! principal cities of the world 
E e 
FIMTAATMATT TUTTI TATTTTTDATITN TTT TTTN TTT TTT TT TTT TT TTT TT OPTI TTRTTATTT TTT TTT TT = 





Is the line of least resistance—to SALES 





And the line of greatest resistance—to FIRES 
THE SAFE-CABINET THE S8-C BOOK-UNIT S-C FILING-UNITS 
S-C 4-Drawer Verticals The S-C Omnibus The S-C Steel Desk 
WRITE FOR LITERATURE 


THE SAFE-CABINET CO., Dept 4 Marietta, Ohio 

















REGINA AFTER THE CYCLONE. 

Our good friend, Edward W. Pyke, man 
ager of the United Typewriter Comp 
Manitoba,, Limited, at Regina, Saskat 
wan, has favored us with a most interest 





a . 


VIEW OF SIXTEENTH AVENUE A 
STREET, REGINA, AFTER THE TORNADO 
OF JUNE 30. 





ND SMITH 


ing booklet giving a large number S 
of the city ot Regina taken a day 
after the cyclone of June 30th. Thes: ews 


give a vivid idea of the damag« 


a cyclone when it spends its force 

buildings of a city, and of the freakish 
work that the wind plays, wrecking on 
house and leaving another standing right 
beside it undamaged, tearing t at 
gaps trom the end of a brick building d 


leaving the remainder of it untouche 
The havoc wrought by the stor 1s 
shown in the pictures, is quite beyond out 


conception of it as derived from thi 


reports ol July Ist 

Evidently the spirit of Regina rt 
bound up in the past. Its citizens | 
cepted what fate has brought them and 
are industriously rebuilding the town upon 
a finer scale than before It is equally ¢ 
dent that there has been no letting own 
on account of the cyclone i Ir. Pyke’s 
campaign tor business, for on July 13th 
thirteen days after the storm, we 














ILLUSTRATING DESTRUCTION OF RESI 
DENCES IN SMITH STREET, REGINA. 
RUINS OF HOME OF H. C. LAWSON, 
MANAGER, REGINA EXHIBITION 


full page advertisement of the Undervw 
typewriter in the Morning Leader 
gina, which is itself, with its eightee: 
pages, evidence that the newspape1 
Northwest are full of enterpris« 


timism. Considering the fact that rere 


a part of the town was destroyed less than 
two weeks before, the issue of tl orn 
ing Leader referred to is a remarka 
formance in itself There is, so far as the 
make-up of the paper is concerned 


dence whatever that Regina e\ 


1¢ need a cycion¢e 


We congratulate Mr. Pyke on 


prise and we have evidence that 





Au 

man adapted to his surroundings, one with 
a peopk ourage, energy and optimis! 

It net damage the Regina tornado 

lune 30, s course from north to south 
den lishe strip city blocks, in 
which was the home ot C. Ribble of the 
Regi! lvpewriter Exchange, Smith-Pre 
mier representatives in Regina. The ofhiec 
of his company was within a block of th 
storm’s path Mr. Ribble’s home was s« 


verely damaged, and he lost practically all 


his clothes, but he and all his family es 
caped injury The on victim on his staft 
was a re] if man whose shoulder was 
broken egina is fast regaining a normal 
conditio1 vrites Mr. Ribble to Office Ay 

pliances nd the disaster, serious as it 1s 
will uired, commercially, within two 
months This is Regina’s first setback in 
seven nt s business prog 





CARS, GRAIN ELEVATORS AND MACHIN- 
ERY WAREHOUSES ALL JUMBLED TO- 
GETHER BY TORNADO. 


ress. and many are regarding it as an adver 
tisement for the city, the real estate dealers 
being foremost in this courageous comment 


upon the situation 

EXHIBIT. 
Hotel, Park 
New York, has 


meeting place for the 


PLAN OFFICE DEVICES 


\/. lerhilt 


The new Vandet avenue 


and Thirty-fourth street, 


been sel ed as the 
convention of the Na 


fourteenth annual 


rthand Association 


19-24. With 


on all railroads, prospects are 


Re porters’ 
summer rates in effect 
bright for a 


The 


large al representative attendance 
Con te ( Standardization has asked 
for e day on the program, which 
will discussions of the latest ideas 
in shor nd writing and also the famous 
Tropl Contest in speed, for which pros 
pects already promise a large entry list 
\ if this annual gatherinz 
wi ( splay fhee appliances, espt 
1te-books, loose leaf, exhib: 
markers, transcript paper, manuscript co\ 
e! ( eadcs iteheads, envelope . 
checl ndex blank ind kindred tools 
th ( This exhibit is in chargé 
of a Committee on Demonstration, appoint 
ed for t purpose by the 1911 conventior 
‘ 
sible that the plan of Boston 
ster hers to fort tL union in affiliation 
V I Federation of Lal 
ma scussed t this year’s session, 
thou ficial action upon it is anti 
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Meet All Your Filing Needs 


With the B-M Quality Line 


Na miatter what wot mma) The book will be in your hands as fast as 


B-M Quality Method to fit your need we can get it to you. No charge. No obli- 
You can have proof of this, if you write for gation. We send the book FREE and post- 
ur big illustrated book — “Filing Syste paid, expecting you will deal with us only as 
Write on vour business stationary. «S we convince you we deserve your confidence. 
“‘Send me uur book—Filing Systems.’’ S One B-M Quality Method of meeting 
your name and mail your request to u business needs is — 


“The Desk With Brains” 


Look it over 8000 combinations: and more, made from regular stock Sections, 
carried by every B-M Dealer. Have your own desk built this way. Have it to fit your par- 
ticular need Then, if your needs change iny time, all you have to do is— alter your desk 
to suit vour new nee d by excnanging seciton 


The Desk With Brains is one of the greatest conveniences ever invented. It is just 
one of many superior B-M Quality Methods, backed by a complete line of B-M Quality Filing 
Furniture, Equipment and Suppli 


y everything in Upright Vertical Filing, Standard Hori- 


Direct to you—or througlt ir agent we [ 
tal and Fractional, or ‘‘Cabinett sections; a Correspondence Trays, Desk Trays, Card Trays, Transfer 
( Cards. Folde 1 eve g t] I ld om plete line. 
W rite for our book toda With it we hart showing how to select any combination of parts in 


Browne-Morse Company 


108 Hovey Street, Muskegon, Michigan 


New York City—82-84 Fulton St. Milwaukee—432-436 Broadway 
Philadelphia—707 Arch St. San Francisco—61 Post St. 


Branches: 
Baltimore—109 N. Frederick St. 
Washington—Cor. ltIith & F Sts. 
St. Louis—312 N. Broadway 


business in Filing Furniture, Equipment and Supplies, write today for 
We need few more “live wires "’ 


se your 


Agency Proposition 


Live Dealers: 1 you» 


our “Exclusive 











Manufacturing at a Profit 





Many a business has failed because of the heavy expense involved in equipping a 
factory, and the high cost of manufacture. 

We eliminate troubles of this nature. 
mechanical articles on a contract basis exclusively. 
its kind in existence. 

Before you build a plant of your own let us give you a contract figure. 
CAN SAVE YOU MONEY! 


Our business is manufacturing meritorious 
Our plant is the largest of 


WE 











Main Office and Works: 
Woonsocket, R. I. 
CHICAGO: 1038 Nat'l Life Bidg. 


The Taft-Peirce Mfg. Co., 


NEW YORK: 165 B’way. DETROIT: 1311 MajesticBidg. 
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! 
| COAST HOUSES IN BIG COMBINE. 
; ati 


A stationery combination which unites 


two houses dominant in the Califor: eld 
for nearly half a century, is that of the H 
| S. Crocker Company and Cunningham, 
Welch, both of San Francis 


Curtiss & n, b ( 
effective since July 1, after months ne 
- o . ‘ gotiat on B r the present both hou 
Writes Right and ‘Rights Wrongs |’ ':' th 0ld snes. Later, « join 
| name linking them in one representativ 
designation will be worked out. Greate: 
efficiency is the aim of the unk 


The VICTOR TYPEWRITER has in | tion of work being obviated and ren 


greatly reduced. In time 


five years made for itself an enviable er store at 460 Market street 


° in Crocker four-story establishment 74 
reputation for durability and speed and Mission street are to be closed ! 
° ° 7 . | and their business concentrated in tl 
in this remarkably short period of time Se ee ee 
has become known as one of the gap yc As agaes se 
world’s best typewriting machines. | binding and sl —— of the 

er Company at 230 Brannan street 

enlarged t include this business of the 

other company. The Crocker | 
Sacramento will care for the 1 


business, and a-similar scheme will 
ried out in Los Angeles, where 
ningham-Curtis-Welch branch w 


lished 1906 
e “We are not combining to rais 
to eliminat ympetition,” said P: 
C. H. Crocker. “On the contrary 
pect to lower prices by greater 
and efficiency. We shall avoid g 
the same eld twice, and this w 


better service for our customers 
in larger lots will be an added 


With one 


cover the northern Colifornia and 


ranch in Sacrament 


field and with the Los Angeles bra: 
southern California field. Our Sar 
cisco house will care for central California 


and Nevada.” 


The Crocker Company was established 
{ in 1856 by H. S. Crocker, one of tl 





neer merchants of the West, who died a 
few years ago, leaving the business in tl 
care of his son, C. H. Crocker, and neph« 


VICTOR TYPEWRITER CO. |) 3 cone feycaareners 


Cunningham, Curtiss & Welch 


Dealers: 812 Greenwich St. wise - Id comenne, having iene 


SOME GOOD TERRI- ? lished In 1874 In the old days b th he 
TORY STILL OPEN New York City pownplent sheibondetorysros nghapads 








| | when the heart of the town was down in 
the present financial district. They re 
burned out there shortly before thi 
1906. 


Broome’s Folding _ aeamapsaaet 
‘ ASK EXPERT IN SHORTHAND 
Typewriter Table CHAIR. 


Anticipating the appointment of a first 








Made of oak. Golden or Mission finish. Com- assistant teacher of stenography 
plete with drawer and slide. $25.00 per dozen. Mowe West tial fa) sae he SI 
1 dozen to crate. Size: 17x32 inches, 26 inches sv CW ol ugh schools, the 5! 
high. Club of that city has asked the 
Education to select a candidate with a 
A MONEY MAKER FOR DEALERS practical knowledge of the art and to 


THE BROOME MFG. Co. | clude in the preliminary Pe geayee _ 


competitive stenographic test at 
PERU, INDIANA pe a 


not less than 150 words a minute for five 














| consecutive minutes 
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A ROYAL BILL BOARD ADVERTISE- | 


MENT. 
The illustration shown below is a like 
ness of a large outdoor sign thirty-five feet 
long by fifteen feet high recently erected 


on Trade street, a block from the depot, 


“Every sl Y/Ay Sold 
Helps to Sell Another’ 





BIG ROYAL SIGN AT CHARLOTTE, N. C. 


by the Pound & Moore Company, 
dealers at Charlotte, N. C. This sign is 
painted in colors and is strikingly effective. 

The Pound & Moore Company, who are 
firm believers in advertising, have put $300 
of these signs, all of which are 


be- 


Royal 


into three 
attractive and well located, one of them 
ing in the baseball park at Charlotte. 
The at the right 
of the picture are connected with the Pound 
& Moore 


boosters 


two gentlemen shown 


Company and are live Royal 


A ROYAL DISPLAY. 


attractive office here shown is tha 


The 


of R. D. Strickland, a dealer of whose en- 





OFFICE, R. D. STRICKLAND, CHARLESTON, 
MO. 


Manager Myrick of the St. Louis 


Royal office, is justly proud. 


ST. LOUIS TRADE WEEK NEAR. 


Trade Week, the semi-annual season it 
which St. Louis manufacturers. exhibit 
complete lines of all kinds of furniture, 
falls this year between August 19 and 24, 


and preparations are nearing completion in 
the Missouri metropolis for an unusually 
extensive display. It is 


space than usual this 


elaborate and 


planned to give mor 
of which some « 
made in the 


will be exhibited. 


year to office furniture, 


the best specialties great 
Southwest territory 


“Labor is the price which the gods set | 
upon everything worth having.” 


| 























Operators’ Room in the offices of the David 
Williams Company, the publishers of ‘Iron Age,” 
who preach efficiency to the iron, steel, machinery 
and allied industries, and practice it in their own 
offices by using 


The Edison 
Dictating Machine 


A recent letter from the David Williams Co. tells 
how machine dictation was first tried out by one 
of the editors, whose dictation is necessarily studied 
and technical, and how it 
made good to such an extent 
that the Edison Dictating Ma- 

















= ace a chine has been _ generally 

Splitting the ofher PA 5 SF 

age: j adopted by both editorial and 
= | business departments. 


The result is a degree of con- 
centration, convenience, speed 
and accuracy never before 
attained—and this at a decided 
reduction 1n cost. 


To Dealers and Salesmen 
The Edison Dictating Machine is the biggest thing 
in business appliances today. Offices large and 
strall in all parts of the country are your field. Hf 
tte cne big opportunity never knocked on your 
coor before, hereit is. There are still openings to be had for 
dealers to handle the Edison Dictating Machine, or for men 


with sufficient capital 
y mae 





Our book: 
“Splitting the Other Four-fifths’’ 


i sufficient confi- 
lence in this big money- 


explains what the Edison Dictating Ma- —,. 4s 
chine is, what it is doing in office f every making proposition to 
kind and size, and what it will do in yours ke advantage of this INCORPORATED 


~ nd for this book — sap ety. “uf opportunity to startin 205 Lakeside Ave.. Orange N. J. 
yusiness stationery anc tating your . 
: rith thefem. St  sCbusinessfor themselves. 25 Clerkenwell Réad, London, E. C. 


position with the firm 
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This Machine 


Will Help You 


Overcome Trade Obstacles 


The most direct way to 


market is through the 


UNDERWOOD 


Revolving Duplicator 


A strong personal letter mul- 
tiplied by the thousand on this 
machine, will wonderfully in- 
crease orders without adding 
to the expense account 

The Underwood Revolving 
Duplicator advertising 
waste, printing bills and sten- 
ographer’s time. It is so simple 


saves 


a boy can operate it. It does 
as good work as the big com- 
plicated machines. The outfit 
takes up little room and is 


clean and quiet running 

It reproduces perfectly at the 
of fifty pertect 
minute from typewriting or 
handwriting. It will prove use- 
ful every day in any office for 
making form letters, price lists, 
bills, announcements, cards, 
etc., at a big saving of time 
and money 

The Underwood Revolving 
Duplicator is a thoroughly high 
grade machine, well worthy of 
its name. It will give vour office 
boy the efficiency of a skilled 
operator and pay for itself in 
a few weeks. 


rate copies a 


In the light of the recent Supreme 


Court decision, it is of extreme impor 
tance to note that the Underwood 
Duplicator is sold absolutely witl 


restriction, leaving the cust 
to purchase his supplies wherever 
can buy to the best advantage. 


Send to-day for Booklet and Specimen of Work 


Underwood Typewriter Co. 


Incorporated ) 
Dept. B, Underwood Building, New York 


Branches in All Principal Cities 











HAS OLIVER SPIRIT 


Man Wuo Has Scorep Success IN MEXxIco 





STORY OF 





One of the 


NE of the best examples of a su ticipate ontests 
cessful American abroad is William dictation directly and anot!] 
> » > oe " ] renr 7 
\ Parker, the general representa from stenographic notes The 


t oO » O] or T ‘iter Com 1 fo 
tive of the iver [ypewriter mpany I Soess iszea in these contes 





Mexico Mr. Parker is a thorough-going : 
Une f the secrets of Mr i 
\merican, yet he speaks the language oft 
the Mexicans, it is said, better than the comsss Be ees 1 ae genus 
natives themselves, and no native is bet ization. It is said that he 
ter informed on Mexican history and n most periectly organized sé 
ditions than he During fifteen years be fou anywhere He has ' 
his residence in Mexico he has built up a 8emlus handling men ani : E 
truly remarkable business and has achieved then aggressive enthusias! 
1 success that comes to few men Parker is not one-idei 
Mr. Parker and his wife were in Chicago lieves 11 ecreation and is 
recently and a friend said of him Parker game skill and out-door spot 1 
went down there where they are accus is a fine billiard player and a g 
tomed to take it easy and made Texas en sician on the mandolin, an entl 
terprise work in the City of Mexico ermal good golf play 
Parker, by the way, expert 
is a native of Ken ject S 
tucky, from which which he é 
state he emigrated to himse 
Waco, Texas He hi l I 
appears to be about Mr I 
forty years old. He quarters 
went to Mexico when ficio © M 
quite a young man ico Cit 
ind began the busi has one 
ness ot repairing typewrite! 
typewriters. Later on _—— 
he went into the rub- nen He 
ber tire business It terest v 7 
is said that he sisting 
equipped ibout all tw ¢ 
the carriages in Mex- son. It 
o with rubber tires teresting 
and then decided to that 
take up the Oliver f the 
typewriter, for which one 
he obtained the ex- spec 
clusive sale in Mex- U nite St 
oO During the He 
years in which he ducts ( 
has represented the USINess 
Oliver Mr Parker WILLIAM A. PARKER, er supplies 
Who represents the Oliver Typewriter Company : ' 
has sold an incred in Mexico. nw 
ible number ot ma the ()] 
chines. Indeed, if the total number of ma agent 
chines were. given it would seem as if he Mr. Parker’s truly remark 
had planted an Oliver beside every cactus Mex uld be an inspiration 1 ng 
in the southern republic He has placed men | has kept himself, by 
sub-agencies in Vera Cruz, Guadalajara, in healthful sports, in fine phy 
lampico, Monterey and Torreon, and has’ tion, and is always keyed up 
hesides these about fifty special agencies serious business of life N ec 
throughout the Republi he is a man cf attractive pet 
Mr. Parker is one of the foremost well a rare force and exe 
\merican business men in Mexico and his 
enterprise lets no opportunity escape t 
forward the interests of the Oliver jin that ADDRESS WANTED. 
country His salesmen are mostly native Office Appliances desires the | 
Mexicans He conducts a_ typewriter dress of the Grayville Mills Mat turing 
school in the City of Mexico in which he & Supply Company, formerly at Turners 
instructs operators on his machines At a ville, Connecticut. The general m 
recent speed contest conducted by La Im this company is said to be A. S. Gr 
parcial, the leading newspaper in Mexico Can any eastern subscriber suppl 
City, over one hundred contestants par the information? 








CHICAGO STATIONERS MEET. 


\t a special meet! of the Chicago Sta 
tioners \ssociation held on Thursday 
evening, July 18, at the Grand Pacific hotel, 
the n ement in favor of establishing a 
fixed at al date for the national convet1 
tion was endorsed and a resolution was 
pass¢ lar to that recently adopted by 
the New York Stationers’ Association rec 
ommending a change in the by-laws of the 
nation: rganization so as to fix the date 
of future ational conventions at the sec- 
ond Monday in October of each year \ 


suggestion that the Chicago association in 


struct s delegate to support one of th 
pre gentlemen now before the na 
tional organization for president of the na 
tional association next year was not cdn 
curred in, it being deemed wiser to wait 
until the convention meets next month at 
Omahi nd oui what the situation is and 
ther ill a special meeting of the Chi 
cago association at Omaha and determine 
what action the Chicago delegate ought 
t take 


Fletcher B. Gibbs, president of the Chi 


Stationers \sso¢ lation, was unan 


Ca 
imously chosen as its delegate at the 
(mah nvention in August 

In the absence of Secretary Riddle, whi 
was spending a few weeks’ vacation in 
Cana 1. H. Shaffer of Geo. E. Cole & 
Co. wa ppointed secretary pro tem. Th 
roll ca isclosed an attendance of thirty 

very good record for a midsummer meet 
ng vas dis ered by one curious 
minded member that eleven of the thirty 
present ed in Oak Park It is suggested 
in view f this that that suburb must be 
ompensation for the lack of mountain and 
wood and stream during the dog days 

The roll was called on the question 
who expected to attend the Omaha cor 
vention, and it developed that, including 
those present who intended to go and 
others known to be planning to attend, 
about thirty or more Chicago members 
would e at (maha during convention 
weel \. H. Childs, chairman of the trans 
portation committee, reported that 
roads are alike as to rates and that the 
most nvenient train leaves the union 


station on the Burlington road at 6:05 Sun- 
day evening, August 11, reaching Omaha 
at 8 o'clock the tollowing morning. It was 
then determined that not less than twenty- 


the Chicago party would go on that 


train and special Pullmans could be ob- 
tained for the party. Delegations from Cin 
cinnati and other cities nearby, will be in 
vited t join the Chicago delegation In 
the absence of information as to how many 
are ming from New York and_ other 
Eastern points, or over what roads their 


transportation will read west of Chicago, 
was leemed not advisable to figure on 
then r the Burlington train. 
on motion the Thaddeus Davids Com 
pany, through its Chicago branch, repre 
sented at the meeting by Mr. Bates, was 


made a member of the Chicago Stationers’ 
| 
‘ 


Association 
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THE DEMAND OF THE HOUR 
Is For TyPEWRITTEN LETTERS 


The typewriter has made possible the enormous 
business development of the world, and today the 
business or professional man who has not yet adopted the 
typewriter for both his business and personal correspon- 
dence is very seriously handicapped. 

\dd character to your correspondence by having it 
typewritten on a Fox Visible Typewriter. Add to your 
profits by selling Fox Typewriters. 

No other typewriter built—regardless of any claims made—is the 
equal of the new Fox Visible Typewriter, either in the material used or in 
workmanship or in the number of conveniences of its special features. 
There are many good typewriters being built and sold, but we-claim 
for the new Fe »x Visible Typewriter that it is better than the best of 
these, and that its automatic features combined cannot be found in 








typewriter. 

asa Tabulator, Back Space Key, Two-Color Ribbon with 
ic Movement, both Oscillating and Reversing, and Remov- 
Card Holder, Stencil Cutting Device. Variable Line Spacer 





able Spools, Inter hangeable ‘ arriages and 
and Line Lock with Key Releas« Its speed is fast enough for the speediest operator or slow enough for the 
beginner. It is extremely Durable ar most iseless. 


AGENTS WANTED. Liberal Inducements. Write Us To-Day for Terms. 


FOX TYPEWRITER COMPANY aeann paving: sic. 











MR. MANUFACTURER— 


Have You a New York Sales Force? 


We offer the advantage ganized es force of experienced specialty salesmen of 
nized al lity. “( CON RK AC TS. for placing your goods on the market of GREATER 
NE W Y" ( )R K made on a Commission Basis Solely. 


We no Ready For Instant Action 


Highest References Given 


UNIVERSAL SALES AGENCY, Inc. 
Fifth Avenue Building New York City 








o Make a Good Impression 


upon your customers see that they 
are supplied with 






















Carter’s Ideal 
Carbon Papers 


a kind for every use. Clear cut impressions, longest 
wear, greatest number of copies and cleanest to handle. 
In every respect they are intended for and to be 


THE BEST TRADE 


Carter's Ideal Typewriter Ribbons are made of the 
finest materials to insure perfect satisfaction. Send for 
Carter’s Codes—containing tables of Ribbon Dimen- 
sions and Interchangeable Ribbons. 


THE CARTER’S INK CO. 


BOSTON NEW YORE CHICAGO MONTREAL 


BLUE) wste Arak 
SHEETS __ T 






She Curren's (4x Co. 


@OsTOr mew rOmR em ence 
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| J. H. Hildreth, chairman of the 
mittee on the s:iver service, part of which 





was stolen by burglars in a raid on 
SA I ISFA( I ION | Grand Pacific hotel four years ago, repor‘- 
ed, producing a silver goblet purchased by 


the hotel to replace the missing piece. 








his request for a discharge of the 


It means so much in an Office | tee, the chair intimated that no discharge 


Chair that every dealer should would be granted until the chairman « 
buy only those upon which he 
can absolutely depend to give 
the highest degree of comfort 
and service. 


committee had provided something suita 
able with which to fill the silver pit 
There was not enough unanimity, hows 
on what the filling ought to be, so the 
mittee was discharged with thanks 


On motion the meeting adjourned 


When the far-sighted dealer 
adopts this policy he is through . _ 

with all annoyance from dissatis- GOES TO SOUTH AMERICA 
fied customers. Every chair he Pig. ae 
sells is a constant argument that r. T. Malles yn has been selected for u 
he is looking out for his custom- position of South American general repré 
ers’ interests. Do you suppose 
that the users of such chairs will 
take a chance when they buy 
more or recommend them to 
their friends? 





sentative of the Royal Typewriter Con 
.pany. Mr. Malleson’s selection for this im 


portant post is due to the fine record 
has made as salesman and special travelé 
South American agents will find him 
| worthy successor to Mr. Wadell. 

Write for July Supple- Mr. Malleson left on June 11th, 
ment to 1912 Catalog— | Southampton His first call will be 
No. 1093! if you haven’t one. Buenos Aires and thereafter he will vis 


“Irechwhn 


the various agencies as quickly as 





stances will permit. 


Buy the satisfactory kind—guaranteed by 


THE B. L. MARBLE CHAIR CO. 
BEDFORD, OHIO. 


"neem =m 
joyed their annual outing recently. Tl 
principal attraction was the dinner, 





ROYALITES HOLD AN OUTING. 
The department-heads of the Royal 
Typewriter factory at Hartford, Conn., e1 











sisting of beafsteaks done in Price’s 


ENSDERF ER style. Athletic events were run off and 
although no records were made and n 

t representatives were chosen for the Olym 

T ewrlters pic team, there were many closely contes 

yp ed races and jumps. The big event of tl 











the score. Anyhow, it was all big fun 


Writing 


| 

day was the fat man’s race. The winne 

| was a dark horse. The baseball game re- 
Visible | sulted in so many runs that the officia 

scorer didn’t have paper enough to kee; 


everybody enjoyed it. 


Light ~- 
Action | REDUCED RATES TO NEW YORK. 


Four series or reduced rates from trun! 





line territory have been provided by 





Interchange- roads in preparation for the meetings 
able Type { New York City this fall. A rate of 
{| fare to New York and half fare returning 
Back- = be effective from July a0-25, fror 
August 3-6, from August 17-20 
Spacer | from September 7-10, all inclusive 
fifteen-day return’ limit is provid 
NEW No. 8 MODEL including day of issue. Merchants 


standing, their families or rept 


Equipped with DECIMAL TABULATOR for which no charge is made | good 


sentatives may obtain these rates uf 











SEND FOR CATALOG THIRTY-TWO identification by resident members 
Merchants’ Association of New Yor 
through which the reductions have bee: 


y = 
The Blickensderfer Mfg. Co. | secured, and by registration at its offic: 
54-60 Lafayette street, thereby becoming 
STAMFORD, CONN. non-resident members. Details of the plan 


are given in a circular which the ass 
— | tion is sending out. 
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STATIONERY CONCERN ROOSTS 
HIGH. 


The F. W. McIntosh Company of Chi 
cago undoubtedly has one of the highest 
stationery establishments in the West. If 


Mr. McIntosh were a retailer he might per 


haps claim to conduct a stationery store 
more stories above the ground than any 
other stationer in the world, for his com 
pany has just iaken quarters on the ele, 
enth floor of the new Mallers’ building at 
the southeast corner of Madison street and 
Wabash avenue. The F. W. McIntosh 


Company are manufacturers’ agents, anil 
they have handsome offices with fine dis- 
play windows opposite the elevators on the 
floor. The offices are in charge 


McIntosh himself, and an assist- 


eleventh 
of F. W 
ant 





MciNTOSH., 


F. W. 


The lines handled include “Solidhed” 
thumb-tacks, also the “Breech Loading” 
fountain pens. 

This is a self-filling pen, guaranteed to 
hold more ink than any other self-filler, 
Mr. McIntosh says. The filling device and 
the entire pen are unique. The pen is of 


the non-leakable type, with a non-sweating 
shoulder at the writing énd, which keeps 
the fingers always free from contact with 
ink. It has a “fiddle 
hold the ink to the point and to 


the feed,” which is 
said to 
make the pen write at the touch and pre 


said to be tak- 


vent blotting. This pen is 
ing well with the public. 
Among the other prominent manufac- 


turers represented by the McIntosh Com- 
Ribbon & Carbon 
the De Long 


Columbia 
New York; 


pany is the 


Company of 


Hook & Eye Company, Philadelphia, mak- 
ers of the well-known “Twin Grip” paper 
fasteners and a line of unique rug fasten- 


ers; the Kerr Paper Mill Company, Down 


ingtown, Pa. The McIntosh Company 
also handles the “Red Dwarf” ink pencil 
and the “Faultless” pen and pencil clip, an 
efficient device which works with a light, 
easily controlled spring, and is said to be 
meeting with much’ success wherever 
shown 

F. W. McIntosh is one of the best known 
specialty men in the West. He knows 


the office appliances business forward and 


back and up and down. His company, un 
der his management, should become a lead 
er among the 


Middle West 


manufacturers’ agents in the 
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Classified Records 
Always at Hand 


The National Office Register gives classi- 
fied totals which furnish a personal mechan- 
Without asking anvone, you 


ical audit 


can always know the exact, up-to-the-min- 
ute standing of the department of your 


business. 

The printed records are a check on every 
transaction. Mistakes are stopped. Detail 
work is reduced. Controlling figures are 
furnished without disturbing the business 
routine. 

The kind of register for your business is 
determined by the 
classified totals you 
need. 


The National Cash 


RegisterCompany 
Dayton, Ohio 








© oF we wees: cer) + eeweweeer Snmeeeee: 1 eEeee: on BES aETeeeeess Sesieereeseses SeeeEs 


National Cash Register Company, Dayton, Ohio; 


Without any obligation on my part I would like you to show me how, by using a National 


Office Register, I can have classified totals pertaining to my business always at hand. And how 


sures will insure positive accuracy in the handling of my office records 


hese hg 5 





Name 





Business 





Address a = 
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| A MOVING “AD” DEVICE. 
Thomas A. Edison, Inc., of Orange, N 
| J., have recently gotten up an advertising 
| device to be attached to and moved by the 
motor of the Edison Dictating Machine 
The company supplies this device to its 
dealers, many of whom are making good 
| use of it in their show window advertising 
The device 1s described as follows 
A paper tube is placed firmly over tl ind 
extends beyond the right side of the machine to ld 
ore : o. e s : _ strip of white shade cloth on which is print d 
The special points observed The movement of the mandrel revolves 1 
and turns the muslin strip in a Manne sin 


in the manufacture of our 
office chairs are sub.cantial 
constructionand comfort with 
harmony of finish and design. 





The Edison # 
Dictatind 
Machine. 


The great variety of the line, 
which includes an attractive 
display of typewriter chairs, 
enables dealers to supply any 
demand. 


SS 


5 ha the 
Time. 
Trouble, 


Have you our Catalog? , 
If not, write for : No. 1820—6W 
it at once. 


» S. K. PIERCE & SON 



























uv 
| Gardner, Mass. 
) movement of an ordinary towel on a roller fo true up 
New York Warehouse, 273-281 State St.. Brooklyn | the paper tube so that it will not ‘‘wobt 
Boston Office, 96 Cross Street a with three set screw of og itd 
lich permits the serews to be tightened 
against it mandrel until the | 
volves true At the right end of the 
piece of brass wire is placed throug! D the 
tub ind ber outward so as vot to inte he 
cloth strip as it moves; this prevents t strip 
running off the tube At the botton f the stri; i 
wood roller iid in the loop to weight it id suf 
|} ficient friction n the paper tube above t 
| volve Ar ear end of this roller a metal 
vided to be attached with a screw throug! 
this prevents the rollec moving to the rig 
The cloth strip is not joined, but is marked wit! 
} at the correct point In joining the ends use glue and 
make the strip smooth at the lap 
In order t prevent the machine fror stop rg ca 
| sionally it is advisable to place an elasti r nd 
the motor suspension stud and the levers 
matic piston underneath the top plate this w lutech 


together and keep the mandrel running 


PITMAN WRITERS OFFER PRIZES. 
The Isaac Pitman Shorthand Writers 

\ssociation of America will award a silver 

cup and gold and silver medals annu 

the victors in shorthand and typewrit1 


contests which it purposes to hold \ 





a = : purse ol $50 in gold will be presented 
Lisaeoonmnes the teacher who trains the best opera 
No. 389 ti since 
ENTERPRISING SAN FRANCISCAN. 
W. D. McGillivray, the western rep- 
resentative of the Sam’ ( Tatu 





pany, Cincinnati, Ohio, is one of 
enterprising specialty men on the Coast 


handles the Tatum line with remark- 


are built of the best materials and represents a high grade of workmanship in both design and ex- 
ecution. He 
We state unhesitatingly that there are cheaper desks on the market than ours, but for the careful, dis- . aver : 
criminating dealer, we know that our desks are the best in the world for the money. able success. Mr. McGillivray’s offices are 


An especial advantage to dealers is our patented Knock Down Construction. All desks are shipped at 307 Marvin fuilding, San Francisco 
K.D. which tremendously minimizes freight charges. The task of setting up a desk after its receipt is F 1 = 

so simple that a c'erk can set it up in fiiteen minutes. where he will be pleased to greet his 
Write at once for our catalogue and price lists. friends and customers. 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va., U.S.A. 





“Poverty is the sixth sense.’”—German 








Proverb 











August 


TURTON’S 


“SPRING CUSHION’ 
TYPEWRITER FEET 


and “Drop-Lock” Desk Attachments 


Save Ribbons, Carbons, Repairs; 
Soften Touch, Increase Speed. 


Desk and Table Sound Completely Eliminated 











“Spring Cushions” regulated to conform with 
exact weight of machine they are to support. 
Continuous service guaranteed. 


Table Sets $2.00 Desk Sets $3.00 


Mailed on 10 days’ trial (specify MAKE and 
MODEL and specify whether TABLE or DESK 
Set). 
Agents and Dealer 


can make splendid 
ing “* trials.” 


C. M. TURTON, Nashville, Tenn. 
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BUCKEYE RIBBONS 


and 
CARBONS 


are manufac- 





tured with a 
view to meet the most exacting 
demands—a characteristic worth 
the dealer’s knowledge. 
Supply Your Customers 

with a quality that will insure their 
satisfaction and continued patron- 
age. Talk quality first 

Typewriter Ribbons for all ma- 


then price. 


chines. 
Carbon Paper 
Typewriter, Billing and pencil 
for all purposes. 
Our Specialty: 
Multigraph, Printograph, Writ- 
erpress Ribbons with perfect match 
Typewriter Ribbons. 


Write for Samples and Prices 


The Buckeye Ribbon and Carbon 
Company *"! S,“\eir 4ve- Cleveland, 0. 








MADE LIKE THIS 


are preferred by investors and dealers because they 
are prepared on 
“Kk. B.’? BLANKS 
THEY ARE STEEL ENGRAVED BLANKS 


Stationers and Printers should not be without them. 
Samples and prices on application. 


KLHN BROTHERS 


99-103 BEEKMAN ST., NEW YORK 











EMERALITE 


DESK LAMP 


WITH 


Green Glass Shade 


THE BEST LAMP FOR OFFICE OR HOME 








Efficient 
Practical | 
Ornamental | 


Does not 
Tarnish or — 
CoHect Dust | | 


— 


‘‘Kind to the Eyes’’ 
Made in many patterns for any location 
Send for our Emeralite Booklet with prices 


H. G. McFaddin & Co. 


44 Warren Street New York 

















The Adams 
College 


Book / 
Rings " 





The Adams College Ring a 
Universal ring for perforated binders d 
papers. This ring is easily operated and al 
lows the sheets to lie perfectly flat. 17 
most satisfactory ring ever invented. Be- 


ware of imitations. 





Our goods are handled by leading station- 
ers. If you do not carry them, write us at 
once for catalog. 

Order through your jobber. 


HENRY T. ADAMS 


6823 So. Chicago Ave., CHICAGO, ILL. 











STYLE 


“EUREKA” 


BINDER 


with NON-PROJECTING Posts, 
End Lock, Metal Hinge 


Catalogue No. 4 shows the complete 
line of SECTIONAL POST BIN- 
DERS, with Center or End Locks; 
LEDGER TRANSFERS, with Metal 
Hinges; SOLID POST BINDERS, 
SHEET HOLDERS, CURRENT 
LEDGERS, with prices and trade 
discounts. 


HENRY C. SHERICK 


Manufacturer for the Trade Only 
Established 1884 


No. 301 Walnat St. Cincinnati, Ohio, U. S. A. 
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“Pull-Out” Transfers 


Originated and introduced by us in 1904 ‘‘Pall-Outs’’ 
are now acknowledged to be the simplest, cheapest and 
most efficient transfers ever devised. 


We have prepared an interesting booklet which de- 


scribes different methcds of transferring correspondence, 
as well as the various systems that led up to the intro- 
duction of *‘Pull-Outs.”’ 

This booklet will prove of value to every Office Out- 
fitter and should be in the hands of every salesman. 

“Practical Plans for Transferring’’ will be sent free 
upon request. 

Ask for a copy now—while you think of it. 


CHAW WALKER 


402-424 Western Avenue 
MUSKEGON, MICHIGAN 


Makers of [ever slic, Files 


The Kind That Never Bind 























UNDERWOOD 
TYPEWRITERS 


To the Trade at Real Bargains 


These machines are always popular and are 
ready sellers. We have a large supply of 
them on hand, also a stock of all other makes 
of machines now on the market. They are 
in the rough, complete with all parts. 

Write for our latest price list. 


Al Makes of Typewriters at 


Wholesale YOUNG TYPEWRITER CO., Inc. 
NOTE NEW ADDRESS > 62 West Madison St, CHICAGO, ILL. 














{ 
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RUSSIAN PENS BUSINESS GUIDE. 
Russian office appliance literature has re 
ceived a comprehensive and practically 
useful addition in a volume just issued by 
I. P. Mendeleeff, a well known St. Peters- 
burg dealer in office equipment, entitled 
“Fundamental Principles of Contemporary 
Office Management,” with a following spe- 
cial chapter on “Fast Typewriting by the 
Touch Method’’—the latter very skilfully 
conforming the most important principles 
of the touch system to the occasionally baf- 
fling intricacies of the Russian alphabet. 

In his opening discussion of business 
principles Mr. Mendeleeff shows clearly the 
influence of western ideas. His more than 
twenty years of experience in the type- 
writer field in Russia have given him a 
unique grasp both on the latest methods 
and mechanisms of western manvfacture 
and upon the peculiar conditions of his own 
country to which these labor-saving de- 
vices must be adapted. Yet, in reading his 
discussion of principles, the striking thing 
is the universality of their application. The 
course of reasoning and the trend of expe- 
rience which have brought this author to 
certain well-defined conclusions in far-off 
St. Petersburg are almost precisely those 
which are today governing the commercial 
advance in New York and London and 
Chicago. It is but another illustration of 
the often observed fact that the laws 
which control business-getting are, in the 
broad, as uniform and positive as the laws 
of nature. 

Besides his typewriter experience, Mr 
Mendeleeff for years has handled adding 
machines, calculators and the entire range 
of modern office equipment. During the 
years which he spent as typewriter man- 
ager for the J. Block Company in the Rus 


sian — a post which he resigned in 
January, 1911, to enter business for himself 
he acquired a quantity of expert informa 


tion on trade needs which is now put into 
permanent written form, to the incalculable 
benefit of American and general European 
manufacturers who shall plan in future to 
deal with the Russian field. The Russian 
has certain distinctive peculiarities which 
make foreign trade ventures into the land 


of the Czar peculiarly difficult. A careful 
reading of this volume, or of an accurate 
translation, cannot fail to remove many 
such hindrances by revealing some of the 


essentially Russian points of view 
In his discussion of the touch system, as 
he has seen it gradually adopted by Rus- 


sian stenographers, the author is very op 
timistic. The increased use of this method 
gives ground for hope that the typists of 
Russia will ultimately rival the skill of 
American, English and French operators 
Mr. Mendeleeff is particularly emphatic as 


to the need for careful and judicious in 


struction, and here every student of office 
system will profoundly agree with him 
Many a naturally capable stenographer has 
forfeited much of the efficiency which might 
have been hers to the senseless tyranny of 
theoretical instruction not based upon the 
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practical requirements of business life. The 
education of the “experts,” apparently, is 
as much a need in Russian business life as 
in America. The facts cited by this author. 
however, give solid hope for future im- 
provement in this respect. 

A feature of this volume is the clear and 
attractive illustrations, among which are 
noted the photographs of six well known 
international exemplars of speedy typing: 
H. O. Blaisdell, Miss R. L. Fritz, E. A 
Trefzger, J. A. Hoyt, Miss F. E. Wilson 
and Gus R. Trefzger. There are also nu- 
merous pictures of up-to-date office appli- 
ances, and specimens in abundance of card 
index and filing system data and methods 

The book is well gotten up, with a strik- 
ing and effective cover design, and in every 
way speaks eloquently of the deep and 
serious interest which is taken in Rus- 
sia in the great modern advance to- 
ward greater efficiency in commerce. It 
is but another proof that progress in suc- 
cessful merchandising is today as soundly 
grounded in knowledge and experience as 
it is worldwide and irresistible. 





AGAIN THE ACID-PROOF INK! 


It is said that the point of the acid-proof 
ink proposition is that, while these inks are 
dificult if not impossible to remove with 
acids, they can all be removed with al- 


kalies. It is claimed that soap and water | 


will sometimes do the trick and that occa- 
sionally it is sufficient to put the writings 
under a faucet of running water. It is evi- 
dent, therefore, that if acid-proof ink is 
not proof against alkalies, it is far from 
being fraud-proof. 

The story is told of a young salesman 
for a prominent stationer in one of the 
large cities, who recently approached the 
representative of a standard ink house and 
said, with regard to an acid-proof ink, that 
there was a thousand dollars in it for him 
if he could erase the writings made with 
this ink. The ink man fortunately did not 
need the money and gave the young man 
the directions for erasing the ink for 
nothing 

It is said that many of the “acid-proof”’ 
inks are nothing more than laundry blu 
ing, and naturally they do not stand up 
very well in the bottles, and have other de- 
fects, but if they were non-erasable the 
users might put up with the other defects 
Some have entered the ‘acid-proof ink busi- 
ness in good faith, but it is said that many 
are outright swindlers, who have kept the 


police busy in some of the big cities. 


Quite a number of prominent stationers 
were in Chicago last month on business 
Among them were James A. Dorsey of 
Dallas, Tex.; W. E. Milligan of San An 
tonio, Tex.; George M. Courts of Galves 
ton, Tex., Charles E. Falconer of Balti 


more, Md., and several others 


; 
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A New Line of Sectional Post 
Metals in Three Styles and 
Thirty-eight Stock Sizes and Gauges 











THE PROGRESS LINE 


Stock °/« or */: Diameter Sectional Posts 








Tubular top and bottom cases formed of extra heavy cold rolled steel so that they will 
not buckle unde1 any strain. Base posts attached to lower case with special riveted 
plate so that they cannot twin or work loose. Strong mechanism locking equally on 
both posts. 

NICKEL A nickel-plated pressed steel cap is fitted snugly over the ends to be left ex- 
ENDS. posed when bound. Sizes range from six inches to eighteen inches. Price 
from 60c to 7 1c. 

RUBBER _ Best quality rubber plugs inserted to the ends of upper and lower cases to 
ENDS be bound in, serving as a cushion and pieventing wear. Sizes range from 
six inches to eighteen inches. Price 60c to 7lc. 

PLAIN Top and bottom cases fitted with strong reinforcing plugs inserted and closing 
ENDS _ the ends. Corners ground to prevent cutting binding material. Sizes range 
from six inches to eighteen inches. Prices 50c to 6lc. 

The Nickel End and Rubber End stvles are also made with metal hinges at an added 


cost of 35c per metal. 








STATIONERS LOOSE LEAF CO. 
**Sells to the Trade Only’’ 


203 Broadway 346 Broadway 
NEW YORK CITY MILWAUKEE, WIS. 











\ ——————__ 











Dispense with wire baskets and trays 


- The 
Bristow Radial Distributer 


Serves the purpose of many— 
about out hs space of 
Made in special sizes for 


special purposes. Affords all 
advantages of accurate, 
rapid and economical distribu- 
tion of pom A combination 
of facility and durability. 


Write for complete catalogue. 
FREDERICK BRISTOW 
East Orange Kew Jersey 
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HANDLING LOOSE LEAF CATALOGUES 





By MARK ForRREST OF 





THE HEINN Company, MILWAUKE! 

ATALOGUE soaks up a lot of taken to see that the heat is kept up and Che better way is not t 
money, doesn’t it? And there’s no the power properly applied what good does customer at all Leave as 
let-up to it, for no sooner is one is your shoveling do? Once the engine is changing to other hands as 

sue out than preparations for the next are started it only takes a little periodical at- possible, none of it. In many 
generally under way—and if you are not tention to keep it going Without it the matter is quite satisfactorily atte: 
wishing you could make a change or cor power grows less and less till presently the ax on the road. Som: 
rection somewhere even before it’s mailed your idle engine is merely a pile of me ‘ ae 
they have not time for it Phe 
thank Fortune, for she is kind to you! chanical junk—but the fault isn’t with the . —_, a. , 

, : a weak one. They should mak: 
Some day, somewhere, someone is going engine! Now, a loose-leaf catalogue is so 7 
to frame a perfect catalogue! It will al incontestably superior to the old-fashioned tb pong allagnsanniimmate 
ways be comprehensive, accurate, econom form of bound catalogue, from every point marcy any more wmportant s 
ical—the ultimate realization of all the lat of view, that there hardly ever any argu getting orders than seeing ¢ 
ter-day catalogue ideals. Up to now the ment over it, nowadays, but its full value tomer is kept promptly and 
loose-leaf catalogue is the nearest approach can only be brought out if it 1s handled the posted on your line and ther 
to it—the old-fashioned form of bound cat right way Unless the loose-leaf method few ways in which the man 
alogue is toiling far in the rear—out-of is carried out in accordance with the loose could more profitably use tl 

date and hopelessly distanced! leaf idea no man has a right to complain such work would call for 

But suppose you met with a _ farmer if his expectations are not realized. He's Suppose that he has about 
grumbling at not getting a crop after he the one to blame—not the system! his list and the catalogue is 
had dumped a bag of seed in the middle of Have a regular periodical schedule—once 4 year. Not one in ten of th 
a field and “let it go at that’—would you a month, three months, six months, or a upon is ready to talk business 
need a knowledge of farming to see where year, as your business needs require—for as soon as he goes in \! 
he was foolish? Even one who had never revision. Work out a definite scheme of there is a wait; five, ten, twenty 
set eyes on a hoe would know that “so periodical adjustment—the cutting out of maybe an hour—more than en 
much seed to the acre” may be all right lead matter, insertion of new leaves, and way, to make whatever chang 
as a formula but remains no more than a so on—and make it a point to see that quired to bring the book up t 
formula unless the seed is properly sown’ the changes ARE made; that the old mat most cases a few minutes are s 
and properly cared for ter IS cut out, and that the new matter IS the work—say, five minutes 

Yet that exactly parallels the way some _ put in at the right places and at the right side Phat means that he 
men start in with the loose-leaf system \, time! he visits, has to spare all « 
for instance, publishes an exceedingly elab Generally the trouble in keeping a loose time once every six months 
orate and expensive bound catalogue. His leaf catalogue properly revised lies with of less than a minute a mont! 
line is subject to frequent changes and this the customers to whom the books are dis that his firm’s catalogue is 
makes the ilways up-to-date and accur tributed. Some of them will not take the evidence! 
ate’ features of the loose-leaf system esp: little time required to make the changes \nother way—one mainly 
cially appeal him. So, he issues a loose \s a rule, however, it will be found that larger firms—is not to troubl 
leaf catalogue. But he ignores, or neglect a good business man will be as careful ustomer or salesman in the 
the subsequent details which give the sy to keep the catalogues which serve as his to keep it entirely in the firn 
tem its especial value Once the bor s books of business reference as strictly up ini der its own. supery 
mailed he acts like the farmer who has to date as his ledgers He may be only mean of course, a little extr 
dumped” his seed. He “lets it go at that,” ne in four, but you'll find that his busi the rm instead of the othe 
and then puts in overtime blaming the sys ness is apt to be worth more than the it gets done and you know it 
tem because his own neglect of it has not combined business of the other three, who ly! Our company worked 
brought him better results! are slack in their methods and only mud of this kind for a large hardwat 

Now, you can shovel coal into an engine dle through things because they are too it would interest readers 
t:ll you get all the heat and power you lazy and shiftless keep themselves prop planes we would be pleas 
have any use for, but if some care is not erly posted in outline of the scheme, w 











PUSH, PROGRESS anpD PAPEROID! 
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Flat Wallets 














THE SLOGAN OF 


Fl-+ 


lat and Expat 


of Bushnell’s ““PAPEROID”’ F 


Philadelphia, Pa. 


Alvah Bushnell na 


942 Market Street, Philadelphia, Pa. 


If you desire t ok over our goods write us, and we will send sample without t. If 

wanted (and there is always a profit in them) let us kno We ure always ready to mak 
o. 06 ° or you. to help 1 i y ‘ t. Hand] Bust it] am naan ciste tm Woes 
Bushnell's Paperoid”’ for you, elp land a good prospect. andle the Bushne ir its i ir 


ALVAH ‘BUSHNELL COMPANY 


nding Wa 


PAPEROID PERFECTION and PAPEROID PROMPTNESS are at your service. 
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rized report of results after eight years’ 
operation 

A periodical revision of a catalogue is 
a business necessity, but any attempt to 
remedy bound-book deficiencies by supple- 
ments is an utter failure. The occasional 


supplement is only, at best, a clumsy and 
piece-meal fashion of keeping a catalogue 


up to date It is unduly expensive—un- 
duly troublesome The supplement will 
never fit in where it belongs and the “dead 


matter” it supersedes is still there to com- 





plicate any attempt of the customer to find 
out where the amended list leaves him. In 
leaf catalogue there is no “dead 


the loose- 1 
matter.” The revised parts fit exactly 


where they belong. You have, at all times, 
a catalogue that says just what you want 
it to say and leaves unsaid the things that 


are not worth saying 





The loose-leaf system of cataloguing is 
immeasurably superior to the old-fashioned 
bound book in every way—if it is used as 
it’s meant to be used. It is more efficient, 
more comprehensive, more accurate, more 
economical! But if you'd get the best re- 
sults from it don’t just “dump your seed, | 
and let it go at that’—follow it up with : 
some cultivating and you'll get a crop ) 


' 


worth while 


NEW METAL FURNITURE COM- 


PANY. 

Something distinctly new in steel furni- | 
ture designs is promised by the newly or- | 
ganized United States Steel Furniture Com- | 
pany of Syracuse, N. Y., whose large mod 
ern factory is now being equipped with new | 
machinery for the making of steel desks | 
and office tables This company is headed 
by E. Ohnstrand, who has been the head 
of the Jamestown (N. Y.) Metal Furniture 
Company, which was absorbed by the 
Jamestown Art Metal Construction Com 
pany Mr. Ohnstrand announces that the 
company will be prepared to make sanitary 
steel desks and tables for little more than 
the cost of wooden goods, and that several 
original designs are contemplated The 
plant is on West street, being that formerly 
occupied by the Dey Time Register Com 
pany lt is probable that before long we 
may have the opportunity of describing sev 
eral of this company’s new models in this 


magazine 


STATIONERY MAN ACCUSED. 
\ general alarm has been sent out 
the William J. Burns National Detective 
Agency for the arrest of Claude Wayman, 
formerly connected with the Western Bank 
Supply Company, of Oklahoma City, Okla., 


by 


as a traveling salesman, according to Gey 
er’s Stationer. He is now said to be issu 
ing forged checks purporting to be signed 
by the above mentioned firm, on a bank 
which is seeking him Since passing a 
check on the Oklahoma City Bank, he has 


called on many of the concerns who do 
business with the Western Bank Supply 
Co., and in several instances has been able 


to cash a check that he had forged, it is 
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There’s Money In Showing Your Line 








| if you buy a line 
that sells when shown 
| 


“Continental Bond” Brand 


of Notes, Drafts and Receipts 


Sells on sight. You find the customer and take the profit—we assure 
the sale. 

‘*Continental Bond”’ is a new line of unusual value. It is an “‘in be- 
tween”’ line—neither the most expensive nor the cheapest. 
‘‘Continental Bond’’ Notes, Drafts and Receipts are fine examples of 
the lithographic art, made on a stock that does credit to the best 
of work. 

With all the attractive features embodied in our lines, ‘‘Continental 
3ond”’ adds the advantages of price. Dealers can sell it at a moder- 
ate price and retain a suitable profit 





WRITE TODAY 
The Black Lithographic Company 


200 William St., New York City 209 So. State St., Chicago 





Walter H. Furlong, General Manager 























THE SOLID RING MEMO BOOK 


“SOLID RINGS THAT DO NOT WEAR 
SLOTTED SHEETS THAT DO NOT TEAR”’ 


A REVOLUTIONARY IMPROVEMENT 





SHEETS GUARANTEED NOT TO TEAR OUT—eliminating an inherent defect of all 
ring books. Slotted holes have spring points that grip the rings. No opening or closing of 
rings. Rings are smooth and continuous. Entire metal part in one piece. No moving parts. 
Nothing to get out of order. Greatest improvement ever made in ring books. 


BOORUM & PEASE LOOSE LEAF BOOK CO. 


109-111 Leonard Street 4000 Laclede Avenue 
NEW YORK ST. LOUIS, MO. 
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The CESCO Steel Ledger 


Guaranteed TEN Years! Send for Circular. 


Bea 
SucCESCO 


Dealer! 


@ There is no other line of Loose Leaf 
Goods which offers the progressive 
Stationer as great an opportunity to 
make a Success in this department as 
CESCO! 

@ We cannot begin to tell you here of 
CESCO features, either as regards mer- 
chandise or dealer-helps—space does not 
permit. 

g But we want to SHOW you!—and it 
will not cost you a penny. 

@ If you are listed in the. mercantile 
agency books, just sign the Coupon be- 
low and we will ship you the CESCO 
Dealers’ Outfit promptly. 

@ We will then allow you from ten to 
thirty days to decide for yourself whether 
or not YOU want to be a SucCESCO 
Dealer. If you don’t—(but you won't) 
—why, just ship the Outfit back and 
WE will pay the return charges! 

@ Could we make a more liberal propo- 
sition? 

@ Show your interest and desire to be 
the leader in Loose Leaf in your city by 
signing the Coupon now and mailing at 
once. 


THE C. E. SHEPPARD CO. 


303 Hudson Street :: New York 
440 S. Dearborn Street :: Chicago 


OE hee ENRON 
The SucCESCO Coupon 




















Clip it out before you turn this page. 
seceeeeece eee e eceeesseee. | 
THE C. E. SHEPPARD CO., : 

New York—or—Chicago 


Outht to the undersigned 


Ship the CESCO Dealers’ 
upon the conditions outlined in your ad in Office Appliance 


Name... .. 


Address...... P< pe SOO. See. ee ee 
‘ (. ty 


RE 








THE REPAIR MAN; HOW HE WINS 
AND WHERE HE FAILS. 


By One Who Knows. 
Any man who has the job of 
things right is in perpetual danger of see- 
ing things wrong. Surgeons need good eye- 
always threatened 
And the type- 
careful, is 


setting 


sight. Reformers are 
with an attack of the liver. 
writer repair man, if he isn’t 
pretty apt to get gangrene of the milk of 
human kindness. 

Wherever he goes he finds trouble. It’s 
his business to find it—and mend it. He 
must go looking for trouble just as surely 
as a detective looks for crime or a doctor 
When the repair man comes 
with a 


for patients. 
in the door he is seldom greeted 
smile. His appearance reminds you of de- 
lays, broken parts, breakdowns, vexations. 
Only his departure means that things are 
back at normal again. 

The more perfectly and efficiently mod- 
ern business is organized, the more threat- 
ening becomes ezny interruption of that or- 
ganization. <A _ broken may 
more—in money—than a broken arm. Con- 
personal 


machine cost 


sequently, whatever his reasons 
for becoming a pessimist, the repair man 1s 


a pivot, sometimes— 





an important factor 
in the whirl of the big commercial wheel. 

If he takes his work seriously—but not 
too seriously—he may find in it not only 
material for a quiet philosophy, but also 
the satisfaction of real service rendered. 

Story of One Man’s Success. 

Just fourteen years ago I started in the 
typewriter game, under the direction of 
the best known managers in the 

Soon I developed into what we 
For both 
more 


one of 
country. 
now term a light repair man. 
physical and mental reasons | 
proficient at the more delicate and intricate 
mechanical 


was 


work. Like all the newer 
trades, typewriter repairing offers a wide 
field for the man of scientific bent. So 


far, this is fortunate, for it attracts many 
men of ability, to whom the financial re- 
turn is less important than the pleasure of 
the work. As the typewriter business be- 
comes better 
benefit from the “high cost of living” in the 
shape of higher wages. 

After serving my apprenticeship | 
tered the typewriter exchange business, re- 
maining for three years. Then I applied 
to the St. Louis office of a leading type- 
writer for a better position. It took m« 
two days to learn that instead of being an 
expert I really knew nothing about the re- 
pair However, I resolved to 
learn, if possible. Two later I had 
the satisfaction of joining the repair staff 
of another typewriter company in St. Louis 
as an expert in my Work at Mem- 
phis, Pittsburgh and Chicago followed, for 
most repair like the printers of a 
generation ago, become, or tend to become, 


organized, we may get some 


en- 


business. 
years 


line. 
men, 
rovers. 

Learning the Rebuilding Game. 


Finally, however, I found an opening i 
Chicago with one of the best known re- 
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built typewriter companies. Here | learned 
the “inside” of the rebuilding game—a 
knowledge that has served me well in my 
later experience in New York and the 
road. 

If I were asked what are the chief 


requisites for success in the repair field, I 


should say: First, technical understanding 
of the machine, and, secondly, understand- 
ing of human nature. The repair man, :n 
some measure, tmust share the qualifications 
of a good salesman. He needs tact and 
adroitness, for he must handle people in all 
annoyance and irritation. When 
breaks down other things be- 
side and bolts to He 
must impress the house he is assisting with 
his knowledge of the typewriter, 
must give every indication of 
to 
has 


stages ol 
the machine 
go 


screws pieces 


and, es- 
pecially, he 
personal attention 
which its stoppage 
He is.an expert, and must so act. 
decision to handle 


condition in 
the 


the 
put business. 
He must 
be firm in his the par- 
ticular breakdown in the most permanently 
satisfactory fashion and must succeed in 
gently but firmly overriding any unofficial 
interference from stenographers or others 
who would sacrifice efficiency for speed 
Finally, he must at all times remember that 
as truly as any salesman or executive head 
at the factory, he represents the machine 
he is doctoring; that its high repute and its 
real ability to do effective work will depend 
sometimes very much on the way he han- 
dles the particular case of temporary dis- 
ability which has summoned his attendance. 

Besides all this, if he is a man who can 
learn from experience, he will find the work 


not only manually pleasant, but instructive 


—and useful in increasing his stock of 
knowledge concerning that ancient puzzic 
—human nature. 





LEONARD BAER A BENEDICT. 

Office appliances men will learn with in- 
terest that Leonard Baer, the junior mem- 
ber of the house of Baer’s at Canton, O., 
was married on July 22 to Miss Alverna 
Gruber of New Philadelphia, O. The wed- 
ding took place at Marquette, Mich., where 
the bride was visiting relatives. The groom, 
who dislikes the fuss and excitement usu- 
ally attendant upon weddings, slipped 
quietly away from Canton and the wedding 
took place before many of his friends knew 
about it 

Mrs. 
ular and enjoys the regard of a large num- 
ber of friends. Mr. Baer is popular, and 
he measures his accomplishments by the 


Baer is both accomplished and pop- 


lame as a 
f« re- 


achievements of Baer’s, whose 
house that puts service and quality 
most, has spread.all over the country 

Mr. and Mrs. 
in the north country, returning home the 


last of July, passing through Chicago en 


Baer remained for a week 


route to Canton. 
Office Appliances 

felicitations to Mr. and Mrs. Baer. If good 

wealth, Rockefeller 


extends its heartiest 


wishes were even 


might envy them. 
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As Good as Any—Better than Many 


JOHN ALLEN & CO. 
— 5 co 7" ae 


Carbon Paper 


Typewriter, Pen, Pencil and Full 
Carbon. 

Guaranteed Non-Smut. 

Long-lasting, Clean Writings 


Typewriter Ribbons 


For all makesof machines. Will give 
best service and insure satisfac- 
tion to users. 



































Write For Samples 
and Prices, 










MORTON’S 
ODORLESS 
TYPEWRITER OIL 


The world’s best lubricant for Typewriters, 

Adding Machines and all delicate machinery, 

Chemically pure, gumless and colorless. 
Write to-day for free sample and prices. 


¥ 
MORTON MFG. CO. 
Louisville, Ky., 
U.S. A, ciateinsisenilenalilal 


: 


Export orders giv- i | Wyss 
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en careful atten- 
tion. 
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© mean substantial economy in typewriters, 
© adding machines and other office appli- 
ances, including office furniture. They 
° deaden noise, eliminate destructive vibra- 
© tion, protect furniture from scratches, fa- 
O cilitate moving of machines on the desks. 
Dealers: These mats are especially adapted to 
O the office supply trade. Write us at once for fur- 
O ther information. 
Poy N. E. BOOTH 
O 644 PACIFIC STREET, BROOKLYN, N. Y. 
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GOLD PENS 


ALL SHAPES AND STYLES 
Gold Pens for Jobbers and Fountain Pen 
Manufacturers 
IMPRINT WORK A SPECIALTY 
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PROMPT REPAIR SERVICE 
All makes Gold, Fountain, Stylographic Pens. Pencil 
Cases perfectly repaired and returned day received. 
Satisfaction Guaranteed 


GEO. P. GAYDOUL, 47 Ann Street, NEW YORK 
























Turns Loss Inte 100% Profit 
People buy postage stamps 
Do profit) to remit small 
amounts when a coin mailer 
Would serve the purpose. 200 

Leonard’s’’ in a neat display 











box 75¢ delivered. Sampies and further infor- 
mation free. The Detroit Coin Wrapper Co., 


371 Harper Ave., Detroit Mich. Toronto, Can. 
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Make Good 
With Your 
Customers 
and You'll 
Have Good 


No. 200 Cabinet Safe with interior 
of Wydesteel and U-Nette stock us omers. 


units and style 200 Roller Shelves. 











Make sure when you sell a man a piece 
of ofhce furniture that it will give lastin 
service, so he won’t come back later an 
condemn you for not giving him the best. 


The 
Line 


is the “*make good”’ line. It meets every 
lasting need in office furniture that can 


be supplied from 200 stock pieces. 
When these don’t exactly meet your customer’s 
needs, we will make what he wants to order on 
short notice. 

An Allsteel dealer is never ‘‘just out’’ of what a 
customer wants. ‘Therefore, = dosen’t lose busi- 
ness. ‘There are other reasons why you should 
become an Allsteel dealer. We'll tell you all 


about them if you’ll write today for our 
special proposition and 64 . page catalogue. 


The Allsteel Line 
Consists of Vertical 
Uprights, Horizon- 
tal Filing Sections in 
full and half width 
sections known as 
W ydesteel and U- 
Nettes, Cabinet Safes, 
Desks, Tables and 
Built to Order Steel 
Furniture. 

The General Fireproofing Co. 

YOUNGSTOWN, OHIO 


Export Office: 396 Broadway, 
New York, N.Y. 


ccs 
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AMERICAN TYPEWRITERS LEAD. 






The United States leads the world in the 
exportation of typewriters, says the Unde 
wood News. In the single month of April 
its exports under that head exceeded one 

No. 64 Oak or Mahogany million dollars in value as compared with 
oe: $138,232 in April, 1897, while for the con 
40x72 or 42x96 ' ; 

plete fiscal year which ends with June, the 

total will be about $12,000,000 r eight 

times as much as in 1897, the earliest yeas 

for which a separate record of «this trade 


was made by the bureau of statistics 












Che growth in exports of typewriting 

St. Johns ‘Tables machines has been ah maint | ed dur 
We have been talking about our end of this work. aie Eye gene peda dltcan Rata 
Now about your part: Selling office furniture is a man’s , $1.453.117: in 1902. 93. 300 191. “1 1907. $6 
job, even when it’s such good furniture as St. Johns. You i 274,439, and in 1912, as previously stated 
use man-sized methods. You don’t send a boy on a will approximate $12,000,000. From thes« 
man’s errand. Let us put on your advertising man’s figures it will be observed that this class o! 
desk some proofs of bully good cuts and the keynote ‘3 epi Minin eatery agg oop 
for some of your own kind of good advertising; ideas LEO aioe as saienilinn per 
that will help make ’em refurnish. We might start & Hemnietin uiadiitnctiaa teem bone Sede te 
the refurnishing notion and help you sell a lot ao Most of the typewriters exported from 
more things than our tables. We want to AB the United States are sent to Europe, where 
improve the acquaintance with you. ud business and industry have long been in a 

‘ & state of high development. In certain of 


St. Johns Table Co. i the newer communities, howeve! such as 
gh Argentina and Australia, this ass 











Canada, 

Cadillac, Mich. of manufactures finds a large and grow1 
market Basing the figures or twelve 
months upon the ten months’ figures al 

48 ¥r 4 ie ready compiled by the bureau of statistics 
ry vube® y oe———et i ene we we eeny |) of the department of commerce and labor, 
the exports of American typewriters to the 


United Kingdom will be between $2,500,000 
and $3,000,000: to France. about $1,500.G00 





to Germany, approximately $1,300,000: t 


Seals 6000 or more 


‘envelopes per hour 


The Saunders Mailing Machines are a new de- 


Russia in Europe, about $750,000, and to 
other Europe, a little over $2,000,000. Near 


bout 


ly $1,000,000 worth will go to Canada, ab 
$500,000 worth to Argentina, $390,000 worth 


to Mexico and Brazil, $400,000 worth to 





Pat. U.S. and Foreign Countries 








| . . 
parture in machine sealers. Australia and other British Oceania, $200 
They offer a better, far more se: viceable machine than any ey cy angen 000 worth to the British East Indies, $100 
rL-a . = . : of & mailing machine we | Z 
now on the market—at a lower price tried out the various dif- 000 worth to Caba and about $$00.000 worth 
ferent types 
“The workmanship, to various other countries located in every 





be impossible to make a . ‘ 
fair comparison writers are nding favor even in the great 


| material and general con- | || esi ; F ; 
struction ot Your saun. | | part of the civilized world 
he ae time 'h ye | The extent to which American type 
| 
| 

















| 
} 
| . rs e Motor Car Publishing Co al : - , ; ' | 
Detroit Kansas City manufacturing centers ot Europ > WS 
al In ac ines as in less advanced parts of the Id may 
“The Saunders Mailing Pa P | 
a. Machine is a wonderful | be inferred from the growth in « xports Dy 
seal 100 to 300 envelopes per minute. Employ help in getting out our | 07 19 1 
no sponge, pad or wick to get gummy—have mail. Its services seems countries in the period 1897-1912 covered 
' no chains to work loose. beyond all price.’ | the ficial figure Taking tl n 
All machines—hand drive and electric drive~are St Oe ~~ ») l¢ Oofficta hngures aking ne te! 
i h a are e > , : Auis Mo 4 — 
DOUBLE SEALING ROLLS,” “Upped with t | months ending with April, 1897, and con 
The troublesome racking or reciprocating move- “After atl 7} , “ie . = - ing riod wi 
mente—peculiar to all other machines—are ton. | your’ Saco rial © paring the exports during that period with 
spicuous by their absence Machine, we ack ledge f _ -@ oO nt th 
rene Drivea—Seals all sizes without adjustment its sapertortay poe those of the corre spc ynnding months of ine 
ne uble Sealing Rolls place this machine ina class other We co r it a “~urre - > > "nited ino } 
by tacit Capacity 100 per minute. Complete sae a Aye tT current year, th Se to the l nited Kingdom 
Electric Driven—Continuous Automatic Feed, quipped office as . . tA 1¢ " $2? 127 907 } . 
with Stacker, Steel Tubular Stand, Mail Tray, and writer or addline machine” increased from $61 386 to $<, 137,297 tnos¢ 
every convenience for the Rapid, Accurate and Fred A. Jacobs Co ar: - TQ", 999 "g c ( 
secure handles of mail. Capacity 300 0 nao a y EE ‘ to France. trom $80,222 to $1,105,609, and 
. ste C198 ° . n > . - 
minute. Complete $125.00 those to Germany, from $201.369 to $1,095. 
Some good territory for live agents. Write for 121; w hail thos rn all va mes v4 oe 
FREE Trial Proposition. A machine for any SPONSE SrOmh FEET! AO Fereeeee 36 te 
° 
size or kind of business. Get the facts today ene See ae ee eee 
, . ° ao 
Canada increased from less than $27,000 to 
SAUNDERS & COMPANY || | 22223) eso syn 270 
$263,222: those to Argentina, from $10,950 
521 Southwest Blvd, KANSAS CITY, MO., U.S. A. to $331,849: those to Brazil, from $3,557 to 











— —=—————=—=—_—_=— $248,470, and those to the British East In 


dies, from $6,498 to $157,240 





























A BOOK AND A NEW CRUSADE. 


\ spirited and sensible appeal tor the 
small city and village is voiced in a 135 
page volume entitled “My Town, or C 
munity Patriotism’ —the work of Georg 
Blackstone Irving Chicago, whose st 


cess in Promoting” is al 


tested increase prospe rity ot man 
municipalities whose interests he has 
thered vith voice ind pen The them« 


timely With the drift of population 
the larger cities, the personal service a 
standardized quality offered by the smallet 
city business man are in danger of being 
undervalued In many instances internal 
feuds lind tagonism to progres 
sive ideas within su 1 town have forbid 
den advance with the times. “Community 
conservation through commercial club o1 
ganization,” as Mr. Irving styles his put 
pose in this volume, would seem to be 
lecessary tonic for such a diagnosis 

To this problem the author brings a fun 
damental sympathy with the aims an 
ideals of the town as distinct from the my 
tropolis. But this he adds that equally 
requisite quality in any effective constru 
tive criti the insight to see defects a1 
the skill and courage to offer a remed 
There are several excellent chapters on the 
functions of the School, the Church, the 
Commercial Club, the Woman's Club an 
the Farmer in municipal rejuvenation 
some practical words on the mail ordet 
house from the viewpoint of the middl 
lass mercha and many specific and cor 
crete ideas for meeting the evils which ar 
dist el 1 present conditions 


ACME BUSINESS INCREASED. 


\n annoying but somewhat ludicrous er 


ror occurred in the stationery news depart 
ment of the July issue, wherein one item 
made the astonishing statement that “‘d 
creased’ orders had caused the Acn 
Staple Company to greatly increase thet 
floor space Of course, the meaning was 
pertectly plain that increased orders had 
led to an increase in floor space. 

This error is one degree more annoying 
than that which once appeared in proof 
regarding a leading typewriter company 


which was so rushed with orders that its 
factory force was compelled to work in 
night shifts. To our amazement we read a 
few days later that the factory force of 
the Typewriter Company had 
for the past few weeks been working in 
night shirts 

he tricks of the types could be multi 


without number. Our apologies are 


plied 


tendered to our friends, the Acme Staple 


Company, whose orders have increased, not 


decreased, and whose floor space has been 


enlarged take care of a_ growing 


business 


He insults his ancestors who venerates 


the past without trying to improve on it 


[The men who made tradition were not so 


timorous 
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Stationers 


Notice the special features 
of this Gunlocke Office 


Chair. Notice especially 
the outline of back and 
generous seat which provide 
real comfort for the user. 


These chairs are absolutely with- 
out a peer in design and construc- 
tion. They are the best that can 
be produced by expert artisans 
with the finest equipment and the 
best of materials. 





Attention— 


W. H. GUNLOCKE CHAIR CO., Wayland, N. Y. 





! 





No. 710 Gunilocke Typewriter Chair 











Write us and we will tell you 
more about our products. 


















DRESSER 













COUNTER 


The Luxury of 
Perfect Convenience 
for Office, Storeor Home 


Just a change in dimensions and shape, 

and we make you a dresser top or a counter 
cover—washed in a jiffy, bright, sweet- 
smelling and sanitary. Mail us your sizes 
TO-DAY, and get our price tomorrow. 
You'll be surprised at the very cheapness of 
the economy it guarantees 


Dealers, Write for Terms 
The demand for our desk tops in every part 
of the country offers a field for energetic 
representatives tomake good money. We 
can assure you generous terms and exclusive 
agency. Sit down and write us NOW for 
particulars. Stationers and office furniture 
men will find this a profitable side-line. Best 
profit on any office appliance line in the field 
to-day. Don’t delay—write. 





A Glass Top on Your Office Desk 
Means Minutes Saved and Profits Increased 


Easier to Lift Than Any Roll-Top 


An easy reach of the hand, and you have any paper 
in sight —and every paper in sight al the time. e 
can fit your desk right away with this convenience 
for we make a specialty of adapting our top to 
any requirements. 
pay only for what you need, and you save the 
cost ten times over in the desk wear and 
nerve tear the old method costs you. 


, CHICAGO MIRROR & ART GLASS CO. 












You can count the time-economy in dol- 
lars and cents from the day you begin to 
keep your price lists, maps, memos, ap- 
pcintment sheets, discount tables, ete., 
ready in place for the moment you require 
them under one of our elegant and sani- 
tary glass desk tops. No more mislaid 
papers; no fumbling at the phone; order 
instead of clutter at your elbow. 













Price depends on size; you 











Zoe 













223 N. Clinton Street, Chicago 
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BOSTON STATIONERS INVITE TAN. 

Members of the Boston Stationers’ Asso- 
ciation are still enjoying in retrospect the 
memory of their midsummer outing Satur- 
Paragon Park, at which 
representing ‘stationers, 


day, June 29, at 
208 present, 
manufacturers, their 
It was an ideal day for the sai! down thx 


were 


wives and employe 


harbor and for the ball game _ which 
crowned the field sports, in which bach 

lors defeated married men by a score ot! 
7 to 5. Another interesting athletic feature 


was the ladies’ ball game, both teams being 
made up from the store of Thorp & Mar- 
tin Company. Every inning of this contest 
was a continuous 
score of 6-4 by which 


le Ww 


comedy, but the 
“Captain” Glazier’s 
team won proves the closeness of the bat- 
tle. A field 
with real worth 
and, last of all, came dinner—a fitting cli- 
max to a day wf whole-hearted merrymak- 
President Whit 


temore presided at the feast and presented 


sports follow ed, 


for the 


long list of 


prizes of winners, 


ing and good-fellowship. 


the prizes to the winners. 

The committee to whose elaborate prep- 
arations the successful outing is due, was 
composed of Chairman Frank J. Merriil, 
F. W. Taft, P. H. Riddle, J. E. Alexander 
and W. A. Carrie. 





MACHINES THAT HELP MAKE MEN. 

The accompanying photograph shows the 
delivery of an order of 102 Underwood 
typewriters to the Bowling Green Business 
University of Bowling Green, Ky. The ma- 
lined up in the street to be 


chines were 


photographed and illustrate the extent of 
the practical educational work which this 
\ part of 


well known institution is doing 





ie ad ‘ . . 
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the university's typewriting department 1s 
Nearly 700 stu- 
this 


also shown in the picture 


dents are now enrolled in university, 
and all of them concentrate a good share ot 
their time and effort on typewriting. Every 
State 1s represented on its rolls, 
The 


Training 


southern 


and four or five from the north 


school also sustains a Summer 


School for Commercial Teachers, and has 
won a wide reputation through the efh 
ciency of its graduates in the bigger busi- 


ness arena 


PAPER PRICES MAY SOAR HIGHER. 
Still f 
paper are predicted in many quarters as a 


further advances in the price oi 


} 


result of the greatly increased cost of sul- 


phite, of which there is said to be no for- 
eign surplus and less available at home 
than ever before. The unusually spirited 


demand for abroad has more than 


kept pace with the supply of sulphite, and 


paper 


it will probably be at least a year before 


the European export totals to America 
reach normal again. One American firm 
accustomed to handle 40,000 tons of the 


foreign product yearly has had only 8,000 
tons this year, with no more in sight. This 
is but one case of many. Coupled with the 
still rising cost of labor and raw materials 
in general, this condition make an- 
other upward jog 


tionery trade before many months 


may 


imperative in the sta- 


Retail stationers are being advised to 
place their fall orders early, as there is 
said to be a spirit of unrest manifest amonz 
paper mill workers, despite recent wage 
advances and shortening of hours, which 
may mean trouble before the end of the 
year. The strike now on in the Kalamazoo 








i1ugu IQI2 
book paper mills is taking 300 tons of book 
paper a day out of the market. This short 
age has stiffened the market noticeably, and 
the prospect is for no settled condition 2f 
the trade before late fall. 

Following other advances, the manutfat 
turers of coated paper have reased 
prices from 15 to 25 cents per hundred 
pounds 


CATALOGUE COMMISSION BUSY. 


Bulletins No. 36 and 37, covering respect 
ively “Bank Pins and Pin Stapling Tools 
and “Rulers and Measuring ‘apes,’ have 
been issued by the Catalogue Co! Ss101 
of the National Association of Stationers 
and Manufacturers Like their predeces 
sors, both bulletins state the minimum 
prices recommended to the trade by the 
commission. Insofar as Bulletin No. 36 re 
lates to paper clips and fasteners, it takes 


the place of the unnumbered bulletin pre 


viously issued and entitled “Paper Clips.” 


The sub-committee on carbon papers and 
inked 


the association the following questions, to 


ribbons has mailed to members ol 


which it requests 
(1) Do you handle this stock as a sep 


a prompt answer 


arate department or in your regular mer 


chandise? 


(2) Do you have your own special im 
print? 
(3) If so, have you found this method 


satisfactory? 

(4) Is the profit on this line satisfac- 
tory? 

(5) Are you troubled by the peddler of 
cheap ribbons and carbon? 

(6) What method would you suggest to 


remedy this evil? 





Aaa 


UPPER PICTURE—SECTIONAL VIEW, TYPEWRITING DEPARTMENT, BOWLING GREEN BUSINESS UNIVERSITY. LOWER PICTURE, 


STREET VIEW OF UNDERWOOD TYPEWRITERS; 


UNIVERSITY. 


102 MACHINES BEING DELIVERED TO THE BOWLING GREEN BUSINESS 
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(7) How can this committee be of ser 
vice to you? 

Answers will be held in confidence 
the committee, which consists of E. D. L 
Sperry, Chairman; A. H. Barkerding and 
A. Schooley 
N. C. R. SETS NEW SALES RECORD. 

The largest June business in the history 
of the National Cash Register Company 0 
Dayton, O., is one important result of th: 


close of its three months’ contest, July 1, | 
according to the N. C. R. Weekly. Each | 


month exceeded the 50,000 point mark, and 
there was an increase of 11,927 points over 
the same period of last year. The halt 
year just ended has been the largest in N 
C. R. history, the total being 269,194 selling 
points. The practical value of the contest 
system has been amply justified by this re- 
markable record, 
NEW “Y. & E.” SPECIAL PROMISED. 
To meet the demand for this little classic 
of “ad” science and practice, the Yawman 
& Erbe Manufacturing Company of Roci- 
ester, N. Y., is preparing a second edition 
of the famous “Y & E. Advertising Spe- 
cial” for distribution late in «the summer 


or early this fall. The “Special,” which | 
many advertisers have found valuable in 
planning campaigns, is a full-grown news 
paper ol eight pages, lled brimful of “Y. 
& E.” helps. The first issue came out last 
summer. Page 1 gave suggestions about 


window displays, business stationery, fold- 


ers, circulars, car cards, catalogs, house | 


organs, etc. The larger part of the other 
seven pages was devoted to newspaper ad- 
vertising, with some fifty illustrations. The 
company furnished the dealer or agent 
such cuts from the special as he desired 
for his own publicity work. The copy, 
which was clean-cut and forceful, was also 


available for such use. 


Several thousand cuts were thus ordered | 


for dealer campaigns. The company pre- 


pared the “Y. & E.” section for more than | 
a score of stationery catalogs, writiag | 


copy, laying out the pages and furnishing 
cuts, in one or two colors, as the agent de- 
sired. The “Y. & E.” Company reads and 
corrects the proofs, and returns them io 
the local printer, who executes the job. 
For all this service the company makes no 
charge. 

The second issue of the “Special” will 
carry more than 100 advertisements. Ad- 
vance notice of publication will be given to 
agents and dealers, who will look forward 
to this valuable practical assistance in solv- 
ing their advertising problems. 





“Trying to accomplish any appreciable | 


results with a divided mind and unfocused 
energy, is like endeavoring to move an en- 
gine whose boiler is full of pin holes, each 
of which is letting out steam.” 

—Success. 





The most vital thing in life—the power 
of self-analysis. 
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THE BADGER LOOSE-LEAF LINE 


Be ne re i ae a ee 











As a general thing 


Popular Prices—aics, Quality means 


-High Cost. In the 
Badger Line of Loose-Leaf Devices it isn’t so. It is, 
distinctively and positively, a line of Popular Prices—of 
quality higher than the price calls for—at prices lower 
than the quality calls for. Wouldn’t make a bad 
slogan, would it ? 


Higher Quality—Lower Cost | 


Our ‘Popular Price’’ platform has three planks | 
to it:— | 


First :— That the user must be impressed, favor- 
ably and lastingly, with the merit and ‘‘go0od-money’s- : 
worth”’ of the goods. | 


Second:— That the dealer must be impressed 


with the quick-profit possibilities of the Badger Line 
as a ready seller, with a discount margin that makes | 
it well worth while for him to stock it. 


Third :—That we, as manufacturers of the 
Badger Line, can only bring these two essential factors 
within a less-than-usual price limit by listing them at | 
the lowest legitimate margin of profit. Only volume | 
of business makes this possible—to buy in the mass 
and handle largely. You see the margin is much 
narrower but there’s much more of it, so it evens up. 

That’s the Why and How of the fact that 


The Badger Line of 


Loose-Leaf Devices 


is not only ‘*The Quality Line,’’ but is, also, 


The Line of Popular Prices 
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SOME PROMINENT REMINGTONIANS—LOWER ROW, LEFT TO RIGHT, 
ONA, W. K. JENNE, JULIUS BLOCK; UPPER ROW, LEFT TO RIGHT, 


AND GEORGE A. SEIB. 


A NOTABLE REMINGTON GROUP. 


The which we publish herewith 


was taken recently on the steps of the main 


picture 


building at the Remington’ typewriter 


works It shows a men, all 


of whom have been prominent tn the mak 


group of five 


ing of typewriter history 

In the center of the group stands W. K 
Jenne, who is known throughout the whole 
the endearing name 
Writing Machine.” 
person epitomizes 


typewriter industry by 
of “The Father of the 
Mr. Jenne in his own 


the entire history of the typewriter on its 


mechanical side. Everything grows natur 
ally and logically out of its past history, 
and Mr. Jenne can contemplate the Rem 
ington of today with the knowledge that 


it is what it is because of his labors in the 
past 

If Mr 
history of the 


Jenne epitomizes the mechanical 


Remington typewriter, its 


selling history is well represented in the 
two gentlemen who stand on each side ot 
him. Both of these gentlemen are distin 
guished members of the industry on its 
selling side, and both have written theit 


; 


names imperishably among the pioneers « 
the industry Che one standing at the left of 
Mr. Jenne is Block, 


moustache 


Julius the gentlemai 


with white and imperial, who 


more than twenty years ago introduced the 


into Russia, and is 


Remington typewriter 


today the member of the firm of J 
Block Company, 


Ington 


senior 
which represents the 
Russian 


typewriter in the empire 


On the right of Mr Jenne is Cesare Ver 
ona, who twenty-three years ago was th 
pioneer typewriter man of Italy, and who 
today as the Remington representative 


CESARE VER.- 
E. E. BARNEY 


the leading member of the 
kingdom \s Mr 
back to the 
fancy of the machine, so the 
Mr. Block and Mr. Verona go back to its 


in the Italian Jenne’s 


memory goes mechanical in 


memories oO! 


sales infancy, when the machine was un 
known It 1s not often that a group ot 
three men published in these pages sug 


gests so much of typewriter history, both 


on its manufacturing and selling side 
The 


the picture are, on the 


two gentlemen in the upper row « 
leit, E. E 


Remington works, 


Barnev 


the new manager of the 


and, on the right, George A. Seib, the su 


perintendent These two men are Mr 


Jenne’s successors in carrying on his work, 


and both of them acknowledge their debt to 
this illustrious pioneer for all that they hav« 
accomplished or hope to accomplish in the 


development of present day writing ma 


chines 


SOME NEW REMINGTON MANAGERS 


There is a new manager at the Reming 


ton typewriter office in Rochester, by name 


Fred Snelgrove Mr. Snelgrove is a vet 


eran of the Smith-Premier typewriter 


ranks, his last position in that service be 


at Pittsburgh, where he managed the 


Smith-Premier office Mr. Snelgrove joined 


the Smith-Premier forces in Boston as an 


office boy, and continued as salesman until 


1901, e Smith-Premier 


when he opened tl 


omMece it Providence and continued there 
first as sub-ofhce manager and _ later 

1903, as direct branch office manager He 
left Providence in May, 1911, on his ap 
pointment to the managership of the Smith 


I 


Premier office in Pittsburgh 


typewriter trade 


H. M. McKenzie has been appointed 
manager of the Remington typewriter office 
in Spokane Mr. McKenzie is an ex-Mon- 
arch man, having, for the past tw years 
managed the Monarch Omaha othice Prior 
to that time he was assistant manager tor 
the Monarch at Chicago His past record 
fully justifies the belief that he w make 
the most of the splendid opportunities now 


open in the great northwest 


\ new branch office of the Remington 
[Typewriter Company has just been opened 
in Duluth, Minn., and F. W. Beck has been 
appointed its managet Mr. Beck is a 
former Smith-Premier man, havin en a 
salesman at Indianapolis since 1904, and 
during the last year and a quarter manager 
ot the Smith-Premier office at that point 

\nother city now boasting of a direct 
Remington branch office is Davenport, la 
where ©. E. Hull is the manager. Mr. Hull 


was at one time, years ago, a stenographer 


under J. S. Mitchell 
Monarch typewriter 


service 


in Cleveland Then, 


now manager of the 


works, he entered the 


United Typewriter & Supplies Company as 
Ten years later Mr. Hull was 
Monarch office 


a sale Stati 


appointed manager of the 


at Cleveland, at which point he did credit 
able work for five years 
In Lincoln, Neb., the Remington Type 


writer Company have opened another one 
new direct branch offices. | 


sold 


of the many 


\. Gardner, who has Remingtons in 


the south for the past six years, is the 
manager. Mr. Gardner started selling Rem 
ingtons out of the Atlanta Remington office 


on May 7, 1906. He was soon assigned to 
and traveled the entire peninsula of 


\pril, 1910, 


charge of the 


Tampa 
Florida 


place d 


until when 


Remington sub- 


office at Macon. Ga He remained there 
| 

only a few months, when he was appointed 

district manager of the Remington sub- 


Savannah, where he remained un- 
1912, 
Lincoln to 


office at 


til April 17 


when he was instructed 
to proceed to 


direct 


open 


Remington branch in that city 


WATERMAN WRIT IS TIGHTENED. 


The L. E. Waterman Company of New 
York has secured a change in the pern 
nent injunction by which the Modern Pei 
Company is required to mark all its pet 
‘Not the Original Waterman,” which em 
phasizes the terms of the former wi 


ll of the so-called “Waterman 
Modern (¢ 


marke rtl 


Hereafter 


J 


pens made by the 
must be 


“Arthur A. Wat 


retailing agents 


\. Waterman.” 


co., of Arthur A. Waterman & Cor 
pany.” In addition, they must 
words connected with the | 2 
Waterman Co.” The new Ipjur 
ers all advertising and printed tte S 
but provides that pens now on | 
the or ( scription may ( 

| t employer on the t 
marke rit d even } 
recognize r superior eft | 
ind y A soon find y I t 
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THE HOUSE OF TATUM | 

















Power 
Loose Leaf » Paper Drills 
Devices 
Punches 
Stationers’ and 
Specialties Perforators 





Home of ‘‘The Line ot True Merit’’ 


“FIFTY-THREE YEARS OF KNOWING HOW” 











THE SAM’L C. TATUM CO. 


New York Office: 
180 FULTON STREET 


Main Office and Factory: 
CINCINNATI, OHIO 





MAKERS OF “THE LINE OF TRUE MERIT” 























DIRECTORS’ 
TABLES — 


Made for Service—a fit- 
ting Ornament as well 






Our high standard of excellence 


in workmanship, material and 
finish is clearly defined in these 
off nd directors tables. They 
are made to satisfy particular 
customers. 

Shall we send you catalog of our 


No. 4296 






complete line of office furniture? 


Better write for itt day. 
96 inches long, 42 Inches wide, 30 inches high; 


SHELBYVILLE DESK CO. selected quartered white oak or mahogany; 
SHELBYVILLE, IND. satin wax finish; dull cast brass trimmings. 






































Cou. ,wograph Adding Machine 
on our Stand. 


writer Demon- 
1] ting Stand. 


IDEAL 
Tubular Stands 


eomplete the usefulness and convenience of such 
effice appliances as adding machines, typewrit- 
ers, envelope sealers, stampers, letter duplica- 
tors, coin counting, chamging and assorting ma- 
—> laundry markers, phonographs, dictation 
transcribing machines, letter copiers and 
- «x office appliance machinery. They are com- 
pact, sanitary, stronger, lighter, more rigid, and 
in every way superior to any other kind of stand 
for business office use. 


They are made of cold-drawn, seamless steel 
tubing. highly finished; trimmings nickel plated 
and feet are equipped with easy revolving cast- 
ere, that will not mar the floor, or with nickel 
plated ball feet, or rubber tips. 


The typewriting demonstrating stand, 
shown, has a revolving table top, which can be 
locked in position so as not to revolve, permits 
demonstrator to show all sides of machine with- 
out moving from one position. Every retailer of 
these devices should have them on his floor. 


If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations. 


The cuts herewith show but three of a great 
variety of Styles. 

Our brands are used by most of the prin 
eipal adding machine manufacturers and manv- 
facturers of other business office machinery. 

For further information and catalogue write 
e 


Fowler-Manson-Sherman Cycle 
Mig. Co. 


Lake and Peoria Sts., Chicago, Ill. 
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(‘OVER 100,000 SOLD 


The EQUIPOISE Arm 


Works Like the Human Arm 


The Phone comes to you, 
whether sitting or standing. 








Keeps the cords out 
of the way; cares for 
the receiver while hold- 
ing the wire; moves up 
and down, swings 
around, lifts phone 
over books, papers and 
ink wells. Attach- 
ments for floor, wall, 
flat desks and top or 
side of roll-top desks. 


One Agent’s Sales Over $20,000.00 
Another—$30,000.00 


Dealers and Agents write for Special Proposition. 


OLIVER MFG. CO. 





308 Walnut Street, PHILADELPHIA, PA. 
J 




















Typewriter 
CHAIR 


Very Strongly built 


Wood Parts of 
Solid Quartered Oak 


Steel Parts of Best 
Sanitary Steel Tubing 









We manufacture 
only Superior Of- 
fice Furniture at 
reasonable prices 


The Celina 
Specialty Co. 


Celina, Ohio 

















Are You After 
British Trade ? 


If so, advertise in the ‘‘ Stationer 
& Printer’’—the paper read 
by the good class Re- 
tailer and Whole- 
saler. 


Specimen Copy and Rates on Receipt 
of Post Card 


STATIONER & PRINTER 


160 Fleet Street 
LONDON, ENG. 








The dealer’s best investment with 











$1.50 


is a subscription to Orrice APPLIANCES. 


It is a sure method of keeping thoroughly 
posted on the Office Appliance Business. 














When selecting a staple ar- 


ticle which you intend to han- 
dle extreme care must be ex- 
ercised to secure goods that 
will satisfy your customers. 
The article should be subjected 
to inspection and criticism as 
strict as you would use in buy- 


ing a house. 


INDELIBA 
RIBBONS 


and 
CARBONS 


are made to stand such tests. 
We welcome opportunities to 
demonstrate the merits of 
Indeliba quality. 
Indeliba Hard Finish 


bon Paper is made for partic- 


Car- 
ular trade. It is a favorite 
with progressive business men. 
and Tri- 


made in 


Indeliba Bichrome 
chrome Ribbons are 


all standard colors, and for 


every make of machine. 

Indeliba gor ds 
their respective grade. The 
All materials 


run true to 
colors are clear. 
used measure up to a stand- 


ard above the ordinary. 


Write us for samples and 
prices. Put our goods to the 
test. 


Indeliba Mfg. Co. 


Rochester, N. Y. 
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PRESS SPECIAL USES MULTIGRAPH. 

The Chicago office of the American Mul- 
tigraph Sales Company delivered a com- 
plete Multigraph equipment to the press 
special train of the B. & O. Railway, which 
left the Grand Central station on June 22 
bound for Baltimore and the Democratic 
national convention. 

This was one of the most magnificent 
trains ever put on by the B. & O. and 
made the run from Chicago to Baltimore 
in eighteen hours. Starting immediately 
after Mr. Taft’s nomination at the Coliseum 
in Chicago, it carried a large number of the 
gentlemen of the press, among whom were 
the Hon. William Jennings Bryan, who 
had just finished reporting the Chicage 
convention for various newspapers; George 
Ade, the playwright and humorist; Finley 
P. Dunne (Mr. Dooley), Samuel G. Blythe, 
Bruno Lessing, Sumner Curtis and Arthur 
Brisbane, editor of the Hearst newspapers 
in New York. 

The train was equipped with every con- 
venience, including a telephone in each 
berth. 

Once an hour during the trip a little 
newspaper was printed and_ circulated 
through the train, giving the news of the 
world as it was telegraphed ahead by the 
Associated Press to each stopping place. 
Various members of the distinguished pas- 
senger list took turns in editing the paper, 
which was called “The B. & O. Press Spe- 
cial Press.” The paper was gotten out on 
the Multigraph, which was operated by 
Salesman Sileski of the Baltimore office. 
The whole matter was arranged and “put 
over” by Division Sales Managers Cham- 
berlain and Saunders of the Chicago and 
Baltimore offices respectively of the Amer- 
ican Multigraph Sales Company, and they 
received many congratulations for their en- 
terprise and team-work in putting over the 
“scoop.” 

The train was in charge of William E 
Lowes, assistant general passenger agent 
of the B. & O. Railroad 


TWO BOSTON MEN WIN HONORS. 


Two new machine-a-day entrants have 





come to light in the persons of W. E. Es- 
terbrooks and P. G. Harriman, two sales- 
men working under the Boston office of the 
Royal. Mr. Esterbrooks never sold any- 
thing before entering the Royal Company’s 
employ at the Providence office. But he 
has made a remarkable success of his work, 
having risen to the management of the 
sub-office in that city. 

Mr. Harriman recently succeeded H. W 
Boshan, in charge of the sub-office at Ban 
gor, Maine, Mr. Boshan having been made 
assistant manager at the Hartford office. 


Speaking of the psychology of office fur- 
niture, who can reckon the influence of 
women employes in humanizing and refin- 
ing the atmosphere of commerce? Doubt- 
less the last man to realize this factor is 
the man who is, unconsciously, most af- 
fected by it 
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Orders and re-orders for 


the Dictaphone are coming in 
faster and faster. 


We still have some agency territory open. 










The market is all around you—every office employing 
a stenographer needs a Dictaphone. And the Dictaphone 
pays the man who sells it just as well as it pays the man 


who uses it. 








Telephone or write to our nearest branch, or better 


still, call: 
ATLANTA -- - - 82-84 N. Broad Street 









NEW YORK .--- 89 Chambers Street 
PHILADELPHIA - 1109 Chestnut Street 






BOSTON - ----- 174 Tremont Street 

CHICAGO - - - 101 N. Wabash Avenue PITTSBURG - ----- 101 Sixth Street 
DALLAS ------- 1403 Main Street SAN FRANCISCO - - 334 Sutter Street 
DETROIT - - - 54 Lafayette Boulevard ST. LOUIS -- -.- --- 1008 Olive Street 






TORONTO, CAN., - - McKinnon Bldg. 






MINNEAPOLIS, 422-424 Nicollet Avenue 
And in all Large Cities. 






particulars, and a complete list of all 


Write for catalogs and ful 
nearer to ycu than any of the above, to 


, 
i 
branches, one of which may be 


TAE DICTAPAONE 


(Re gistered) 





Box 104, Tribune Building NEW YORK 


Columbia Phonograph Co., Gen’l, Sole Distributors 







Exclusive selling rights granted where we are not actively represented 
Positions open in several of the large cities for high-grade office specialty salesmen. 

















COMMERCIAL TEACHERS MEET AT SPOKANE. 





SoME REcoRDS BROKEN AT BIG CONVENTION 


~ POKANE was host to nearly 500 com 
presidents and 
ers from July 15 to 19, when the Na- 


mercial school teach 


tional Commercial Teachers’ Federation 


held its 


western 


convention in the bustling north 
This 
in its membership five subordinate organ 
izations—the National 
Association, National 
National 


Associati yn, 


metropolis body embraces 


Business Teachers’ 
Shorthand Teachers’ 
School Com 
Private 


Association, High 
mercial Teachers’ 
School Managers’ Association, and the Na 
tional Penmanship Teachers’ Association 
Each of these bodies held its own separate 
convention, and the success of all made the 
elaborate 


joint gathering one of the most 


and important educational events of the 
year. 

A reception of welcome to the delegates 
at the Hotel Spokane the evening of July 


15 was the opening event of the conven- 


tion. It was held in special honor of Presi- 
dent MacCormac of the Federation \t 
this first event of convention week it was 


evident that although the conventions were 
attend 
Chicago, in 


somewhat smaller in actual 
ance than held 


December, 1910, a decidedly greater volume 


to be 
those last in 
eof work was to be performed and an even 


more vigorous enthusiasm was in action to 


accomplish it. This was the first Federa 
tion convention ever held in the far West, 
and both in arrangements for the sessions 


and in an extensive entertainment program 
those who planned it acquitted themselves 
gracefully and efficiently 

Owing to the 
High School Section, the 
mittee decided to 


tween the shorthand and business sections 


small attendance at the 


executive com 
divide its program be 


\ special meeting of the high school teach 


ers was called, however, Thursday morn 
ing for the election of new officers More 
than four-fifths of all the teachers present 


Shorthand- High 
first 


attended the combined 
School The 
called to order Tuesday morning by W. E 


sessions. meeting was 


local commit 


Shorthand 


Ingersoll, chairman of the 
tee President 


Section presided, opening the meeting with 


Hagar of the 


an introductory address, welcoming the 
delegates and advocating the addition of a 
salesmanship and advertising course to the 
The 
program for the remaining sessions, as for 
all the other 


was carried out substantially as printed in 


curriculum of the business college 


meetings of the convention, 


Appliances” for June 
Federation proper 
President H. C 


College, occupy 


full in “Office 

The sessions of the 
began Monday 
Blair of Blair’s 
ing the chair. Addresses of 
Mayor W. J. Hindley, by E. P 


for the public Spokane, 


evening, 
Business 


Ww elcome were 


made by 


Green schools of 


and by C. F. Beutel, representing the pri 








The 


Gaylord of Beverly, 


was made by 
Mass In the 
MacCormac’'s 


vate schools. 


oe. ae 


evening 


response 


President address 


was the feature. He strongly urged com- 


mercial teaching in the public schools and 


state supervision over purely commercial 


“Mushroom courses” of training 


schools 


and “guaranteed positions” as an induce- 


ment for students met his disapproval 
While the “back-to-th« 
movement, he energetically denied that the 
colleges had “best 


agricultural 


approving farm” 


business drawn the 
blood” 


often 


from communities, as 


alleged, and urged a_ co-operation 
among: both 
agencies which should redound to the per- 
both. 


rep- 


city and country educational 


manent advantage and prosperity of 


In Governor ays’ absence he was 


resented in a forceful address by H. C. 


Sampson, one of Spokane’s influential busi- 


This 


Was 


ness men ended Monday's sessions, 


and Tuesday Chamber of Commerce 
Day. A 


organization to the 


luncheon was served by the local 


\ isiting delegates Sev- 


delivered, 


eral after-dinner speeches were 

all voicing the cordial spirit of welcome 
for which the great Northwest is cele- 
brated. At the afternoon session Secre- 
tary Van Antwerp and Treasurer Faust 


both showing 


in flourishing 


made their regular reports, 


the organization to be con- 
dition. Z. P. Smith of the Berkeley (Calif.) 
Business College number of 


helpful suggestions on “Co-operation,” out- 


then gave a 


lining a plan for making the standard price 


of tuition in business colleges $15 a month, 





MISS FLORENCE E. WILSON. 


or $75 for a term of six months He also 


opposed solicitation of pupils by commer 


ial s¢ hools 


Without Actual Combina 


Co ope ration 


tion” was the theme of Raymond G. Laird, 
principal of the Boston High § yt 
Commerce [wo addresses hoped vere 


foregone through the regretted absence oi 


B. F. Williams of Des Moines a1 N. 
Walker of Portland, Ore. In their place 
former Secretary R. J. MacLean the 
Spokane Chamber of Commerce gave a 
practical talk which was much en d 
Tuesday evening one hundred an fty 
delegates sat down to a banquet as the 
Chamber ot Commerce’s guests in the 


Moorish room of the Spokane Hotel. F. R 
Culbertson J 


MacLean gave a short address of wi me, 


acted as toastmaster and R 


to which President MacCormac appropri 


ately responded. Other addresses, praise 
of Spokane and of her hospitality, were 
delivered by H. A. Hagar, ( V. Oden 
and Raymond P. Kelley 

Wednesday afternoon was given overt 
to sight-seeing. Through the courtesy of 
the Spokane Chamber of Commer and 
the Realty Board, the teachers jioved 
a delightful automobile and street car ride 
up the beautiful Spokane Valley In the 
evening several addresses were ered 
and officers were elected as told later in 
this article 

Retiring President MacCorma Chi 
cago was honored at a banquet Thurs 


day evening in the Hall of the Doges, 
Davenport’s, at which Raymond P. Kelley 
presided The program was bright with 
humorous features, one witty address by 
Fred H. Gurtler being on “Nothing.” Other 
speakers were: M. M. Higley, J. N. Kim 
ball of New York, F. M. Van Ant rp, H 
C. Blair, ¢ V. Oden, Mrs. Frances Kay 
mond, Walter FE. Ingersoll, W. C. S ppel 
and Emma B. Dearborn. Resolutions were 
passed formally thanking the citize1 of 
Spokane for their hospitality 

\nother resolution favored San Fran 
cisco for the Federation convention, to 
be held in the year 1915. Next year’s con 
vention—to be held in June vent to Chi 
Capo 

\ distinctive feature of Thursday's ses 
sion of the National Business Teachers’ 
\ssociation was the address of M. M. Hig 
ley ol Spokane He declared that ¢ ery 
graded school in the United States hould 
be required to raise its standards that 


its graduates could be admitted ¢t in} 
business college. He strongly oppos ny 
lowering of standards on the part om 
mercial schools to admit the bearers of 
eighth grade diplomas as at present 
awarded. At the same session W. ©. Cross 
white of Cincinnati took advance: round 
against the business college posing 5 a 
university or normal school 

In connection with the Federatio1 n 
vention a notable event was the nth 
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conve! the Gregg Shorthand As- spur, and we should take defeats gra 
soc} erica July 18. National Fed-  tully 
erath nt MacCormac called the Six ntestants vied the Gregg 
gathering rder a introduced Presi eachers’ Medal, the llowing ting 
dent the association, who re judges Fred H. Gurtler, court ( nve 
view gress ot the year ina spirit tion reporter W ri. Ooppedg pt p 
of . ism he following tele of the shorthand department Link 
gran ! rege vas read and ap Business ( lege HO1se [dal I M 
plaude Emr B. Dearborn, principa é 
Regret edingly my inability to at mercial department of the le Q 
tel ( I Greeting to all my School, Meriden, Conn Che t prize 
teach ends. Their loyal support of the gold medal, was awarded to C. V. Crum 
Forwart ent gratefully appre ley of Seattle, newly elected pz1 ent 
clates e yo \ have a success the National Shorthand Teach« \ss 
ful mee c tha proceedings will t I The € nd prize a silver meda 
help « still hig standards vent to W. J. Murphy of Seattle Phe 
‘Your friend, | nze medal was awarded to Miss Edit 
JOHN R. GREGG.” C. Crum of Terre Haute, Ind 
\ com nsisting of C. V. Crum Perhaps the most important « nt t 
ley, Muss ce. A and Miss Emma week was the series of national typewr 
Hagens appointed to arrange for ins ontests, held under the auspices 
1 cele { the silver jubilee anni tl National Commercial Teachers’ Fe 
ersary ( yg Shorthand \ resolu eration July 18 Fifty dollar n gold 
tion wv lopted setting the year 1913 fered by Office Appliances,” constitute 
é ation ar determining that the prizes for which an unusually able 
Professional Contest. (Open to the World.) 
Net 
ite re 
Na Machine Gross | Penalt Net Minute 
Florence | Wilson nderwood 41,019 68 540 6.879 lla 
Margaret B. Ower Underwood 6,925 101 505 6.420 10 
3Zessie Friedmar Underwood 6,732 8] 405 6,32 ] 
Gus R Tre gel! Underwood 6,716 170 Sd0 », SHE JS 
Amateur Contest. (Limited to Operators Who Have Used the Typewriter Not More Than 
Three Years.) : 
Net 
Rate Pe 
Na Machine Gros Errors Penalty Net Minute 
Bessie } er al nderwood 180 3, 208 10% 
Marga E Owen \'nderwood ) 260 , 194 106 
Eval kdd (’nderwood i vi 2,152 (ec 
Ma ( Jul Ss Underwood L107 ) 2,01 6: 
Ruth Kline ['nderwood 21¢ ,OS0 1,056 
Students’ Contest. (Limited to Operators Who Began Typewriting Since the Beginning of 
the Present Year.) 
Net 
Rate Pe 
Na Machine Gross Errors Penalts t Minute 
Winnifred Bills Underwood 948 31 155 (93 a3 
\reta Bowes l'nderwood 87 4 170 702 4% 
Norma Bills i'nderwood 693 16 80 13 4] 
{nna Haynes nderwood 795 49 245 56 37 
Dol Miller nderwood 827 56 280 47 36 
Arlie Fist l'nderwood jbSO 11 5D 25 35 
Edwir I I Remington 851 66 330 : 35 
Elizabett n nderwood 700 37 185 15 34 
Isabell Bra Underwood 1,058 111 DD. 03 34 
Ada ID. Schaefe Underwood 851 i0 350 01 33 
Esther Haddocl Remington 856 7 35 421 28 
Florence Eide Underwood 911 105 525 386 26 
Emma Tynar Remington 1,137 246 1,230 
t shi ( the form of a testimonial number of young men and women strove 
to tl the Gregg system in the The management of this event was in th 
tori rossed album signed by the hands of J. N. Kimball, the veteran maz 
teache ers of Gregg Shorthand, ager of similar contests in many citie 
togethe such teachers and writers of and especially of the well-kn¢ inte! 
othe stems as may desire to co-operate national contests in New York City Net 
in tl ent of professional esteem totals decided the _ prize vinners The 
Pres his album is to be made ab lists illustrate the relative standing 
at the niversary meeting at which the in the three principal classes 
event lee \ be brought to a Phe protessional contest lasted ne hour 
clima» st and enthusiasm. the amateur 30 minutes, and th tudent 
\n enjoyable address on “Present-Day contest 15 minutes 
( lems.” by | H. Gurtler, \liss Lillian Wunderlich S) ne 
low rged the need of ideals as_ the first prize in the rapid calculation dril 
ve yart the course of in held under the auspices of the National 
struc e busines college “We Business Teachers’ \ssociatio1 July 18 
shi satisfied when our students Miss Mae Seriber f Spokane as second 
( yf sten raphy,” he said and | H. Schreiber, als I ( a 
\\ S them to be business men thir Phe ges in this est e1 
4 n It takes a great deal \ | Haiseler \\ uF % I 
coul to start out from G r. F. Cas Y 
a ve n in the business | 1 fneers the [« an 
v l take rapid work at once i] I its l ner € 
sit e al he great thing is sulte as follows 
t e game Everv defeat is a National Commer we ers t 
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n—President, F. M. Van Antwerp, 
Ky.; first vice-president, F. B. 
Oakland, Calif.; second vice-presi- 


usville, 
1dges, 
ent, Frances Effinger-Raymond, San Fran- 
sco, Calif.; secretary, Walter E. Ingersoll, 


Spokane, Wash.; treasurer, C. A. Faust, 
( hicago 
Shorthand Section—President, wee V. 


Crumley, Seattle, 
zel “Worswick, 
retary, Mary E. 


Wash.; vice-president, 
Salt Lake City, Utah; 
Cherry, Findlay, Ohio; 
ember executive board, Elsie M. Johnson, 
ria, Ohio. 
School 


W. E. 
vice-president, 


gh Section—President, 
Wash.; 


aeseler, Spokane, 


Raymond G. Laird, Boston, Mass.; secre- 
ry, Fannie B. Porch, Kankakee, IIL; 
ember executive board, J. S. Curry, Cleve- 
ind, Ohio 


Section—President, M. A. 
Marietta, Ohio; vice-president, E. 
G. Miller, Omaha, Neb.; secretary, V. E. 
Butte, Mont. 

Section—President, 


Penmanship 
ams, 
adray, 
Morton 
Chicago; vice-president, W. 
Portland, Ore.; secretary-treas- 
S. Spangler, Pittsburgh, Pa.; mem- 
board, F. B. Bridges, Oak- 


\lanagers’ 
MacCormac, 
Long, 
rer, FF 
er executive 
Calif 


Business Section—Officers to be 


ointed 


ap- 
a. a2 ©@ 


the com- 
nercial teachers to meet in Cincinnati, San 
Francisco, Niagara Falls, Nashville, Omaha 
Chicago. It is probable that several 
the graceful losers will figure in later 


Invitations were extended to 


and 


iwards of convention sessions. 


oe 
Walter E. 


charge of 


Ingersoll of Spokane will take 
the Gregg Department in 
Behnke-Walker’s large Portland © school 
\ugust 1. The appointment was announced 
convention week and was greeted 
from Mr. In- 
gersoll’s friends, who were attending the 


during 


with many congratulations 


sessions. 


x *« * 
rhe Remington Typewriter Company 
had Harold H. Smith, formerly of the 


Gregg Publishing Company, at the conven- 


tion demonstrating the merits of its ma- 
chine. Among the Remington feature ex- 
hibits, which attracted much interest, was 


hat of the first typewriter ever made in 


\merica. The machine stands about twice 


as high as the modern one, and writes only 


apital letters. The carriage, which holds 


the copy, is moved by a foot pedal. 


- 2. 2 
I... Brecheen, instructor on commer- 
subjects at the John C. Fremont High 
School, Oakland, Calif., recently elected 


the business section of the 
National Education Association, states that 


have shorthand, typewriting and 


adding machine contests at the next meet- 


1 


g of the ‘Mr. Brecheen gave 
emonstrations of the Dalton at Spokane, 
the Miss Sisson, 


association. 
work of whose 
the 


this issue 


cting 


rmances on Dalton are described 


sewhere in 
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OFFICE APPLIANCES 





A WORD ABOUT FULTON MARKERS 





Steady, profitable growth is denoted in 
every busy department of the Fulton Rub- 
ber Type Company, 128-138 Fulton street, 
Elizabeth, N. J., whose career has spanned 
the development of the modern statfonery 
industry. Its plant today comprises four 
floors, a basement and an annex, at the 
above address, totaling 33,500 square feet 
of floor space. Here the well known Ful- 
ton specialties are produced, including 
Fulton sign and price markers, adjustable 
rubber type, business and office outfits, 
juvenile and toy printing sets, self-inking 
felt stamp pads, non-blurring wood pads, 
quick drying pads, elite pads, daters and 
numberers, and also a host of smaller ac- 
cessories. To this extent has grown the 
little business founded in Elizabeth by 
Henry Schmidt, still the head of the con- 
cern, years ago. 

The ground 
floor of the pres- 
ent plant houses 
the metal stamp- 
ing, coating, lac- 
quering, decorat- 
ing and machine 
shop depart- 
ments; also the 
vulcanizing and 


color. printing 
annex, wood 
working depart- 


ment, engine and 
boiler room. On 





FACTORY OF THE FULTON RUBBER TYPE 


the public takes to be either printed or 
painted are really the work of these mark- 
ers. The company makes about 100 differ- 
ent styles of product, each designed for a 
special use: With a wide variety of inks 
from which to choose, the purchaser has 
thus an opportunity to obtain unique ef- 
fects which make this line peculiarly valu- 
able. 

Any purpose for which the services of 
a professional sign marker are desirable 
may be subserved, it is said, by the Fulton 
marker. The company has made and sold 
Fultons to a total now fast nearing the 
half million mark. It is claimed that with 
ordinary care each will last a lifetime. 
These facts, taken together, afford a sweep- 
ing idea of the magnitude of the business 
and of its astonishing success. No man can 
estimate with any accuracy the number of 

cases, crates, 
barrels, etc., on 
which shipping 
directions have 
been accurately 
and unmistakably 
marked _ with 
Fultons. 

The foreign 
trade of this 
company is pro- 
portionately 





large. Sets »T 
markers are made 


to fit any lan- 


the second floor COMPANY guage or system 
is the office, self- of currency de- 
inking stamp pad department, stock rooms sired. The correct accents, proper alpha- 


and shipping department. The third floor 
is given over to rubber type, sign marker 
manufacturing and varnishing department, 
and the fourth to juvenile goods, assem- 
bling and cutting. There is here also a 
complete up-to-date printing plant 

The Fulton sign and price markers are 
famous the trade over. Each set consists 
of separate rubber stamps _ peculiarly 
adapted to the work they do. The product 
is suited especially to larger work than 
ordinary. Each is mounted on a block 
shaped to produce a clear, unwavering im- 
pression, as true as print. So accurate are 
these impressions that many signs which 


bets, different money signs and _ other 
essentials can be readily substituted for 
those shown in the catalog, thus adapt- 
ing the product to any country in the 
world. Foreign dealers and manufacturers, 
who are just awakening to the possibilities 
of thorough and widespread display adver- 
tising, are finding the Fulton goods the 
pathfinders of their prosperity. 

With a set of Fulton sign and price 
markers, any person, however slightly ex- 
perienced, can make all the signs, price 
tickets, placards, bulletins, artistic an- 
nouncements, shelf labels, etc., desired, and 
can do so quickly and attractively. No 


August IQI2 


special material is necessary, although a 
soft finish paper will usually produce the 
best results. No one can demand a better 
or a clearer face of lettering than that 
made with these markers on paper, card- 
board, wood, leather, stone or other ma- 
terial 

The present year has been an excep- 
tionally prosperous one for the Fulton 
Company, which has both shared and cre- 
ated much of the demand noted in all office 
appliance lines. It is said that many ap- 
propriations for advertising contemplated 
during the approaching fall 
specifying the use of Fulton-marked signs 
as one of the dominant features of the 
campaigns now being laid out. This very 
increased popularity of outdoor advertis- 


season are 


ing within recent years has added very 
greatly to the demand for these products, 
and with the advance toward greater and 
greater efficiency in workmanship none but 
the very best signs are now tolerated 
among alert and up-to-date advertisers. 
The more the high quality of the Fulton- 
made product comes to be realized, declare 
the manufacturers, the more will this ten 
dency be observed. 

But the Fulton markers are equally use 
ful for the smaller kind of display signs— 
the kind of thing the average dealer in a 
small city distributes plentifully among his 
bargain features. Neatness and accuracy 
of appearance here pull powerfully for the 
lines advertised. On the other hand, a 
careless or Slovenly style of signs reflects 
immediate and instinctive discredit in the 
buyer’s mind upon the products thus ad- 
vertised. Fulton salesmen report a stead- 
ily increasing tendency in the smaller cen- 
ters toward clean-cut and inviting display 
cards, and this also has meant more busi- 
ness for the big Elizabeth factory. 

Throughout its history the Fulton Com- 
pany has established a high reputation for 
strict reliability and careful individual serv- 
ice to each customer. Every order received 
is handled as if it were for the particular 
use of the house itself. In fact, many of 
the most successful adaptations of the Ful- 
ton markers have been based upon experi- 
ments conducted in the company’s own 
office. They thus have the value of tried 
experience behind them. 

As “the home of the square deal” to cus- 
tomers, the Fulton Rubber Type Company 
amply deserves the congratulations upon 
its present prosperity in which Office Ap- 


pliances is glad to join. 








Addition to the Staff of the 


Born May 21, 1912. 


Harold M. Brown. 


=COM PETITION= 





Standard Typewriter Co., Groton, N. Y. 
FREDERICK SHIRAS BROWN, 

Tipped Beam at 7} lbs. 
Assistant to Publicity Mgr. and Asst. Gen’! Megr., 








Assistant to 








Addition to the Staff of the 
Standard Typewriter Co., Groton, N. Y. 


PHILIP HENRY BROWN, 
Born May 31, 1912. 


Treas. and Gen’! Mer., Carleton F. Brown. 


Tipped Beam at 10 lbs. 











N. B.—Benn Conger says the right hand item might as well be electrotyped, merely leaving space to insert new name and dat . 
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Slationery Specialigs 


You BUY 9¥/#- Gobds Reasonably----So /¥du Can SELL Them 
Re&asonably---At Liberal/Pypft. 


Selling Prices ih 
ffs Catalogs Approved by The Nafiénal Catalog Commission 
Get Posted ‘Téday 
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Variety 


There are 29 kinds of sections—each made in four woods— Plain 
Oak, Quartered Oak, Birch Mahogany, Genuine Mahogany. 
Plain and Quartered Oak are furnished in any of eight popular 
stock finishes. 

This gives you an endless variety to offer yourcustomers. The 
range in price makes it possible to sell them to almost any one 
who buys books. 


Construction 


A most painstaking and exacting study of the requirements of 
bookcases has been made and the results are embodied in these 


sections. 


Doors do not stick 


A patented Door Guide or Equalize r cor 
neither stick nor bind. 


trols the door—it can 


Equalizer is riveted through the 





The Ladies who visit your Store will he 


interested in your display of 
fits Sectional Bookcases 








For 
Office and 









Bust Shield 


which protects books from dust and forms a recess 0 
book space, into which the door recedes when opened. 


Solid Bookshelves 


neither sag nor warp. Unlike these withst 
the weight of any books, ete. which the section will hold. 


Shipped K. D. Folded Flat 


This means a direct saving of from 40 to 45% of transportat 
Unlike other bookeases shipped knocked down, thes« 
assembling. Parts 
a section full of books ma 


veneer shelves, 


charges. 
require no tools, screws or 
of sections interlock perfectly, so 
be moved without danger o 


a 
Prices 
are consistently low— Dealers are allowed a liberal discount and 


experience In 


er tne 
nd | 


lapse. 


are aided through many and varied advertising helps Set 
Catalog ‘‘E’’. 

















‘‘If a man talks about you—put 
him on your pay roll—no matter 
what he says’’ 
The merits of this popular priced 
cabinet have been told by our ex- 
tensive advertising, by dealers 
and their salesmen who sell them 
and those who do not. 
The enormous and increasing 
numbers of them which are be- 
ing sold monthly—the reorders 
speak volumes for their efficien- 
cy and economy. 
Don’t take anyone else’s word 
for it—Examine a cabinet your- 
self. You will recognize in it the 
greatest filing cabinet value. 


geaoaaa 


Efficiency 
A filing cabinet merely holds papers vertically in Dust-Proof 
drawers which open and close easily. 
Any Cabinet which does this well—looks well—and wears 
well, is as efficient as ANY you can get AT ANY PRICE. 
A Filing System’’ is merely a filing cabinet which has 
been equipped and Educated’’ to do your work. 


Construction 
In our efforts to give you EFFICIENT files we have 
evolved constructional features which make W2@ Cabinets 
distinctively different. 
All surplus, unecessary material and operations have been 
eliminated. 
We make cabinets that DO THEIR DUTY WELL. 


coll 

Variety 
These four illustrations show representative outfits, one 
each of four distinct lines. Each line is complete in every 
detail. 
The designs are different with a wide range of prices, so 
you can make a selection that will meet your customer’s 
every requirement. 


Economy 
They cost you less, simply because they cost us less—for 
the reasons stated above and because of a well conducted 
plant, manned by skilled, contented workers. 
The lower cost of #2 cabinets does not mean a curtail- 
ing of YOUR PROFITS. 9 prices and discounts 
have the National Catalog Commission’s seal of approval. 
ff &* co-operates with the dealers. Goods sold direct to con- 
sumers only in small towns where dealers do not handle 
them. 
YOUR CO-OPERATION is essential to the success of 
this plan. 


Yi Horizontal Line Sections 


to file almost any size of 





Are now made in 28 styles 
business papers. 

In point of value—dollar for dollar—as compared to any 
other horizontal line—you get better construction, great- 
er variety, more capacity. 

Made to stack up and align with #2 Receding Door 
Sectional Bookcases—a distinct advantage to you. 

For the better offices. Made in either Quartered Oak or 
Birch Mahogany. 


Sasha Ti as 2 s 
jie Compact “500” Line Sections 

Offer greatest possible capacity to smallest floor space. 
Sections are 18 in. wide. There are two depths—15 and 
24 1n. 

Built substantially with extreme care as to cabinetmaking 
details. 

Like other WZ lines, this one is complete—to meet the 
requirements of almost any office. 

Get #W&& Catalogs today! 





No. 1220 


If you could see the whole*‘1220”’ 
Line—a sample of each number 
in the line, you would fully un- 
derstand what is meant when 
we say THE LINE IS COMPLETE 
IN EVERY DETAIL. 

Madejin two, three and four 
drawer heights, letter, cap and 
invoice sizes, with stationary and 
removable ends, with your choice 
of any possible arrangement or 
selection of nine kinds of draw- 
ers for filing index cards, checks, 
blanks, electros, documents, etc. 
—in both Quartered Oak and 
Birch Mahogany. 

You can sell this line—the goods 
are high grade—well construct- 
ed, handsomely finished. 

See Catalog ‘‘D’’. 
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Stationery Specialties 

















Si Stationery Cabinets 


A necessity in every 
modern office 


Wi Swinging Desk Stand 


May be attached to either side 
ot any style desk 
Handy for typewriter, card index, reference books, ete. 
A simple, effective locking device holds the stand where 
wanted while in use. Metal parts Black Enamel, Oxidized 
Copper and Nickel Plated. Packed K. D. compact in cor- 
rugated box. 


Keeps sufficient stationery for current use at hand 
readily accessible—but covered, away from flies and dust 
Quartered Oak, Golden or Natural, and Birch Mahogar 
Three-ply veneer lid raises and recedes. 


Ready sellers at liberal profit. 





You can sell them! 





INCREASED CAPACITY INCREASED EFFICIENCY 


THE NEW BUILDING IN THE RIGHT BACKGROUND PROVIDES 45000 ADDITIONAL SQUARE FEET 
OF FLOOR SPACE—NOW OCCUPIED 





Wi Superior Scrap Books 


Are made in seven (7) bindings, each in three sizes. 
Invoice books in three bindings—13 stock kinds. 
These books are all substantially made. Wood backs. 
Leaves are glued and riveted—cannot tear out. 


fi Card Index Outfits 


Are made in a large variety of styles to hold 
standard size cards in 





any quantity from 100 
up. Book shown is 
‘*Midgets’’ shown a- 


bove are ready sellers 


bound in Black 
Genuine Leath 


Ww er, stamped ir 
anywhere. ; 
tai ; Gold and em- 
Sectional cabinets are 
| . T i} bossed. Deep 
made in Top and Bot- ; aie 
de a red, silk finish 


ed cloth sides. 





tom sections. Add 


Bottom sections as ca po . 

nalts io veauived “ fc Fibre Board Lines “°sy toned 

ac 3 S Tre "ec. i ; les . “ 

int Jat ond Ba0 Include various size trays and cabinets ‘““Y°* A hand 

7s aah aD One Os for index cards, letters, checks, ete. 

sizes. Files for letters, legal cap papers ete. able book. 
Transfer and Box Letter Files ete. 


The §f &s Manufacturing Co. 


162 Union Street Monroe, Michigan 


New York Office Chicago Permanent Display 
108 Fulton St 511-515 S. Wabash Ave. ° 
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OFFICE rPLIANCES 





ADVERTISING AS A PARTNERSHIP 





COOPERATION OF MAKER, JOBBER AND DEALER SAFEGUARDS INTERESTS OF ALI 





ANY merchants, manufacturers and 

consumers fancy that advertising 

is some compelling power used by 
clever writers to make somebody do some- 
thing he doesn’t want to do. 

Unquestionably advertising is power- 
one of the greatest in the commercial world 
Sut like electricity and gravity, it is a nat- 
ural force. And as electricity and gravity 
are controlled by the constant laws of na 
ture, so advertising.is controlled by’ the 
constant laws of human nature. 

And because it is natural—and powerful 
—its perversion inevitably reacts upon 
those who pervert it 

Costly mistakes have been made by the 
manhandlers of advertising who have 
sought to use it as a “compelling” power 
For example, we occasionally hear of am- 
bitious efforts to “whip dealers into line” 
or to “force” a new brand into some re- 
calcitrant department store. 

Natural forces follow the line of least 
resistance 

Mistakes of the Manufacturer. 

Any retail merchant, whether he be pro- 
prietor of a great department store or of a 
cornér grocery, can cite instances where 
a manufacturer, over-secure of his entrench- 
ment in public demand, became domineer- 
ing, disregarded the careful details of or- 
ders, sent sizes, patterns or qualities dif- 
ferent from those the retailer wanted or 
refused to allow the needful margin oi 
profit 

Against such mistakes of the manufac- 
turer—of which instances still exist—the 
dealer retaliated with “substitution.” This 
did not mean the actual sale of other*goods 
under the widely advertised name, but a 
more or less studied policy of not selling 
that manufacturer’s goods unless they were 
actually demanded. When customers did 
ask for them, some other brand would be 
recommended, 
which were certain, and upon which a fair 


} 


the quality and supply of! 


profit could be obtained 
Waste of 


the manufacturer’s effort, because he drove 


Net results—needless waste. 


the retailer to counteract the good impres 







DOD. W. BEAUNMEL & CO., 


EDITORI NOTE The following arti 
le is an abridgement of one entitled “Forcing 
the Retailer,” 


taken from the Saturday Even 


ing Post of recent date, in which the whole 


pro 
i 
viewpoint of the retailer's attitude toward na 


tionally advertised pte the attitude of the 


ward the retailer and the 
¢: 


attitude of the vidiehe toward both. Mis 
takes of the manufacturer in attempting to 


national advertiser 


“save the retailer's profit” are dwelt upon with 
effective emphasis, and a broader, more scien- 
tific view of advertising as a real force rathe 
than an artificial stimuius is urged 

Office Appliances is of opinion that most 
errors in distribution are errors of judgment 
rather than intention. Even the cry, “Elimi- 
nate the jobber,” the Post, 1s 
often raised rather for effect than with any 
serious purpose to attain that end. The busi- 
ness problem here, as elsewhere, is really t 
eliminate this whole program of bluff, bluster 
and pretense and to ground merchandising 
upon the solid rock of mutual interest, effective 
service and co-operative profit. The article 
here summarized indicates several paths to that 


mentioned by 


solution 

sion created by his advertising in the minds 
of hundreds of customers—waste of the re- 
tailer’s effort because he was pulling against 
the stream of popular demand instead of 
accelerating his own progress by rowing 
with it. 

The Curtis Publishing Company, know 
ing advertising to be natural, deprecates 
the ill-considered and extravagant claims 
that are made for it, and particularly the 
mischievous claim that one of its chief 
functions is to “coerce” the retailer. 

We do not believe in attempting to use 
a natural force in an unnatural way to get 
an unnatural result. 

Almost all national advertising today is 
a message from the producer to the con 
sumer urging him to go to the retailer and 
buy a certain brand goods 
The retailer has the strategic position 


The Retailer's Monopoly. 


Whether it be the giant department store 


Catalog Illustrating our full line and giving Prices and Discounts will be sent to Dealers on Request. WE GUARANTEE EVERY. PEN. 
inc, OF Fice and Factory, 
FOREIGN AGENTS WANTED 


blem of merchandising is treated from the 
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which is as much an institution as the great 
thoroughfare of the city, or whether it be 
the “general store” in the village where the 
farmer goes for his pitchfork or the bare- 
foot child for his taffy—the retail store 
commands the situation. 

From the point of view of the retailer, 
national advertising creates a valuable part- 
nership. The advertiser, by putting his 
name on his goods, guarantees the mainte- 
nance of their quality, for advertising makes 
unforgetable and unavoidable every virtue 
and every fault, and inevitably pins the re- 
sponsibility for either upon the maker. 

The advertising of the manufacturer 
quickens the movement of trade to the 
store of the retailer, searching out for him 
new customers. It links his store in the 
minds of hundreds with the leading na- 
tional producers. It establishes a retail 
price for the advertised commodity, a pro- 
tection against the cut-rater who makes 
theatrical and often deceptive reductions. 
It creates in the retailer’s own community 
new wants which his customers might not 
discover for themselves. 

If the advertiser is using the force of ad- 
vertising rationally, and if he is co-operat- 
ing with the retailer in other business rela- 
tions properly, the advertiser and the deal- 
er are welding the strongest possible bond 
—the interest-paying kind—of commercial 
friendship. 

Yoking the power of advertising, which 
is national, with the power of prestige, 
which is local, advertiser and dealer have 
joined the two greatest natural selling 
forces in one well-balanced team. 





TAKES ECLIPSE INKWELL AGENCY. 

W. L. McKay, a well-known office appli- 
ance man, who has made a signal suc- 
cess as a manufacturers’ agent during the 
last few years, has taken the agency for 
the exclusive wholesale western distribu- 
tion of the Eclipse Pneumatic Inkwell, 
manufactured by the General Supply Com- 
pany, Danielson, Conn. 

Mr. McKay has built up a fine business 
as manufacturers’ agent at Chicago, and 
the Eclipse will prove to be a very good 
addition to his lines. The features of this 
inkwell have already been described in 
previous issues of Office Appliances. 





Ten lies are acted to every one spoken: 


INE THREE “RIVAL” FOUNTAIN PENS 


RIVAL NON-LEAKABLE 
Pertect Fitting, En Joints form a perfect, absolute! nea- 
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THE STATIONER AND THE COMMUNITY 





Pus.iic Spirit AND Goop BusINEss WorK TOGETHER 





™ ENTURIES ago the merchant was a 
private personage. His shop was his 
castle, almost as purely personal as 
his home. To visit a stationer on a mission 
of purchase in those days was an event al- 
most as important and as rare as being 
received at court. Brother of the astrologer 
and the chirurgeon was the medieval parch- 
ment-monger. 

With the passing industrial revolution of 
the nineteenth century the privacy of indi- 
vidual business has become something dim- 
mer than a memory. Every man’s shop is 
now a market-place in which the great pub- 
lic of buyers has well defined and well un- 
derstood rights. A man no longer can say 
with accuracy that he is “in business for 
himself.” If he is in business at all he is 
in business for his customers, which means 
the public in its broadest sense. To serve 
his own needs he must serve theirs. It is 
an everyday truism that no man in modern 
trade lives unto himself. 

From the dim, ill-lit, cloister-like cell 
where the ancient dealer in paper pored 
over his parchment-stock, half resenting the 
intrusion of a customer, to the large, light, 
airy show-room of the stationer of 1912, is 
a far and a gigantic leap, indeed. 

The commercial stationer of today accepts 
quite willingly this public character with 
which the newer trade spirit has endowed 
him. He recognizes frankly his duty to the 
buying public, and his personal interest in 
duty. In choosing his 
and advertising his 


performing that 
lines, in exhibiting 
stock, in training his force and in handling 
the delicate mechanism of daily sales, he is, 
with few exceptions, keenly alive to the 
popular taste and demand, which makes al! 
this expenditure of capital and energy pro- 
ductive of profits. Good service is like the 
light in the candlestick, 
but burns ever more brightly 

Community Problems Are Imperative. 

Yet surrounding and including all these 
human units to whose preferences the sta- 
tioner wisely defers is that greater unit, 
which is the aggregate of all of them, and 
of which he, too, is an essential part—the 
community in which he lives and .works 
and prospers. As the sphere of business in 
modern life has widened, making the mer- 
cantile store almost a public square or 
forum in which social service may find a 
voice, it has now come, in a sense, to in- 
clude the town itself. We have today a 
chain of commercial clubs, stretching across 
the country, in which the stationery busi- 
ness is well represented, all of which suc- 
cessfully combine the joint interests of in- 
dividual members with the larger interests 
of the community which all serve. Here 
are so many clearing houses of public spirit, 


whence radiate the forces that make for 


it cannot be hid, 


municipal betterment and progress. Here 
City Beautiful movements flower and bring 
forth fruit; here civic reform becomes prac- 
tical politics. 

Now this opportunity is one which must 
appeal with a special power to the commer- 
cial stationer. No branch of business de- 
pends more directly than his upon the gen- 
eral culture and taste of the citizenship. 
Every school or church that rises in his 
community means, directly and indirectly, 
more custom for the stationer. An illiterate 
populace writes no letters; a degraded cit- 
izenship. gives scant demand for “Esmer- 
alda Bond” and fountain pens. Stationery 
itself is on the side of progress—although 
that sounds rather like a pun and a para- 
dox. The stationer who distrusts the pub- 
lic demand for reform and social justice has 
every ream of paper and every piece of 
stock in his shop against him. 

A sane and healthy public spirit is its 
own reward, but to the dealer in office 
specialties it brings more concrete and no 
less precious returns. Clean pavements, 
well-kept sidewalks, thorough fire preven- 
tion and honest policing have a definite and 
value to the sta- 


calculable commercial 
tioner. The city which opens its arms to 
the Army of the Hooligans, which cries a 
maudlin. welcome to the forces of revel and 
dissolution, is not a good city, in the lapse 
of the telling years, in which to do business 
Trade is based on law. Every year its 


structure as a scientific part of the social 


organism grows closer-knit and more or- 
derly. Can a law-directed enterprise thrive 
on the support of those who mock at law? 
One or the other must conquer, and it is 
a significant fact that in many cities the 
extension of business itself is dissipating 
and eradicating the red-light district of seg- 
regated vice. The printing press and the 
stationer’s warehouse have displaced the 
haunts of the human outcast, even as civ- 
ilization conquered barbarism in the dawn- 
ing middle ages. 
Stationer Should Lead Advance. 

But the stationer’s opportunity is larger 
than the negative opportunity to weed out 
the municipal garden. In every forward 
movement in which his city or town en- 
gages he should be a natural leader. A pub- 
lic library, a high school, a social center, 
mean not only more immediate business 
for his store; they mean also more of the 
kind of fellow citizens who will eventually 
bring their trade to him. They mean the 
kind of atmosphere in which he himself 
can develop in a way to serve that busi- 
ness. They mean enlightenment and ad- 
vance, and that progress which from the 
days of Drake and Frobisher has spelled 
commercial prosperity. 

Every stationer who is alert to his own 


interests, then, will be deeply interested in 
such civic movements as bear the mark of 
sane purpose and broad future statesman- 
ship. But he should be more than inter- 
ested; he should be a leader and initiator 
—a pioneer in the great social and human 
tasks which confront the twentieth century 
city. Wherever a movement for civic bet- 
terment is started, the local stationers’ as- 
sociation should get behind it. Wherever 
such progress lags and falters, let the sta- 
tioner be its spur and sensible enthusiast 
This need not mean “neglecting his busi- 
as the old-fash- 


ioned opponent of social service by the 


ness to get more business,” 


business man may observe at this point 
The man who slights his own business can 
scarcely hope to reform the public’s. The 
bungler in trade is commonly the bungler 
—or worse—in the legislature. On the oth- 
er hand, with all the increasing accent 
which modern life is placing upon a “busi- 
ness administration” of the government, 


national, state and city, there is still an 
unsatisfied demand for the “business man 
in politics.” That some highly touted 


“business administrations” have turned out 
fruitful themes for graft inquiries does not 
in the least impair the imperative logic of 
this demand. What is needed today in 
politics—what has always been needed in 
politics—is the very business ideal of serv- 
ice which is now silently revolutionizing 
the commercial world. 

Business and Politics Knit Together. 

The commercial stationer, who has led 
the van of that battle in his own field, 
should not turn a deaf ear to this mace- 
donian cry from his own city, the home of 
his fathers and the playground of his chil- 
dren. He cannot ignore that appeal with- 
out suffering the consequences in his own 
business. The modern world is a unit; if 
one member suffers, another suffers with 
it. If business be exalted, politics in the 
long run must be purged of its barnacles. 

It is the hope that the community in 
which we live shall be a better and a clean- 
er place tomorrow than it is today that in- 
spires the true man to fight today’s battle 
We are all the hostages of our children, the 
servants, willing or unwilling, of unborn 
generations. 

In building for the great American city 
of the future the commercial stationer will 
find arise around him, as he toils, the scaf- 
folding and the structure of that city in the 
present, and in building for the future he 
will serve his own needs and ambitions of 
today, as surely as the human will carves 
out its own destiny with the thoughts and 
deeds and dreams of the moment. 





3eing a pessimist is a highly lonesome 


job. 
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Three smooth 





EXPANSION 80 PER CENT. 
A very unique locking device. No threads 


telescoping Posts—One quarte1 
turn of center post locks and unlocks Binder 


TWO BEAUTIES 


Low Priced LEDGER OUTFITS 
“THE PETTY” 09 1-4 x 11 7-8, $5.00 list, 4 5-16 Posts, 


Standard Gauge. Dark Green Art Canvas sides and Black 
Seal Grain Leather, 200 leaves, Best Grade and A to Z Index. 


“THE TUXEDO” § 1-2x 11, $4.00 list. Brown Cloth 


(silk finish) and Red Leather, 200 Leaves, and A to Z Index. 








@ These are the handsomest outfits on the market and the easiest 
to sell. Let us send you a pair on approval by Prepaid Express. 


Send for General Catalog, also Description of other Outfits. 


THE PLEW & MOTTER CO. 


Center Avenue and Monroe Street CHICAGO, ILLINOIS 
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Office Appliance Manufacturers 


who want active represe aaa ion by an established 
house in Argentine Repu he most important 
market in South America, x? = i write to 


BILLIET & CIA., 


361 Reconquista BUENOS AIRES 


CHAS. F. LAGANKE 
MANUFACTURER OF 
High Grade Specialties, Models and 
Experimental. Work, Special Tools. 


Card Building, 118 St. Clair Ave, N. E. 
Correspondence Solicited. CLEVELAND, O. 


F.W. HEYTHEKKER 


Office Appliance Dealer in 
AMSTERDAM HOLLAND 


Specially organized for the sale of smal] attractive 
crticles, furniture, etc. Will be pleased to receive 
aatalogs and prices from manufacturers. Sole dealer- 
ships preferred. Wholesale and retail. 














HUNGARY 


Gluck M. Odon 


Budapest, VI. 
Liszt Ferencz-tér 18. 
is always open for novelties as Dealer or Agent. 


THE REX CO., 


Established Dealers in Office Supplies and Agents 
for an American typewriter, 


VIENNA, AUSTRIA 


are always ready to consider agency propositions 
from American manufacturers 


Mr. Dealer that is the Treason the 
Detroit” Coin Wrap- | 


Yiof the famous *‘The 
rs has doubled in the last two years, 
re you getting yourshare of the Dugi- 
ness? Wri.e_for advertising matter, 
The aay ig Coin Wrapper ay = A 











| Louis Fournier-Forquignon 





TYPEWRITER DEALER 
34 Rue des Petites-Ecuries 
PARIS, FRANCE 


Is in the market for typewriter specialties 








and alliedsupplies for office use 








W. J. TOMS, KOBE, JAPAN 


16 A, Shimoyamate-Dori, 2 Chome 


Prepared to act as special representative for American 
magazines. Thorough knowledge of country and con- 
ditions. Prepared to give names and business standing 
of Japanese importers of American products. Also ex- 
porter of Japanese embroidery and fancy silk articles 
which can be sent by parcels post. 


P. CASTELLI & CO. 


Via Dante 4, Milan, Italy 


with splendid offices and show rooms are 
open for exclusive agencies for Italy and Col- 
onies in all new and practical office appliances. 
Best references. 
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ELastic BANDS i 
ees! Red Treasury 


ALL ABSOLUTELY GUARANTEED 
WRITE For PRICES 


HIGHEST GRADE OF RUBBER GOODS ONLY 





DAVOL PARA / \ 
i aed i * TRADE MARY P EXCLUDES ALL OTHER Sounp 
Lie? QUAKER BRAND THE STANDARD FORALL a RENDERS VOICE PERFECTLY 
PURE GUM RUBBER GOODS DISTINCT.FiTS ANY TELEPHONES. 
ECEIVER. {¢ 


MANUFACTURED BY 


+ DAVOL RUBBER COMPANY. 


WRITE For PRICESp 
























Actual Sise 


SOMETHING NEW 
Letter Carbon Disc 
A paper Disc, gummed on both sides, for attaching Letter to Carbon 


answer. Doubles the cogenty of your letter file over use of wire 
clips—50c per 1,000—10,000, $4.00, both prepaid. 


THE CLINCH CLIP CO., 196 Seneca Street, BUFFALO, N. Y. 


— 


CLINCH PAPER CLIPS 


1,000, 30c—5,000, $1.25—10,000, $2.25. 
All above prepai 
F. O. B. Buffalo, N. Y.—25,000 Clips to box—25,000, $2.50—50,000, 
$4.75—100,000, $8.50—500,000, 37.50. Also put up 250—500— 
1,000 Clips to box for the trade. Ask for prices. 














nO 








110 


OFFICE APPLIANCES 
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1913 
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We wish to extend a 
hearty invitation to the 
National. Association of 
Stationers and Manu- 
cturers to make 
SPRINGFIELD their 
headquarters for the 1913 
Convention. 


fa 


It will be an 
pleasure to make wel- 
come the members and 
visitors at the home of 
Old Hampshire Bond in 
SOUTH HADLEY FALLS, 
MASS. 


added 














A NOTABLE FURNITURE DISPLAY. 

A feature of the Grand Rapids Furniturs 
Exhibition which attracted wide interest 
was the Complete Office Suite in the dis 
play of the Stow & Davis Furniture Com- 
pany of that city. So perfectly matched 
was each article in this group, in design, 
color and finish, even to details, that the 
general effect was arresting and impressive 
Several separate suites were shown, each 
including office table, directors’ table, tele 
phone table, chairs, wardrobe, costumer, 
waste basket and umbrella rack, all uni 
form in design and finish The goods 
shown were oak and mahogany and the 
prices were adapted to any range of pur 
The exhibit was very beautiful and 


chase 


complete, and aroused great admiration 


from the crowds which surrounded it 

The complete suite idea, thus perfected 
by the Stow & Davis Company, originated 
with the household furniture companies, 
where it was found that harmony of group 
ing was the most productive method ot 
selling the lines. It has gradually heen 
adopted by the dealers in office furniture as 
1 partial plan of display, two or three arti 
cles of office use being now usually shown 
together and matching each other in order 
to intensify the appeal made to the buyer 
by each one. The Stow & Davis example, 
already anticipated by smaller displays on 
the same principle by many dealers, appears 


to be the correct one It is interesting to 





itt { 
note that the group method of display was 
particular] ivored by a number writers 
for the June Office Furnitur 
Ofthce Appliances as distil tly suy t« 
the unit plat 


SOUND SENSE SANELY SAID. 

Here’s a tonic for thought and character- 
building, fresh from the making, borrowed 
from Editor Bersac in the July Compto 
graphic 

“Can we act one thing and be another 
Can we impress our fellow men as one sort 
of person in one place while we are quite 
a different kind elsewhere? Is tl 
who gives a ten-spot to charity at his office 
and licks his wife when he gets | 
generous and kind or.a brute? He can’t 
be both and he is surely one or the other 
I believe he’ll wiggle that ten-spot out of 
some business deal as extra profit. Hypoc- 
risy is dangerous in business. The sales- 
man must believe what he says or his pros 
pect will dig through the exterior and ex- 
pose the lurking Doubt. You can’t think 
one thing and say another and expect the 
spoken thought to ring the target. A man 
can’t live one kind of a life in business and 
another at home and expect to make the 
better of the two represent his Real Self. 
At a Church Bazaar where you pay 400 per 
cent more for things than they are worth, 
I wouldn’t give eight cents for a Hypocrite 
The only person he fools is himself.” 


WILL HANDLE CORONA IN BRAZIL. 

The latest addition to the selling organ- 
ization of the Standard Typewriter Com- 
pany is Charles H. Pratt, who bas taken 
the exclusive agency for the Corona in 
Brazil. 

Mr. Pratt, who has developed a wonder- 
ful business in the South American repub- 
lic, has offices in both Rio de Janeiro and 
San Paulo 


ROBERT BASTOW BACK WITH THE 
STANDARD. 


It has just been announced that Robert 


Bastow, who needs no introduction to the 
typewriter fraternity, is once more back 
with the Standard Typewriter Company and 
is to assume charge of their New York 
office at once 

Mr. Bastow, who had been with the 
Standard Company for several years, re- 
signed in June, 1911, to accept the general 
supervision of the Victor Company’s Euro- 
pean business. His many friends will be 
glad to see him back in New York, and the 
Standard people are to be congratulated on 


having secured his services 


e giant’s strength is in the con- 
The strength of 


Half th 
viction that he is a giant. 
a muscle is enhanced a hundred-fold by 
the will power. The same muscle, when re 
moved from the giant’s arm, when divorced 


f the mighty will, can sus- 


from the force 
tain but a fraction of the weight it did a 
} 


moment before it was disconnected 




















FAREWELL TO STATIONERS’ HALL. 


Under the new En h copyright | 
Stationers Hall, London, the copyright 
registry I enturies of the Stationers 
Lon pan) h; lose ts doors rorever, an 1 
the familiar phras¢ Entered at Stationers’ 
Hall,” is only a memory The hall dates 
from the early sixteenth century, although 


the building which houses it 1s modern 
Its original purpose was that of censorship, 
and with the Stationers’ Company was as 
sociated the Archbishop of Canterbury, as 
a sort of Lord High Censor. Shakes 
peare’s sonnets were entered here in the 
name of Thomas Thorpe, and Milton’s 
original editions were accepted at its regis 
try. The new act provides no compensa- 
tion for its officials, whom the closing of 
the Hall has deprived of occupation. 


HUNTSVILLE DEALER’S FINE WIN- 
DOW. 

The Monroe Printing Company, Royal 

typewriter dealers at Huntsville, Alabama, 

under the Atlanta office, believes in strik 





WINDOW, MONROE PRINTING CO., HUNTS- 
VILLE, ALA. 

ing window displays. One of these displays 

is pictured in the accompanying cut. The 

gentlemen shown are D. C. Monroe, W. 

W. Heckle, Atlanta salesmen, and Mr. Mon- 

roe’s son. 

For a city of 8,000 people it is said that 
the results accomplished by this concern 
as Royal agents are remarkable. Three 
years ago there were no Royals used in this 
Southern city, while today it is said that 
a large per cent of the visible typewriters 
used in Huntsville are Royals, an achieve- 
ment which speaks volumes for the enter 
prise and ability of Mr. Monroe. 


VIEWS OF ST. LOUIS SCENES. 

Office Appliances has received from the 
Buxton & Skinner Stationery Company of 
St. Louis a very attractive packet of 65 
postcards showing views of the business 
and residence district of that city—an ex- 
cellent sample of the product of the com- 
pany in this line, the company having just 
added a view card manufacturing depart- 
ment in charge of an expert of wide ex- 
perience here and abroad. St. Louis is a 
city that lends itself exceptionally well to 
the portrayal of the photograph, and the 
workmanship of these cards is extremely 
creditable, both as to printing and color 
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The money-making line for 
Stationers 
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Roll Tops, Flat Tops, 
Standing and Typewriter 
Desks, Tables and 

Filing Devices 














Write for new catalog and 
agency proposition. 


Cutler Desk Co. 


BUFFALO, N. Y. 








Office Furniture, 
Oak & Mahogany, 
for Bank or 
Office 





File Desks, Interchangeable 


Just the thing 
for a busy man 
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The postcards referred to are all lith 
ographed, sixty-four on a sheet, and the 
usual run is twelve thousand. Some edi- 
tions run larger. The company states that 
it has just received an order for twenty 


thousand of each design 


BRANCH. 

The Triumphator Calculating Machin 
Company, whose home offices are at Leip 
sic, Germany, have opened an American 
office at 81 New street, New York City 
This branch was established on June l, 
and is one of a_ considerable number of 
branches to be established by the company 
in all the principal cities of the world, in 


cluding London, Liverpool, Manchester, 
Paris, Stockholm, the cities of Germany, 


etc. 





SCORES GAME ON BURROUGHS. 


A. C. Scott, of the Oklahoma Burroughs 
office, recently attended a ball game at 
Ada, in that state, between two crack state 
teams, the Elks and the Travelers, with a 
Burroughs adding machine tucked under 
his arm. The fans spied the “adder” be- 
fore the game began and at once elected 
Mr. Scott official scorer. His rapid-fire 
work was one of the safe hits of the after- 
noon, and as the score stood 24 to 17, the 
Burroughs certainly paid its way in, in 
solid work. 





















Have you ever said 
to yourself 


“It’s no use 
my trying to 
get Brown’s 
business in 
carbon paper 
and ty pe- 
writer rib- 


bons. He’s 





buying too 
close—direct 
from the 
manufac - 
turer.” 


You CAN get it 


Write us— and we 
will tell you how 

























si =— 


COLUMBIA RIBBON | 
& CARBON MFG.CO. 

















113 West Broadway, New York City 
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CLEVER WORK ON THE DALTON. 

At the recent convention of the National 
Education Association held in Chicago, a 
and 
school work was presented before the busi- 
Thos. L. Brecheen of the 
High School of Oakland, 


efforts 


new interesting feature in commercial 


ness sessions 
John C 
California 


by 
Fremont 
Mr 

towards 


Brecheen’s were 


the relation of 
accountancy in the 
It is that the 
adopted 
California, 


directed showing 


the adding machine to 


public school course said 


Dalton 
largely in 


machine has been 
the 
for the purposes of commercial instruction 
This machine is used in Mr 
Brecheen’s school. The demonstration was 


Miss Marie 


adding 


very schools ot 


to pupils 


made by Sisson, a student of 





in various parts of the country. The use 
of the touch method increases the speed 
of the operator and the efficiency the 
machine fully 30 to 40 per cent, it is 


claimed. The young lady is but seventee 


years of age, has really only been taking 
the course less than three months and was 
wonderful efficiency 


but 


selected not for any 


or speed of operation, rather for the 


reason that she was a beginner in the add 
ing machine study, never having seen a 
machine before taking up the work on the 


Dalton. She readily and without the 


slightest hesitation performed various prob- 


very 


lems on the machine, involving the com 
putation interest, multiplication of com 
plex fractional amounts, etc 




















MISS MARIE SISSON, OAKLAND, CAL., DEMONSTRATING TOUCH METHOD ON THE 
DALTON ADDING MACHINE. 


the Fremont High School of Oakland, and 
a young lady who had been using the Dal- 
ton less than three months, but in that 
time she became wonderfully proficient in 


every detail of its operation. 

This 
operations, involving the principles of addi- 
tion and multiplication of both whole num- 
continued mul- 


demonstration consisted of simple 


fractions, and of 
tiplication the 
were greater than the capacity of the ma- 
chine. A feature which very forcibly im 
pressed the educators present was the touch 


bers and 


where numbers concerned 


method employed by Miss Sisson, who car- 
ried on the operation of the machine with- 
out a glance at the keyboard and without 
taking her eyes from the copy, conducting 
at the same time a conversation with those 
about her. 

The demonstration of the 
very closely watched by many representa- 
tives of commercial departments of schools 


machine was 


OFFICE GEAR AT FASHION SHOW 


An dis 
will the 
ers’ Exposition and Fashion 
held August 10-17—‘‘Country 
Week’’—in New York City. 
in the new Grand Central palace will |! 
the management supplying 


lights 


extensive office equipment play 
be a feature of Merchandise Buy 


Show, to be 
Buying 
Every booth 
uniform 
chairs, 
If the exhibit comes 
Manufac- 


a platform, rug, desk, signs, 


and other accessories 


up to expectations, 1 permanent 


turers’ Exhibit to be shown annually in 
buildings to be erected on two blocks of 
the Grand Central Terminal site will be 
arranged 


“Vigilance in watching opportunity, tact 
and daring in seizing upon opportunity; 
force and persistence in crowding oppor- 
tunity to its utmost of possible achieve- 
ment—these are the martial virtues which 
must command success.”—Austin Phelps. 
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A LIVE ONE FROM SALT LAKE. 


Just as the National Republican Conven 
tion had finished its labors in the Coliseum, 
Chicago, the latter part of June, a vigorous, 
wide-awake young man called at the office 


introduced himself 


of Salt Lake 


razine and 


o! this mag 
is Marshall A. Breeden, yt. 


City, Utah. Mr. Breeden had been attend 
img the nvention, having been sent hers 
from his state as a progressive under in 


structions to do all he could to secure the 


nomination of the gentleman from Oyster 
Bay to be the Republican standard bearer 
this year That the Colonel failed of th: 
nominatior1 as not the fault of Marshall 
Breeden, who is a red hot progressive, with 
plenty brains and ginger to drive his 
convictions home. Mr. Breeden, by the 
way, is a junior member of the Breeden 
Office Supply Company at Salt Lake, his 
brother being the senior member and th« 
founder the company. Since his return 
home Mr. Breeden has favored the editor 
of Office Appliances with two copies of 
‘The Progressive,” Volume 1, No. 1, and 
Vol. 1, No. 2—an interesting, vigorous and 
outspoken weekly magazine just started | 

Mr. Breeden and an associate, Breeden be 


and L 
Both 


ing the business manager 


the edit 


aFayett« 


Lentz Butler gentlemen, 


however ontribute impartially to the col 
umns of the periodical and if they keep up 
the lick at which they started, will surely 
build up an influential organ. “The Pro- 
gressive” is not iconoclastic, but is what its 
mame implies. It is sane, honest, straight 
forward, sincere and not silent on wrongs 
and abuses which afflict the body politic 
and the ynduct of affairs in Utah. 
Marshall A. Breeden, Jr., is a many-sided 
man. His mind is always active and alert 


has found the tim« 
contribute 
Mr. Breed 


ons do not stop with the writing 


Outside his business he 


to write some clever fiction and 


matter to various periodicals 
en’s ambit 
of short 

that he has 


ticles and stories, for it is hinted 


almost completed a more pre 


tentious work of fiction based upon facts 
which have occurred in the stirring history 
of his state 

Mr. Breeden has a well-stored mind. He 
has read extensively in literature and his 
tory and is up on politics, the current 
events and recent discoveries of the day 
He is interested in lodge and fraternal work 
and in organizations for the betterment of 
the conditions of living in his city. His 
duties in connection with the Breeden Office 
Supply Company are those of an outside 


salesman, 
edge of 
stands 


in which capacity his wide knowl 
its people and 
stead. 
Lake 


surround 
Probably 
who 


his city, 


him in good 
one in Salt 
accurate and extensive knowledge of 


ings 
there is no has a 
more 
what is going on in the business commun- 


A. Breeden, Jr 


two Breedens at the helm—for 
resourceful as the 


ity of the city than Marshall 
With the 


one is, just as alert and 


other—it is no wonder that the Breeden 
Office Supply Company has made a name 
and high reputation for efficiency plus in 
the city of Salt Lake 








TRINER 


POSTAL 
SCALES 


are scientifically pere 
fect. They always 
register accuratee 
ly, regardless 
of where artie 
cle is placed 
on plat- 
form. 
















Triner 
scales are 
constructed 
of the best cold 
rolled steel. No 
castings to break. 
Attractive finish and de- 
Signs. Write for dealers* 
terms 


TRINER SCALE & MFG. CO. 


9165-57-59 W. 21st. Chicago, til. 











Patented Metal Tip Guides Guides, 
uae che s, card 
ySt eran check files. 


systems, 


























Samples will be sent on 


Discounts to dealers. 


R. A.SIMONSON & CO. 


152 MICHIGAN AVE., 
CHICAGO, ILL. ‘a 






















MORDEN SWIVEL RINGS 


For Perforated Sheets and Eyeletted Covers 


ever loose sheets are to be held together these rings are in- 


They are durable, 
using them stationers can prepare their own lines 
1ers’ and student note books. f 
ts, catalogs and sample books. 
. to 2in., 
eral 1 discount to the trade. 


urely ay 

i st enograt 
price lis 
“en sizes $ ir 
ired. Lib 





easily operated, open wide, close 


nequalled for loose 


Price $5 up per hun- 
(100) 


inside diameter. 
Try asample box. 


Manufactured Solely by 


The Morden Manufacturing Corporation 


WATERBURY 


DUCATE 


yourselves in the Ribbon and 








E. 


Carbon line. 





log surpasses all. 


SNELLING & SON 


SOUTH BROOKLYN, N. Y. 


Try our new LONDON Black Record. 
It’s like print. 


CONNECTICUT ° 


Our new Cata= 








eset 
— 








RULERS and FILE BOARDS Tr: stanparp tings 











AMERICAN MANUFACTURING 


CONCERN, pitieiia’ | ie & 





RULERS 


We manufacture complete lines of 
Rulers in all sizes and finishes 


FIRST QUALITY STRIPED BOARDS 
FOR CLIPS OR ARCH FILES 


We manufacture Six Standard Sizes of oe 
Boards, Hardwood or Softwood, furnis! 
with or without Fixtures as desired 


New York Agents, Ow -} KREISER Co., 
9 to 33 East 19th Street 
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No. 28 Sanitary 














Salable 








114 
The 
Sanitary Age 
Ss 
N - 
0 : 
L 
. Ss 
L 
U R 
E E 
W 
WAS 
Instigated 
AND UPHELD BY 
Users of Bentwood 
Arm Chairs Costumers 
Revolving Chairs Stools 


* 


Typewriter Chairs 
“‘Everything for the Office.’’ 


JACOB ann JOSEF 


KOHN 


NEW YORK 
110-12 W. 27th St. 


Side Chairs 








With the spread of 
greater knowledge, 
you'll find Cuspidor 
sales falling off with- 
out the Sanitary kind 
in stock. 
Readily Cleanable — 
and _ salable 
oa + «2s « 


Ask for the catalog. 


They’re 


because 











VIENNA 


CHICAGO 
1414-16 Wabash Ave. 














The Ireland & Matthews Mfg. Co. 


DETROIT 

















nae 





7 


T 


WARRANTED NOT TO 


ALL SIZES—-BOTH ROUND AND FLAT HEADS 


Can furnish under own imprints in quantities 
Liberal discounts quoted on application 


Ask for prices on paper clips — all 


ROCK WELL-BARNES 





CHICAGO 





T 


“ROCKBARNES” 
PAPER FASTENERS 


are made of the best Half Hard Brass 


823 Munn Building 





BREAK 


standard makes 


COMPANY 






aD 

















POSTAGE STAMP ECONOMIES. 
Some of the Unregarded Ways in Which 
the Right Use of an Office Appliance 
Made for Greater Efficiency. 


Every office is obliged to use postage 
stamps, as there is no other way to a m- 
plish the same result. If the amount ex 


pended each month on this item impresses 
us as large, we are likely to pass it « is 
unavoidable because a necessary se 
From this the transition to indifteré is 
easy. “It’s only a postage stamp, a matter 
of two pennies,” we remark, even while 
knowing that each stamp represents sh, 


is just as easily negotiable and consequently 


is subject to misappropriation 


The treasurer of a large corporation was 


recently persuaded by an energetic sales- 
man to install in his office a small machine 
for affixing postage stamps, and although 
the machine contained a counter re 
cording the stamps used, he did not value 
that feature and paid no attention to 

At the end of the first month’s use of 
this machine the stamp account showed 


such a decrease as to attract the treasurer’s 


attention, and considering the cause 


only one conclusion could be reached; i. e., 


upon 


that the discontinuance of distributing 
stamps generally to the several desks 
throughout the office and confining them 
all under lock and key at one place had 


eliminated the natural loss caused by either 
carelessness or misuse. 

This interested the treasurer, who took a 
as shown by the counter on the 


and again 


record, 
machine at the first of the month 
at the end of the month, thus ascertaining 
of | 
machine 


Ser 


had pas 
that | 


what stamps 


through 


quantity 
} 


the during yeriod 


Reference to the postage account as it ap 


peared on the books showed a considerabl 
difference, the books showing many dollars 
more than the machine. 

The 


coils which 


in use required 


now obtainable at a1 


stamps 


are y p st 
office and the bookkeeper was sure that 


machine 


only coiled stamps had been purchased and 
that all had 
chine, none 


1 


been passed through the 


having been affixed or used i1 
any other way 


was inclined 


At first the treasurer 

think possibly the machine count w 

accurate, but a test showed it to be impos 

sible to remove a stamp without recording 

it. Conse¢ ntly he insisted that th I 

keeper account for the differenc: 

nally resulted in an admission that 

the books lic not balance the diffet 

was chare the postage accou r} 
uurse, showed that the bool " 

error, and in auditing the books extens 

errors were discovered, many 

cost the company considerable sums, Thus 

the little 1 hine watching the lette 

1ge stamps did more than it was hired 

d \ new need had discovered its wn 

remedy in w labor-saving appliance 














y OU can guarantee 
complete satisfac- 


tion to your customers 


and keep a clear con- 
science if you handle the 


celebrated 


WORLD 


AND 


TUXEDO 


Typewriter 
Ribbons 


and 


Carbon Paper 


They are made to sat- 
isfy. Dealers find them 
money makers, quick 
sellers and popular. 

Equipped with excep- 
tional manufacturing fa- 
cilities, we enabled 
to produce a_ superior 
The materials 
used in the process of 
manufacture are of the 
highest grade, and are 
put together by men of 
skill and experience. 


are 


article. 


Write for our special 
proposition to dealers. 
It is interesting. Goods 
may be put up with your 
imprint if desired. 


International 
Carbon Paper Co. 
206 Broadway NEW YORK 


Western Distributing Branch: 
22 Quincy Street, Chicago 

















RECO 


Part 


the Plew & Motter Company. 


wee tFrFYPLIARGES 
RD-EREAKING LOOSE LEAF 
ORDER 
[ e largest e! | 
( { lled Wa at itly 
ind elivered by the Plew & 
mpany Ch g the well-k1 
turet loose ea le es an 
Chis ler was t 1 dea 
stomert ind col c of 7M 
7OO transtet le 7 1,400 
[ts eight t le ind 
mal oth rder wa de uf n 





of big loose leaf ledger order filled by 
Three and one- 


half times as many books were shipped as are 


shown 


the Ple Ww 
were p< 
from the 


standir 


in the picture. 
& Motter factory and the goods 
acked and shipped within thirty days 
receipt of the order. Notwith 


ig this fact, there was no delay what 


ever in handling the other business of the 


factory, no complaints were offered by cus 
tomers and all goods were gotten out 

time as usual. The factory’s business for 
the month was largely increased over that 


of the 


the factory 
and productive 


corresponding month last year, but 


been so increased in size 


power that the 


has 


increase in 


its business has created no confusion or 
delay whatever. This speaks volumes for 
the efficiency of the Plew & Motter plant 


and or 


ganization 


BOURSE CHOOSES A MANAGER. 


The Business Bourse, 261 Broadway 
New York, announces the appointment 
Henry D. Dumont as business manager 
Mr. Dumont has been for several years 
business manager of the Merchants’ Ass: 
ciation of New York. He has also had cor 
siderable manufacturing and general busi 
ness experience. A number of new depart 

nts for business information w now 


it the Bours: 














The Feature of 
Accuracy 


is the most essential point 
in a postal scale 





National - - 4]bs Mail and Exp. 16 Ibs 


Union - - - 24 lbs Commercial - 12 Ibs 

Columbian - 2 lbs U. - - + 4Ibs 

Star - - - - llb Victor -.- - 1} Ibs 
Crescent - - Illb 





The Pelouze 
Postal Scales 








232-242 E. Ohio Street, 


embody all the requirements of modern 


business houses. 


Among their features are the following: 
Reliability 
Accuracy 

and Efficiency 

Insufficient postage sometimes loses 

customers. Excess postage is a direct 
loss to you. These scales give not only 
the exact weight, but the cost of postage 
in cents. They eliminate postage errors 
and waste. The Pelouze Scale is a wise 
investment. 

Sold by leading dealers everywhere. 

Every scale warranted. 

Send for Catalog “ P.” 


PELOUZE MANUFACTURING a 0. | 














/ 








LOOK LOOK 





CARD CABINETS 


omce 


neet the require ments of a large or smail 
Made of solid oak—golden or weathered 


h. Equipped with follow rod. 
ne drawer......$0.85 Four drewer..0R 02 
l drawer . 1.20] Six drawer..... 2.88 
5 cards. To dealers in lots of six or more, 
BROOME MFG, COMPANY PERU, INDIANA 
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Over 100,000 FRONEO Pencil Sharpeners 
were sold last year throughout 


the World 


THIS YEAR™THE NEW 


Developed — Improved — Perfected 











PENCIL SHARPENER 


New selling methods 
Discounts worth while 








Manufactured by 


FRONES COMPANY 


NEW YORK 


Ask our representative at the Stationers’ Convention 
to let you see it. 




















BALER SAVES ITS OWN COST. 

Economy is a watchword of the age, and 
with the fast decreasing supplies of paper 
constituting a national problem demanding 
solution, any device to save waste invites 
careful study. Such is the Handy Press 
manufactured by the Handy Press Com 
pany, 435-441 Ionia avenue, S. W., Grand 
Rapids, Mich., a folder description of 
which will be sent on request to any one 
who may be interested 

Experience has proved that the most 
permanently satisfactory method of hand 
ling waste paper is by using a baling press 


t 
1 


Not only does this device reduce the fire 
risk to a minimum but it also saves room 
and keeps an office free from accumula 
tions. The Handy Press baler claims 
permanence from its All-Steel construc 
tion. It is reinforced with great strength 


and has the added convenience of a ree 





THE HANDY PRESS. 


pening at a convenient height for filing 
Operation is ease itself. The pressure 
mechanism is very powerful and operates 
with a lever device, a slight effort thus pro 
ducing enormous power of compressio1 
Endurance is secured by the efficient 
rangement of parts; so carefully is the ma 
chine put together that there is literally 
nothing about the press to break or get out 
of order. It produces a very compact bale 
and works with speed as well as economy 
In operating, the material is forced 
from the bottom. This adds to the ease 
of handling, as the operator need not kneel 
in order to place the wires around the 
bale. 

The balers made by this company are 
of extra heavy steel plates, reinforced with 
angle irons. There are a number of special 


TY 


adaptations to particular uses, for the 
pany’s experience with customers has itself 
given great opportunity for fitting the 
baler to a great variety of requirements 
Some of the largest houses in the country 
—among others, Swift & Company, C 
Packing Company, Armour & Company 
and the Western Newspaper Uni 


hx 


users of it products 

















All kinds of waste may be baled with the 
Handy Press canvas cuttings, 
cloth cuttings, glove cuttings, scrap rubber, 


leather, to 


Paper, rags, 


scrap metal, scrap tin, 


and 


scrap 
are especially 
disposal. New 


: ] o 
stems exceisior 


bacco 


fitted for this method of 


uses are being found for the device every 
year 
Where 
products business in a manner 
which successfully turns a natural liability 
into an The saved to in- 
dividual users by its installation, the manu 
for the 


er used, it handles one of the by 
of modern 


asset amounts 


facturers declare, would cost 


of the machine many times over. 


pay 





LOVING CUP PRESENTED NOT LONG AGO 
TO Cc. E. SHEPPARD BY EMPLOYES OF 
THE C. E. SHEPPARD CO., NEW YORK. 


CHANGES IN CASH REGISTERS. 

The National Cash Company 
has made the following improvements in 
the Class 500 and Class 1,000 registers: 

The 598 Office Register is now built so 
that the drawer does not open and the bell 
does not ring when the “Total” lever posi- 
tion When so ordered, the same 
provision will be made for “Bank Depos- 


Register 


is used 


its,” “Checks Drawn,” “Goods Purchased” 
and “Bills Paid.” 

Class 500 slip-printing registers having 
“Total” reel counter or “Total” key are 


being built so that the consecutive number 
is not altered when this counter or key is 
used. Registers are so arranged that the 
“Total” position or key does not print on 
the slip, whether the check knob is on or 
off, the consecutive number being pre- 
served. The same construction will be ap- 
plied to the “No Sale” lever position. 

Only one 5c key will be furnished with 
Class 1,000 registers. 


‘ 
“A man may have the most dazzling tal- 
but 
he will 
Reynolds used to say that a painter should 


are scattered upon objects, 
Sir Joshua 


ents, if they 


accomplish nothing. 


sew up his mouth, that is, he must not 
shine as a talker, if he would shine in his 
art.” 


William Mathews 
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MOON No. 453} 
Quartered Oak and Genuine Mahogany 
Catalog No. 29 Shows 
Complete 1912 Line 








MOON DESKS 
FOR DEALERS 





MOON DESK CO. 


MUSKEGON, MICHIGAN 




















Terrell’s Steel Wardrobes 


A sanitary office necessity at a popular price. 
It is imperative that garments be kept in a 
neat, clean place, safe from intruders, disease 
germs and mice. 

The Terrell Steel Wardrobe is designed espe- 
cially for office use and will harmonize with 
the most elegant appointments. 


It is made of heavy patent leveled furniture 
steel, and fitted with a combination lock (or 
key-lock if desired). It has a hat shelf, four 
two-prong enameled steel hooks, and a rod for 
clothes hangers. Finished in baked enamel, 
olive green, maroon or black. 

FIRE-PROOF — It saves its cost in reduced 
insurance rates. 


Compact, durable, low in cost and high in 


efficiency. 
DEALERS 


The special interlocking slip joints make it easy 
to erect these wardrobes when shipped K. D. 
Ventilation in door omitted when desired. 
With or without casters. 

Can be sold easily to factories, schools, armo- 
ries, lodges, clubs, and all other places where 
lockers are needed, as well as offices. 


Write at once for catalogue, prices and terms. 


TERRELL’S EQUIPMENT CO., 


Hilton Street, 
Grand Rapids, Mich. 
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You're 
Seeking 
Ideas 


OU’'RE 
here in 
Omaha this year 
to get new ideas 
for your busi- 
ness. You'll get 
some in the 
| formal sessions; 
but you'll get 
more from your 
friendly chats 
with other men 
in your line. 








Ask any stationer 
you meet what he 


thinks of the “Y 
and E” line of 
Filing Systems and 
Business Edquip- 
ment. 








Rochester, N. Y. 


Largest Makers in the World 
of First Quality Filing Systems 
and Business Equipment. 




















| 


PASSED AWAY DURING MONTH 





Hugh J. Chisholm. 

One of the great builders of the modern 
paper industry has passed in the death 
Hugh J. Chisholm, former president of th 
[International Paper Company and Pres: 


dent of the Oxford Paper Company, July 8, 


at his home in New York City. Beginning 
business life like Edison, as a newsboy o: 
trains, when 13, in his native village 
Niagara, N. Y., his first savings of $50 pur 
chased a course in a Toronto business 
school. In 1861 he formed a partnership 
with his brother, securing control of the 
newspaper distribution along thé Grand 
Trunk system. Ina few years the firm em 
ployed 250-men and did business along 
5,000-mile steamship and railroad route 
Chisholm Brothers originated the transpo: 
tation publishing business, including the 
modern American travel map and _ tourist 
guide. 

The day after Lincoln was shot Mr 
Chisholm went to Portland, Me., and soon 
after bought a little wood pulp plant at 
Livermore Falls. In the early ‘80s he pur 


chased the Rumford Falls and Buckfield 


railroad, organized the Rumford Falls Pow 
er Company to exploit the unused water 
power of the Androscoggin River and 
came interested also in the Otis Falls Pulp 
Company. As profits increased he founded 
the Mechanics’ Institute of Rumford, at the 
foot of the beautiful White Mountain 
range. In a few years he had transformed 
a fastness of untamed nature into a thri\ 
ing industrial center and a group of homes 

Mr. Chisholm always took a keen and a 
sympathetic interest in the lives of his 
employes, their leisure, their recreations 
and the things in their environment which 
might make for better manhood as well as 
superior workmanship. As the years passed 
the Mechanics’ Institute became a social 
center of vast and beneficent influenc: 
upon the great problems of employment 
which he had set himself to ameliorate and 
clarify True recreation, Mr. Chisholm 
maintained, should include pleasure and an 
opportunity for mental development, and 
the soundness of his theories was proved 
by the increasing efficiency of his men and 
their unswerving loyalty to him and to his 
ideals of toil and accomplishment 

Born at Niagara-on-the-Lake, Canada, vi 
Scottish parentage, in 1847, Mr. Chisholm 
was married in i872 to Miss Henrietta Ma 
son, who survives him. He leaves also a 
son, Hugh, Jr., a member of the Yale class 
1908. In a career which spanned the 


o! 


greatest achievements of American indus 
trial genius, he contributed largely and 
brilliantly to the development of the gr¢ 
paper business, to which he devoted the 
best years of his life 

Funeral services were held at the New 
York home July 9, interment being at Evert 


green Cemetery, 


Louis E. C 

Louis E. Carlton, pre 
wood Brothers & Wake 
niture dealers, of Chicag 
on Elm street July 4 0 
arteries Funeral servi 


arlton. 
sident of the 


field Company, 


o, died at his h 


f hardening of 


ces were held 


cy 
the 
the 


following Sunday and burial was in Crysta 


Lake cemetery Mr. Cs 


Ashburnham, Mass., i 


irlton was born in 


n 1862, and 


ad 


worked his way to leadership in the furni 


ture industry from a p¢ 


sition in the 


department of Heywood Brothers & | 


pany in Gardner, Mass. 


He be came pI! 


dent of the present company in 1904, up 


the death of Henry Heywood, his pt 


cessor He was interest 
orporations and was at 


many traternal 


widow,. daughter and son survive 


ed largely in 


1 active membe 


ind social organizations 


him 


Clayton J. Whipple. 


Clayton J. Whipple, t 


he well- know: 


- 
I 


icient manager of the New York office 


the American Multigray 


passed away Monday, July 15, at Yonker 


nN. ¥ Mr. Whipple h 


yh ~Sales Comp 


ad been ailing 














CLAYTON J. WHIPPLE. 


several weeks ut had 4 
ing at his desk The d 
July 6 added to the 


weakened condition he 


versisted in remall 


eath of a daught 


strain, and in 


fell a prey 


let fever, the same disease which cost 


life. Every member of 
} 


tigraph organization he 


most keenly In the e1 
management Mr. Why 


wonderful record, crowning ably his 
experience with the National Cash R 
ter Company and the Burroughs Ad 
Machine Company. A widow and tw 
sons survive him 


the American 
; 


re reels the 


ght mont! 


yple had made 
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CHICAGO’S BEST FOOT FORWARD. 


Chicago is 75 years old this year. She 

may not look it, but she is going to admit it 

without disclaimer as one feature of the 
= 


big “Made in Chicago Show” which will 








oust all the political conventions from Oct 
5 to 13 from her own Coliseum. One hun 


Save time and 























dred and fifty thousand visitors are pre 
dicted in the nobby little two-color folder | money by using our 
with which the backers of this exhibit are ° 
ee ee eee eee Reliable Sealer and 
giving publicity to their plans. 
Floor space will cost $2 per square foot, Gummed Tape to 
and the advertising man hgures that $300 seal your packages. 
worth will cost the exhibitor only $2 per 
thousand people who see it—a fifth of a ° 
cent apiece, to be exact—on the 150,000 at- Printed gummed 
tendance basis. In view of Chicago's past tapes increase your 
records in the matter of exhibition, that sales twine does not 
. . 
qagoes Ta) Sé { eTfa “ 
loes not em exaggerated 
One end of the Coliseum will contain a Cheaper, safer and 
replica of Chicago as it was in 1837—one neater than any other 
end is ample for this. Right beside it will 
rise the future Chicago—that of 1937—the | known method. 
9 
‘Chicago Beautiful” that is every year be- | 
coming a little nearer the reality. In the 
mile wile a reeodueuon of oF || RELIABLE GUMMED TAPE CO. Inc., 8850 Cypress ave. RY 
‘ e e *? ° - 
Dearborn [nstructive features of admin- ° *9 
istrative, educational, sanitary and commer- Largest Manufacturers of Sealing Machines and Printed Gummed Tapes in the U. S. 
cial progress will be depicted, together with 
the best work of the public school, library, STERLING ERASERS—OVER SO% SAVED 
health, police and fire departments, or the See een Saver Saas eotiene 2 
sola ‘ ° c as 
record of its accomplishment. [The Up- becomes worn. Best for ink or typewriter. 
bicy 99 ae tye ; ice 1 Always sharp and alwaysclean. Will not 
litt, once derided and now revered, will | qoumnn So Seem, Cen Somes ose 
| 1 : =a : ; ST Swe finder on note- Or manuscript and 
have its place, and civic pride will be kept has other desirable features. Agents 
on the jump to keep pace with its own rea- wanted everywhere. Write for circular 





and prices. Sample 25c. 
TURNER BROS., 
1022 Arch St., Philadelphia, Pa. 








MERIT SELLS THIS ARTICLE 


sols tor existence 





It will bring back vividly to the minds of 






































old timers the Lake Front Exposition 
building and Battery “D” of fifteen years R. R. I I KE I | IE THE eft 
ago. The spirit will be the same, but Chi . ; Lock for 
ecient ee eer Pratt Ties of this form were REG. US. PAL OF Trade 
ia aggre 250 or ee eee ==) Specially devised for bundling 2 en 
nence everywhere. For one thing, more OF up railroad tickets, but they Tak Tp ro oe Mark 
books have been printed in Chicago in re- 1 \\' are also used in many other ORDER BINDER BILL A CHARGE BiktDER 
; | ' ICES ons mesvee on th 
ae a RE HE Sage lines of business PHOTOGRAPHS inak e 
cent years than in any other American city jRRTicket Ne. 3 i MAPS, CATALOG COVERS 
That will be mentioned. you may be sure |250 for sig? Made in Five Different Colors TAR SPOMDERCE Sree aers Label 
a eee ee ee ee eee Postpaid.) — This system of tyi k rosetta Seren ai tines 
‘ 1 | . 17 — S$ systen ackages ve 
if only to refute those hoary jeers that still eoolies Sonalie. well ‘for’ jm mem mg purucs We manufacture 
float westward from Broadway about banks, shoe shops and other factories where quan- Loose Leaf Ac- 
; sae ea : ois tities of small pieces must be kept together while counting Forms 
“stockyards culture The book and job panens Gam ene Gope. to seniees, sae mee Sane 2952 Binders, Files 
- "101 » He . $20 marks of identification, such as date, order num- . ks. 
printing business for 1911 amounted to $35,- ber, initials. Such data may be pencilled on the Sheffield Ledgers, and Price Books 
000,000, and furniture alone to $45,000,000. | Tie. Write for free sample. Ave. va The Tengwall Company 
Painting and pageantry will help the vis- Pratt F. Mfg. Co., 111 Point St., Providence, R.I. cwicaco of Illinois 
; 20 Thames St., NEW YORK 








itors to follow the development of the city 
from the dim days of Joliet and Father 


CLINGS FIRMLY TO ANY SIZE FOREARM 
Live dealers sell more EVERFIT than any other make. 


Marquette to the ultimate minute before 














the opening of the show \nd among the here is big profit in the line. Samples and prices on request, 
‘ 1 ‘ Retail pr Artificial Leather, black or white, 25 cents per pair. 
principal commercial features it is expected Retail price Enameled Muslin, dull or bright, 15 cents per pair. 
that an elaborate display of office equi 
oe eee raat ROYAL NOVELTY COMPANY, MAKERS 
ment will be included. 1349 N. OAKLEY AVE., CHICAGO, U. S. A. 
The old world’s fair of ’93 set a good 
habit It ought to become an annual one 


Here’s hoping! | OFFICE DEVICES, ANCHOR 12°35 MFG. CO 
I. C. INSTALLS “OFFICE CARS.” FURNITURE and SAFES conaaanenal ete 


inois Central. Railroad will paint the | [ROCK BOTTOM PRICES] | BINDERS, HOLDERS or 














words “Office Car” above the door of its Rebuilders of typewriters, adding machine 
a - , . . J : time LOcKS, dictapnones, lup 1 ing macnines, METAL PARTS only 
oaches for the use of traveling business New ind sé¢ ond hand ffice furniture and safes 
men The change is nnounced as the We enjoy facilities which enable us to mak Sectional and Solid Post, Center and End Lock; 
é sh Mpeg a 8 ee ae eee ee eee Ledger Transfers, with Metal Hinges; 
initiation of a more democratic policy, Write for price list today ee ee . 
} nae - ° , : = - i , ’ ’ 
the idea being that now shippers, mer- it will cave you money Aluminum and Canvas Bound Holders. 
chants or any one having business wi 1 ; ; 
’ See: 7 — “9 Chicago Safe & Merchandise Co. All our Devices are interchangeable with goods 
th -ompany may feel free to e > | , . 
e compa y r enter the 30-32 W. Lake St., Chicago of Other Manufacturers 














“ofhice car’ at anv time | 
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it to the dealer. 


This Baty ak 
— customer. 


SUPERFINE QUALITY. 


Biwe Boxes, containing } ream of Note Paper each, 


ial 
end in separate Bows } thousand Envelopes corresponding. 


are supplied in Bordered Goods and other spe- 
BATON, CRANE & PIKE CO., Pittsfield, Mass., 

Ave., New York, whose boxes bear the word 
containing our ° 


Our Papers 
cia \tes 
aand 1B 
CRANES” 





CRANE’S LADIES’ STATIONERY 


Sold by All Stationers and Booksellers 


These goods are suited to the tastes of the most select trade. 
Their merits are known the world over, and they yield a prof- 
Once tried, the purchaser becomes a regular 


Presented in the Following Styles and Qualities: 


EXTRA SUPERFINE QUALITY 


In Lavender Colored Boxes, containing 4 ream of Extra 
Pine Paper each; in like Boxes are Envelopes to match. 


ALL THIS STATIONERY CAN BE RELIED ON AS REPRESENTED. MANUFACTURED BY 


L. & W.M. CRANE, Datton, Mass. 





Your Statione 
BANK. SCH 2 HOM: 
using WASHBURNE’S PATENT 
PAPER F ASTENERS 


75,000,000 


SUPERIORI TY. 


in the OFFICE, 
E by 


BRIGHTEN UP 


yeaa te —— No Slipping, NEVER 

Alll stationers. Send 10 box of 50, assorted. 
Mlustrated booklet free. i level iscount to the trade. 
The O. K. Mfg. Co., Syracuse, N. Y., U.S. A. Weis 





BE UP TO DATE 


Keep posted regarding all new office devices and 
equipment. Subscribe for 


OFFICE APPLIANCES 


$1.50 a year; foreign $2.00. Trial subscription in the 
United States, 4 months, §Qcents. Subscription agents 
write for our liberal commission offer. 


THE OFFICE APPLIANCE CO. 


417 S. Dearborn Street. - CHICAGO 

















Courteous Treatment 
Everything Right 


$1.00 Op dota hed 
a 


$1.50 up—private bath 


Excellent Restaurant Correct Service 
Moderate Prices 


HOTEL HERKIMER 
GRAND RAPIDS, MICH. 


Maximam Comfort at Minimum Cost 








Do You Sell Typewriter Supplies? 
IF SO, HAVE YOU 


RUBBER 


DUST-PROOF 


COVERS 


Special prices and discounts. We make covers for 
all machines. Cover fabric sample and 
catalogue on request. 


TYPEWRITER SPECIALTY CO., 
152 Chambers St., NEW YORK 


Inc. 











The 


Just the 





No. 8. PRICE $1.60 





*“SENGBUSCH”’ Self-Closing 
*“LOCKWELL” 


Locks firmly to the desk and cannot be removed 
without the aid of a key. 


thing for Public Desks in BANKS, 


POST OFFICES, STATE CAPITOLS, 
COUNTY AND CITY OFFICES, HOTELS, 
SCHOOLS, 


Etc. 


The principle and construction of the **LOCK WELL” is identical with 
that of all other numbers manufactured by us, so well known to the public. 


The feature brought out here is the LOCKING DEVICE. 


Write for Catalogue of Ou: Complete Line 


SENGBUSCH SELF-CLOSING INKSTAND CO.,320 Stroh Bldg., Milwaukee, Wis. 
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ENGRAVERS AT PHILADELPHIA. 

Philadelphia extended a hospitable wel- 
come this month to the Second Annual 
Convention of the National Association of 
Steel and Copper Plate Engravers, 
met from July 16 to 19 in that city as the 


which 


guest of the local Engravers’ Club. Both 
in its business sessions and in the pleas- 
ures of entertainment which were bounti- 
fully provided, this year’s gathering was 
a notable success. 

The first day was given over to the as 
sembling of delegates, and on Wednesday, 
July 17, the first business session of the 
convention was called to order at 10 a. m 
at the Hotel Walton. The President’s ad 
dress, recounting the year’s work, was fol- 
lowed by reports from the Secretary, 


and Executive Committee and by 
nominating 


and 


Treasurer 
the 
The 
noon was 
to Willow 
The next 
to discussion 
recommendation 
tees, concluding with 
officers, and at 7 p. m. 
at the Hotel Walton. 
gram presented, 
sical and comedy 
of the feast amply 


of a committee 
session then adjourned the after- 
given over to a trolley excursion 
Grove Park, including dinner. 
was practically given over 
the of the price 
and trade custom commit- 
the election of 
the annual banquet 
An enjoyable pro- 
including both 
numbers, and the 
upheld the best tradi- 
tions of hospitality of the Association. The 
concluding day of the July 19, had 
as its feature a special trip to Atlantic City 
which brought the gathering to a close 
this convention are the 


selection 


day 


ot reports 


new 


was mu- 


menu 


session, 


ar- 


A feature of 
tistically engraved programs, of which a 
copy has been received by “Office Ap 


pliances.” On the cover is a vivid likeness 


of Independence Hall, Philadelphia, and 
the printing and general appearance are 
very attractive 

In compiling this program the commit 
tee in charge substituted debates and gei 
eral discussion of trade themes for a set 


list of papers. The enthusiasm with which 
these debates were participated in by prac 
of the 100 delegates jus 
innovation. Another new step 
initial address of 


tically every one 
tified the 
was recommended in the 
President Peter T. Hoehn—the employ 
ment of a paid secretary to edit the En 
gravers’ and maintain an employ 
ment and bureau. The 
vention adopted the idea, as well as Pres! 
dent Hoehn’s suggestion that $500 be 

propriated for the president’s traveling e 
building up new local organiza 


Bulletin 
information 


con 


ap 
xX 
penses in 
tions 


Among special addresses during debate 
mentioned 


which aroused interest may be 

those of Robert T. Denham on “The Ad 
vantages of a Cost System,” and Theodore 
Isert of Louisville, editor of the Engravy 
ers’ Bulletin, on “The Selling Price.” The 
latter speaker urged the fixing of a mini 


mum selling price. He based his argument 
on the fact that engraving is a luxury rath 
and it is therefore fait 
upon charges 
committee 


later 


er than a necessity, 
for the producers to agree 
The prices submitted by 
which had this matter in charge 


the 
were 
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recommended for individual acceptance 
the members of the Association. Approval 


was also given the report fixing the cus- | | More Instant Popularity 


toms of the trade, with adaptations to 

















every part of the field covered. —_ ; y 99 re . : . 
President Peter T. Hoehn was re-elected | || Has been achieved by our Style ‘‘O’’ Automatic Binder than by any other 
and the following also were chosen: R. E. | || loose leaf device ever brought out anywhere by anybody. Send for sample and 
Noble, New York City, Vice-President; you'll see why. 
Theodore A. Isert, Secretary; James J. Mol- | || ’ And tenacity service comprises the INTELLIGENT MANU- 
loy, Treasurer. New York City was se- | || FACTURE and the HONEST MARKETING of what you 
lected for the next convention, the date to must admit is the best general line of binders ever produced. 
be determined by the executive committee J é 
We mention today STEEL BACK 
q LEDGER with inexpensive “taper 
ROCKETT PLACED BIG DESK cone” safety lock. 





GRIFFIN QUALITY endlock 
binder with inexpensive safety lock 
where desired. 


Fred D. Rockett, manager stationery de- 
partment of Hargreaves Printing Com- 
pany, Dallas, Texas, in July visited the 





Grand Rapids and Chicago markets. Fred 


reports business conditions as_ excellent AND WHEN WE SAY 

with his company and in his section of ° ° 

the country. He is especially interested in We Sell Only To Bookbinders and Stationers 
the development of the furniture trade as We have outlined a policy of absolute protection as inflexible, from our stand- 
a department of the commercial stationer’s point as it is pleasing to the dealer. 


business On this trip he placed the larg- NEW CATALOG READY SEPTEMBER FIRST 


est onder: for deeks ever given bx me com | || Tie TENACITY Oe Oe oe CINCINNATI, OHIO 


pany 





LANCASTER IN RAIL WRECK. 


B. H. Lancaster, of the Chicago Binder | A BIG OPPORTUNITY We Help Dealers Sell 
and File Company, Chicago, when return- FOR ACCOUNTANTS Milwaukee Office Chairs 








ing from an Eastern trip in July, had a | The Comptograph Adding-Computing-Listing Ma- ; A ae : a 
r er n bad railwa wreck chine made its commercial appearance twenty-one Our widespread advertising in leading 
rery narrow escape a bz yay wreck oneae Tad? . . 
very narrow escape in a ba y wrees | Years AGO. aoe oa National Magazines is a help to dealers 
- or oe : o-day it represents absolute perfectior j . . : 
near Kalamazoo. He was in his berth in Consanamedll’ of tee tak aaa tenant tak Se who handle Milwaukee Fine Chairs— \ 
a fast train composed of five Pullmans, upon the highest scientific mechanical principle, the famed for forty years for integrity of 
- Comptograph will sell itself to the man of intelligence . ; al iV 
an ordinary coach, a buffet, a baggage and who vill Investionte and make comparisons. ’ ; py Write far colshan maak 
‘ P - hin _ sraile shi vai. We want clean-cut men of brains and energy. pos- = IOs . . ; 
- mail car, w hich was derailed while travel sessing a knowledge of accounting and modern busi- A today oe & >. & > & Cala oi 
ing at sixty miles or more an hour, at 4:30 ness systems, to represent us in certain big exclusive 
. . territories. m 
a. m F« yrtunately, no one was killed, but To the man who can finance his own selling we offer Milwaunee Chair Co pany 
tat om e adm . . ~aeter’a | a money-making opportunity. General Sales nce: 910 South ichigan Avenue, 
several persons were injured. Lancaster's Write for full particulars—iell us about your experi- P micas ~~ ‘5 Mil ke : 
Sux rood luck was with him, however, ence, age, and your acquaintance. Factory: 30th an enter Sts.. Milwaukee, Wis. 
usual good C , Eastern Sales Office: 425-433 West 28th Street, New 


COMPTOGRAPH COMPANY, Dept. L.C.R., Chicago York city, 











and he escaped with nothing more than a | 
bad shaking up. Once before he had a | 












thrilling experience on the occasion of the 
fire which wiped out his concern’s plant a 
number of years ago. 

Ben says that although this sort of thing 
is interesting, he hopes that he will never 


‘We Manufacture a 


again have to meet with this sort of ad- 


venture 


NEW NOTE AND DRAFT LINE. 


The Continental Bond line of notes, 


Complete Line 
of Office Desks 


of every description and of various designs for special work. 


drafts and receipts announced by the Black r 
Lithographic Company in the advertising (Patent Applied For) 
pages of this number of Office Appliances 
promises something very attractive to com 


OE MANS. Ft ae ee We make a specialty of Typewriter Attachments for any desk now in 

line—something that is high class im every | use. Any business man having a good desk of his own who wishes 

way, yet comparatively inexpensive, afford to make it a typewriter desk can do so with the aid of a MARYS- 

ee See eS ee ee VILLE CABINET ATTACHMENT, number one. 

— Continental Bond line makes it pos DEALERS: You are invited to writetfor catalogue of our complete line of office 
; j desks and special information regarding'the above mentioned Typewriter attach- 

sible for customers to use a high grade ot ment. This line is a money-maker, through and through, and we can make you a 


/ 


notes, drafts and receipts without extrava- | very interesting proposition. Write at once for full particulars. 


gant outlay. Walter Furlong says the line 
is the oe ie friend.” MARYSVILLE CABINET COMPANY 
Marysville, Ohio, U. S. A. 


It is stated that the Vetter Desk Com Export Office, 17 Battery Place, New York 
pany of Rochester, N. Y., was placed in | 
the hands of a receiver some weeks ago. ~~ 
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What Makes an Article Popular? 


Efficiency and price to consumer Style A Retails at $1.50 
Liberal discounts and delivery 
to the dealer. 








These are the four reasons why the 


Goodline Telephone Holder 


has proven a rapid seller 


DEALERS have shown their appreciation by placing orders and re-orders. 
We have shown ours by liberal discounts and prompt deliveries. 


Style A holder was designed for use on either flat or roll top desks, and has a 24-inch extension, allow ng the 
phone to swing in any direction. With the Goodline Holder the phone is held securely, making accidents 
impossible, yet it may be instantly removed and replaced with the use of but one hand. 

DIFFERENT STYLE MOUNTS 


Equal to any—Better than many. 


Goodline Shelf, style S, can be fastened anywhere—adjusts 
in any position 

Both are strongly made of cold rolled steel, with the best of 
finishes—to last a lifetime. 


The Goodline Manufacturing Co. 


Box G, Kent, Ohio 





QQ herent 


Plain Oak. Golden Finish. Height 30 inches. 
Depth 32 inches. 5-ply built up writing bed. 
No. 339, Length 42 inches....... Price $13.50 


A desk value of which every dealer should take 
notice. Write for catalog and full particulars. 


HENDERSON DESK CO., Henderson, Ky. 


Export Office, 17 Battery Place, New York 














THE LURE OF THE LAND. 


Raymond P. Kelley, school manag 


the Remingtor Typewriter | 
closed his work at the convention 
Commercial Teachers’ Federation S 
kane last month, and resigned from 
sition with the Remington, his resign 
taking effect August 1. Mr. Kelley 
yielded to the lure of the land, having 
chased a fruit ranch about fifteet 
from Spokane in the valley of the Sp 
river, where he has already caused an 
ple orchard to be started 

It will be some little time before the 
‘-hard reaches the stage where it will 
quire all of Mr. Kelley’s time, and 


the interval Mr. Kelley has associated | 


self with the Blair Business College 


Spokane—one of the best commer 
schools in the United States The BI 
Business College has made a fine ri 


and its conduct expresses ideals in 

mercial school work with which Mr. Kelley 
is in hearty accord. He will have charg: 
of the shorthand and typewriting de 























RAYMOND P. KELLEY, 


ments directly, and as assistant prin 


will supervise the general conduct 


school. 

While we are sure that Kelley ap 
will one day become both famous | 
profitable, we cannot escape the belief th 


Mr. Kelley’s real work will lie with 
commercial school He is instinctively 
commercial school man Previous t 


work with the Remington Typewriter 


pany he was for a number of years a | 
ing figure in the management of the Gr 
School at Chicago, and has _ constant 
worked for the application of higher 
broader principles in this field. He bel 

that commercial courses should be exten: 
ed and that the curriculum should 
irranged as to give the student, not 
smattering of shorthand and bookkeey 

but an education which will fit hin 


real work in the world and the normal « 


joyment and appreciation of the pt 
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FULTON 


rubber stamp goods—The 
highest standard of manufac- 
ture—Largest variety—Low- 
est prices, quality considered. 


SOLD BY THE LEADING DEALERS 
ALL OVER THE WORLD 











FULTON Price and Sign Markers. 
New catalog showing complete line 


now being distributed. Copy upon 


request. 
FULTON——Business and Office Out- 
fits. 


sets made. 


Handsomest solid rubber type 
Put up in polished wood 
boxes with pads and holders ready 


for use. 


FULTON——Rubber Type. All sizes 
and styles. We can duplicate any 


rubber type set made. 


FULTON——Stamp Pads. We sell di- 


rect to the trade. All discounts are 


yours. 
FULTON——Non-Blurring Wood 
Pads. Best stamp pads made. 


FULTON——Band Daters and Num- 


berers. In all sizes. 
ULTON——Indelible Inks. Abso- 
lutely guaranteed. 

















| 


FULTON RUBBER TYPE CO. 


128-142 FULTON ST., 
ELIZABETH, N. J. 
Established"1890 


SPECIALTIES 


The most complete line of | 
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} la# hrit 1 
which life rings He 


day 1s yming when the stud 


as much pride in the honors nferre 

the commercial school from which he gr: 
uates, as the student today feels in the « 
lege or university to which he looks 
his alma mater He would raise the dig 
nity and influence of the commercial sch: 
to a place where it will be looked up to 
everyone as an institution whose cours 
turn out men and women of well-rounded 
minds, prepared, so far as English courses 


their position witn 


take 
anywhere 


are concerned, to 


the best minds 


Such are Mr. Kelley’s ideals He is a 


young man and we believe that his influ 


17 


ence in the work of business colleges wi 
count for much that will prove to be worth 
while. ~—- 
RAPID OPERATOR OF ROYAL. 
Miss Julia E. Nig 


of the 


htingale is said to 


» speediest operators in the South. 


one 





MISS JULIA E. NIGHTINGALE. | 


She is in charge of the employment depart 
ment of the Atlanta office of the Royal | 
Typewriter Company \ picture of Miss | 
Nightingale appears herewith 
| 


WOOD JOINS INTERNATIONAL. 
Wood 
carbon business of 
West 


associated himself 


Charles H. has discontinued the 


ribbon and Charles H 


od & 
Street, 


Company, 302 Randolph 


Chicago, and has 
arbon Paper Com- | 


New York 


o office at 22 Quinc 


with the International C 


pany, the well-known hous¢ 


whose Chicag y street, 1s 
gement of H. L. Bock 


ement Mr. Wood 


under the mana 


finger. By the new arrang 
becomes assistant to Manager Bockfinger 
in the Chicago field, which is central head 


quarters for western distribution of the 
company The onsolidation means much 
to the trade in carbon paper and has been 
hailed with satisfaction by the customers 
of both house S 

> er your ¢ 91eS, an 1es 









































An “Old” Fact 


Old stock that depreciates 
in value the longer it is kept 
on the shelves is a ‘‘bone-in- 
the-throat’”’ to any business. 


Buckskin 


Dain: Brands 
Carbons onal Ribbons 


never become ‘“‘old’’—they 
will not deteriorate, and 
what is more, they will not 
stay on the shelf very long— 
their high merits make them 
sell fast. 

















This is made possible by a 
special formula, the result 
of years of scientific research, 
used in the manufacture of 
Buckskin and Daisy Brands 
of Carbons and Ribbons. 


For that reason you can ab- 
solutely guarantee the copies 
of these products not to 
fade. 


WRITE FOR SAMPLES 


NEELY & PEACOCK 


Manufacturers of 


“The Line of Distinctive Quality” 
CHICAGO, U.S. A. 
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“IT MEANS AN EXTRA FIGURE IN 
YOUR ACCOUNT AT THE BANK” 


It was a well known merchant speaking—‘‘to install in your 
office the kind of furniture that reflects the prosperity of your 
business by its Quality, Convenience, and Comfort.” 


He was simply stating the univeisal experience of business men who have 
advertisement of superior efficiency in 


found a conciete 


NONNAST OFFICE TABLES 


‘*A NEW NAME FOR QUALITY” 


WRITE 





No. 312} BS 


Today for our our FREE BOOK OF OFFICE TABLES, 
and see all our splendid designs in oak and mahogany. Our 


sales-staft exists for your accommodation. 








— a 


The Supremacy of Quality 


NEIDICH PROCESS 
“CARBONS AND RIBBONS” 


is the stronghold of the Most Successful Dealers who 
insist upon and have conclusively found—the most 
GENUINE VALUE for their money in our line. 

With a true appreciation of the needs of the Dealer, 
we supply the finest qualities at the lowest prices they 
can be made for. 

Your confidence and goodwill are esteemed above 
your patronage, and this principle is manifested in 
values and efficient service. 

REFLECT—on the advantages we offer you. Let 
us quote you on Carbon Papers and Typewriter and 
Duplicating Ribbons. 


NEIDICH PROCESS CO., BURLINGTON, N.J. 


P. CASTELLI, Continental Agent, Casella Postale909, Milan, Italy 


a FO 
* 


LOUIS F. NONNAST SONS 
935-1025 N. Halsted Street 


CHICAGO, U.S. A. 





SL ee a le a et mt mF 
ee 


b 





) 





al 





=). 





> 






=). 
e535 





>. 





Sy 
-/- 





> 












USE 


Write—TO-DAY. 
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FURNITURE EXHIBITS PROSPER. 


Shows at Both Grand Rapids and Chicago 
Attract Many Buyers with Attractive 
and Varied Displays. 


The July Grand Rapids Furniture Ex- 
position was one of the best ever held at 
During the month there were 
Reports 


this season 
nearly 1,400 buyers in attendance. 
of actual orders booked indicate an aver 
age market, some manufacturers doing bet 
ter than ever before 

There was not a large number of ex 
hibitors of office furniture, most of the 
space in the six exhibition buildings being 
devoted to exhibits of household furniture. 
The principal displays of office furniture 
were by the following concerns: 
Conrey-Davis Company, Shelbyville, 
Indiana, showing their line of office tables 
and costumers 

Cutler Desk Buffalo, New 
York, showing their line of desks. 
Ledge Chair Company, 
Michigan, with a line of office 
their general 


Company, 
Grand Grand 
Ledge, 
chairs in connection with 
line 

W. H. Gunlocke Chair Company, Way- 
land, New York, exhibiting office chairs in 
connection with their general line 


Gunn Furniture Company, Grand Rapids, 


Michigan, exhibiting the Gunn line of office 
desks, sectional bookcases, etc. 
Humphrey-Widman Bookcase Company, 
Detroit, Michigan, 
tional bookcases 


showing a line of se 


Leopold Desk Company, Burlington 
lowa, showing their line of desks 

Luce-Redmond Chair Compauy, Ltd., Big 
Rapids, Michigan, showing some office 
chairs along with their general lin 
chairs. 


Table Company, Jamestown 


Maddox 
New York, directors’ and office tables 


The B. L. Marble Chair Company, Bed 
ford, Ohio, showing a line of fine office 
chairs in connection with their general line 


Moon Desk Company, Muskegon, Mich 
gan, showing their complete line of desks 

Rockford Bookcase Company, Rockford 
Illinois, bookcases 

St. Johns Table 
Michigan, showing their line of office and 


directors’ tables, as well as their general 


Company, Cadillac, 


line of tables 
Sikes Consolidated Chair Company, Buf 
falo, New York, 


showing a line of office 


chairs. 

Stow & Davis Furniture Company, Grand 
Rapids, Michigan, showing their complete 
line of office and directors’ tables and 
bankers’ suites 


Valley City Desk Company, Grand Rap 
ids, Michigan, showing their complete 
of office desk 

Wagemaker Company, Limited, Gran 
Rapids, Michigan, showing their co 
line of filing cabinets, desks, office 
robes, et 

The Macey | 
of Macey filing 


cases, etc., in their own 


ompany had their 
cabinets, sectional 


exhibit 
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adjacent to the regular exhibition buildings. 

The Adjustable Table Company ex- 
hibited at their factory warerooms their 
line of steel stands for adding machines, 
typewriters, The Michigan Desk 
Company and Sterling Desk Company also 
each exhibited at factory warerooms. The 
Marble & Shattuck Chair Company of 
Cleveland, Ohio, had an exhibit of their 
chairs with William A. Berkey 


etc. 


office 
Company 

The exhibits of office furniture were not 
sufficiently extensive to attract a large 
number of buyers in this special field 
Comment in this connection was made by 
the 
follows 


Grand Rapids Evening Press as 
“One line of furniture has not been far- 
well in this market, and this is office 
Only three outside lines are shown 
curtailed their 
and some of them 
drop out entirely. The for this is 
the change that has taken place in recent 
years in the desk trade. The desk, 
both roll top and flat, used to be regarded 
as a necessary part of the retail furniture 
stock, but this branch of the business has 
gradually been taken the 
that specialize in office furniture, furnish- 


ing 
desks. 
have space 


and even these 


another season may 


reason 


office 


over by stores 
ings and supplies, and the regular furniture 
stores are now practically out of it. The 
specialists carry everything needed in the 
office, from steel and rubber bands 
to the latest improved adding machine, and 
the desk naturally goes with the 
other things. The trade in office chairs in 
this market suffered and for the 
the manufacturers of- 
other 


pens 


othee 


also has 
but 


aii 
aiso 


Same reason, ot 


lairs manufacture chairs, 


fice ch 

rockers, diners, living room and fancy and 
they still find it profitable to show here.” 
some manufacturers 


chairs say that nine- 


On the other hand, 


of office desks and of 


tenths of their product is distributed 
through the general furniture stores. This 
is probably true in some instances, and 


particularly in the smaller cities and towns 
the general furniture dealers still have the 
bulk of the Nev 
ertheless, as Press 
the 
business is 
to the « 
office equipment dealer 
The 
the office 
grouped in 
hibitors 


office furniture business. 
the Evening 
trend of the furniture 
from the generai dealers 
and 


stated in 
article, office 
away 
mmercial stationer special 
that if 


could be 


suggestion has been made 


furniture exhibits 
and if 
more 


the ex- 
extensive 
market, 


dealers 


one building 


these lines do 
of the 


office 


ot 


advertising Grand Rapids 


probably more appliances 


would be attracted to the semi-annual ex 
hibits. 

It has also been suggested that possibly 
the best move in this connection, on the 
part of the office furniture manufacturers, 


) try to arrange with the Annual 
that 
rates 


would be ti 
Show to 


special 


Business obtain space in 
furniture display 


possible to exhibit 


show at 


which would make it 


in the Business Show profitably. 
While 


the office furniture exhibits were 


| 
| 
} 
| 
} 
| 
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Built To 
Uphold a 
Standard 


—not to meet 
aprice. Tell 
City Desks 
are made just 
a little better 
than seems 
necessary— 
with much 
care devoted 
to those many 
little details 


of construction which lend the finished product a 





TELL CITY 


DESK CO. 
| TELL CITY, 


TELL 


INDIANA 





plain oak—with solid 
top. Top drawers loc 


’ 
1 


Length—42 inches 
Depth—32 inches 
Height—31 inches 
Weight—140 lbs. 


Style 5 shown above is made of 
sanitary flat 
k lower ones. 


character that cannot be veneered on. 


CITY DESKS 


Tell City Desks come in many 
styles and sizes—giving the parti- 
cular man a wide range of choice. 
FREE Write us you are interested 

and we will send a copy of 


our illustrated catalog showing the 
many Tell City styles. No matter what 
you want we have it. 








MENT 


PLACE YOUR GRBERS Witt: 


MAKERS 


HALF TONES 
wand Curs 


HAS, 
“eT, 


ti: 


f 


MESLOALY LM Ej 
SUMPART 


pbs. Bi | 


AINC ETCHING! 
~ DESIGNS 


MECHANICAL RETOUCHINGS 


6TROH BLOC. 


MILWAUKE¢ 

















INDEX CARDS 
40c Per M up 


GUIDE CARDS 
$1.45 Per M up 


FOLDERS 
$2.25 Per M up 


MANIFOLD PAPER 
40c Per M up 


TYPEWRITER PAPERS 
50 Different Lines 


Lets get acquainted—WRITE 


A. S. Landsberg, 29 Beekman St. N.Y City 
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AS GOOD AS THE BEST— 
BETTER THAN THE REST 


TYPEWRITER 
RIBBONS 


AND 


CARBON 
PAPER 


Manufactured by 


The S. T. Smith Co. 


11 Barclay St., New York 





out 





) a RiBBons 
& canton paries | 





























SINGLE SPACE UNDERSCORER 


For Multigraph 


or Flexotype 








The only Single Space underscorer made for rotary machines. 
FULL SET $3.00 

Sent prepaid on receipt of price. 

Dealers 


O. K. ADDRESSING CO. 


and 





Office Appliance 


Agents will find this a live seller. 


BETZ BUILDING 
PHILADELPHIA, PA. 





— 


It meets every requirement for the temporary 
binding of student’s and stenographer’s note 
books, and various loose leaves. — strong, 
and neat. Made in four sizes. No. 1, 1} inches 
diameter, light weight; No. 1, Race weight, 1} 
inches; No. 2, 14 inches diameter, light weight; No. 2, ly’ 
inches diameter, heavy weight. Unjointed ring, 1% 
inches diameter. Write for particulars. 


Otto Kellner, Jr., 4028 State St., Chicago 


7HE NEW IMPROVED 
UNIVERSITY BOOK RING 


The Ring with the Deep Locking Joint— 
A Feature Unknown to Other Rings 





Fully Protected 
Patented Feb, 4, 1902 


















“ALL THAT THB NAME IMPLIES” 


THE FAULTLESS 
PEN AND PENCIL HOLDER 





Satisfactory 


Attractive 
1ent makes it easy to apply to 


Durable 
The lever moven 
the pocket without the use of both hands. It 
holds securely and does not pull or crush the 
pocket when inserting the pen or penc il. 
Put upin three-dozen lots, assorted sizes, on 
attractive card with an easel back 


L. D. VAN VALKENBURG 
MANUFACTURER 
Holyoke, Mass., U. S. A 








WHY 


Do Sears, 
Roebuck & 
Co. Use the 
Peerless 
Moistener ? 
The mailing 
list of this 
firm is one 
of the larg- 
est in the 





worl d - 
surely they are in a position to know which is best and 
most economt The Peerless was s« ‘lected | this 


irm after ooaial competitive tests. Se als 3, 500 per 
h ur. Can also be used for st a labels, id by 
bank cashiers in handling currency. ror a¢ enough 
for Montgomery- _W ard and Sears 2 we. with their 
five million lists, and thousands of others and cheap 
enough for the smallest concern. Send 75c and receive 
the ‘Toate Moistener. Aluminum and German Silver 
new) pattern, transportation charges prepaid. Ab- 
solute refund gvarantee if it fails to please. 


Peerless Moistener Co. 
822 Claremont Ave., Chicago, Ill., U.S. A. 











| 
| 
| 
| 
| 
i 
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not so numerous or large as in some other 
years, the regular Grand Rapids semi-an 
nual furniture exhibition is becoming i1 
creasingly popular with the general fur 
niture manufacturers and dealers. This is 
indicated by the erection of a seventh larg 
exhibition building, the Keeler Building, 
which will be put into commission for the 
next market, in January, 1913 


CHICAGO FURNITURE SHOW. 


The Chicago Furniture Exhibition con 
tinued through July with exceptional 
cess Judged not only by extent and 
variety of exhibits, but also by attendance 
and sales traceable directly or indirectly 
to its displays, this year’s assemblage 


goods easily ranks with last year’s record 


and outdistances the best preceding shows 


Especially noticeable was the large propor 


tion of out-of-town buyers. More than ever 
this year, the wide awake dealers in the 
smaller cities surrounding the Chicago 
market chose this display as the occasio1 
for many of their seasonable purchases. As 
usual, of course, there was a certain pet 
centage of sight-seers without serious in 


tention to purchase, but even with these, in 
many instances, the advertising effect 
such an exhibit is regarded as worth while 
by the management 


41 


Comment was general upon the excellent 


appearance of the ofhce furniture lines 
shown More attention was given this 
year than ever before to the style of dis 
play Both the unit plan and the group 
system were used, and the managers 


these displays expressed their great satis 
faction with the publicity thus obtained 

full list of the office goods exhibited was 
given in the last issue of “Office Appl: 
ances,” which appeared on the eve of the 
exhibition, and a check over the directories 
of displays issued by the management 
shows that these ranked prominently in 
importance and _ strategic position witl 
those of the purely household lines 

The success of this year’s exhibit already 
portends increased space for the next dis 
play, and plans to this end are already 
going forward among those whb$e n 
agement made the event so distinct a 
success 
HONOR ISAAC PITMAN’S BIRTH. 

Plans are going forward in England 


an international celebration of the cent 


nial of the birth of Sir Isaac Pitmaz 

4, 1913 \ public exhibition of the great 
shorthand pioneer’s books and rel 

well as an exhibit of the latest work don 
under his system, is contemplated. Sug 
vestions will welcomed by Secreta I 
ward A. Cops \voca, Selsdon Road, M2 
Croydon, Surrey, England 


Sir Thomas Crosby, mayor ot Lond 
himself an Isaac Pitman writer, an i 
large number influential men 
United Kingdon are interested in 
movement. In this country the mo 
inaugurated by the isaac Pitman Sh 
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hand Writers’ Association of America with 
the object of holding a celebration in New 
York is supported by many eminent men 
Among them are President Hadley, of 
Yale University; Governor Woodrow Wil 
son, Professor Brander Matthews, Hon 
George B. Cortelyou, Dr. Edward L. Ste 


vens, Associate City Superintendent of 


Schools, New York; Dr. Frank Rollins, As 
sociate State Commissioner of Education; 
Dr. A. H. MacKay, Superintendent of Edu- 
cation, Nova Scotia; Dr. William Wiener, 
Principal of Newark Commercial and Man 
ual Training High School; Dr. William H. 
Maxwell, City Superintendent of Schools, 
New York; Dr. C. M. Jordan, Superinten- 
dent of Schools, Minneapolis, Minn., and 
Dr. Edward L. Wertheim, Educational Di 
rector, West Side Y. M. C. A., New York 

Further particulars in regard to the cele 
bration can be obtained from Robert A 
Kells, Secretary, Isaac Pitman Shorthand 
Writers’ Association of America, 143 West 
125th street, New York 


COMMERCE SCHOOL STARTED. 

The newly realized value which modern 
education is placing on business training 1s 
reflected in the laying of the cornerstone, 
recently, of a special building at Urbana for 
the use of the courses in commerce of the 
University of Illinois. President Edmund 
J. James delivered the cornerstone address 
and among the prominent invited guests 
were Governor Deneen, Eugene N. Kim 
bark, president of the Chicago Association 
of Commerce; B. F. Harris, president 
of the State Bankers’ Association; W. 


C. Zimmerman, state architect; W. | 
Abbott, president of the board ol 
trustees of the university, and H. T 


Markham, president of the Illinois Central 
Railroad Company. At the exercises in the 
auditorium at 4 p. m. and at the site of the 
new structure at 5 p. m. addresses were 
given also by the governor, Mr. Kimbark, 
Mr. Harris and Mr. Zimmerman. 

The rite is the actualization of a long 
cherished ideal of President James, whos 
pioneer work for commercial education be 
gan twenty-nine years ago when he became 
professor of public finance and administra 
tion at the University of Pennsylvania 
From open skepticism he has‘helped to win 
both educators and business men to enthu 
siastic adherence, and a dozen institutions 
of the higher learning in America have fol 
lowed his leadership by establishing sim:- 
lar school , 

The Illinois Commerce School will train 
bankers, merchants, insurance men and rai!- 
way managers with the same thoroughness 
that it now educates the farmer, the engi 
e teacher. The new building 
10,000, and will be of Bedford 
stone and brick construction, designed in 
the Renaissance style of architecture. 


neer and th 
35) 


will cost 


Success is more than a series of petty) 
triumphs It’s the ability to rise above 
itself, sometimes The race, and not the 


laurel, makes the victor 
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GRAND RAPIDS 





MATCHED OFFICE SUITES 


IN OAK AND MAHOGANY 


yo office must look right, be conveniently arranged and your 

office furnishings must be serviceable. Stow-Davis Office Suites 
are the result of a quarter century's experience in furniture building— 
Stow-Davis means quality—a sustained reputation for twenty-five 
years backs itup. Ask to see Stow-Davis Suites at your dealers or 
write us for information. 


Stow & Davis Furniture Co., 70 Front Ave., Grand Rapids, Mich. 

















We have agencies that claim they have 


D e a | e r & @ increased their sales 400% since they changed over 


to our line of Office Filing Devices and Supplies. We can do 
the same for you. Will you give usa chance? We will be pleased to send you our full set 
of catalogues, w:th agency proposition on request 





Filing Cabinets 


Our line of Filing Cabinets consists of one hundred and 
sixty different pieces, such as, Vertical Upright Cabinets, 
Stapdard Sectional Line, Wagemakeretts or small Sectional 
Line, Solid,Card Index Cabinets, Check 
Files, Report Files, etc. We have many 
new features embodied in our Filing 
Cabinets which you should know about 
before deciding ona permanentline. We 
also manufacture a full line of Supplies. 


Office Wardrobes 


The Wardrobe shown is 82” high, 
which is much higher than most ward- 
robes. It will take care of the longest 
ulster. Every part of the construction is 
made of built-up veneered stock so that 
we can guarantee this piece of furniture to last indefinitely. It is equipped 
with the best fixtures, such as hat shelf, mirror, umbrella and whisk broom 
holders, comb and brush tray, nickel plated extension coat fixture with six 
wishbone coat hanger Send for catalogue. 

» P.S. All goods made in Quarter-Sawed White Oak, Birch-Mahogany 
*iInisi f 


WAGEMAKER CO., Ltd., Grand Rapids, Mich., U. S. A. 
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Do you know that you can 












with printed 


It’s the most efficient 
advertisement a firm can 
use. 

It is also a splendid 
seller for dealers and 
specialty m«n. 


Let us tell you 


about the king 


sticker. 
“THE AD. THAT STICKS” 


GUM TAPE 


at less than the cost of strinz? 


SEAL 
YOUR 
PACKAGES 











KING SP ECIALTY CO. Detroit, Mich., U.S.A. 


























No. 106 
Made of !best selected ,white oak, gloss finish. Solid 
oak writing bed: round corners. All our roll tops are 
equipped with dustproof roll curtains, the most easily 
operated in use today 
A line of desks that will sell and also displays—good work- 
manship and finish. Catalog will be mailed for the asking 


EVANSVILLE DESK CO. 








GOOD DESKS AT REASONABLE COST 





EVANSVILLE, IND. 
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SOME INGENIOUS DALTON TOOLS. 

A number of ingenious tools used in mak- 
ing the Dalton Adding Machine are inter 
estingly described in an article by F. A. 
Stanley in a recent issue of the American 
Machinist. Photographs of the press tools 
used for blanking and perforating the ser 
rated plates for carrying the nine sets of 
sector stops, are published, showing the 
method of punching 81 rectangular open 
ngs in the plates after they have been 
milled across with gang cutters to provide 
narrow retaining grooves and ribs in regis 
ter with each row of slots. After the pier« 
ing operation the plate is bent to the 
rect curvature 

The dies for the plate, like practically all 
the press tools at the big Poplar Bluffs, 
Mo., factory, are of the pillar type, with 
well proportioned guides for preserving 
true alignment The first stroke of the 
press punches the six holes for the retain 
ing screws for the plate, and the stock then 
advances one step and the blank is cut out 
Indexing tools of novel construction punch 
one row of nine rectangular holes at each 
stroke of the press On the up stroke the 
work is indexed one notch and brought in- 
to position over the die. 

The mechanism of the jigs used for cat 
riage ball races is unique. In drilling small 
holes in the lugs of the outer and inner ball 
races, the jigs locate from the finished race, 
and the work itself is held upright by 
guides on the jig bases, which fit the fin 
ished V’s in the work. The jig proper re 
sembles a clamp, as it is made up of a fixed 
jaw, which enters one side of the work 
while the opposite jaw is closed by a screw 
to keep the device in position. The jig 
the outside race is located in the ball races 
by a pair of centralizing wedges, adjusted 
by the knurled headscrew at the top. The 
wedge adjustment acts like a pair of taper 
gibs for clamping the jig exactly centra 


in the work 


MEILICKE CALCULATOR IN 
LARGER QUARTERS. 

The business of the Meilicke Calculator 
Company has been making such _ rapid 
strides that this concern has been com 
pelled to move into larger office quarters 
It is located in the same building as be 
fore, the People’s Gas building, Chicago, 
but the company has moved to the fifth 
floor, occupying suite 539-541. The new of 
fices afford nearly three times the space 
formerly occupied by the company. Man 
ager C. A. Meilicke is putting on a nun 
ber of additional salesmen and coaching 
them for a vigorcus fall campaign. He is 
very enthusiastic over the business pros 
pects for the Meilicke calculating ma 


chines And, by the way, several improve 
ments have recently been made in the 
Meilicke d es and adaptations to new 


calculating needs 


“Victories that are easy are cheap. Thos 
only are worth having which come as a 


result of hard fighting.”—Beecher 
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PERRY AGAIN WITH HUNT PEN CO. 


E. F. Perry, a stockholder in and for 
mer vice-president of the Weeks-Numan 
Company, has resigned as a member of 
this company’s force and has returned to 
the (¢ Howard Hunt Pen Company of 
Camden, N. J., for whom he has taken the 
New York, Pennsylvania, New Jersey, 
Maryland and Delaware territories for 
Hunt’s Round-Pointed Pens. Members of 


the Weeks-Numan Company expressed re- 
gret at Mr. Perry’s decision to terminate 
his connection with that house, and the 
following excerpt the minutes of ; 
recent meeting of the Weeks-Numan Com 
pany is evidence of the esteem in which 
Mr. Perry is held 

‘At the meeting of the Board of Direc 
tors of the Weeks-Numan Company held 
March 23rd, 1912, the Board received and 
ratified a report of the President dealing 
among other things, with the severance of 





E. F. PERRY. 


the and 


to 


between company 
the latter the 
regret at the 
to the 


great 


the relations 
Mr 
President 

of Mr 


company In 


Perry In reference 


stated his great 
services 
been of 
to the company 
of the 


whose 
had 
relations 


had 


Perry, 


the 


loss 
past 
and whose 
and its 
best.” 
In 


value 
officers always been 
of the C 
Company’s exhibit at 

they won the 
left them on ac- 
contracted at the 
salesman to the 
September, 1909, with 

He sold duplicat 
when he started in 
business In 1904 he 
Hunt Pen Company, but re- 
the inkstand business. In 
southern for A 
and in 
of the 


severed 


1904 Mr had charge 
Howard Hunt 


the World’s 


medal of excellence, 


Perry 
Pen 
Fair, where 
and 
count of malaria Fair 
He 
stationery trade in 
the Neostyle 
ing 
the 


began his career as a 
Company 


devices until 1896, 
inkstand 
with the 


to 


was 
again 
turned later 
1906 he bec 
\. Weeks Manufacturing Company, 
1909 was elected 
Weeks-N Company 
official connection 
March of 


ston 


ame salesman 
vice-president 
He 
that 
remaining, 


uman his 


with company in 


this year, however, 


still kholder 

Mr 
an expert specialty salesman He has a 
Office Appli 
make things 


Perry is a live, 


energetic hustler, and 
fine line f specialties and 
that he will 


short time 


east in a very, 


hum down 



















» Mt 


This machine is instantaneous 1n action ; 
the knob 
It holds one hundred wire st 
It is equipped with : 
manu- 


aples at a cl 


paper or fabric. 
manipulated stapling 


factured. 
DEALERS 


Dealers will find the Acme line of 
Stapling Machines ready sellers in busi- 
ness houses in their territory. There is a 
big demand for a device to fasten legal 
documents or important commercial pa- 
pers ina neat, compact, satisfactory way. 
Write for booklet and special discounts. 


ACME STAPLE CO., Ltd. 
112 N. 9th St., Dept. 0. Camden, N. J. i 


Canadian Representatives: Ernest J. Scott & Co., } 
59St. Peter Street, Montreal Canada 


machine 


arge and will bind to one-quarter inch 
un ti-< “pe zing device, and is the strongest and 








- FASTENED 


STAY FASTENED 
m.... AN 


7 BINDER 


It is operated by raising 


at the top and driven by a blow or pressure of the hand. 


any kind of 
most easily 














paper of special qualities. 


return mail. 


Maker of 





“SHEN - KING” MANIFOLD PAPER 
for Billing and Way-Billing 


q The introduction of typewriters into the accounting and cost 
departments of modern successful establishments and freight de- 
partments of railroads has created a demand for a manifolding 


qG MANN’S “SHEN-KING Manifold Paper is made expressly for 
these particular uses, and has already been adopted by several of the 
largest railroad trunk linesas their standard for the making of way bills. 


q This paper is golden yellow in color, and while being very thin for 
heavy manifolding it has just enough stiffness to give quick-handling 
and long-wearing qualities—and takes and holds carbon copies like the 
best grade of type-writer paper. 
q This paper is also used for making carbon copies of correspondence, 
and for such purpose is cut into letter size (84x11 inches) and put up 
in ream packages of 500 sheets. 


q Let us send a sample to you, together with prices. 
sizes and quantities you require and how used—we shall quote by 


WILLIAM MANN COMPANY 


COPYING PAPERS AND BOOKS 


YALE LOCK LEDGEBS & LOOSE-LEAF DEVICES 
5209 Market Street, ° ° 
S$ New YorK Br AN 


It is made at our own mills. 


‘Tell us the 


PHILADELPHIA, PA 


105 CHAMBERS STREET 
- NEW 


Wy 


ERTVILLE, JERSEY 
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If you are in the market for ribbons 
and carbons, send us your order. We make 
everything known in these goods including cars 
bon papers, stamp ribbons, typewriter ribbons, car= 





bon rolls, also transfer papers, typewriter oil and | 
numbering machine ink. 
Get acquainted with us. You will find the 
goods and prices right. 
eJ. A. reir 


i. 94 JOHN ST., 


The Business Builder | 
— The Magazine of 
Business Efficiency— 
is the publication you. 
really need. | 








COMMONWEALTH HOTEL | 


(Incorporated) 


Opp. State House, BOSTON, MASS. 














Send 25 cents right now for a three 
months, trial subscription ($1.50 a 


| Offers rooms with hot and cold water for $1.00 
year). It will show you how to act- | 

| 

| 

| 

j 


and up, which includes free use of shower baths. 


Nothing to Equal This in New England 


Rooms with private baths for $1.50 per day up; 
suites of two rooms and baths for $4.00 per day 
and up. 

Dining room and Cafe First-class, European 
Plan. 


ually make more money — how to | 
increase your earning ability. 

Over 100 pages of hard-headed, 
common sense every month. It is the 
one magazine you cannot afford to | 
be without. | 

| 


Absolutely Fireproof 


Stone floors nothing wood but the doors. 
Equipped with its own Sanitary Vacuum Clean- 


ing Plant 
Strictly a Temperance Hotel. 


SEND FOR BOOKLET 


The Business Builder || staRER F. CRAFTS, cesses! wesese 
Dept. O A Philadelphia | 
Liquid Paste 


HIGGINS’ 


Strictly Original Goods of the Highest Grade Only. 

Show Cards, Color Cards and Imprinted Matter Supplied to the 
Trade. Discounts and Trade Prices give good profits. 

Consumers, emancipate yourselves from the use of corrosive and 
ill-smelling inks and adhesives and adopt the Higgins’ Inks and 
Adhesives. They will be a revelation to you. 

















Drawing Inks, Blacks and Colors 
Eternal Writing ink 

Engrossing Ink 

Taurine Muoliage 

Photo Mounter Paste 

Drawing Board and Library Muollage 
Office Paste 


We protect the trade by referring 
all orders and inquiries thereto. 





_ CHAS. M. HIGGINS & CO., 2237204 Monaco 
| hea Office and Factory, Brooklyn, N. Y., U. S. A. New Yerk—Chicago—London | 























in their new building : 


they moved this month after only a year of prosper 
ous trade life 
> . > 

The Thaddeus Davids & Company local branch 
cently established in the Great Lakes Building 
Market street, is becoming a busy center for Chicago 
rad Five salesmen are covering the field while Ma 
igers Pogos and Bates keen things moving ! 
parte An enlargement of space is probable to 
mmodate new business 

Columbus, 0, 

C. N. Atkinson of Kalamazoo, Mich., has completed 
negotiations for the purcha of the Columbus Er 
velope Company and several eth concerns in the same 
line, and will form $10,000,000 envelope company 
it is said, to be located in Columbus, with a daily ca 
pacity of 20,000,000 envelopes, according to reports 
rhe American Tag Company of Chicago is also sak 
to be interested in the deal 

Dubuque, Ia, 

The Beuttell Brothers Company has been incorpo 
rated to carry 1 WwW lesale business in books, s 
tionery, fancy good et The authorized capital stoe 
is $100,000, divided into shares of $100 each, of wil 
$60,000 is to be paid it ones rhe officers are } 
A. Beuttell, President W. A. Beuttell, Vice President 
A. Beuttell, Secretary and Treasurer 

Jamestown, N. Y, 

LD A. Hillstrom has resigned the management 
th Crown St I e Company join tl W 
son Manufacturing i of this city 

London, England, 

L. G. Sloan, I lon manager for L. & C. Hardtmut 
ind | son, L. B. S have returned from a p 
ispection of t ompany’s home office in New Y 

d tt genera Al field. 

Minneapolis, Minn, 

J. S$. Todd J. &. Todd Company, pl 
stationer of the T Cities, is to retire after twe 
five years of u lesale and retail exy 
enes 

New York, N. Y. 

The Whiting P r Company has leased the 

ment and first ft taining 20,000 square 
in the new building at Lafayette and Howard st 
Its stationery depart1 t, new located in Duane street 
has leased five f containing 50,000) square 

e new build Seventh avenue and Fourtes 
stree 

* . > 

The Northern Stat I Company has been ine 

rated it Sl20,.000 to de business in the Bronx 
William Goluhoff N in Zvirin and Harry Sacks 

* * 
The Rapid-Simy Press, Inc., is a newly 
ited printing : g and stationery concern w 

1 capital of $7,500 Eli M. Jackson, Ralph Wein 

Walter H Bartholomew ecured the charter 
* © @ 

President Millingtor Lockwood of the National As 

ciation arrived home from his European te July 
greatly improved health 1 eager for the importa 
leliberations at On 

> . . 

Ww G Whittemore inuger of the stat 
partment of the Amer ! Ne Company is 
for Europe early t h fe i ix weeks 

intere st of 





(By Special Correspondente.) 


t Van Buren 


and Wabash, whe 





”) 


Asheville, N. C, 
II B Brux Charlesto has opened a w 
iper bag, sta nd notion business here wl 
taining s H. B. Brux Con y 
Charleston, wt be menaged by his part Lé 
S. Brux 
Boston, Mass, 
Dix & Com 161 Devonshire street, have ad 
ther room at this address, to meet the requ 
of a growing business 
Brookiyn, N. Y. 
rhe Conroy Hanna Company, capitalized at $7,5¢ 
is a newly incorporated Brooklyn concern whith is do 
ing a printing, publishing and stationery business The 
incorporators are Samuel Nemtzoff, Thomas E. C 
ind Michael M. Shulkin 
Burnside, Ky. 

The F. & O. Cedar Works are about to begin the 
operation of a pencil factory here employing 100 hands 
Chicago, Ill, 
loas & Broadack meeting an increased demar 




















Niagara Falls, N. Y. 
The co-partnership ‘know as the Cowper-Warringtor 


n dissolved, the assets and business of 





Company has 


the compa having beer ransferred to the Cowper 


Walsh Company Ine which has assumed all the 1 
bilities. Matt. W. Wals 1 prominent local citiz 
has become interested in the corporation, whose busines 
is t be nsiderably enlarged 

Philadelphia, Pa. 

Harve) \ Reed, Lou I Reed and Edward A 
Dunn, all mpany officials, have applied for a charter 
for the Kalamazoo Loose Leaf Sales Company in this 
stat 

* * > 

E. A. Wright, Jr President of the E. A. Wright 
Banknote Company, has bought a North Broad street 
site for a new reinforced concrete building, eight stories 


and basement, with 185,000 square feet of floor space 
for a permanent home for this rapidly expanding bus 


Pittsburgh, Pa. 
A. H. Smith, President of the Alling & Cory Com 
pany, leaves early in August for a trip through Eng 


land, France and Switzerland 


. . > 
The contract has been let for the new eight-stor) 
warehouse of the Western Pennsylvania Paper Company 
here, on a site 62 by 74 feet at Penn avenue and Bar 
cement and steel interior 
construction, and will have two entrances besides three 


beau street It will be 
shipping exits ind every modern convenience in ma 
This company was chartered 


chinery and equipment in 
its present form in 1908 The officers are: Cc \ 
Coggins, President; W. W Patterson, Jr., Treasurer 
James G. Connell, Jr., Vice President and General 
Manager; C. A. Biddell, Secretary and Assistant Man 
ager 
Pittsfield, Mass. 

Reginald W Corley, who has been 

hford’s store here is to open a stationery 


employed in 

George Blat 

establishment at 28 Fenn street Mr. Corley was for 

merly with the National Blank took Company of 

Holyoke and has had a thorough stationery training 
San Francisco, Cal. 

The Zellerbach Paper Company has added to its office 
supply lines by taking the coast agency for the Union 
Carbon Paper & Ribbon Company of Philadelphia. 

7 > > 

The Brown & Power St 
chased the stock and machinery of the City Commer 
cial Company and has moved it to its California street | 


ationery Company has pur 


store 
. > > 

Charles Rush, who has been with the Coast Type 

Company 660 Market street, is now 

Jenkins, oflice supply dealer, on Bush 


writer Supply 

with Charles H 

street | 
* . > 

kK M. Hayden, manufacturer’s agent, 22 Battery 
Street, has just returned from a business trip to the 
southern part of the stat 

. . * 

H. E. Decker of the Tows Manufacturing & Novelty 
Company paid a visit to San Francisco recently and 
departed from here on a trip to Honolulu. 

* * > 

The co-partnership betwe+ Edward J. Chess and 
William B, Webb has been dissolved and Mr. Chess is 
continuing the business under his own name. His offices 
are in the Commercial Building, 833 Market street. 

> * * 
W. C. Carpenter, 


former! 
C. Saleh Company of San Francisco, has bought out 


associated with the George 


the stationery business of Loring & Company of San 
Diego Cal i large jobbing house and expects to 
confining himself to 


extend the wholesale department 





stationery, office supplies and books 
* * * 

Dixon, Fish & Companys commercial stationers, of 
California street have rearranged their store on a 
more convenient plan, installing new fixtures and 
creasing the capacity of the manufacturing department 

7 * * 
N Ix Big preser Fh National Bank Bool 
Company v 1 recent v tor to the trade here 
* © 
I. O. Upl I Isanae Upham Station 
Compat i ¢ 1 t United States after 
1 ten mont tour of world ind will soon re 
assume directior f the b ness here, 
. ’ 
James H. Schwabacher of the Schwabacher-Frey Sta 
ery Company has just mpleted an automobile 
t Lal la ind back 


Thompsonville, Conn, 


The plant of the Simplex M ifacturing Company |} 
bree ! iu i 1, f $5,050, by the 
trustes n bankruptcy Tl New York branch of the 
ompany whic manufactured envelope sealers had 
local offices at 90 West street 

West Carrolton, O. 

The Friend Paper Compat h dissolved its receiv | 

ershiy nd vr ganized with excellent prospects : 























THE BEEGEE 


Eraser 


Perfect Ink 


A friend to the bookkeeper and every 

It erases quickly and smoot , without the 
ind does not injure the fab pape 
The cutting surface bru posed ‘ 











ee ee 
THE BEEGEE IN DETAIL 


er of pen and ink, 


\tifically prepared 


~! 133 Broadway, 


SS 








of blades or acid, 





READY FOR USE \\ 


fibres that cannot dull. The eraser is alwayS 


ready for immediate use. 

Now used in The White House and various depart- 
ments of the U. S. Government at Washington, D. 
C , and in State and City Departments in almost 
Every State of the Union and by all the largest 
Banks and Corporations in the Country. 


DEALERS 
Every user of a pen is a prospective buyer and a dem- 
ynstration means a sale. Write us for further infor- 
mation and dealer's discounts. 


THE BEEGEE COMPANY: 
NEW YORK 


















13,208 
Flack Tele- 
phone Muf- 
flers sold since 
February Ist. 


This shows the 


demand for 
desk privacy. 





The Flack Telephone Muffler prevents 
others overhearing your private conversations. 
You do not have to whisper, talk in your 
natural voice. 
No one will hear you but the 
the wire. 
Saves the expense of private booth and 
the time going to and from. 
Instantly attached to any phone Abso 
lutely sanitary. 
Price $3.00 at your office 
Do you know of a $3.90 office specialty 

Dealers with this record? There’s a reason. 
Liberal discounts and immedtate deliverte 

Smith Selling & Advertising Co. 
1337 Arch St. Philadelphia, Pa. 


party on 








Account for Every 
f/| LABOR MINUTE 


Here is the one logical method of keep- 
ing an accurate account of when you 
received and when you sent out letters, 
orders, contracts, etc. It will avoid all 
disputes, as it records 
every minute of the 
day or night. 
Absolutely autematic, 
requires no attention 
and is the only POSI- 
TIVELY ACCURATE 
register on the mar- 
ket 


























LIBERAL 
PROPOSITION 
TO LIVE 
AND 
RESPONSIBLE 
DEALERS 
AND AGENTS 
WRITE 
FOR FULL 
INFORMATION 











FOLLETT TIME REC. CO. 
“#71 Hudson Street, NEW YORK CITY 
Western Offcie: 126 Russ Bldg., San Francisco, Cal. 














McM MULTIPLE-RING PRICE BOOK 










Sheets Do Yok Tear Ov! - 
“Yirode Gwe true stientibe —— 
Ti ntipleSn the inside CArve 

7 the rings $1 the perforauens — 
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he most compact andé 
iinaest book for ifs 


three 
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—Seuen rings sclentipical\: 
constr males’ practi Aha prleeans. 
caring of 5 heels which iS 
che ohgecionadi¢ sraturc fa 

Ardinary round ring books 
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the. next, Feiss Book ever = 
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“Vista che Gutomatic Opener 5, F 
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SHEETS DO NOT TEAR OUT 








McMILLAN BOOK CO., Syracuse, New York 


Sheets Do Not Tear Out 


Seven rings scientifically made 
Automatic openers for rings 
1-8” thinner than other beoks 
Cost no more than the old kind 


OVER 350 STOCK SIZES AND STYLES 


Does a book which corrects the trouble 
you have had—sheets tearing out— 
appeal to you? 





Dealers should provide this 
book. It corrects trouble and 
broadens the field for Ring 
Book uses. 
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Some Stationers 

| and Some Office Supply Dealers 
| Are Making Money 

| Every Minute for Two Reasons 


1—They know what to buy, where to buy 
and how to buy 


| 2—They know how to sell 


This may sound simple to some of you who read it, but it is not so 
simple as it may sounds. 
More buyers than you suspect never get as much as a “look-in” to in- 
side prices and to the many hidden by-ways of saving money for the 
house in getting goods from the factory or jobber to the consumer, and 
More store managers than you suspect never get anywhere near to the 
| hundred-and-one ways of adding a little here and a little there to the 
regular per cent of profit. 
A former clerk for one of the biggest and one of the most advertised 
office supply concerns in the United States during the past four years 
has risen to the position of general manager. 
That man can recite whole pages from the Managers’, Buyers’, Selling 
and Local Advertising articles in MODERN METHODS. 
He is a “‘ live wire.’’ He knows where to look for suggestions that will 
help bim to Manage, Buy and Sell to the best possible advantage. He 
knows when he is reading one of those articles in MODERN METH- 
ODS that that article was written FOR HIM and he knows how to get 
out of it all the good there is in it for him. , 
Every issue of MODERN METHODS contains articles carefully pre- 
pared by men who are well paid for their work and that is why they 


do it so well. 


we send you MODERN METHODS one year and 
F or $1.00 free and prepaid, a copy of Sherwin Cody’s wonder- 


ful book ‘‘HOW TO DO BUSINESS BY LETTER” or a copy of 
Arthur R. Markel’s great book, ‘‘COLLECTION LETTERS.” Address 


MODERN METHODS 


38 R. & B. BUILDING DETROIT, MICH 

















The “Modern” Duplicator 


Contains NO GLUE OR GELATINE 
It is unaffected by heat or cold. 


You can make FIFTY DUPLICATE COPIES from every letter 

write with pen and ink, penci] or typewriter. Or copies of Music, 
Drawings, etc. 

Duplicators complete $3.00 to $7.00 according to size. Exclusive 


fy ps Wanted Everywhere. Some good Foreign Countries still open | 
commissions. Write us. 


339 Fifth Avenue, Manufacterers Pittsburg, Pa. 











PANAMA ‘wine’ EYE SHADE SAVE 


TEMPLE *“‘Would now be wearing eye glasses if I had not worn your YOUR 
Panama Temple Wing Eyeshade.'’—Teller Chicago Bank. EYES 
WING Price, 25 Cents; 5 for $1.00 












Weight, 4-02. THE TEXAS CO., 134 So. Clinton Street, CHICAGO, U, S. A. 








(By Special Correspondence) 


Chicago, Ill, 

Manager L. 1 Marshall of the Marshall-Jackson 
Company has returned with his wife from a trip around 
the great lakes and up the St. Lawrence to Quebec 

. . 2 


G. A. Porter, 4832 South Wabash avenue, is a new 
agent for the Derby Desk products in this city Mr 
Porter is now circularizing the trade extensively with 
Derby literatur ind reports aun increasingly profitable 


business 
. * . 

The local Yawman & Erbe branch office is now in 
stalled at 323 West Madison street, in the heart of the 
newer west side business district, which the new 
Northwestern Station has done so much to Improve 
The new ‘‘Y. & E.’’ quarters are light and commodious, 
and have about 1,000 feet more of floor space. The 
salesroom is on the first floor, and the offices are lo- 


eated in a well-lighted balcony in the rear. The re 
pair and store rooms are in a large, light and dry 
basement. Altogether, the new office both proves and 
promises progress 
. . * 
Former Chicago Manager Mathieson of the Macey 


store, who for a year has had his office with the 
present Macey representatives, the Marshall-Jackson 
Company, at 26 South Clark street, has gone to live 
in Grand Rapids, from which he will travel, repre- 
senting the Macey line on the road 

. * . 

The Marshall-Jackson Company's furniture depart- 
ment will be the gainer by the installation of a freight 
elevator, which is now being built. The company is 
now occupying its third and fourth doors with filing 
devices. The new elevator makes possible the use of 
the fifth floor for a desk department, which will be 
one of the largest in Chicago. 

Green Bay, Wis. 

C. J. Smith, dealer in office furniture and supplies 

here, is reported to have left that field 
Philadelphia, Pa, 

Arthur Sadden, former billing clerk at Rochester, has 
taken up a new field as chief clerk of the Yawman & 
Erbe Manufacturing Company's branch here 

Rochester, N. Y. 
Hiram P. Meulendyke, chief clerk in the Yawman 


& Erbe advertising department, is receiving congratu- 
lations upon his recent marriage to Miss Isabel Beeler. 
. * . 

A new organization—to be known as the ‘‘Yets’’ 
Was created at the convention of Yawman & Erbe 


travelers, held at Rochester the week of July 15, the 
letters of the name standing for “Y. & E. Traveling 
Salesmen."’ At the annual company picnic at New 
port, July 20, the travelers lost a close gume of ball 
to the home office team 

San Bernardino, Cal. 

The Barnum Stationery Company has obtained the 
agency here for the Globe-Wernicke line of office furnti 
ture. Its field covers all of San Bernardino county 
where a large business in office and school supplies is 
fast developing 

San Francisco, Cal, 

In accordance with its recently adopted policy of 
including a liberal assortment of desks and other office 
furniture in connection with its stationery stock, the 
firm of Milton Heynemann & Company has now ac 
cepted the exclusive agency for several widely known 
lines, including products of the Moon Desk Company, 
the Valley City Desk Company and also for the Browne- 
Morse sectional desk. The company’s new office furnf- 
ture department is located in the basement, where 
samples are carried, deliveries being made from the 
warehouse. 

. 7 . 

Payot, Stratford & Kerr are to move from Fremont 
street, between Market and Mission, to their new build 
ing on Market, between Fremont and First streets. 
They are speciajizing in Kalamazoo binders. for which 
they have the sole agency in north California 

“a 

S. T. Sanger, who formerly conducted the Commercial 
Supply Company, and who has had the agency for 
the Macey files for North California, has become con- 
nected with the Schwabacher-Frey Stationery Company 
here and will handle the agency under its direction. 

Shelbyville, Ind. 

J. A, Conrey of the Conrey-Davis Manufacturing 
Company and the D. L. Conrey Furniture Company is 
spending the month of August at Walloon Lake in 
northern Michigan. Leo C. Davis of the former com- 
pany is spending the summer at Macatawa Park. 
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(By Special Correspondence.) 


Chicago, Ill. 


C. N. Haughey, of the Mason City Typewriter Ex 
change, Mason City, Ia was in Chicago late last 
mont il g on Sidne W han of the Union Ribbor 
and Carbon Company and n the Rebuilt Typewriter 
Company, among others 


President A. C. Albright of the St. Louis Typewriter 
Exchange, St. Louis, Mo as a July visitor, leaving 
here for a short trip to Atlantic City, N. J. 

> ° 7 

President A. B. Arleigh f A. B. Arleigh & Com 

pany, Ltd., of Honolulu, Hawaii, returned home July 


26 after a week spent in the Chicago ribbon and car 
I K 


bon market 
. . “ 

Bert A. Allen of Allen & Clark, 205 West Monroe 
street, recently returned from a vacation at Kelly 
Lake, Wis where his wife and boy remain for the 
summer Mr. Allen will return for a few more weeks 
of rest during this month 

> > . 

Sales Manager Eberweins f Neely & Peacock, 337 
West Madison street, is on a trip to Ohio and Indiana, 
and reports business unusually good. 


* - 7 


t. W. Starck, of the Nee & Peacock sales fores 
is on a business trip to Michigan territory. 
> > > 
C. J, Van Zandt, of The Carter’s Ink Company travel 
ing sales staff, is looking forward to a vacation about 
August 25 after a successful summer on the road. 


* * * 


The Chicago office of The Carter’s Ink Company has 
added a new line of typewriter oil—water-white— 
which is attractively gotten up and has taken well with 
the trade. 

. > * 

Charles P. Garvin, field manager for the F. 8S. Web- 
ster Company, 222 West Madison street, who has been 
visiting the Chicago offi for ten days, left July 25 
for an eastern trip embracing Toronto, Quebec, Montreal 
and Boston 

. > . 

Walter P. Funk of the I’. S. Webster sales staff has 
just concluded a successful trip to Omaha and nearby 
Nebraska points 


A E, Johnson is touring northern Wisconsin and 

Michigan for the F. S. Webster Company 
. * * 

The F. S. Webster Company is already actively plan 
ning for the fall salesmen’s convention gf its extensive 
organization, and the Chicage office expects to be espe 
cially well represented at this meeting, at which plans 
for the coming year’s campaign will be discussed 


Detroit, Mich, 

George W. Bedwort, formerly of Bedwort Brothers 
of this city, which recently was consolidated with the 
firm of Neely & Peacocke of Chicago, is now a travel 
ing representative for the latter firm and has recently 
returned from a somewhat extended eastern trip. A 
surprise of Mr. Bedwort’s journey upon which his many 
friends are still congratulating him, was his marriage 
June 26 at Jamaica Plain, Mass., to Miss Alice Mildred 
Johnson, daughter of Mr. and Mrs. William R. Johnson 
of that city. Plans had been quietly made for this 
event in advance, and good wishes for the new Bene 
dict’s happiness have been numerous this month in 
the Western trade. 

Milwaukee, Wis, 

The Wisconsin Repair and Supply Company is a 
newly incorporated concern here, with offices in the 
Watkins building, handling the carbon paper line of 
the Union Ribbon and Carbon Company exclusively, as 
well as rebuilt typewriters. The incorporators include 
W. C. Young, president, and W. W. Gridley, both men 
of wide experience in the trade 


San Francisco, Cal, 

Coast Traveling Representative Dearing for Carter's 
Ink Company ribbons and carbons recently returned 
from a pleasant vacation spent in Colorado, and has 
resumed his trip through the eastern part of his ter- 
ritory. He expects to return to the local office about 
the first of September. 





ADHESIVES 


G00D AS. 


The Supreme Question “Si 
The supreme court of the world—the busi- FA i R 


ness men -have rendered their final decision TREATMENT 


in favor of 


Davids Inks ana Adhesives = 
pronouncing them absolutely supreme in REAL 


quality and beyond argument the best 
for all purposes. 


With quality unsurpassed, they offer a lasger 
margin of profit to the dealer than any com- 
petitive line and afford the user the fullest 
degree of satisfaction. 

Our Chicago Branch carries a large stock 
of our complete line. This means a saving 
in freight bills and prompt service to our 
customers in the Middle and Far West. 

If you are not one of our regular customers a 
trial order will convince you that doing busi- 
ness with us means satisfaction. 


Send for our handsome illustrated catalogue. 


[sy Ue 
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Have You Ever Investigated the 
Exceptional Merit of the 












File Made with 
Drop Front & 
Automatic Tilting Follower 


Write us for our 80-page catalog showing a big line of all the 
popular styles of Sectional Cabinets, Filing Desks, Filing Spec- 
ialties and supplies. { Line on display in Chicago at the sar 






mple 
rooms of the Chicago Wholesale Furniture Company, 845-847 
Wabash Ave. 


The AUTOMATIC FILE & INDEX CO. x’*c'S. Green Bay, Wis. 
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ALL RIGHT THEN 


We'll all sead our pin orders to the 


Detroit, Mich. 


They are members, too, aren’t they? 
Sure they are. 


So a 








STEEL Sanitary OFFICE DESKS 


as shown in the accompanying illustration are useful! 
: beautiful, 

a durable 

and clean- 
ly. The 
legs, body 
and draw- 
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Trademarks and Copyrights 


Send your business direct te : 
AUIS. é Washington. Saves time and insures better service 
Dosaet. Personal Attention Guaranteed 
alivettee 25 Years’ Active Practice 


which whi Specialty :—Typewriting and Adding Machines 
warp of PT Address E. G. SIGGERS 


oe. These . - on a —— 
able price, wit a @ pro or » 
te Wastes on Gaee ter entae Suite 33, N. U. Bidg., Washington, D’ C. 





















logues and best discounts. 


MOORE BROS., 1720 N. Senate Ave., Indianapolis 











Pat. Aug. 8, 1905, Aug. 28, 1906, Sept. 11, 1906 
The ‘‘Capitol”’ is the highest achievement in the making of an ink- 
stand. Easy to clean and refill. Keeps the ink clear and fresh. 


Made in a variety of designs and sizes. Send for circular of latest models 


CUSHMAN & DENISON MFG. CO., 2°242,¥98,22+ S- 
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“LOOSE LEAF*™ 











Chicago, Ill, 


Robert Doyle, well-known salesman for the ( Ss. 
& R B. Company returned to Chicago about the 
middle of July fror an extended trip in the west 


and has been spending a well-earned vacation here 


oo ° * 


After a long swing through the Southern states 
James Davison of the C. S, & R. B. sales staff 
early in July for a trip to England, where he has 
been participating in a reunion with his family at 
Liverpool. He will spend several weeks introducing 
the De Luxe line across the water before his retur! 
for the fall season 


Baker & Vawter, well-known loose-leaf manufactur 
ers, whose Chicago headquarters are in the Tribune 
building, are opening a new stationery store, as a 
branch of their general business, at 21 South Wabash 
Avenue, which Yawman & Erbe have vacated in mov 
ing to their new office in West Madison street 


. * * 


After a visit to the Chicago office this month, J. E 
Polster, New York manager for the C. S. & R. B. 
Company, has returned to the Eastern field to lay 
plans for the Autumn campaign During his absence 
Eastern Representative Mandeville has looked after th 
New York business Mr Mandeville recently 
gluded a successful trip through his territory 


. . . 


r 


Final touches are being put upon the material for 
che new C. S. & R. B. catalog, which will be issued 
about September 1 It will contain 32 pages and the 
issue will include featuring of the new De Luxe li 
of ledger outfits and a new sectional post binder with 
top lock, known as the Peerless. 


The Plew and Motter Company, Center Avenue ani 
Monroe Street, has just secured what is claimed t 
be the largest loose-leaf order ever placed by 
dealer and possibly the largest on record from any 





concern. It consisted of 700 ledgers, TOO transf 
and 1,400 indexes, all for the use of the same la 
corporation. The company regards this order, which 
was won only after the most rigid tests as t 


mechanism and materials, as a solid justification of its 
policy of sales through the dealer. The total weight 
of the order, when packed for shipment, was more 
than 9,000 pounds 


Cleveland, O. 


The C. E. Sheppard Company of New York bas 


established a local office to handle its greatly aug- 
mented business her It will be in charge of T,. M 


Sheppard, for many years connected with the com 
pany, and the site is the downtown building at 407-408 
Columbia avenus Mr. Sheppard was formerly cor 

nected with the Chicago Cesco branch, where his work 


was very successful. 
Hartford, Conn, 


W D,. Maher is now district manager for Connect 
cut of the ¢ E. Sheppard Company of New York ¢ 


Los Angeles, Cal. 


M. B. Locke is a new agent here for the Ces 
of the C. E,. Sheppard Conmipany 


New York, N. Y. 


r. N. Bawn of the C. E. Sheppard sales staff 
been transferred fror i New Jersey territory ft 
York City territory No 


- . * 


Thomas R. G, Phipps of Philadelphia was a visit 
to the C. E, Sheppard plant recently He is one of 
the oldest Sheppard representatives, and this was 
first trip to New York since the company moved 
larger quarters at 303--311 Hudson street. 


West Virginia and North Carolina. 
Charles H. Wills, Virginia, district manager for the 
C. E, Sheppard Company, with headquarters at 10 Law 
Building, Lynchburg Va., was a recent visitor to 
the Cesco factory He was much pleased with his 


spection and reports southern business excellent 
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(By Special Correspondence.) 


Beasly, Texas, 


rhe Beas Bank of t center, a town of only 
a hundred habitants bought an adding machine 
ninety days before it opened for business, the 
being made by E. Swinford of the Houston office 
the Burroughs Company) 


Chicago, Ill. 


Sales Manager Gillen f the Chicago Burroughs 


office is in the South on a business trip. 
* . > 

The Comptometer force (Felt & Tarrant Manufa 
turing Company) is now installed in its new quarters in 
the Otis Building 

= a 

Chicago friends of Sales Manager Mark M. Keller 
are rejoiced at the news from Valparaiso, Ind., that 
he is fast recovering from his recent attack of typhoid 
fever there 

Detroit, Mich, 

J. N. Bailey, Peoria; J. G. Finney, Boston; E. H 
Pohl, Des Moines; C. E. Smith, New York; C. H 
Vorce, Sacramento, and T. S. Hoskot, Cincinnati, have 
won their membership in the Burroughs All-Star Club 
and the honor of attending the All-Star Convention held 
in Detroit In all sixty-nine members of the big Bur 
roughs selling force qualified to attend the convention 


this year 
Ft. Worth, Texas, 

By a record-breaking cross-country auto run through 
Texas mud for two and one-half days, Percy Leever 
of the local Burroughs office, recently rounded up orders 
for five machines, thereby reaching the necessary num 
ber of sales for membership in the Burroughs All-Star 
Club, including a ticket to the All-Star Convention 
He was stuck in one mud-hole for more than six hours, 
and in another almost as long, but says it only whetted 


his appetite for prospects 
Houston, Texas, 


D. E. Pipkin has been selected to take charge of 


the Houston, Texas, office of the Dalton Company. His 
office is in the Chronicle Building. 
* > > 
C. A. Flanery, who has just finished a course in 
the Dalton factory at Poplar Bluff, Mo., has been 
promoted to the position of combination mechanical in 


spector and salesman for the Houston, Texas, territory 
Los Angeles, Cal, 

W. C. Nigg is a new arrival in the local Compto 

graph sales office 
New Orleans, La. 

After ten days spent at the Comptograph factory and 
Chicago sales office, W. S. Rembert has assumed the 
‘farthest South management for that machine in 
the Maison Blanche Building here. 

New York City, N. Y. 

The latest additions to the New York selling organ 
ization of the Dalton Adding Machine Company are 
W. L. Alexander, T. H. Windrum and H. D. Smith. 

Poplar Bluff, Mo. 


J. S. Lewis, who represents the Dalton in North Caro- 
lina, with headquarters at Rocky Mount, and J. B. 
Moody, Dallas sales manage spent several days look 
ing things over at the factory at Poplar Bluff, Mo. 


Mr. Lewis used as his personal visiting card several 
orders for Daltons, while that of Mr. Moody was repre 
sented by a single order for eight electrically driven 
machines. Both were delighted with their visit and 
left with increased enthusiasn 

* *¢ « 

The Dalton Adding Machine Factory at Poplar Bluff, 
Mo., is still running day and night in an effort to turn 
out sufficient machines to meet the demand. Additicnal 
crews have been employed for night work in the man 
ufacturing departments 


Scranton, Pa, 


William Lawson Kerr, of the Seranton Burroughs 
office, and Miss Virginia Hazel MacCarthy, daughter of 
Sales Manager D E MacCarthy, of Scranton, were 
united in marriage recently at the home of the bride’s 
parents Mr. and Mrs. Kerr are at home to their 


friends at 1217 Marion street 
Stockton, Cal. 
A. L. Tredway is the new Comptograph representa 
tive in San Joaquin County, with headquarters in this 


city 


| 
| 
| 
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18X43 Work 


A Necessity For Every 4 : 
Modern Office 

You can make a sale inevery office. Sells 

six times faster than wooden desks.More 


reasons for buying —less dollars to pay Oc- 
cupies little space — enforces neatness 


UHL ARTSTEEL 

TYPEWRITER TABLE AND CABINET 
1S not only a typewriter table and cabiret, 
but a syste for the stenographer—that 
promotes efficiency increases output, prevents 
than lost motion,saves time and money 

Write for proposition —and booklet _,, 


(iT heToledo Metal Furniture Co, 
0l Dorr re .. 









Compartments 
no drawers 








Raised Shelf 
for note-book 

























Carbon Paper and Ribbon TYPEWRITER ww w& 
RUBBER COVERS 


Weare supplying the trade with depend- 
able rubber covers for typewriters. We 
believe we can save you money if we get 


your orders. Our plant is centrally 
located and is the only factory making 


Hard Finish Carbon Machinery rubber covers in the west. 
17 years’ experience Remington Basket Pads 


are furnished in ten yard rolls. Write 
at once for prices and other information. 


JOHN WALDRON COMPANY E. E. FORES, 


NEW BRUNSWICK, NEW JERSEY 3569 Cottage Grove Ave., CHICAGO 



































Quai<— a }¢6 5 eT 
COOKE’S PATENT TIME STAMP & 


No. O, PRICE $2.50 
For Timing Letters, Telegrams, Orders, Etc.-Eliminates all Questions 
This Stamp. can be used for FIVE Different Purposes, 


There is an opening below the arrow, so that the names can be interchanged, = 
making the one stamp answer for five, such as REO'D ANS’D FILED ENT’D DEL Die 


STATIONERS : 
SPECIAL . COOKE'S PATENT TIME STA MP 


commectir -- ne Ie RECEP OF 
Telegrams. omer wr _ Saae = 





























pay Cane, 208 er chete fom. wr ry sretems, eve 


] Tus STAMP OF 6 Ft FFU TOT ras 


SIN ONE Recewed Answered Filed Entered Ootvered 


No. © PRICE $2.60 








Placed in a Counter Easel, Packed in 
Cartons containing Six Stamps 
each with dates. 
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with your 
Own Bric 


There is a value not to be under- 
estimated in building a business 
with goods of your own imprint 
and brand. Prominent dealers in 
all parts of the country attribute a 
large measure of their success to 
having their goods sold under their 
private brands. 


In the mbbon and carbon field 
this advantage is plain. There are 
so many cheap grades on the mar- 
ket that when a man gets hold of a 
ribbon or a box of carbon paper 
which gives satisfactory service he 
vyants to know where he can get 
more of the same_ kind That 
means repeat orders 

Goods made by the U. S. Type- 
writer Ribbon Mfg Co., put up un- 
der your own brand, will bring you 
repeat orders. They are made up 
to a standard which will satisfy the 
most particular customer you have. 
And if your ribbon and carbon de- 
partment is booming*it will influ- 
ence and accelerate the sale of 
every article you carry. ‘ 














The first step toward this 
proposition is for you 
to write for samples. 

There is no time 


like the pres- 
OWN. ent, so do it 
>» today. 
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Made}phra’Pa 
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(By Special Correspondence.) 


Atlanta, Ga. 

rhe Southern Typewriter Company of this city have 
taken the agency for the Victor typewriter for the 
northern section of Georgia W. T. Smith, proprietor 
ot this concern, is one of the best known typewriter 
men in the stat 

6 4 

M. M Ashe of H. M. Ashe & Co., who have been 
handling the L, C. Smith & Bros. typewriter in Atlanta 
for some time, is reported to have accepted the posi 
tion of manager of the Atlanta branch office of the 
L. C. Smith & Brothers Typewriter Company He is 
said to have given up the exchange business 


Billings, Mont, 

E. B. Rossiter, formerly a typewriter dealer at 
Basin, Wyo., has taken charge of a large Montana 
territory for the Royal Typewriter Company, with 
headquarters here. 

Birmingham, Ala. 

The Davis Typewriter Company, Royal dealers under 
the Atlanta office, have incorporated with $5,000 capital. 
District Judge Frank W. Smith is President; H. M 
Reese, Secretary and Treasurer; N. W. Davis, General 
Manager. 

Buffalo, N. Y. 

Harry C. Jones, Robert N, Wallace, George W 
Jarrett and J, Lester Kinney are new Oliver salesmen 
here 


Chicago, Il. 


J. W. H. Higbee has been promoted from special 
representative of the general Oliver office to be man- 
ager of Canadian sales His headquarters are in this 
city. 

: > . . 

Frank M. Farnsworth, former cashier of the New 
York branch, has succeeded Assistant Auditor Denn- 
staedt, resigned, of the Oliver headquarters here Ww. 
W. Swigert of Philadelphia assumes the New York 
eashiership. 

Columbus, 0. 

C. B. Kinnamon has been promoted from Cincinnati 
road territory to take charge of the local sales office 
for the Royal Company. 

. . . 

George H. Hadley has taken charge of the local 
Oliver office as manager. Rowland F. Gones, his pre 
decessor, has taken traveling territory in the general 
field division. 
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Kansas City, Mo. 
4. E. Davis recently paid his annual visit to Kansas 
City Oliver headquarters 


* . . 
W. L. Goodman, transferred to Kansas territory for 
Oliver, has recently received his ten-year service 
badge 
Minneapolis, Minn, 

A. M. Nichols and ¢ B. Cole are additions 

local Royal sales staff 
> > . 

W E. Newk has been advanced from 
branch of the Oliver to be commander of Division A 
General Field Divisi« 

New York, N. Y. 

F, O. Spurdle has been transferred from the assistant 
managership of the St. Louis Oliver bran« t ] 
trict superintendent here 

Oklahoma City, Okla, 

Hudson D, Wilcox, Oklahoma City salesmar 
Oliver, spent a very pleasant vacation fishing 
lakes of Minnesota 

Philadelphia, Pa. 
J. B. Van Houten is the new cashier of the Oliver 


branch. 
. > > 

Harry D. Jacobs, formerly a local typewriter manag 
has joined the Underwood selling force in Philadel 

. . . 

W. M. Thomkins won a shorthand contest recently 
held by the Y. M. ¢ A. Shorthand Club of this city 
under the conduct of J. N. Kimball of New York, chair 
man of the contest committee of the National Short 
hand Reporters’ Association. Mr, Thomkins’ percent 
age was 98.5 Donato Giangiulio was second, with a 
percentage of 97.9 

Pittsburgh, Pa. 

Charles Morrell, former Royal manager at Baltimor 
has been advanced to the local managership He be 
gan his career as a New York city salesman 

St. Louis, Mo, 

C. E. Jackson, salesman from this city's Royal office 
to Arkansas territory, has become a permanent Royal 
dealer in the southern part of that state. 

* . * 

A. H, Chamberlain, formerly Remington manager at 

Louisville, has been placed in charge of one of the 


districts at St. Louis. Mr. Chamberlain is a type 
writer man of long experience. 
. . . 


S. W. Grant and wife of Crockett, Texas, spent 
several days this month at St. Louis, visiting friends. 
Mr. Grant is the representative at Crockett for the 
Underwood Typewrite?f Company 

> * . 

William Rigg, the well known Underwood manager 

has just returned from a meeting of managers at 


Chicago. 

















Two well known European typewriter dealers, J. Block, senior partner of the big Russian firm of J. 
Block & Company, and Cav. Cesare Verona of Turin, Italy, recently visited the plant of the Standard Type- 
writer Company at Groton, N. Y. Mr. Block, who is one of the leading typewriter dealers in Russia, has a 
chain of offices throughout the empire and holds the exclusive agency for the Corona typewriter. Cesare 
Verona, who was recently knighted by the King of Italy for his services to the nation and his achieve- 
ments in the introduction and development of office apvliances and economics, is also a Corona representa- 
tive. He believes that there is a great field for a portable — in —, and that the Corona is the 

ro 


typewriter, Messrs. Block and Verona spent several days in 


on, thoroughly inspecting the Standard 


ompany’s factcry and visiting points of interest nearby, including Cornell University and the George Junior 
Republic. Reading from left to right those in the automobile are: J, Block, Cesare Verona, General Man- 


ager Brown, L. J, Conger and President Conger. 





nS = /. 
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G. M. MelIrvin, formerly with the L. C. Smith com 
pany, has accepted a city territory for the Remington 
Company 


A. J. Schwartz, of New York, bas just finished aud 
iting the Underwood branch, and installing some new 
Systems 

> > > 

Assistant General Sales Manager Aust of the Under 


| 
| 
: * | 
| 
| 
wood Company spent several days here this month, | 








looking over the ground carefully with a view of open 
ing branch offices at Springfield and other points. 


Only $2 Per 1 


. . 
L Arming manager of the Underwood branch at ’ 
Louisville topped off on his return from Chicago and Beach s 
spent a pleasant visit with his friend Rigg of the 
local bran¢ 

| “COMMON 
SENSE” 


Travelers’ 


Expense | ? oe f 
Book | MONDAY 























Ee ye ee ive 
ITEMS AMOUNT 
Piet Ole. da-<chns eae 


ee ee ee ee 2 


Cash Fare from........+-| 
1 a RP ry ee 


Diccts ss Cee ee 





E. P. Camps, son of Sales Manager L. D. Camps To. seer cece eee eenees 
of The Noiseless Typewriter Co. L. D. Mil ss 


says this boy is a future Christy 








Matthewson. 

Excess Baggage, . - .« 
Miss Barrett, in charge of the Employment Depart- 

ment at the Remington office, is spending her well Livery, . . ° . . 
earned vacation at New York and other eastern points. 

* * * a 

i ; ‘The Man They All Kaow’’ Sleeping Car,. . « - 

Miss Englis cashier at the Remington office, has 


just left for a vacation trip among the northern lakes Baggage Transfer, "Bus, Etc. 
Syracuse, N. Y. 
The Monarch Works are undergoing extensive im- The Cheapest and Best Telegrams, Postage, Etc, e 


provements during the annual vacation, preparations Ss Cc 
being urder way for the manufacture of 100 machines ooks in e M r treet Car, ° e e bd 
a day to meet the unusual demand This is the first B 1 th a ket. 

time in the plant’s history that orders have been too 
heavy to be filled during vacation. Business has been 


correspondingly good for the last month at the Smith Traveling Men, Book- 
Premier works ; 
sabi keepers, Business Men 




















The L. C. Smith & Brothers Company resumed oper- ° Total Expenses for the da 
ations July 8 after a ten days’ vacation with pros- all like them. J 
pects exceptionally bright for the coming year. e 


7 * * 
The Wyckoff Company has been succeeded by the Samples Free Upon Application. 
Kirtland-Wyckoff Company, the change being in name 
only. This company is doing a fine business in re- “| have used your books for several years, they are the 
manufactured typewriters of all makes, handling also best of the kind there is."—-ARTHUR BARLOW. 


a good volume of stationery, engraving and office 


specialty business 
pecl y bu — PRICES... 
J. E. Straub, foreman of the assembling department, 
W head of the Monarch Weekly Common Sense Expense Books, per 100 . . .. $2.00 


and A Reynolds, inspector 


Works, with their families, left for Boston and a tour 
of the East in thelr cars July 28. Monthly Common Sense Expense books, per 100.... 4.00 
> > > 
+ “ek aliens ak Gi anne ai Personal Expense Books, per 100............... . 4.00 
ingten Company at New York, was a visitor at the 


Smith-Premier and Monarch factories July 2 In his Liberal Discounts to Dealers 


visit to the various departments he met.many old 
friends who were glad to see him. 


S. W. Crandall, president of the Monarch Company, ° 
was in town July 6, fresh from a trip through the E H BEA H p bl h 
o See CH, Publisher 


West. He is very optimistic as to business conditions. 


St. Louis, Mo, DETROIT, MICH., U.S. A. 








W. C. Howe, former district manager here for the 
National Cash Register Company, has been appointed 
district instructor for the company at San Francisco. 











OFFICE APPLIANCES 








QUALITY 


wiles 
SERVICE 
PROFITS 





And the quality of our ribbons 
and carbons itself guarantees the 


service to your customers which 
means Bigger Profits for you. 
Every dealer and _ typewriter 
supply salesman in America who 
has once begun to sell his trade 


CARBON 
PAPERS 


will back up every word we say 
for their ready sales quality and 
100% enduring satisfaction. It 
would be dollars out of our 
pocket in the long run to make 
these goods one cent cheaper in 
quality. Instead, we put them 
to the most exacting tests, and 
require that every ribbon fabric 
shall stand the severest usage 
before stamping it with our 
brand of quality. 


Dealers: We stil’ have 
a number of chotce terrt- 
tories awatting capable, 
energetic agents. Writé 
TODAY, and become a 
profit-sharer in our pros- 


perity. 


REPUBLIC-DODGE 
MFG. CO. 


Pearl and Prospect Streets 
a een ies N. Y.{! 


Se CR re AS Ore 








4 fr 4 th, hn, dr, 


Company will hold their annual convention here Au 


gust wo. 


of the American Multigraph Sales Company is the sue 
cessor of Manager Smith here. Salesman Kneller takes 


bere, has joined the local forces of the American Multi- 


I 


graph Sales Company. 
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(By Special Correspondence.) 


Buffalo, N. Y, 
John B. Summers, division sales manager hers 
the American Multigraph Sales Company, has resigned 
ind goes to Chicago with Division Sales Manager Cham 


for 
Lor 


> > * 

Mr. Summers has been succeeded here as divisior 
sales manager by Manager Smith, effective July 22, 
who has made an excellent record in Indianapolis since 
September 1), first as branch manager and later 
s division manager His first selling experience was 
with a typewriter house 


Chicago, Ill. 

Ss. 8S. Garwood, Jr has succeeded H,. A. Smith as 
Chicago manager of the Flexotype Company, the latter 
having entered the typewriter business at 180 North 
Dearborn street Mr. Garwood has received the foun 
dation for his sales training in the Flexotype factory 
at Burlington, N. J., and is meeting marked success in 
his new field 

. > > 

H. W. K. Strickler is a new Flexotype salesman 
from the local office, having just completed his factory 
ourse of preparation at Burlington, N, J 

> . > 

R. S. Slattery, formerly with another well-known 
duplicating machine company, has joined the _ sales 
staff of the American Multigraph Sales Company 

> ? > 

Maxwell Morris, a well known duplicating machine 
man, has opened a public multigraphing office in the 
Masonic Temple 

Cleveland, O. 


Division managers of the American Multigraph Sales 


* . . 

The vacation trip at Thousand Islands of Special 
Home Office Representative Cotharin of the American 
Multigraph Sales Company was interrupted this month 
by directions to go to New York and take temporary 
charge of the company’s office there following the 
death of the late manager, Clayton J. Whipple 

Indianapolis, Ind. | 


Division Sales Manager Moore of the Nashville office 


Mr. Moore's position at Nashville. 


Milwaukee, Wis. 
E. R. Johnson, formerly with the Smith-Premier staff 


Montclair, N. J. 


H M Horr, former advertising manager for the 


American Multigraph Sales Company, died here re 
ently of septic pneumonia. At the time of his death 
he was advertising manager of the John 8S. Huyler 
Company of New York Mr. Horr was 35 years old 


and widely known in his field Burial was at Welling 
ton, Ohio 
New York, N. Y. 

Salesman’ Crawford of the local American Multigrap! 
Sales office, who has led the entire Multigraph orga 
ization for the last year in individual sales, is enjoy 
well-earned vacation with his bride in Europe 


ing a 
San Francisco, Cal. 

McNutt, Kahn & Company have taken the California 

agency for the new Schapirograph Multicopier, 1 


by the Schapirograph Company of New York 





San Antonio, Tex. 


Congratulations are arriving for Branch 8S M 
1gre Sief i g of the loca Am Mu 
gra ffi pon his marriage Ji 10 ! | 
| 
New Dealers’ Retail Price List 
\ S. Landsberg, of N Y k ¢ t id 
I s f typewriter pay s d \ 
will shortly 1 ! i tail 
Ww tell at a gl t i is 
s 1 any size and grace I tl pr Mr 
I isberg gives a d int f ye t ilers 
wl ry his paper i stoch nd 40 7 it tot Sé¢ 
wl lo not. M Landsberg does not sell to a 
s t in the tra 











The LEVER LOCK 


All the PROUDFIT principles and advantages 
at Post Biader Prices 


No Posts or Thongs. Flat Opening 
Unlimited Capacity 


Proudfits for Every Loose-Leaf Purpose 


EP: AF 


Factor) and Main Office: 


Lyen and Campan Streets, Grand Rapids, Mich., U.S. A. 


St. Lewis, Me. 
San Francisce, Cal. 





Bireftshe fon 

Pt Wasee l lea 
~3y%4 Cincinnati, Obie 
Pan Antonio. Tex. Cleveland Ohio 





nsas City Mo. 
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Makes Your Work Easier 













Adjustable 
to any height 
and after easi- 
ly and quick 

ly and noise- 
lessly moving 
the Adding 
Machine on 
its perfect rollers to 
any desired place 
or position, the 
Stand is held ab- 
solutely rigid by 
simply TRIP- 
PING THIS 
LITTLE FOOT 
LEVER. 





ADJUSTABLE TABLE Co. 
GRAND RAPIDS, MICH. 
Also from Adding Machine Agents & Salesmen 

















A Word with the House Organ 











The Layman Printer, issued monthly by the Ameri 
can Multigraph Sales Company of Cleveland, is always 
pungent and pointed The June number is led by a 
sterling article on ‘‘The Law of Mental Dominatior 
Applied to Advertising,’’ in which the secret of much 
success in publicity is traced to the personal note of 
assured conviction Another useful article is that on 
‘Colors and Color Harmony,’’ a simple matter much 
neglected by many catalog-makers. There is a laugh 
able Sherlock Holmes parody, ‘“The Case of the Stolen 
Cireular,’’ which tells for the Multigraph on the basis 


of experience, and several shorter bits of reading Ten 
minutes spent on this clever little organ will be repaid 
many fold 

. 7 * 


‘Royal Esprit de Corps” is the apt title of a robust 
and optimistic outlook upon the typewriter trade which 
leads the July number of The Royal Standard, house 


organ of the Royal Typewriter Company. The writer 
General Sales Manager George E. Smith, has returned 
fro the Royal's European office, and, as he phrases 


it, has found that ‘“‘enthusiasm is not an American 
monopoly."’ Especially popular abroad is the Machine 
a-Day Club and with it all the other up-to-date Ameri 
can incentives to sales activity. Chief among the other 
articles in this issue is a statement of the futur 

Royal Standard’’ itself: ‘‘100,000 Machines a Year!"’ 
Other contributions are the thirty-fifth in the current 
series of articles by E. B. Hess, inventor of the Royal 
machine, on ‘‘Royal Features,’’ this one being on 
‘*Type-Bar Impact’’; ‘‘How a Traveler Can Advertise,’ 
by J. R. Richey, Field Department Special, and six 
more alert faces of leading salesmen in the ‘‘Portrait 
Gallery.”’ 

7 . * 

‘The ability to meet a great crisis means the ca 
pacity to face the crisis of commonplace problems every 
day’’ is the center shot which opens the July number 
of Globe-Wernicke Doings The leading editorial is a 
reply to a recent office furniture article in this maga 
zine, and is discussed elsewhere in this issue Two 
good articles on merchandising prospects in the small 
city are headed, respectively, ‘‘Chances in the Home 
Town” and “The Kind of People in Our Town 
‘Package Libraries’’—compact compilations from cur 
rent magazines for educational or business use—ar¢ 
described under the heading ‘‘Knowledge in Carton 
Packages,’’ and there is some sound philosophy on show 
window display on one of the latter pages. It is an 
unusually readable number. 

. . > 

The (Oliver) Bulletin for July 10 opens with an op 
timistic outlook upon summer typewriter business, based 
on the company’s remarkable record for the first half 
of the year, discussed on a following page. The entire 
number beams with virile enthusiasm, and, as usual 
is superbly illustrated. ‘‘Stick to Your Trade” is a 
pungent prose-poem by that prince of modern jesting 
philosophers, Walt Mason Cartoonist Briggs of Th« 
Chicago Tribune continues his humorous series of cari 
catures on the progress of the Oliver sales campaign 
and there is a bright and breezy line of personals and 
other news items 

. 7 > 

The Comptographic has its customary Jar of spice 
wide open this month Besides these invigorating edi 
torials there are sound and us-ful articles on ‘‘The 
Invention Department of the Steel Brain of Business,’ 
“The History of a Purchase’? (the Comptograph’s work 
in the buying end of a business), ‘‘Eliminating Un 
necessary Moves,"’ and Demonstration of the Compto 
graph as a Straight Listing Machine.’’ The depart 
ments are well edited 

* * > 

The frontispiece of the June Underwood News is a 
picture of Joseph R. Downey, recently promoted from 
the ranks to be the company’s new manager at Butte 
Mont. The leading editorial, ‘‘The Summer Months, 
is a stimulus to activity on the solid basis of results 
already achieved. ‘‘Typewriter Exports,’’ with fact 
and figure, emphasizes Uncle Sam's leadership in this 
great field ‘‘We Capture England’’ is a modest but 
illuminating account of the prestige won by the Under 
wood at the English Business Show. ‘‘Mark Twain's 
Typewriter’’ is a capital story and the departmental 
features are well chosen 

>. > * 

A very attractively printed house organ is The Scribe, 
representing the Carter's Ink Company of Boston. The 
July issue is its Convention Number, including a strong 
appeal for attendance at the National Stationers’ meet 
ing at Omaha There ar brief and snappy articles 
on “Summer Advice,’’ An Unusual Order’’ and ‘‘Better 
Service."’ “Our Youngest Salesman,’’ Nathan Whit 
man, a veteran who joined the Carter forces in 1856 
is pictured and his well known Chicago activities chron 
icled, the occasion being his seventy-fourth birthday 
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THE HANDY PRESS 


Will Bale All Kinds of Waste 


Canvas Cuttings Cloth Cuttings 
——_ Glove Cuttings | Scrap Rubber 
- Waste Paper Waste Rags 


Correspondence Solicited 





~~» COMPANY 


Manufactured by 


The Handy Press Co. 


435-441 Ionia Ave., S. W. 
GRAND RAPIDS, MICHIGAN 
U.3 A 





% Tus Cut SHows Our No. 2 BALER WITH THE ToP DOWN 
AND READY FOR THE PRESSURE. 











WAX SEALS CHECKS CORPORATE SEALS POCKET NOTARY METAL CHECKS ) 
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WE ARE NOT AGENTS FoR THESE Goops 
WE MANUFACTURE THEM 


SEALS, STENCILS, STEEL STAMPS, BADGES, 


NAME PLATES, METAL CHECKS, 
RUBBER STAMPS, Etc. 
WRITE FOR CATALOGUE 
MEYER & WENTHE 

3I1N, DEARBORN ST. 


CHICAGO 
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_ 
DO YOU SELL 
TYPEWRITERS? 


We can furnish you with Type- 
writers of exceptional quality. Each 
machine is equipped with a new 
platen, and is completely repair 
re-aligned, re-striped and re-var- 
nished. We have been in the bus'- 
ness for years and our experience 
will be valuable to you. 

You Should Have Our Latest Price List: . 

Write for It Today. A. C. ALBRIGHT 

Typewriter Information Bureau 


TO TYPEWRITER DEALERS EVERYWHERE. I am now lo- 

cated In New York City--the source of supply In the Type- 

writer line. I will buy for you at lowest market value spy 

A iys > Typewriter that you may need. My 25 years experience 

WHOLESALE pam BL ine qualifies ~¥ as = eet, ek J ak 
foe DEALERS IN our Broker. y personal examination of machines w 

TYPEWRITERS an over-riding commission enables me to furnish the best 
machine for the least money. Correspondence solicited 


N. St. AGO, ILL. A. C. ALBRIGHT, Typewriter buyer for the trade 
143 N. Dearborn St CHICAG 314 Broadway « = : NEW YORK, N, Y. 
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IF YOU WANT TO KEEP POSTED 


on all that’s new, and all that is going on in the field of Office Equip- 
ment, subscribe to 


OFFICE APPLIANCES 


Subscription price, $1.50 a year. Trial subscription, 4 months for 50 cents 
THE OFFICE APPLIANCE COMPANY 
PUBLISHERS 
417 South Dearborn Street —:: CHICAGO, ILL. 
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everywhere. 


16-28 OSBORN ST. 





Business 


with a line which sells readily, 
always gives satisfaction and 
is a money maker. 


Get acquainted with 


COOK’S 
CUALITY LINE 
CHAIRS 


The World’s Standard 


We specialize on Spring Back 
Typewriter and Office Chairs, 
carrying a large stock of finished 
goods for tmmediate delivery. 
Our Chairs are sold by the lead- 
ing Office Furniture 


WE SELL TO THE TRADE ONLY 
Send for catalogue and price list 


C.A. COOK COMPANY 


Manufacturers 





ncrease 
Your 


Dealers 


CAMBRIDGE, MASS. 























Digest of Foreign Press 











Germany and Austria. 


Papier und Schreibwaren-Zeitung (Vienna and Leip 
sic)—(Printed in same volume with Buchbinderet und 
Kartonnagen-Zeitung)—June 28 Sesides the body of 

and bookbinding news to which these 


general stationery 


columns are mainly devoted, there is an interesting his 


torical sketch of Hans Griinauer, a well known trad: 
leader, on the occasion of his sixtieth birthday, and n 
announcement of the 1914 Book-making Exhibitior if 
Leipsiec. » 2* @ 
Schreibmaschinen-Revue (Perlin)—Jun: 19.—Promi 
nent in this issue is a concise discussion of the motor 
driven mechanism of the Comptograph Adding Ma 
chine, with illustrations and directions for use, whic! 
should prove beth interesting and useful to Germa 
readers, with their keen appreciation of scientific and 
technical advance. A demonstration of the type ar 
rangement on a visible writing machine is another arti 


cle of interest. Bound up with this magazine is als 
“Die Schreibwaren Industrie,’’ covering appliances al 


lied to the typewriter. 
. * + 


Schreibmaschinen-Revue (Berlin)—July 3.-—‘‘The New 


Hammond Model with Reversible Carriage’’ is described 
and illustrated in a brief but comprehensive article 
By a shift in the carriage ‘‘the Oriental Hammond” 
permits of writing Persian, Arabic or Hebrew on the 


same machine which ordinarily types the occidental 


tongues This machine is handled in Germany and 
Switzerland by the firm of Ferdinand Schrey, Ham 


countries. In the same 
Devices for Cal 


strong editorial 


representatives in those 
article on ‘‘Control 
Michel 


mond 
magazine is an 


culating Machines’’ by sSaum; a 


on “‘A Better Organization of German Exports and 
another on ‘‘Management in Business . Life.’ 
. . . 
Schreibmaschinen-Zeitung (Hamburg)—June 15.—The 
internationalism of modern industry is shown in the 
leading article of this number—an appreciative review 
of the recent fifth Business Exhibition in London, with 
ample credit given to American products for the com 
manding part they played in this memorable event 
Patent-reform is agitating the German Reichstag, and 
its relation to the German typewriter industry is dis 
cussed in a neighboring column. An illustrated article 
discusses the Poke letter-stamping machine The news 
departments are instructive and up to date 
. . . 
Das Kontor (Berlin)—June.—This is an unusually 


interesting number Prominently featured is a vigorous 





address on ‘‘Justice and Efficiency,’’ by Dr. H. Krumb 
haar of Liegnitz, delivered before a recent conventior 
of newspaper publishers at Magdeburg The speaker 
suggests his topic as a motto for newspaper makers 
the world over, and demands of them a high ideal of 
truthfulness and public service. Some useful sugges 
tions for accounting are embodied in a discussion of 
‘Purchase and Sale Figuring’’ and a keen insight into 
the motives of the buyer is disclosed in the essay 
“Lack of Conveniences and Its Relation to Launching 
a Business.’ Perhaps the most widely profitable article 
is that on “Letter Writing’’ in which the writer, oddly 


with the author of 
‘Office Appli 


ground 
Letter’’ in 


identical 
the 


enough, takes 


‘Humanizing susiness 


ances’’ for the same month Inspirations are ippar 
ently international. 
. . > 

Buro-Bedarf Rundschau (Berlin), Ju ia) rhis 

teresting issue of this magazine containing " v 
other things illustrated page irticle devoted to 
Barrett Adding Machine and its many uses There 
is a brief contributed article on ‘‘Construction of the 
Visible-Writing Typewriter’ and another on ‘The 
Service of the Typewriter,’’ the latter written with 
the Smith-Premier as a type of efficiency The news 


departments are crisp and interesting, an¢ 


something of an achievement in bold 


design is 


nality and color-contrast 
* ¢ * 
Schreibmaschinen-Zeitung (Hamburg)—July 15.—Sev 
in office appliances receive mention this 


eral Ameri 





ssue The Writerpress, made by the Writerpress Com 
pany of Shelton Conn is described and illustrated, 
ind in th same column is a paraggaph concerning the 
idvantages of the Saunders Mailing Machine, the prod 
uct of Saunders & Company, 521 Southwest boulevard 
Kansas City, Mo. The Belknap Addressing Machine 
made by the Rapid Addressing Machine Company, New 
York City; the Amfil Variable Line Spacer of Ames & 
Filstead Company, Caxton Building, Chicago, and the 
Hollerith Tabulating Machine, manufactured by the 
rabulating Machine Company of Washingt ind New 
York are also described Special articles of merit ar 
Exporting Typewriters and Adding Machines ry pe 
writers in Austria The ‘Racker’ Copying Machine 
ind an extended description of the Minerva typewriter 
France. 
La Revue Dactylographique (Paris)—Jun Promi 


nent in these brisk and well-illustrated pages is 
account of a new booklet put out by Japy Brot 
describing the equipment and accessories for their 
typewriter, which is the modern French version of 
former Sholes machine toth the universal 
French keyboard may be used on the Japy, which has 
many European users Contests in typewriting 
Vesoul, Algiers, Leghorn and Paris are recounted 
latter being betw commercial secretaries I 
London Business Show is analyzed from a French 
point, and a cordial advance notice is given the om 
ing Belgian exhibition Articles on the Adler and the 
Gallia typewriters, on the Arithmotype Calculator 
copying ink and dictating machines are also included 
Belgium, 


Hypscs Revue-Conseil du Commerce et de |'Industrie 
Modernes (Antw« June The coming Belgian Busi 
Show is the the hour in Antwerp 
devoted to its iay 

“The Pencil 


rp) 
ness topic of 
article in Hypsos is 


branch of 


the leading 


tages as a advertising 


both the history and manufacture of this prod 

Quite the best foreign description of the London Busi 
ness Show, with large, clear illustrations, is given in 
this number Differences in American Advertising 
compares many well-known magazine mediums as to 
cost and results secured in a recent competitive test 
It is painful to read in this same article on account 
of American newspapers which must have been based 
on traditional data of at least thirty years ago The 
reporter of romance is a lovely creation: the fact that 


he does not exist is his only embarrassment 
* . . 

\ new ommercial semi-monthly—L’Alliance Belg 
Lutine—has been established at Brussels to aid in tt 
expansion of Belgian trade relations with the Latin 
American countries 

Italy. 


L'Impresa Moderna (Milan)—June.—Clad in a_ be 











coming new cover, this organ of Italian progress opens 
with a modified approval of the ‘‘English Sunday 
whose introduction into Italian factories is being at 
tempted Other timely features are: ‘‘Telegraph Codes 
and Ciphers,’’ The Market in Italy for Office Appli 
ances,’’ ‘“‘German Banking Systems,’’ ‘‘The Advertis 
ing ‘Layout’,’’ and ‘‘Color Harmony in Show Wind 
* * 7. 
L’Ufficio Moderno (Milan), June 1-July 1 Promi 


announcement of 
Milan, November 1-3, in whic 


copy ing, 


nently displayed is an 
Typewriter Contests at 


prizes for dictating commercial, artis 


twenty 


tic and special tests will be awarded rhe London 
Business Show, as in most other foreign exchanges 
of the month serves largely as an opportunity; to 
exhibit the advantages of American products Ou! 
Gallery,”’ in this number, pictures and characterizes 
Alfredo Tombolini, Italian champion typewriter wl 
the Underwood machine ‘“*Mail Order ¢ 





operates 





which urs 





paigns’’ is a contributed article, 


ousness of plat in advertising and objects t t 
abuse of humor as a publicity weapon 
Spain. 

Revista de Mecanografia (Madrid)—June The lead 
ing article is a sympathetic appreciation of the 
and achievements of Walter P. Yost, of whom tl 
writer says aptly ‘He has two personalities, the i 
ventor and the industrial leader.’’ An excellent phot 


American typewriter pioneer 
**World-Production of 
ingenious illustrated 


graph of the famous 
article. 
Time” 


companies the Type 
writers,’" ‘‘Losing and an 


account of ‘‘Decorative Typewriting’’ are other very 
readable features Mexico. 

La Semana Ilustrada (City of Mexico)—June 12 A 
feature of this bright little journal from the Spanish 
American republic is a full page layout of photographs 


showing the triumphal procession with which the Under 
signalized its delivery of a 


wood Typewriter Company 
big order of machines to the federal telegraph system f 
Mexico. The day is the feast of Corpus Christi, and 
streets of the capital are thronged with peasants pre 
paring to celebrate the festival Into this colorful scene 
of medieval gayety enters the long file of men carrying 
the Underwoods—like a sudden dash of the twentiet! 
stronghold of the thirteenth, The festival 


century into a 


spirit occasion for 


the 
peasants are see! 


however, the event as 
even greater enthusiasm, and the 
cheering the advent of the Underwood as its bearer 
the Palacio National, or National Palace, In the center 
of the group of Mexican officials testing a! 
Underwood machine with all the intentness of professic 
als—José H chief of the department t 
machine; at his right, in order, General D. Carlos ¢ 


seizes on 


page is a 


Lomelf 


Ileal, Private Secretary Ondovilla, and Messrs. José 
Hernfindez and Osorio y Pancorvo 

Bauer Facts for July is the same lively ttle orgal 
‘“‘The Man That Gets Baers’ Service Ends His Week on 
Friday Night is the striking title for a vigorous 
straight-from-the-shoulder talk on the company’s equly 
ment and tl satisfaction it gives “The Man Wit 


analysis of character 
including an appli 
the hur 


text 


successful 


the Hose’’ is a 
the viewpoint 


‘ning, 


gard 
ditions As 


usual, 
the 


to business co 


trations lend point and vigor to 





Among the Catalogues 





Recent additions to the Macey line of filing app! 


ances are illustrated this company’s Catalogue N« 
4311, just issued from its Grand Rapids factory rhe 
items are the new Inter-Inter Unit, fitting 28-inch ca 

inets, with two invoice nd report drawers, two card 
index and two storage irawers; a Similar new six 
drawer unit; a new eck file tray in golden oak and 
antique mahogany new cabinet high legs; open elm 
sections: sliding shelves, and some up-to-date additions 


to the well known Macey Perpetual Transfer System 


= 3 Isome exam of the cataloguer’s art, wi 
a irge number of excellent illustrations, is the new 
red-covered No. 22 | italogue of Dornette Desks, ser 
mut by the J. Dornette & Brother Company of ‘ 
cinnati The latest patterns in Sanitary, Typewrite 


and Bookkeepers’ Desks are featured, as are also 


number of attractive Office Tables and Letter Press 
Stands The classification of these lines is especially 
helpful to the dealer, and with the large, well printed 
photographs is all necessary information as to size 
styles, finish, etc With all essential detail, there is 
a simplicity about this catalogue which saves the r¢ adet 
every possible minute in its perusal. The franknes 
r} 


and clarity of description are in themselves a hig 
recommendation for the lines advertised 
* + * 
4 record of forty-two years in the field of comune 
cial education is the first appeal to attention of tl 
Year Book of the Gem City Business College of Quincy 


Ill An excellent likeness of its founder, D. L. Mus 
selman, a pioneer in business training, is the frontis 


piece, and a host of letters from graduates give credi 
to this well known institution 


t 


The Browne-Morse Company of Muskegon, Micl s 
sending out a neat four-page leaflet, entitled rhe 
Law of E-Quality balancing the qualities required 


on one side of which is price and on the other quality 
It is good sales argument and makes its point wit 
innecessary words 
. . > 
Where's that Catalog is the title of a new Yaw 
man & Erbe booklet which advertises the compan) 


n a good filing cabinet with the figure of a scal 


extensive line of filing furniture and equipment b) 


lit 


the daily complaint in many an office where sales li 
erature is either lost or mislaid. It is a sensible argu 
ment for system in business and for the appliance 


which guarantee it The ‘“‘Y & E"’ system is explained 
step by step, with special attention to card indexing 


half sections, frictionless metal suspension and th 
entire Y & E” catalog filing plan The book is wel 
illustrated and well written 


. - . 


The Marysville Cabinet Company of Marysville, Ol 
» folder desecriptiv 


ind illustrative of as many styles of its flat-top, roll 





is issuing an inviting twelve-] 


top and typewriter desks The selection is an excel 


lent choice of the modern and attractive line carried 


by this company, and the photographs show clearly tl 
advantages of each type of product. Prospective pur 


chasers of this equipment will do well to apply 


and study the furniture exhibited in this circular 
7. . * 

The J. ¢ Hub Manufacturing Company, Cleveland 
Ohio, makers of the Hub office specialties, such as 
ecard indexes metal tip guides, ‘‘Security’’ folders 
index tabs, et« have added another store to their plant 
The company now occupies three complete stores 
three-story building The second and third floors are 


devoted to manufacturing and the concern is we ing 


into a complete line of goods usually made by a mar 


ufacturing stationer The main floor is occupied by) 
the offices of the company and the display rooms rher« 
is being added a complete line of office devices and th 
Hub Company will conduct a regular office appliances 
store in addition to its manufacturing business This 


fall this concern plans to add a complete bindery and 


to embark upon the manufacture of loose leaf goods 





clips and other Hub’’ office specialties. A timel 
issue for this period of xpansion and improvement Is 
the new annual catalog of the company, covering card 
indexes, cell-u-tip guide metal tip guides, security 
folders, fiber folders, vertical supplies, filing systems 
eabinets, printing and office specialties Bound in ar 
ittractive blue cover, with bright colored illustrations 
adding to the clearness of the descriptions aad wit! 
much information regarding the devices advertised 


which will be of definite practical use to the buyer 
} 


this catalog is one of the most complete and valuable 


recently received Any one interested in the lines of 


this house may obtain a copy by applying to the J. ¢ 
Hub Manufacturing Company Cleveland, Ohio 


e 
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Branch Offices : 





SATIN FINISH AND COBWEB 


CARBON PAPERS 


SATIN FINISH AND GOLD SEAL 


TYPEWRITER RIBBONS 


‘e continually growing in favor with discriminating users 


world over. The best of materials, made into the 


finished product by expert workmen, have given the 
LITTLE” line a quality that cannot be excelled. Deal- 

ers who ha 

repeat orders. 









> our goods build up a big business on thei 
Samples and prices upon request. 


A. P. LITTLE 


Main Office and Factory 


ROCHESTER, N. Y. 


NEW YORK, PHILA ’ 
CLEVELAND, WASHINGTON. DC. | SBURGH, 
Distributing Offices for Chicago and the West: 
ROCKWELL-BARNES CO., CHICAGO 
For London and the Continent: WM. HOARE & CO., 
28 Basinghall Street, London, E. C. 


! or Australia: SCOTT & HOARE, 426 Collins St., Melbourne. 


The New York Office is a spacious ground floor at 287 Broadway 
Cor. Reade St., the largest, finest and best equipped offices in the 


levoted solely to Typewriter Supplies. Dealers, Typewrite 


n, Purchasing Agents always welcome. 
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PATENTS 





1,019, 783. Envelope. Frederick Grab, New York, 
N. ¥. 

1,019,874. Fountain Pen. James Thurston Wolfe, 
Washington, D, C 

1,019,930. Fountain Pen. Francis W. Vaughn, ZJr., 


West Medford, and Henry J. Upton, Somerville, Mass., 


assignors to Vaughn-Upton Company, Boston, Mass., 8 
corporation of Massachusetts. 

1,019,978. Typewriting Machine. Carl F. Lunde 
berg, Hartford, Conn., assignor to Underwood Type 


writer Company, New York, N. Y., a corporation of 


New Jersey. 


1,019,996. Calculating Machine Ira D. Sieffried, 
Cleveland, Ohio. 

1,02),082. Combined Typewriting and Computing 
Machine. Gustave 0. Degener, New York, N. Y., as- 
signor to Underwood Computing Machine Company. 
New York, N. Y., a corporation of New York. 

1,020,145. Typewriter Ada C. Kendrick, Williams 


burg, Kans. 
1,020, 200. Calculating Machine. Woldemar Rein 
hold Heinitz, Chemnitz, Germany, assignor to the firm 


of Schubert & Seizer Maschienenfabrik Aktiengesell 
schaft, Chemnitz, Germany. 

1,020,221. Fountain Pen. Joseph Rauchenecker, 
Chicago, Il. 

1,020,227. Typewriting Machine. Herbert H. Steele, 
Marcellus, N. Y., assignor to the Monarch Typewriter 
Company, Syracuse, N. Y., a corporation of New 
York. 

1,020,237. Fountain Pen. Alvin L. Watts, Chicago, 
Il. 

1,020,404. Ribbon-Throw Mechanism for Typewriting 
Machines. Arthur F. Engel, New York, N. Y., as 


signor to the Oliver Typewriter Company, Chicago, 


Ill., a corporation of Illinois. 


1,020, 469. Envelope. James A. Woolslare, Pitts 
burgh, Pa. 

1,020,475. Typewriter Ribbon Cabinet Fred G 
Berg, Enid, Okla., assignor of one-half to Merle B. 
Horney, Enid, Okla. 

1,020,527. Rotary Hand Stamp Denny Edmund 
Walshe, Grand Saline, Tex. 

1,020,561. Temporary Binder or Loose-Sheet Holder 
Reinhold Krumming, Milwaukee, Wis. 

1,020,871 Typewriting Machine. Francis D. Am 


assignor to Underwood Type 


men, New York, N. Y., 
writer Company, New York, N. Y., a corporation of 
Delaware. 

1,020,875. Reading Desk Paul Baillod, La Chaux- 
de-Fonds, Switzerland 

1,020,948. Loose Leaf Book. Lee D. Hamacher 


Kansas City, Mo., assignor to Hamacher-Hawkins Man 

ufacturing Company, a corporation of Missouri. 
1,020,990. Arrangement for Filing Leaves. 

Alexander Krautheim, Frankfort-on-the-Main, Germany 


Loose 


1,020,995. Temporary Binder. Morris E. Leeds 
Philadelphia, Pa. 

1,021,112. Pencil. Hermann Reiche, Millstone, N. J 
1,021,120. Typewriting Machine. James A. Whit 


comb, McAlester, Okla. 
1,021,148. Pencil. Arthur W. Harrison, Providence, 


R. I., assignor to Ubert K. Pettingill, Boston, Mass 
1,021, 152. Account Register. Archie L. Johnson 
and Kelly Johnson, Losantville, Ind. 


1,021,153. Typewriting Machine. Alfred G, F. 
Kurowsk!, New York, N. Y assignor to Underwood 
Typewriter Company, New York, N. Y., a corporation 
of New Jersey. 

1,021,158. Typewriting Machine John C. McLaugh 
lin, Jersey City, N. J., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 
Delaware. 


1,021,160. Combined Pencil and Compasses. Percy 
D. Morgan, Portland, Ore 
1,021,182. Typewriter Escapement Louis P. Diss, 


Ilion, N. Y. 


1,021,183. Bookholder. George J. Flanagan, Chicago, 
Ml. 

1,021,218. Stamp Affixer. Bennett D. Straight 
Rochester, N. Y., assignor to Multipost Company, 
Rochester, N. Y., a corporation of New York 

1,021,317. Meter Record. Michael H. Kane, Wor 
cester, Mass. 

1,021,3%). Pericil Casing Charles 8 tush, Provi 
dence, R. I 

1,021,382 Typewriting Machine Charles E. Smith 


New York, N. Y., assignor by mesne assignments to 
Union Typewriter Company, Jersey City, N. J., a cor 
poration of New Jersey. 

Typewriting Machine Richard W. Ulrig, 
assignor to Underwood Typewriter 


1,021,386. 
Rutherford, N. J., 


Copies of any one of these patents can be obtained 
by sending fifteen cents in stamps to E, G. Siggers, 
patent lawyer, Suit No. 33, N. U. Building, Washing- 
ton, D. C., by mentioning Office Appliances. 


Company, New York, N. Y., a corporation of New 
Jersey. 
1,021,391. Typewriting Machine. John Waldheim, 


Newark, N. J., assignor by mesne assignments, to 
Union Typewriter Company, Jersey City, N. J., a cor 
poration of New Jersey. 


1,021,392 Typewriting Machine. John Waldheim, 
Newark, N. J., assignor by mesne assignments to 


Union Typewriter Company, Jersey City, N. J., a cor 
poration of New Jersey. 
1,021,393. Typewriting 
Newark, N. J., assignor by 
Union Typewriter Company, Jersey City, N. J., 
poration of New Jersey. 
1,021,395. Typewriting 
Montclair, N. J., assignor by 
Union Typewriter Company, 
corporation of New Jersey. 
1,021,3 Fountain Pen. 
York, N. Y. 
1,021,484, 
eago, Ill. 
1,021,513. Typewriting Machine. Jacob Felbel, New 
York, N. Y., assignor by mesne assignments to Union 
Typewriter Company, Jersey City, N. J., a corpora 
tion of New Jersey. 
1,021,532. 


Envelope 
Karcmarcyk, 


John Waldheim 
assignments to 
a cor 


Machine. 
mesne 


Osear Woodward, 
assignments to 
City, N. J., a 


Machine. 
mnesne 

Jersey 

New 


Frank M. Ashley, 





Slide Rule. George W. Richardson, Chi 


Moistening Device. Szezepan 


New Bedford, Mass. 


1,021,588. Adding and Printing Machine. Jobn 
Mesny Tourtel, London, England, 

1,021,614. Bookhbolder. Eric R. Lundius, Seattle 
Wash. 

1,021,627. Typewriter Key-lock. Max Pfau, Wood 


stock, Ill., assignor to Emerson Typewriter Company, 
Woodstock, Ill, a corporation of Illinois. 
1,021,673. Self Filling Fountain Pen. John Hendrie 
Racine, Wis. 
1,021,675. 


Machines. 


Tabulating Mechanism for Typewriting 


George C. Hoskin, Nevada, Iowa. 


1,021,776. Manufacture of Manifold Writing Books 
and Pads Fritz Heitzmann, Freiburg, Germany. 
1,021,817. Typewriting Machine. Glenn K sar 


rett, Grand Rapids, Mich., assignor by mesne assign 
ments to Union Typewriter Company, Jersey City, N. J 
a corporation of New Jersey. 

1,021,832. Protecting Device for Books. Bernard 
Morley Fletcher, London, England. 


Typewriting Machine. Philip 
Harry, London, England, assignor to the Monarch Type 
writer Company, Syracuse, N. Y., a corporation of 
New York. 

1,021,886. Package Tying Device. August Pieper 
and Henry Gloversville, N. Y., said Case as 
signor of one-half of his right to Alexander L. Johnson 
and William F. Case, Gloversville, N. Y. 

1,021,953. Typewriting Machine. Herbert H. Steel 
Marcellus, N. Y., assignor to the Monarch Typewriter 
Syracuse, N Y., a corporation of New 


1,021,835. Spe neer 


Case, 


Company 
York. 
1,021,970 
coran, New 
writer Company, New 


Typewriting Machine. Cornelius B. Cor 
York, N. Y., assignor to Underwood Type 
York, N. Y., a corporation of 
New Jersey. 

1,021,975. 
Machines. 
Germany, 
Schonebeck A. G., 

1,021,978 Fountain Pen Clasp. 
Newark, N. J., one-half to 


Typewriting and Similar 
Carl F Ehmsen, Schonebeck-on-the-Elbe 
assignor to the firm of Metall Industrie 
Schonebeck-on-the-Elbe, Germany 

Theodore K. Felch 
William J 


Key- ap for 


issignor of 


Osborne, Asbury Park, N. J 

1,022,007 Account Register Albert F. Staples 
Canisteo, N. Y assignor to Superior Register Com 
pany, Canisteo, N. Y., a corporation of New York 

1,022,076. Stamping Device. William J. Grotenhuis 
Chicago, IIL, assignor of one-half to Philip A. Salis 
bury, Chicago, Ill 

1,022,111 Drafting Pen Edwin R. Smith, Parts, 


Texas 


1,022, 1%) Book Rack Ernest Oldenbusch, New 
York, N. Y 

1,022,152 Cash Register. John F. Parker, Kansas 
City, Mo., assignor to the National Cash Register Com 
pany, Dayton, Ohio, a corporation of Ohio. 


Machine Lynn B. Wyckoff 
assignor to the Monarch Typewriter 
a corporation of New York 
Lloyd Sterling 


1,022,168 Typewriting 
Chicago, IIl., 
Company, Syracuse, N. Y 
1,022,170 Card 


Antisdel, Chicago, Ill 


System 


Business 


1,022,230. Total Printing Cash Register. Frederick 
L. Fuller, Dayton, Ohio, assignor to the National Cash 
Register Company, Dayton, Ohio, a corporation of Ohio 

1,022,280. Calculating Machine. Franz Trinks 
Brunswick, Germany. 

1,022,294. Penholder. Earl Borron, New Boston, Mo 

1,022,373. Typewriting Machine. John C Mc 
Laughlin, Jersey City, N. J., assignor to Underwood 
Typewriter Company, New York, N. Y., a corporatior 
of New Jersey 

1,022,452. Temporary 
ton, Kalamazoo, Mich. 

1,022,456. Paper File. Philip H. Yawman, Roch 
ester, N. Y., assignor to Yawman & Erbe Manufa 
turing Company, Rochester, N. Y., a corporation of 
New York. 

1,022,580. Typewriting Machine. Cornelius B. Cor 
ecoran, New York, N. Y., assignor to Underwood Type 
writer Company, New York, N. Y., a corporation of 
Delaware. 


Binder. George P, Wiggl: 


1,022,673. Typewriter. John C. Hartt, East Liver 
pool, Ohio, assignor of one-half to Jennie W. Hartt 
East Liverpool, Ohio. 

1,022, 682. Check Holder. Edward Eddy Kaech 
Minneapolis, Minn. 


1,022,718. Fountain Pen. Frank M. Ashley, New 
York, N. Y. 

1,022,766. Typewriting Machine. 
nard, Hartford, assignor to Underwood Type 
1,023,382. John R. Kirksey, Dysortvill 
writer Company, New York, N. Y.. a corporation of 
Delaware. 
1,022,868, 
City, Mo., 
Company, 
1,023,084 
tion, Tex. 
1,023, 168 
Detroit, Mich., 


Walter E sar 
Conn., 


Envelope. 


Parker, 
Cash 


Cash John F. Kansas 
assignor to the National Register 
Dayton, Ohio, a corporation of Ohie. 
Naney E. Pettitt, June 


Register. 


Envelope Seal 


Pasinski 


Adding Machine. Walter J. 
assignor to Burroughs Adding Machine 


Company, Detroit, Mich., a corporation of Michigan 
1,023,172. Typewriting Machine. John Purdy, New 
York, N. Y., assignor to the Monarch Typewriter Com 


a corporation of New York 

Verrenice Munger and Chapel 
S. Carter, Ansonia, Conn., assignors by direct and 
mesne assignments to the H. C. Cook Company, An 
sonia, Conn., a corporation of Connecticut. 

1,023,235. Calculating Machine. Glenn J. Barrett 
Grand Rapids, Mich., assignor to Barrett Adding Ma 
chine Company, Grand Rapids, Mich. 


pany, Syracuse, N. Y., 
1,023,219. Index Tab. 


1,023,242. Drawing Instrument. Earl T. Childs 
Coraopolis, Pa. 
1,023,329. Calendar Support Charles H. Payne 


Cincinnati, Ohio, 

1,023,361. Typewriting Machine. Daniel 
New York, N. Y assignor to Wyckoff, Seamans & 
Benedict, Ilion, N. Y., a corporation of New York 
N. C. 


Briggs 


1,023,432 Stenographer's Desk. James C. Long 
Goldthwaite, Tex. 
1,023, 437. Envelope. Agnes Mossop, Harley, On 


tario, Canada. 

1,023,447. Fountain Pen. Joseph A. 
Charles F. Hovey, Brooklyn, N. Y., 
tenth to said Vogelmann and nine-tenths to said Hovey 

1,023,535. Typewriting Machine. Herbert H. Steel 
Marcellus, N. Y assignor to the Monarch Typewriter 
Company, Syracuse, N. Y., a corporation of New York 

1,023,566 Temporary Binder. Adolph A. Hunziker 
St. Louis, Mo., assignor to Woodward & Tiernan Print 
ing Company, St. Louis, Mo., a corporation of Mis 
sourl, 


Vogelmann and 


assignors of one 


1,023,586 Educational Device Micajah Mullins 
Junction City, Kans 
1,023,620 Combined Chair and Desk Attachment 


Colo 
Typewriting and Computing 
Marcellus, N. Y., as 


Syracuse 


jurge, Denver, 
1,023, 687 Combination 
Machine. Herbert H. Steele, 
Signor to the Monarch Typewriter Company 
N. Y., a corporation of New York 
1,028,715 Leaf Carrier for Loose 
Harold B tristol, Maplewood, Mo. 
1,023,777. Envelope Sealing Device. John D. Young 


Leechburg, Pa 


Joseph E. 


Leaf 


Binders 


1,023,788. Typewriting Machine. fjenjamin P. For 
tin, Hartford, Conn., assignor to Underwood Typewriter 
Company, New York, N. Y., a corporation of Dela 
ware 

1,023,796. Typewriting Machine. Walter J. Barron 
New York, N. Y assignor by mesne assignments to 
Union Typewriter Company, Jersey City, N. J., a cor 


poration of New Jersey. 


























1,031,220. 
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1,081,929. 
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1,081,215, 
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in connection with typewriter key levers, whereby the key levers may be caused to act with 


ribbon feed; patented July 16, 1912, by Theron L, Knapp of Woodstock, Ill., assigned to the 


Typewriter Company 


leaf binder; patented July 2, 1912, by Mortimer B. Williams of Independence, Mo. No. 


to driving of ribbon feed devices from the universal bar; patented July 9, 1912, by Edward 


Typewriter Company of New York City No. 1,032,865—Envelope opener; patented July 16, 1912, by John 
protector; patented June 25, 1912, by Libanus M. Todd and Charles G. Tiefel of Rochester, N. Y., 


assigned to the Royal 


1,031,215 


Attachment to typewriter designed to give audible signal after writing of a predetermined 
Dallas, Texas No. 988,698—Pencil Sharpener; patented April 3, 1911, by Frederick A. Eastman 
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APPLIANCE 


OFFICE 
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CLASSIFIED INDEX TO ADVERTISERS | 





ADDING MACHINES. 
Burroughs Adding Machine Co 
Comptograph Co. , 
Dalton Adding Machine Co 

ADDING TYPEWRITERS. 
Elliott-Fisher Co. 

Moon- Hopkins Billir: « Machine ( 
Remington Typewriter Co 7 
Underwood Typewriter Co 

ADDRESSING MACHINES. 

Montague Mailing Machinery Co 

AGENCIES WANTED. 

Billiet & Cia , 
Castelli, P., & Co.. 
Fournier- Forquignon, Louis 
Heythekker, oe 
Hoffman, Fred 

Odon, Gluck M 

Rex Co. 

Toms, W. J. ‘ 
Universal Sales Agency 

ARM RESTS. 

American Mfg. Concern 

BOOK RINGS. 

Adams, H. T 
Kellner, Otto 
Morden Mfg, Corporation 

BUSINESS SHOWS. 

Annual Business Show Company 

CASH BOXES. 

Meilink Mfg. Co 

CASH REGISTERS. 

National Cash Register Co 

CHAIRS, OFFICE. 

Celina Specialty Co 
Cook, C. A., Co ; 
Gunlocke, W. H., Chair Co 
Kohn, Jacob & Jos 
Marble, B. L., Chair Co. 
Marble & Shattuck Chair Co 
Milwaukee Chair Co 
Murphy Chair Co 
Pierce, 8S. K., & Son 
CHECK PROTECTORS. 
Todd, G. W., & Co 

COIN WRAPPERS. 

Detroit Coin Wrapper > 91 

COPYING DEVICES. 


Eureka Blotter Bath Co 
COSTUMERS. 

Kohn, Jacob & Josef 
CUSPIDORS. 


Ireland & Matthews Mfg. Co 
DATING STAMP. 
Sanborn Dating Stamp Co 
DESK LAMPS, 
McFaddin, H. G., & Co 
DESK SPECIALTIES. 
Melton-Rhodes Co 
DESKS. 
Bentley & Gerwig Furniture Co 
Browne-Morse Co 
Cutler Desk Co. 
Dietz, J. F., & Co 
Dornette, The J., & Bros. Co 
Evansville Desk Co. 
Henderson Desk Co 
Marysville Cabinet Co 
Moon Desk Co 
Moore Bros. . 
Shelbyville Desk Co 
Tell City Desk Co 
DICTATION MACHINES. 
Dictaphone eee ‘ 
Edison, Thos. A., Inc. 
DIES, 
Laganke, Chas. F. 
DUPLICATORS (COMPOSITION). ) 
Durkin, Reeves & Co.... 
DUPLICATE LETTER MACHINES. 
American Multigraph Sales Co 
Dick, A. B., Co : 
Lettergraph Co,., The. 
Underwood Typewriter Co 
Writerpress Co ‘ 
ENGRAVING. 
Krus Engraving Co 
ENVELOPE SEALERS. 
American Multigraph Sales Co 
Reynolds, H. J., & Co 
Saunders & Co. 
ERASERS. 
Beegee Co. 
Turner Bros. 
EXPANDING ENVELOPES. 
Bushnell, Alvah Co 
Smead Manufacturing Company 
EXPENSE BOOKS. 
Beach, E. H 
EYE SHADES. 
Texas Co. 


FELT, 
Booth, N. E 
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FILING CABINETS, METAL. 


Crown Metal Construction Co 65 

General Fireproofing Co 91 

Globe-Wernicke Co 34 

Safe-Cabinet Co 76 

Unit Steel Cabinet Co 1239 
FILING CABINETS, WOOD. 

Automatic File & Index Co 133 

Broome Mfg. Co gohan 78-115 

Browne-Morse Co 77 

Globe-Wernicke Co 34 

Melton-Rhodes Co 16 

Shaw-Walker Co 86 

Wagemuaker Co., Ltd 127 

Weis Mfg. Co 103-4-5-6 

Yawman & Erbe Co 118 
FILING DEVICES. 

Pratt Fastener Mfg. Co , 119 

Smead Manufacturing Company 29 
FOLDING MACHINES. 

American Multigraph Sales Co 75 

Dick, A. B., Co . 21 
te is PENS. 

W. Beaume! Co 10 

oneme FOR DESK TOP. 

Chicago Mirror & Art Glass Co 93 
GUM TAPE MACHINE. 

King Specialty Co 12 

Reliable Gummed Tape Co., Ine 119 
HOTELS. 

Commonwealth, Boston 130 

Herkimer, Grand Rapids 120 
INDEX GUIDES, 

Simonson, R. A., & Co 113 
INK PADS. 

Fulton Rubber Type Co 123 
INKS, ADHESIVES, ETC. 

Carter's Ink Co - 81 

Davids, Thaddeus, Co 133 

Higgins, Chas. M., & Co 130 

Sanford Mfg. Co 147 
INKSTANDS. 

Cushman & Denison Mfg. © 134 

General Supply Co 17 

Sengbusch Self-Closing Inkstand € 120 
LETTER DISTRIBUTORS. 

Bristow. Frederick 87 
LITHOGRAPHIC SPECIALTIES. 

Black Litho. Co x0 

Goes Litho. Co Ri 
LOCKERS. 

Terrell’s Equipment Co 117 
LOOSE LEAF, 

Anchor Loose Leaf Mfg. Co 119 

Boorum & Pease L. L. Book Co Si 

C. Ss. & R. B. Co 28-74 

Héinn Co 9 

Irving-Pitt Mfg Co 32 

Jones Improved L. L. Spec. Co.. 27 

Kalamazoo Loose Leaf Binder Co 147 

Mann Co., Wm 129 

MeMillan Book Co 131 

Plew & Motter Co 109 

Proudfit Loose Leaf Co 138 

Sheppard, The C. E. Co o) 

Sherick, Henry © SD 

Stationers’ Loose Leaf Co ST 

Tatum, The Sam‘! €., Co 97 

Tenacity Mfg. Co. 121 

Tengwall Co. .. 119 
MANUFACTURING UNDER CONTRACT. 

Taft-Peirce Mfg. Co. 77 
METAL OFFICE AND BANK EQUIPMENT. 

nee Metal Construction Co 65 

General Fire eerees Co 91 

Moore Bros ; 134 

Safe Cabinet Co 7 

Toledo Metal Furniture Co. 13. 

Unit Steel Cabinet C 139 
MOISTENERS. 

Peerless Moistener Co 126 
NUMBERING MACHINES. 

Meyer & Wenthe 139 
OIL. : 

Morton Mfg. Co. 91 
PAPER. 

Brown, L. L.. Paper Co . 38 

Crane, Z. & W. M 120 

Eaton, Crane & Pike Co 8 

Hampshire Paper Co.. 110 

Landsberg. A. 8 126 

Weston, Byron Co 20 
PAPER FASTENERS AND CLIPS. 

Clinch Clip Co 109 

Clipless Paper Fastener Co 7: 

0. K. Mfg. Co 12 

Rockwell-Barnes Co 114 
PATENTS. 

Siggers, E. G 4 
PEN AND PENCIL CLIPS. 

Van Valkenberg, L. D.. 126 
PENCIL SHARPENERS. 

Roneo Company 116 
PENS. 

Geo. P. Gaydoul (gold) 91 
PINS. 

Crescent Brass & Pin Co 14 
PLAYING CARDS. 

U. S. Plavine Card Co 29 
POSTAL SCALES. 

Pelouze Mfg. Co 11% 

rriner Scale & Mfg. Co 118 


PRICE AND SIGN MARKER 
Fulton Rubber Type Co 2 
PUBLISHERS 
Business Builder, The 134 
Business Man's Publishing (<« §-20 
Molern Methods 132 
Citic Appliance Co Ihe 143 
Stationer and Printer YS 
PUNCHES. 
ratum, The Sam’! ¢ a 7 
REBUILT OFFICE MACHINERY. 
Chicago Safe & Mdse. Co 119 
RIBBONS AND CARBONS. 
John Allen & Co 91 
Ault & Wiborg Co 4 
Buckeye Ribbon & Carbon Co 85 
Carter's Ink Co 81 
Columbia Ribbon & Carbon Mfg, C« 112 
Crown Ribbon & Carbon Co 61 
J. A. Heale & Co 1 
Indeliba Mfg. Co... 9S 
International Carbon Paper Co 115 
Little, A. I 141 
Manifold Supplies Co 62-63 
Mittage & Volger 50 
Neely & Peacock 123 
Neidich Process Co 124 
Republic-Dodge Mfg. Co 138 
Smith. The 8S. T. Co 12% 
Snelling & Son : 113 
Union Ribbon & C arbon Co 24 
U. S. Typewriter Ribbon Mfg. Co 136 
Webster, F. S., Co 31 
RIBBON AND CARBON MACHINERY. 
John Waldron Co 
RUBBER BANDS. ° 
» Davol Rubber Co 
RUBBER TYPE. 
Fulton Rubber Type Co ” 
RULERS. 
American Mfg. Concern 11 
SAFES, 
Meilink Mfg. Co 17 
Victor Safe & Lock Co 1 
SLEEVE PROTECTORS. 
Royal welty Co 118 
STAMP pine 
Extensive Mfg. Co 74 
Puritan Mailing Machine Co 25 
STAMPS, HAND. 
Mever & Wenthe 
STANDS, METAL, FOR OFFICE MACHINE. 
Adjustable Table Co Ss 
Fowler-Manson-Sherman Cycle Mfg. ¢ oS 
STAPLING MACHINES. 
Acme Staple Co iy 
STEEL ENGRAVING. 
Kihn Brothers SE 
TABLES. 
Broome Mfg. Co TS 115 
Nonnast Louis F, Sons 124 
St. John’ Table Co 92 
Stow & Davis Furniture Co 127 
TELEPHONE ATTACHMENTS. 
Davel Rubber Co wo 
Goodline Mfg. Co., The 122 
Miller Rubber Co 6h 
Oliver Mfg. Co OS 
Smith Selling & Ady. C 131 
TIME STAMPS. 
Cooke, J. P. Co 13h 
Ellis Time Stamp Co 146 
Follett Time Rec. Co 1231 
TYING DEVICES, 
Pratt Fastener Mfg. Co 119 
hata hr vig BYTES. 
Albright d 13 
evenwnasen canta’. 
Marysville Cabinet Co 121 
Toledo Metal Furniture Co l 
a COVERS. 
Fores, Q 
Seceatedine Specialty Co 12 
TYPEWRITER CUSHIONS. 
Turton, C. M Sh 
TYPEWRITERS, NEW. 
Blickensderfer Mfg. Co 2 
Elliott-Fisher Co 13 
Fox Typewriter Co NI 
Hammond Typewriter Co 11 
liver Typewriter Co Back Cove 
Remington Typewriter Co 7-20-24 
Royal Typewriter Co 76 
Secor Typewriter Co i 
C. Smith & Bros. Typewriter Co 6 
Standard Typewriter Co 29 
Underwood Typewriter Co 9 
Victor Typewriter Co 78 
TYPEWRITER PARTS. 


Ames & Filstead 
Goodrich, B. F. & Co 23 
Thorp & Martin Co 4 
TYPEWRITERS, REBUILT. 
American Typewriter Exchange 
American Writing Machine Co 1h 


General Typewriter Exchang: IS 
Rebuilt Typewriter Co 6 
Underwood, B. D., Typewriter Exchange 74 
Wholesale Typewriter Co 

st 


Young Typewriter Co 
UNDERSCORE FOR MULTIGRAPH. 

OK Addressing Co 2 
WASTE PAPER BALER. 

Handy Press Co., The 
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The Eureka Blotter Bath 
The Eureka Sanitary Copying Cloth 


constitute a perfect sanitar 
Stone composition bath aft 
ure tothe cloth, atthe same time 
oon. The wire net in the composition makes the bath practics 
able 


They are furnished in all sizes from correspondence to wa 


system of letter press copies. The impregnated 
ords an absolutely even distribution of moist- 
precluding bad oder, mustiness or mil- 


A unbreak- 


The patent chemical surface cloth which ,we furnish with non- saveling 


edge, insures clean.cut copies. 


There are more Eureka baths in use than all others combined 


Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


THE EUREKA BLOTTER BATH CO. 


CHICAGO, ILL., U.S. A. 
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Acme Staple Co 129 Gaydoul, Geo. P.... 
Adams, Bs PPPS Tee eee eer Te ee 85 General Fireproofing Co. 
Adjustable Table Co.. er te 138 General Supply Co. : 
Albright, A. C.. 139 General Typewriter Ex. 
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Buckeye Ribbon & Carbon Co............... 85 Jones Improved L. L. Spec. Co. 
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Business Builder, The 130 Kalamazoo Loose Leaf Binder Co. 
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Detroit Coin Wrapper GMiakciscwcsxiagenes 91-109 Moon Desk Co.. 
Dick, A. » CO. .. 24 Moon- Hopkins B. M. Co.. 
Dictaphone 99 Moore Bros.. ‘ 
Dietz, J. F., & Co. 12 Morden Mfg. Corporation 
Dornette & Bros. Co., The 19 Morton Mfg. Co. seeces 
Durkin, Reeves & Co. 132 Murphy Chair Co.......... 
E N 
. National Cash Register Co. 
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95 Royal Typewrlter Cec... cccccescsecvesecive 76 
122 s 
120 
109 Safe-Cabinet Co. .........cscccsccsvvccvcnss 76 
130 Sanborn coting, Shame. Giiievinsdcinencicvas 65 
23 Sanford GWiO.. GO0is vcvccceccasssavarivssesguae 147 
; Saunders BG QWb0.e 0 vas cde tenedecvereceogneadeene 92 
Secor Typewrteer  Gb.. .0..500s004etegcesaseeee 5 
9g Sengbusch Self-Closing Inkstand Co........ 120 
115 Oe rr ere re a ee 86 
114 Shelbyville Desk: Ob... is vase cackveds isbewtees 97 
32 Ghenpard, BG, Bice TRGs cc ccvvceasssnes anmewen 90 
Gheriok, WOMGY. Gee ccvisccdcesasessndcoadatan 85 
Ee ee ee ere ye 134 
27 Simoneon, PR. Mig BH GOreo se ccencssiciccervoncen 113 
Smead Manutasturina ee ae 29 
Srnitie, b.. Gop G Bee. MeOicic cc vtavvcasicectsus 61 
147  Snakde, Gs Veo Gita Peis os. .sh.ceesuecinetan 126 
126 Smith’ Selling & Adv. Co..............ccs0ee 131 
a5 «—«- Srnehling G. GOW. cs rescscwccccccivocesemgegess 113 
128 Standard Typewriter Co..............sceeees 22 
114 Stationers’ Loose Leaf Co..............seee- 87 
125 Stationer G PHWGGR oc ccc ccccccrsecescusvan 98 
Ot. dole’a Felete Wee: a5 0009-0 <sshens been taue 92 
Stow & Davis Furniture Co...............- 127 
109 
126 T 
19 Tatt-Palred Mf.. GO. od o0s0scsnenadavesaabear 77 
141 Tatum, Sam’! 2: FRO... .cs0ccdin evens 97 
Tell City Desk Go besos web nceeksal kere 125 
Tenacity WTR. Ge. oc cicicceoccusessateuaesaua 121 
62-63 TORGWEN DO icc cc coc ccnsccvspnstvitpestaneeee 119 
129 Terreli’a Baulpment Ces... .cccccceccccccves 117 
82 Texas COMBBNT. «2 .cccicccedusesness sv Seba 132 
12 Thorp & Martin wg Weert ee 4 
121 Todd, G. gp A BB ive o's 6.49 s'0-0s'¥daden eee 65 
85 Toledo Metal Furaituee COo..0 050 odivsaeuiene 135 
131 Toms, Wa daveccrshasretceeensecaka tena 109 
17 Triner Seale G& AGG: CO. s.oscvticiasecenpal 113 
16 Turner rte si» s0in.be.e 66 s06 bn: 5 00 s.d oxen ee 119 
139 Turten, Gr: Ohercéocdcovescnacs cutnscuaneeee 85 
= Typewriter Spockaiee OGisso0stxses bee 120 
59 U 
132 Underwood Duplicator.............esseereee 80 
64 Underwood Typewriter Co........+-..sseeee- 9 
117 Underwood Typewriter Exchange, B. D.. 74 
14 Union Ribbon & Carbon Co..........-seeees 24 
134 Universal Sales Agency, hans PR e ye eae 81 
113 U. &. Playing. Card GO... so sccgccccesaseane 29 
*0 U. S. Typewriter Ribbon RATE. GBecicccsvrser 136 
Vv 
83 Van Valkenburg, L. Dui... . ccc ceeecceevens 126 
123 Victor Safe & Lock Co.........-.-scceecvcees 11 
124 Victor Typewriter Co.........ccecsececcceves 78 
124 Ww 
Wagemaker Co., Ltd.......seseseeerererenrs 127 
109 Waldron, John, Co..........cccscscccccssces 135 
126 Webster, ©. Bic GOeoecccccccncccveaebtaieass 31 
120 Wels Mfg. C0... ....scosencovecscccnses 103-4-5-6 
16 Weston, Byron, CO.......cceecceccccvesceces 30 
. 8 Wholesale Typewriter Ovi aii4% ole ho vn dnekas 3 
Cover Writerpress ec wcewe ced ads<s¥ een 67 
Y 
115 Yawman & Erbe Mfg. Co..........csceceeee 118 
126 Young, 7, W., Co. INC.....--eceecescccrceees 86 








146 








I know a remarkable man. | 
have known him for twenty 
years. I know him through and 
through. 







He is of the highest integrity. 
He is one of the hardest, most 

srsistent workers I ever knew. 
Hie is absolutely temperate. He 
is an extraordinarily rapid 
worker. He is a thoroughly 
competent office man and expert 
bookkeeper, a stenographer and 
typist, a fine correspondent. 
And beside, he isa lawyer, mem- 
ber of the Boston bar, well- 

sted in commercial law. He 
o had splendid experience in 
the business world. 











And yet this man seeks a job 
at only moderate compensation, 
compared with his real value, if 
he can be assured of the per- 
manency of the position with 
reasonable advancement if he 
makes good. Reversesin a bus- 
iness venture of his own have 
placed him in this situation. 











There are many men who seem 
not to be able to succeed in bus- 
iness on their own account, but 
who make the most trustworthy 
and capable employees. I re- 
gard this man as one of that 
kind. 













He has a wife and one child 
and is good to both of them. He 
is 42, a little gray, but “sound 
in wind and limb” and unusually 
alert both mentally and phys- 
ically. 












He would make an exceedingly 
competent private secretary or 
confidential man for some one 
with large interests, or would fit 
into almost any office position. 








He now lives in Boston, but is 
willing to go to any part of the 
country. 










Who wants to do himself and 
this man a good turn by giving 
him an opportunity ? 





Write to me and I will put 


you in touch with him. 






NATHAN W. TUPPER, Secretary 
The Office Appliance Company 
Publishers of 


Office Appliances 


. Dearborn St., Chicago, Illinois 
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OFFICE APPLIANCE 


WANTS 


NOTE—“‘Want” Advertisements are received 
for this department at 4 cents a word. Mini- 
mum charge one dollar, payable in advance. 
Only legitimate advertisements received, and 
those relating to trade necessities. 








_HELP WANTED. _ 


TRAVELING AND LOCAL SALESMEN TO 


sell Transo (transparent face) envelopes 
Every business house a possible customer; ex- 
cellent proposition; commission basis Transo 


Paper Co., Chicago 
SALESMEN, SPEAKING 
Spanish or Portuguese, with an ambition for 
the future, and a desire to become established 
in life, are wanted for highly remunerative po- 
sitions with an active, up-to-date house in Rio 
de Janeiro handling a leading typewriter and 
devices. Only capable 


AA1l TYPEWRITER 


other first-class office 

energetic salesmen of reliable character and 
cleanly habits are desired, but those who qual 
ify will be well paid for their efforts. Climate 
is healthful and pleasant. Business prospects 
excellent Write for further particulars and 


experience 


previous 
Chicago 


Appliances, 


covering 


give information 
of Office 


Address I-13, care 


SITUATIONS WANTED 


SALESMAN EXPERIENCED IN ALL 

branches of commercial stationery business 
desires connection with good concern in Central 
with general lines 








West. Thoroughly familiar 
as well as with office furniture—loose leaf, etc 
Good references. Address K-15, care of Office 
Appliances, Chicago 

FOR SALE. 
OFFICE SUPPLY, SPORTING AND BOOK 


Only one of kind in city of 


business for sale. 
established. Stock at 


50,000 Business long 
cost inventories at $20,000.00. Owner wishing 


new com- 
Appliances 


stock in 


to retire, might take some 
of Office 


pany Address 0-14, care 
Chicago 


A NUMBER ONE RONEO COPYING MA- 
chine—no water—no carbon—save 75% of the 
time required by letter press; 50% of the time 
required by carbon method. Gets off 7) copies 
at one operation—one uniform size. Will sell 
cheap in order to settle business. Address I-12, 
care of Office Appliances, Chicago. 
FOR SALE: NEW AND SECOND-HAND OF- 
fice machinery and devices of all kinds and 
makes, including duplicating machines, address- 
ing machines, folding machines, envelope sealers, 
stamp affixers, time recorders, gum tape sealers. 


pencil sharpeners, check protectors, etc. Also 
supplies. Write us before you buy. We have 
several real bargains. Collins & Co., 1324 Arch 


street, Philadelphia, Pa. 


TO RENT. 
FOR AN OFFICE SPECIALTY 
concern, space in store of an office furniture 
dealer in the heart of the district on Broadway, 
New York, with window display and _ storage 
room. An exceptional opportunity for a kindred 
line. Low rent. Write for particulars Address 
“Opportunity,”’ care of Office Appliances, Chi- 
cago 





TO RENT 


sz 





August, 1912 


BUSINESS OPPORTUNITIES. 


4 STOC KHOL DER OF A MANUFACTURING 
business of office machinery holds a two 
months’ option on the stock of all other stock 


holders Small capital required compared ith 
assets, such as stock on hand, tools and pat 
ents No experimental work necessary \ 
tools completed List prices on product fron 
$5.00 to $85.00. Would like services and capital 
from a party who understands the selling game 
Address L-15, care of Office Appliances, C 
cago. 

BUSINESS PROPOSITION SALES BEING 
made every day; perfected office specialt 
carrying over 800° profit; advertised and sold 
ibout two vears: conceded by all dealers to b 


patentee ind 
requiring 


device of its kind: 
mining properties 
actual invoice 


the best 
owner having 


entire attention, will sell at 
No bonus—small royalty on saes being sut 
ficient. Approximately $7,500 required, cove 


ing complete manufacturing equipment, consist- 
dies, molds, tools, materials, et ind 


ing of 
sufficient completed stock to bring over $10 


at lowest jobbing prices. 

Now being manufactured under contract n 
cluding assembling, boxing, packing and ship 
ping direct to customers when desired, thereby 
making it possible to devote attention exclu- 
sively to selling, and headquarters may be any- 
where. Terms: One-half cash, balance as stoc! 
is sold. Address ‘‘Business,’’ care Office Ap 


pliances, Chicago 


AGENTS WANTED. 


WANTED LIVE MANUFACTURERS 
agents to handle stationery and drug trade 

in South and New England territories for tl 

RAPID pencil sharpener. Makes a splendid side 

line Good commission proposition Cc. Spiro 

Mfg. Co., New York City 

ARITHSTYLE HANDIEST, FASTEST 


dura- 


cheapest computing machine, portable 

ble, reliable, carries automatically, resets’ in 
stantaneousls calculates everything: saves 
work, worry and mistakes: reliable agents ds 
sired everywhere Three selling plans Re 
quest full particulars Arithstyle Co., 118 FE 


28th St., New York. 


ig AGENCIES WANTED. 








WESTERN SELLING AGENCY WITH ESTAB 
lished business wishes to enlarge by the addi 
tion of two more good stationery specialty lines 
a fine writing mill account. Has years’ ex- 


perience and successful connection with larg: 
jobbing and best retail accounts in stationery 
and paper trade Advantageous arrangements 
can be made for right lines. Address B-17, care 


of Office Appliances, Chicago. 





MISCELLANEOUS. 
25 to $100 


LEARN TO WRITE EARI 
ADVERTISEMENTS AWEEK 
We can positively show you by mail How To INcrEasgw Your 
Salary Book mailed free. Page-Davis, Dept 27, Chicago Ill. 








S oy TIME STAMP 


SAVES Time, Money, 





Trouble and Disputes 





Ellis Time Stan 
have had in usé 
satisfaction 
received fron 


1 our ot 
WESTINGHOUSE ELEc. 


DEALERS — You can use it and sell it too. 


ELLIS TIME STAMP CO. 


Metal Specialties to Order. 
Send for Estimates. 


Only Moderate Priced Automatic Time Stamp ow the Market — GUARAN- 


TEED FOR ONE YEAR. 
WESTINGHOUSE ELECTRIC & MFG. CO., I7! La Salle Street. Chicage. 


p Company, 87 Fifth Ave 


Gentlen 1en—In response to yours ol! 
at our Chicago office for the past six months is givin g en 


This fact is en phasize - by the 
her district offi Yo 


READ THIS: 
Chicago, Il. July 28, 1909 
Chicago 


the 27th, the Ellis Time Stamp we 


tire 
additional orders you have 
urs very truly, 

Co., W. P. GayLorp, Manager 


ORDER TODAY. 


‘live 


229 W. Illinois St., Chicago 











Witesnseemen 


















For Sale by All Leading Stationers 


a IAN 
Library Paste 


Sticks instantly. Pure white. 


| Will not discolor. | 
driesout. [heideal paste for 
i} ® office and for general pasting. & 
| 


Never 


= _— sd 
PATENTED UNITED STATES 7 
ANE ENGLAND MAY £227 1899 


The 


fiopsny | Past 


PASTE WAR 


HICAGO 
2 





Original Water-well Jar 


SANFORD MFG. CO. 


CHICAGO 


NEW YORK 




















The Kalamazoo Loose Leaf Binder 


The Kalamazoo Ls 


not she best selling proposition in 
t] Loose Leaf field. It is partic- 
ularly valuable from a selling stand 
point on account o 


FIRST, Its Accessibility. The 


eration of t in ler being more 


han any other Loose Leaf 


Devi e made. 
SECOND, Expansion. The use1 


equires no kn¢ wledge of the amount 
of business that he will eventually 
do | re placing his wrder, as the 
Kal \Z Binder will hold from 
l 000 r anv number of 


SEIS, La serge 4 The binder 
al comes in 

enh et chek seer 
etter longet than 1s the case 


other di 
a serves Construction. Sin 
the entire bin 
nade of the 
hiaknahie. har 
\ 1 where there 1s 
ear possibl The absolut 
nd the |] ugh j yt ide mate 


ible lah« 


vse Leaf Binder 
presents t the stationer one oi, 11 


desire to place 


Remember There Is A 


“Kalamazoo’ for Every 


Business Requirement 





THE KALAMAZET BINDER 


We have vari 


employed in the manufacture of it 
makes the Kalamazoo the best con- 
structed binder possible. 


FIFTH, Alignment. I: is possible 


to not only obtain alignment in the 
Kalamazoo Binder, but to maintain 


it. Even though the sheets may be 
carelessly inserted perfect alignment 
can be had. This is due to the con- 
struction of the binder and the ab- 
solute absence of any mechanism 
along the back edge of the binder. 


We could go on indefinitely explain- 
ing the many advantages of the 
Kalamazoo Devices. The best 
recommendation that can be given 
is a practical demonstration which 
we would be glad to give to any 
one at any time. 

The ‘‘Kalamazet’’ Binder is the 
acme of perfection for a small binder 
for catalogs, cash books, tariff files, 
and in fact anything that requires a 
light, compact and durable binder. 
This Device is 


constructed along similar 
nes to the ‘‘Kalamazoo,” with all the high 


grade and useful points. One of the best 


elling propositions on the market. 


ons binders for other purposes, 
which make a complete line 


Further information given upon request. 
Our « at aloy o% hould be in the possession o' 


ery up-to-date concern. 


KALAMAZOO LOOSE LEAF BINDER CO., Keineuaaiil Mich. 











See 




















Speeding The 


Correspondence 





In straightaway correspondence The Oliver Typewriter has speed possi- 
bilities which the swiftest operator has never been able to overtake. 
[ts printing qualities are superb. 
It writes with a light agreeable touch. 
5 F 
It prints with the downward stroke, which gives extraordinary mani- 


folding power. 


TH ce. 


OLIVER 


Typewriter 
The Standard Visible Writer 


You will find on the Oliver the most complete equipment of time-saving 
result-getting devices found on any typewrite1 





in the world. 


ASK FOR A DEMONSTRATION 





The Oliver Typewriter Co. 


93 Oliver Typewriter Bldg.,. CHICAGO 
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